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Prehistoric Bronze Belt Buckles and Ornaments Exhibited at the Metropolitan Museum of Art, New York 
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sculptor, wins the ap- 
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Interesting Exhibit of Bronze Objects at the Metropolitan 
Museum of Art 














NOTABLE among the objects recently ac- 

quired by the Metropolitan Museum of 
Art, New York, and which are being shown 
temporarily in Wing F, Room 1, are seven 
interesting bronze articles, including belts, 
clasps and pendants. Some of these recent 
museum accessions are illustrated on the 
front cover and, according to experts, be- 
long to the proto-historic period of the Cen- 
tral and Northern Caucasus. 

Prof. Michael Rostovtzeff, of the Univer- 
sity of Wisconsin, contributed an article to 
the february issue of the Bulletin, published 
by the Metropolitan Museum of. Art, on 
these objects. He says in part as follows: 

“lour of them are belt-clasps in cast 
bronze. They are certainly imitations of 
similar clasps made originally of gold or 
silver. The models from which the bronze 
clasps of the Museum were imitated were 
probably gold or silver plaques of thin metal 
i openwork and repoussé, which were or- 
iginally adorned with geometric ornaments 
in twisted wire and filigree work laid on the 
surface of the plaques. These plaques were 
fastened to their wooden or leathern found- 
ation by means of bronze or iron nails with 
hig conical tops plated with gold or silver. 
All four clasps in the Museum present the 
same ornamental scheme. In a wide square 
irame are included figures of animals (stags 
ad horses) in openwork. The frames are 
adorned with geometric patterns: one is 
covered with a double twisted wire; the 
other three present a combination of twisted 
wire and of one, two, or three rows of 
spirals of the most primitive forms. The 
animals are highly stylized, especially the 
extremities—the horns, the tails, the feet, 
etc. which assume the form of geometric 
ornaments, mostly spirals in the well-known 
iorm of “eights” or “spectacles” (Brillen- 
Spirale). The empty spaces between the 
bodies of the animals and the frames are 

‘illed with figures of other animals of smaller 
dimensions or with geometric patterns. The 
plaque with the figure of a horse (upper left 
hand corner) shows under the belly of the 
ma se a foal, under its head a dog, and above 
its back a bull with large lyre-shaped horns. 
TI ne horse is bridled but not saddled. One of 
= two plaques with the figure of a stag 

‘ows between the feet of the stag and un- 
der its head two birds in profile, and above 

> back a stylized figure of a flying bird 
between two spirals. The other (upper right 
hand corner) the most artistic and elaborate 
ot the set—is adorned with geometric pat- 

‘erns only, Its frame is elaborate and ele- 
“ant: note the combination of a solid frame 

\ spiral and twisted wire patterns and of 


4 second open-work frame of small balus- 


ters; note also the nails with small and ele- 
gant tops. The stag of this plaque is much 
more refined than that of the other plaque; 
its horns form an elegant combination of a 
“spectacle” and two plain spirals; its tail, 
legs, and hoofs are all more or less geom- 
etrized. The empty spaces between the feet 
and above the back are filled with spiral 
ornaments. 

“The circular plaque with the figures of 
four dogs running one after another and 
the figure of a mountain goat in the center 
(center figure upper line) may have served 
to adorn a belt or may have belonged to a 
horse trapping. The circular plaque in open- 
work with geometric patterns (lower right 
hand corner) is certainly a pendant, but I 
do not know to what kind of “ensemble” it 
originally belonged. The statuette of a stag 
with a little chain fastened between its horns 
(center figure lower line) is a fibula. 

“Specimens of belt-clasps, pendants, and 
fibula almost identical with those which I 
have described above may be found in all 
the large collections of North Caucasian 
antiquities. See, for example, the clasp of 
the Hermitage found in the cemetery of 
Kamunta and published by Count I. Tolstoy 
and N. Kondakoff, or the clasp of the 
Museum of Kiev found in the cemetery of 
Digori and published by Chantre*. The cir- 
cular plaque with figures of animals may be 
compared with a similar plaque in the Her- 
mitage which was published by Tolstoy 
and Kondakoff, loc. cit., p, 474, Fig. 427. 
On the openwork circular pendants see my 
hook, The Iranians and the Greeks in South 
Russia, Oxford, 1922, p. 57, Fig. 6 and p. 
227, note 11. On the caucasian antiquities 
in general and especially on the pendants in 
the form of animals or parts of animals 
see the bibliography quoted in the same book 
on p. 225, note 5. 

“As regards the date and the affinities 
of the bronze objects acquired by the 
Museum, there is no general agreement 
among archeologists. 

“Unfortunately no careful and exhaustive 
treatment of the subject exists in scientific 
literature. All the works published on the 
subject are either publications or material, 
like the valuable works of the Countess 
P. Uvarova’, or A, Ivanovsky*, or general 
‘apercus’ based on one group of monuments 





1Count I. Tolstoy and N, Kondakoff, Antiquités 
de la Russie Meridicnale, p. 471, fig. 424. 

2Chantre, Recherches archéologiques au Caucase, 
vol. 1, p. 54, fig. 29. 

8Countess P. Uvarova, The Cemeteries of North- 
ern Caucasus, Materials for the Archeology of the 
Caucasus, VIII, Moscow, 1900 (in Russian). 

4A. Ivanovsky, In Transcaucasia, ibid, VI, Mos- 
cow, 1911 (in Russian). 


only, like the chapter on the Caucasian anti- 
quities in the book of Tolstoy and Konda- 
koff quoted above, or the well-known article 
of R. Virchow on the antiquities of the 
Kuban’, The main reason for this fact is 
that no careful scientific excavations were 
carried out in the Caucasus and that no 
systematic investigation of the material piled 
up in great masses in Moscow, Petrograd, 
Kiev, and especially in Tiflis, was attempted 
by a trained scholar.” 


®5R. Virchow, Abhandlungen der Berliner Akade- 
mie, 1895, Phys.—Math. KI1., pp. 1 








The Greatest of Gem Cabinets 


URING the 16th and 17th centuries 
there was a distinct mania for “col- 
lecting.” The collections differed as to kind 
in periods. There were fortunes spent in 
gathering antique engraved gems. There 
was intense rivalry as to who should own 
the finest collection of snuff-boxes. Geology 
was laying deep foundations as a science 
and the courts of royalty took the matter 
up as a fad. They started collecting rocks 
of all descriptions, precious stones in the 
rough soon came into the category of “curi- 
osities,” then followed shells of all kinds. 
From the rock and shell (French roche 
and coquille) collections was derived the art 
period term rocaille. And the receptacles 
to display such “curiosities” grew in costli- 
ness; they were termed “cabinets.” Wood- 
workers, carvers, goldsmiths, silversmiths, 
even architects and painters, and all the 
crafts were gathered in to display their 
skill on these curiosity containers. Even 
the noted patience in art work of the Japa- 
nese was equaled on some of these cabinets. 
In 1616, we read, Ulrich Baumgartner, 
the ebenist (joiner) was commanded by the 
Duke of Pomerania (Germany) to make a 
cabinet that exhausted five years. Phillippe 
Hainofer, the Augsburg architect-painter, 
three other painters, a sculptor, an enamel- 
ist, six jewelers, two clockmakers, an organ 
maker, a mechanician, a wax modeler, a 
cabinet-making specialist, an engraver in 
metal, a chaser in precious stones, and two 
locksmiths were employed on this piece of 
furniture. It is now in the Berlin Museum 
of Industrial Art, where it is known as the 
“Pommersche Cabinet.” ‘Connoisseurs and 
artists consider the outcome of so much 
labor “far from artistic,” though the elab- 
orate workmanship is perfect. 

All the nations vying with one another in 
art during that Renaissance period made 
these elaborate gem closets. The Italians 
called them stipi, the Germans Kunst- 
schranke, while the French and English 
knew them as cabinets. The Flemish cab- 
inet workers excelled in the ivory ornamen- 
tation; the Venetians blends ebony, ivory, 
mother-of-pearl in their architectural fa- 
cades ornamented with superposed colon- 
nades, gilt statuettes, etc. 









| 
| 
| 







THE JEWELERS’ CIRCULAR 


















































A MOVING STORY 


ae oy CHAPTERS 








i Tw ry 


ge FLOOR 14" FLOOR iene 


PO a OL ] 5 Maiden Lan KQUALS NEw 


Vie v1 sé 
2 Hays Building 1iths Building OFFICE 


c AFTER thirty years in one office it’s 
time to move and that’s just what we 
are doing during April. It's some 


job, but we hope to live through it. 


Larter & Sons 
FOURTEENTH FLOOR / | 
FIFTEEN MAIDEN LANE Ps yARIER 
VEW YORK Vs eecisyene ac MARK 


No. 4380 























April 5, 1922. 


THE JEWELERS’ 








Vienna as World Center of Trade in Precious Stones 








Leeman 


ley the above caption a recent issue 
of Deutsche Goldschmiede-Zeitung prints 
an article by G. Herlt. The following is a 
translation : 

“Vienna is not only the medium of com- 
merce between the west and the east, a 
great finance locality with an extended 
trade in commercial: paper and foreign ex- 
change, but also a world trade center for 
precious stones and jewelry of all kinds. 
Vienna has gained powerfully as a commer- 
cial and financial center since the destruc- 
tion of the single local administration of the 
former Austrian monarchy, although the 
Entente wished to rule it out entirely from 
world commerce. The economic conditions 
have proven themselves too powerful. 

“Precious stones out of the successor 
States and the countries of the near east that 
have them for sale stream into Vienna. 
Eastern countries have been rich in precious 
stones of all kinds for ages. Not only has 
the population great love for them, but 
they use them as property and capital. As 
there were formerly no _ savings banks, 
banks and other possibilities for depositing 
one’s savings fruitfully, one purchased 
precious stones and precious metals therefor 
and preserved their treasures in iron-bound 
chests or buried them in the earth in times 
of disturbance. Only too often have such 
secret treasures fallen prey to fre, marauders 
and thieves, 

“Although today these countries do not 
lack facilities to exchange gold into capital, 
the people, especially on the farms, hold 
firm to the old habit of investing their sav- 
ings in precious stones and gold and silver. 
These show-pieces and jewels form the 
wealth and pride of the family and are 
bequeathed from generation to generation. 
Of such are the showy, costly national cos- 
tumes of the Magyars and Polish magnates. 
The gems are mostly badly mounted, but 
the owner is not averse to that, he only 
looks to the worth of the stones and the 
metal, the form is a side issue, 

“But things are not going well econ- 
omically with the people of the near east, 
not even with those who are reckoned 
among the victor States. And, while in 
these lands a stratum of war profiteers rises 
high in a worldly way, the ranks of the 
formerly well-to-do population drift down 
on their side. And so the followers and 
Supporters of the period before the war, as 
officers, State officials, scholars, etc., can- 
not place themselves and are persecuted 
and hard pressed by the newly powerful; 
in Turkey the families of Pashas who de- 
layed joining the Young Turks and Na- 
Honalists. In their need they part with 
their pieces of jewelry, and these, largely, 
ind their way to Vienna. Especially out 
of Poland and Hungary come many pre- 
“lous stones and pearls. True, the im- 
Portation is forbidden strictly, but still the 
— bring their treasures across the 
ne The Austrian government seeks to 

as much as possible the importa- 
“og _— in order to improve the 
‘anes ws e of the State, but the im- 
“ precious stones do not affect the 





Austrian balance of trade in the slightest, 
tor they will be all exported again. From 
the export the State raises a duty of two 
per cent, 

“The Vienna market in precious stones 
has caught up with London, Amsterdam 
and Paris [Deutsche Goldschmiede-Zeitung 
queries this]. And today the dealers in 
precious stones from all lands come to 
Vienna to purchase. Especially numerous 
and anxious to purchase are the American 
buyers. The evil state of Austrian Kronen 
aids the dealers in precious stones from the 
west, so that they are able to buy cheapest 
in Vienna, although the Vienna precious 
stone dealers make a big profit. = 








Jewelry and Dress 





N advertisement which recently appeared 

in a New York paper is a striking com- 
mentary on a preachment that has from time 
to time appeared in these columns, that is, 
the importance of emphasizing the use of 
jewels as an accessory to costume. Now 
a great many people regard this in the light 
of an exceedingly novel and quite unpre- 
cedented whim of fashion, but the fact is, it 
is as old as purple and fine linen. Jewels 
as a part of costume far antedate their use 
as independent factors in ornament. The 
history of jewelry teems with descriptions 
of its use in relation to apparel. The Bible 
contains minute details of jewel-bedecked 
dress. Egypt, Byzantium, the Middle Ages, 
the Renaissance were gorgeous in the pro- 
fuse employment of jewelled ornaments in- 
separable from raiment. The Byzantines 
were wont to send unassembled parts of 
jewels to the Western World, there to be 
put together as might be deemed suitable 
as dress adernment. The galleries of old 
masters show innumerable portraits with 
the realistic depiction of jewels in which the 
dress is manifestly designed as a mere 
background for their display. The gold- 
smith-painters of Italy were surely not un- 
conscicus of the effect of jewels in the 
portraits of their imperious and imperial 


models, Vestments of the clergy, robes of 
State, costumes of ceremony, all were 


magnificent with jewels, not alone distinct 
units but many sewn to the garment. 
Inasmuch as there are such overwhelming 
evidences of the traditional alliance of 
jewels with dress, so much to indicate their 
harmonious relationship and common aims, 
it is surprising that the jeweler of tcday 
has not seen fit to exploit them. The in- 
itiative in that direction usually proceeds 
from the customer or the dressmaker. 
There may be reasons for this. The 
exigencies of fashion are no doubt secondary 
in the jeweler’s scheme of business, but in 
view of the encroachment upon his domain, 
of gown-makers, novelty-shop keepers, etc., 
and the undoubted traffic in wares peculiar 
to his own business in their shops, it be- 
hooves him to take note of the situation 
and assert his preeminence in that field in 
which he is a specialist. 
Much, of course, depends on the adver- 
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tising alertness for which those dealers in 
fashionable ephemera are noted. Then 
again, they are quick to seize upon what- 
ever may serve to enhance the attractiveness 
of their merchandise and to create a sense 
of novelty in it. To the man (or woman) 
in the street the sense of novelty is assured. 
but the student of costume or the artist in 
dress is quick to recognize it as merely a 
revival of an immemorial tradition that has 
for various reasons lapsed in its potency for 
a time. 

That it has so lapsed is largely due to 
the failure of the jeweler to be vigilantly in- 
sistent on the importance of his goods as 
related to costume. Instead of advancing 
its claims as the chief ornament of attire 
he has been content to remain in the back- 
ground and leave the field to the fashion 
monger to exploit or not as he sees fit. 

That this is in a fair way to correction 
may be surmised from the following ex- 
tract from THE JEWELERS’ CircuLarR. An- 
niversary number under “Notes from 
England.” “This harmonizing of precious 
stones with changing dress fashions is a 
feature that the retail jewelers are not dis- 
posed to overlook, and many of the really 
high class firms are instituting departments 
where the advice and experience of color 
experts in the art of matching gems with 
evening gowns, and social attire can be ob- 
tained, Sarah Bernhardt knew the art of 
color blending in dress and jewels. Her 
pale Malmaison pink gown which she some- 
times wore with rubies at the throat and 
on her fingers generally caused a mild sen- 
sation.” 

The foregoing is sufficient to indicate 
the importance in which the subject under 
discussion is held by those to whom artistic 
dress is a serious study. The increased con- 
sideration given to jewelry as an accessory 
to dress in this country also betokens the 
corresponding use of colored stones which 
have never been held in the same relative 
importance that they have abroad. Their 
use with that of enamel by our jewelers 
must tend to give an enhanced variety and 
gayety to their productions never remark- 
able for these elements.—S. R. 








The Crescent 


HERE are so many who think the 

crescent device was an invention of the 
Turk that it is instructive to relate a short 
history of the motif. The following one is 
by Rouaix: 

“The crescent is a figure borrowed from 
one of the phases of the moon. With the an- 
cients Diana, under the name of Phoebe, was 
the goddess of the moon and night; thus she 
is represented with a crescent on her fore- 
head. This form passed into costume: the 
Roman Senators wore a little crescent 
(lunula) as a buckle for their shoes. Etrus- 
can jewelry has likewise employed crescents 
which they made to hang from their neck- 
laces, bracelets, and diadems, Later the 
crescent figured on the money of Byzan- 
tium (Constantinople), and it is thence, by 
the taking of that city (1453) that the 
Turks adoped it as their symbol. In the 
XV. century, likewise, Rene of Anjou in- 
stituted, under the Order of the Crescent, 
an order of chivalry which comprised 50 
members. A triple crescent was the fa- 
vorite cipher of Diana of Poitiers.” 
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CUTTERS OF 


Diamonds 


OFFICES 


LONDON 
29 Ely Place 


AMSTERDAM 
10 Tulp Straat 


68 NASSAU StT., NEW YORK 
31 No. STATE StT., CHICAGO 


CUTTING WORKS 
LONG ISLAND City, NEw York 


Removal Notice 
Diamond Cutting Works 


We have removed our Diamond 
Cutting Works from Fifty-second 
Street, New York City, to Sixty- 
eight Hunterspoint Avenue, Long 
Island City, where we have more 
modern and increased facilities. The 
high quality of workmanship that 
for the past thirty years has been 
characteristic of our product will be 
strictly maintained. 


Special Department 
Diamond Cutting Works 


We desire to call special at- 
tention to our repair and recutting 
department in which we employ the 
highest skilled labor for the repair, 
recutting, and matching of regular 
and fancy shapes—Emerald Cut, 
Marquise, Triangular, Navettes, etc. 
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SOCIAL WELFARE WORK 


How a Providence Jewelry Manufacturer 
Provides Means for Entertaining for His 
Employees and Why He Believes It Pays 





ProvipENCE, R, I., March 29.—Social wel- 
fare work among the employes in the 
numerous manufacturing jewelry establish- 
ments of this city, and the efforts made by 
the employers to make the surroundings 
of their plants as convenient and enjoyable 
as possible have taken great strides in the 
last few years and satisfactory success has 
heen attained in varied instances. None, 
perhaps, so strikingly as at the new jewelry 
plant of George F. Berkander, on Broad St. 
at the corner of Lexington Ave. 

Dancing is an innovation in the factory 
at the noon hour every day in the week, 
except Saturday. But at the Berkander 
plant, not only is the noon hour devoted in 
part to dancing, singing and music, but at 
frequent intervals there are evening enter- 
tainments at which readings, vocal and in- 
strumental music and other pleasing diver- 
tisements are provided, all those participating 
in the program being members of the shop 
force, among whom are some exceptionally 
good musicians, including church choir solo- 
ists. 

Mr, Berkander instituted noontime dances 
at his former place of business on Sabin St., 
and, finding that they conduced so much to 
the enjoyment of the workers, he decided, 
when he occupied his new building, a year 
ago last October, to make them permanent 
features, and, he declares, he has no reason 
for regretting that he did so. 

He explains that in the old shop there was 
not much room for dancing, and that the 
only music afforded was that ground out 
by a phonograph; still it was quite satis- 
factory at that time—the space available 
for dancing, and the music, combined, but it 
set him to thinking. 

“Shop dancing may be questioned by some; 
and in some establishments perhaps it might 
be reasonably criticised,” said Mr. Berkan- 
der in discussing the practice, “but it cannot 
be here, because of prevailing conditions. 
It may appear egotistical on my part, but 
we have an exceptionally fine group of 
workers, It is a force that was carefully 
selected, comprising young men and young 
women of the highest character—none is 
tolerated in the shop who does not measure 
up to the right mark. The result is that 
the shop atmosphere is wholesome; the 
morale is all that could be desired, and con- 
geniality prevails. There are various na- 
linalities represented here, they all get 
along splendidly together and there is the 
utmost harmony and good feeling. 

‘The main purpose of the noonday dance, 
concert, or whatever entertainment the 
young women elect for the day, is to provide 
them with healthy recreation—to make them 
contented and happy. It has served that 
purpose well, and it will be continued just 
as long as my workers may desire. 
te grad music answered very well in 
a shop, but when we moved into this 
ioe iy for something more satisfac- 
pda ‘ piano was substituted for the 
Port ~ . Its installation afforded a 
the op tet women, excellent pianists, 
their portunity to add to the pleasure of 

associates by giving classical and pop- 
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ular selections, and by playing accompani- 
ments for chorus singing. It was the means, 
also of determining what I had not hereto- 
fore known, that we had in our family sev- 
eral exceptionally fine vocalists, one of 
whom left me a short while ago to join 
a well-known opera company, beginning 
with a very satisfactory salary. So you 
see, we, speaking generally, are good enter- 
tainers. 

“Step into the workrooms, observe how 
industriously everybody is working, and 
watch what will happen in the next few 
minutes,” said Mr. Berkander. 


Presently was heard the sharp ringing of 
an electric bell announcing that it was time 
to cease work, for it was high noon. Quickly, 
but without any confusion, work was laid 
aside, and there was scurrying to the lockers 
for out-of-door wraps, or the bringing out 
of lunch boxes and baskets, and the forma- 
tion of groups of lively talking and merry 
laughing people. 

It was not long before those who had 
gone to their nearby homes were back in 
the shop once more, and that dancing was 
in order. The main work room is so laid 
out that there is a long and relatively wide 
open space jn its centre, and there the young 
people engaged in the popular dances of the 
day until 1 o’clock, when the warning bell 
apprised them it was time to resume their 
work. 

As explained by Mr. Berkander, the pro- 
gram might have been an entirely different 
one, according to the mood of the workers. 
There is one of the younger girls who is 
a very fine reader, and when she takes the 
floor she has a most attentive and apprecia- 
tive audience; or, someone might elect to 
give a solo, or a group might assemble about 
the piano and fill the room with the ringing 
notes of a chorus—essentially at the noonday 
hour, this is Liberty Hall, although decor- 
ously so. 

Every other day a regular pianist comes 
to the shop and plays for:dancing, her serv- 
ices being provided by Mr. Berkander, and 
then, as he says, the young people have a 
royal time. Occasionally there is the diver- 
sion of the evening entertainment, which is 
held in the main office, when the desks are 
removed, and seats brought in to afford 
accommodations for about 400 people. 


On these occasions some of the young 
folks are privileged to bring friends, but 
there are restrictions as to the number that 
there may be no crowding, and also as to 
the character of the invited guests. The 
selections, vocal as well as instrumental, are 
all by members of the regular shop force 
and, as Mr. Berkander declared, the con- 
certs measure well up to the professional 
mark. 

At the conclusion of the program the seats 
are removed and there is dancing to the 
music of the orchestra, which the employer 
provides, as he also does all the ice cream 
the company can get away with. At a 
reasonable hour the dance breaks up and 
everybody goes home in a most cheerful 
frame of mind. 

“Does it pay?’ you ask me,” continued 
Mr. Berkander. “Yes, and the cost is not 
worth talking about, when one considers the 
returns. I have a perfectly contented work- 


ing force; there is not a better one, and I 
doubt if it has its equal in Providence. 
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With contentment there is congeniality and 
most harmonious relations and efficient pro- 
duction. Contentment counts for co-oper- 
ation, and it was instanced at the time when 
a great railway strike was about to be 
launched, last Fall. If that disturbance 
came on, business was to be seriously em- 
barrassed; there would be no telling how, 
or when, anything could be forwarded to its 
destination, or when deliveries could be 
made. 

“Every Spring I go on a fishing trip, and 
every Fall I go hunting, and I was about due 
to hunt. I got the force together one noon 
at the conclusion of the recreation hour, and 
told its members that I wished to have a 
talk with them. While it would be on 
their time, I was willing to pay for it if 
they were ready to hear me. 

“Sav! Was there any lack of co-opera- 
tive spirit? Not a bit of it. I told what 
the threatened strike meant, urging all to 
speed up consistently with good work, and 
thus enable me to get orders filled and de- 
livered. Then, if the strike eventuated we 
would all be so much to the good, and I 
would keep all at work so long as that was 
possible under the disturbed traffic condi- 
.tions. 

“Everybody in the shop fairly pitched in, 
and, while the strike did not come, we had 
more than met the threatened situation and 
were so much ahead with production. That 
instance clearly established the fact that we 
have an excellent shop morale; that the 
comparably little spent for music and re- 
freshments is well expended, and that the 
noon-day recreation is not a mistake any 
more than are the evening entertainments.” 








Speak Up for Buckles 





HEN the gold and silver smith once 
again fights his way to the front in 
having a word to say on the fashions he 
will be able to fill a lop of gaps which he 
has allowed to step in between him and the 
front rank of fashion makers. He will then 
not be satisfied that men wear a scarf-pin, 
watch and chain, a ring or so. He will see 
to it that the man’s hat shall have a gold, 
silver, enameled or gem set buckle to hold 
the hat-band together—like they used to, 
even if smaller ones be employed at first. 
He will see to it that no man of fashion 
shall go around with fancy leather (tans, 
grays, white, etc.) and a dowdy mohair or 
silk lace as fastener. A fancy shoe (es- 
pecially for dancing, formal functions and 
other dress occasion) in complete taste 
should carry (if the silver and gold smith 
would only speak up) a buckle of precious 
metal. And the lady’s delicate drawing and 
dance room shoes should be embellished with 
hejeweled buckles, even if paste, rather than 
displaying a tawdry rosette or shoe string. 
In the period of Marie Antoinette buckles 
were the rage. The shoes matched the 
color of the dress and had buckles orna- 
cented with all kinds of musical instruments 
—guitars, flutes, hautboys, mandolins, clar- 
ions, etc. Some had books for decoration. 
There was also a very pretty lozenge-shape 
buckle made plain. Most were very large 
—some hid the shoe.—C. W. C. 








W. W. Thompson, Park River, N. Dak., 
has sold his business to B. C. Carter. 
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The News From England 








Diamond Mining in British Guiana—Jeweler in Trouble Over Loans Made on 
Royal Jewels—Green Gold Now Popular in London— 
Resetting of Jewels. . 

















Lonvon, March 22.—Reports received by 
the Chamber of Commerce here indicate that 
a revival of diamond mining in British 
Guiana is taking place as a result of the in- 
creased demand in Europe and the United 
States for these stones which have always 
held a popular place on the London dia- 
mond market. Operations for the recovery 
of British Guiana diamonds are being re- 
newed on a big scale and work is proceeding 
around Dukwarie in the neighborhood of the 
Cuyuni river and above the old diamond 
workings on the Potaro River. In these 
districts it is reported that the stones are 
of excellent size and shape and almost the 
equal of the Mazaruni gems. A new area 
has been opened up on the Mazaruni River 
and its tributary, the Puruni, and diamonds 
ranging from 4 to 8% carats are being ob- 
tained, the chamber understands. They are 
perfect octahedrons, white and of great bril- 
liance and are concentrated, in patches of 
earth which has yielded as high as 100 carats 
a day from alluvial workings. The average 
size stone is from 5 to 6 carats. Last year, 
it seems, some big stones were found the 
weight being just on 17% carats, 
carats, 21 and 30 carats. British Guiana dia- 
monds are so well known here that Brazil- 
ian diamonds have been sold as_ British 
Guiana stones in order to obtain the best 
prices. for the first 11 months of 1921 
the exports of British Guiana diamonds 
totaled 80,651 carats valued at £1,193,714 as 
against exports in 1920 of 21,055 carats 
valued at £837,192. Commenting on the re- 
newed activity in diamond mining in British 
Guiana the Chamber of Commerce Journal 
here says: “Diamonds will continue to re- 
tain their value as the London Syndicate has 
maintained its policy of keeping prices at a 
high level and with the sales of 90 per cent 
of the world’s production contracted for five 
years ahead it seems strange that capitalists 
have not given more attention to this indus- 
try by floating syndicates and companied to 
acquire claims already located.” 

* * * 


As a result of the action at Berne, Switz- 
erland, brought by a jeweler known as 
Sontheimer against the ex-king Karl of 
Hungary for money payments in respect of 
the Hapsburg family jewels pledged through 
him, the jeweler, besides being faced with a 
charge of swindling, may have to answer a 
charge of illegal usury owing to the levying 
of interest exceeding 30 per cent. A Paris 
Jeweler, Jacques Bienenfeld, exposed Sont- 
heimer and stated in evidence that the lat- 
ter had elaborated a scheme for the ex- 
Ploitation of ex-royalty in exile in 1919. 
Bienenfeld is said to have advanced the 
money paid on the pledged Hapsburg 
Jewels and shared profits with Sontheimer. 
.€ money for which this jeweler sued Karl 
'§ Said to be due as interest on loans. Ad- 
— on pledged jewelry were made in 

€ case of King Constantine of Greece, wit- 
Messes say, in each case the interest charged 


18%, 





being excessive. The Berne court has or- 
dered the seizure of all books by Sont- 
heimer in connection with these jewelry 
transactions. 

x K x 


lashions in jewelry change so rapidly 
here that one has difficulty in keeping track 
of them. Most of these fashions come over 
periodically from Paris where the art of 
harmonizing personal jewelry with the 
latest creations in dress has been developed 
to a higher degree than in London. Just 
now the most popular and fashionable of the 
precious metals, next to platinum, is green 
gold. The jewelers of Paris have professed 
their preference for this medium rather than 
“red” gold which was in demand for some 
time. The exclusive jeweler now considers 
the green alloy much more suitable for 
harmonizing with the gems associated with 
it. Novel effects are being obtained, accord- 
ing to the Parisian jewelers, by treating 
pure gold with chemicals, the green gold 
produced being used in combination with 
the red variety in the production of unusual 
looking bracelets, chain handbags and cigar- 
ette cases. The modern style in jewelry has 
spelled the death warrant of the heavy “col- 
lette” type of brilliant necklaces. These very 
heavy and cumbersome designs were popular 
at court functions until recently. The stones 
comprising these heavy designs are now re- 
set into brow-bands, corsage ornaments and 
bracelets. 

* * * 

According tc the Daily Mail a west-end 
jeweler here specializing in re-set work 
mounts diamonds on a flexible glittering 
band composed of smaller stones in such 
manner that the finished setting is almost 
invisible while the effect is that of a “flash- 
ing river of gems.” A Parisian firm has in- 
vented a new method of combining diamonds 
and colored gems by arranging small, table- 
cut, rod-shaped diamonds to form a delicate 
tracery as a background for such stones 
as rubies, sapphires and emeralds. The 
popularity of the combination of gem and 
jet harmonies continues. This continental 
vogue necessitates the blending of such gems 
as diamonds of quality with pink coral, black 
onyx, jade and lapis lazuli. Some other 
fine designs can be seen carried out in this 
medium of precious and semi-precious gems. 
Fashions in settings and in the groupings of 
the gems vary again this year. Star and 
crescent brooches, once so fashionable have 
gone out of favor; but the jewelers special- 
izing in re-set work are finding themselves 
busy fashioning these old-fashioned designs 
into modern ones. So, so far as the jewelry 
trade is concerned, it is all for the best. 








E. T. Cusack, Canton, O., will move from 
his present location, 223 Cleveland Ave., N. 
W.., to the large room at Cleveland Ave. and 
2nd St.. N. W. Remodeling of the new 


quarters will be started within a few days. 
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SENT TO PRISON 


“Certified ” Check Swindler Given Term of 
from Six to Ten Years in 
Atlanta Penitentiary 


3IRMINGHAM, Ala., March 30.—John EF. 
Killingsworth, who was arrested here sev- 
eral days ago as he was attempting to cash 
a bogus check for $500 on the Farmer & 
Cannon Jewelry Co., pleaded guilty to two 
charges of forgery in the Circuit Court. 
He was sentenced to serve from six to ten 
years in the Alabama State Penitentiary, in 
both cases, by Judge H. P. Heflin. 

According to local officers, Killingsworth 
was a professional “check artist,” and is 
wanted at Madison, Ga., and Meredian, 
Miss., on the charge of passing worthless 
checks on jewelers in those places. In en- 
tering sentence on the court records here 
Judge H. P. Heflin wrote after Killings- 
worth’s name these words: “Offenses com- 
mitted all over the country show that the 
defendant is a professional forger and bad 
character. He was found with a pistol and 
instruments of forgery, checks in blank and 
various instruments.” 

The checks Killingsworth used were “cer- 
tified” checks on the Carolina Trust Co., 
Sanford, N. C. There is no such bank in 
the United States, officers say. The checks 
were written by Killingsworth himself, on 
blanks which he had in his possession when 
arrested, and which bore the serial number 
of cashiers’ checks used by the banks of 
Oklahoma, according to bank officials. 

Killingsworth seemed to prefer jewelers 
as a rule for his victims. His method was 
to make a purchase and tender in payment 
a “certified” check for three or four times 
the amount of the article purchased and re- 
ceive the difference in cash, 

At the Farmer & Cannon Jewelry Co., 
20th St., he selected a diamond ring for 
about $300 and offered a $500 “certified” 
check in payment. The store did not have 
the change, and Killingsworth was asked to 
call later, which he did. At the bank Mr. 
Farmer was told the check was a forgery. 
When Killingsworth returned to the bank to 
get his ring and money he was arrested by 
detectives. a 











One of the most attractive novelties of- 
fered to the silverware trade is the “Petit 
Buffet” in Community Plate, recently put out 
by the Oneida Community, Ltd. This “Petit 
Buffet” is a case, lined with beautiful brown 
velvet designed specially for the regular 
26-piece set. The chief advantage is that it 
enables the dealer to sell the 26-piece set at 
the price of the bulk silver. This “Buffet” 
is supplied free of charge. To the consumer 
this new product is especially attractive. 
Placed on the sideboard or buffet, she can 
display her Community against a rich lovely 
background of velvet. It gives a real touch 
to her dining room that is more than charm- 
ing. She can, if she chooses, slip the 
“Buffet” easily in her sideboard drawer and 
the silver is all neatly packed away until 
she wants it again. In setting the table, 


also, it saves her many steps. As a gift 
piece it will not only prove a fast seller in 
the silverware trade, but for Christmas, for 
weddings, for birthdays, and for the many 
different anniversaries which demand gifts, 
it will meet with appreciative response. 
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NORMANDIE— Opalescent Pearls with 
the Magic Diamond Safety Clasp 


Particularly at this time of the year, every jeweler must carry a liberal 
assortment of necklaces with diamond clasps—the magic selling item of 
the pearl business. Necklace Normandie, of opalescent pearls, with 
14K White Gold Diamond Safety Clasp, is the most astounding value 


ever offered in such a combination. Make a special display for Easter. 


Consumer Selling Prices (complete with clasp and case) 
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WISCONSIN PROGRAM 


Seventeenth Annual Convention of Retail 
Jewelers’ Association Promises to 


Be Full of Interest 


MitwAvuKEE, Wis., March 31.—Plans for 
the 17th annual convention of the Wisconsin 
Retail Jewelers’ Association, to be held at 
the Hotel Pfister, in this city, April 18 and 
19, are well under way. Preliminaries of 
the program, selection of committees and 
other details for the meeting, were taken 
up at a session of officers in Milwaukee this 
week, when John H. Stouthamer, Milwau- 
kee, president; A. W, Anderson, Neenah, 
secretary, and Henry F. Stecher, Milwaukee, 
treasurer, met at Mr. Stecher’s store. The 
sessions this year will be held in the Red 
Room of the Hotel Pfister, opening Tues- 
day morning, April 18, with registration 
beginning at 9.30 a, M. 

The committee appointments for the con- 
vention have been announced as follows: 

Resolutions: Gustave Keller, E, C. Anger, 
George Durner, J. A, Rummele and A. R. 
Bachman, 

Grievance: A. W. Anderson, A, E. 
Gasch, George Armbruster, Ernest Starkey 
and Frank Lockin. 

Finance: Thomas Bruhy, E. J. Metzke, 
John M. Regner, Edward Jensen and R. W, 
Bailey. 

Question Box: John P. Hess, Jos. Kre- 
nich, O. E, Lentz, W, H. Grunert and Frank 


C, Hyde. 
Entertainment: Edward H. Motl, Harry 
Stouthamer, A, C, Hentschel, Henry J. 


Oberst and Alfred W. Fuchs. 
Sergeant-at-Arms: Ed Feiling, 
Fischer and Art B. Meyers. 
Apprenticeship: Theodore Schelle, Julius 
Sauerman, Emil Bachman and A. Michael. 
Officials of the association have announced 
the following program for the 1922 conven- 
tion. It is as follows: 
TUESDAY, APRIL 18TH 


9:30 A.M.—Registraticn distribution of 
badges. 

Annual reunion of members. 

19:30 A.M.—Call to order, by President J. H. 

Stouthamer. 

Address of welcome, by Phil A. 
Grau, of the Milwaukee Association 
of Commerce. 

Response by Vice-President John P. 
Hess. 

President’s annual address. 

Secretary’s annual report. 

Treasurer’s annual report. 

Announcement of committees. 

12:00 M. — Adjournment for Lunch. 

1.30 P M.--Second session, W. R. J. A. 

Announcements. 

Address, “What’s Wrong With the 
World,” Prof. W. H’. Kiekhofer, 
director of economics, University 
of Wisconsin. 

300 PM.—Address, HH. R. Playnter, Elgin 

Watchmakers’ College, Elgin, Ill. 

4: P.M.—Discussion, “How I Cashed in on my 

Store Windows,” by members 
present, 

7:39 P.M.—Executive Session, Vice-President 

John P. Hess in charge. 

Tribute to our departed members. 

Question Box, J. H. Krumrich, Osh- 
kosh, assisting Vice-President Hess, 

Buffet lunch and cigars served dur- 
ing evening. 


Henry 


and 


2.00 P.M. 


WEDNESDAY, APRIL 19TH 


900 A.M.—Address on 5 per cent war tax and 
sales tax. Why Congress contin- 
ued the first and refused to pass 

16-1 the latter. 

SOAM.—Address, “A Business Program to 
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Meet Modern 
Frank Stockdale, Chicago. 
Discussion. 
12:00 M.— Adjournment for lunch. 
1:30 P.M.—Announcements. 
Report of resoluticns committee. 
Report of auditing committee, W. R. 
| 
Elections of officers by ballot. 


Election of delegates to national ccn- 


vention, 
Selection of 1923 convention city. 
Fixing salaries. 
Unfinished business. 
Adjournment. 

Annual—Meeting National Jewelers’ Mutual 
Fire Ins. Co., Pres. W. H. Up- 
meyer in the chair. 

Annual address of president. 

Annual report of secretary. 

Annual report of treasurer. 

Annual report of auditors. 

Election of three directors. 

Introduction of R. R. Bliese, 
Solicitor. 

Adjournment. 

Meeting of directors of Fire Company. 


State 


WEDNESDAY EVENING 


7:30 P.M.—-Annual banquet and dinner 
Fern Room, Hectel Pfister. 
Introduction of Toastmaster Gustave 
Keller, by President Stouthamer. 
After the banquet, illustrated lecture, 
“Wisconsin the Beautiful,” by H. 
C. Campbell, assistant editor, Mil- 
waukee Journal; courtesy of the 

Milwaukee Journal. 
Entertainment features by 
folks. 


dance, 


our own 


The ladies’ program, as announced this 
week, will be as follows: 


TUESDAY, APRIL 18TH 


Meet at Hotel Pfister, 11:30 A.M., Convention 
Floor. 

12:00—Luncheon, Hotel Astor; 
fiers; cards. 

7:30 P.M.—lLadies’ theatre party, 
Wisconsin Retail Jewelers’ Association, 

WEDNESDAY, APRIL 19TH 

A.M.—Informal shopping trip. 

11:30—Meet at Hotel Pfister—Visit to Phoenix 
Knitting Works. 

Evening—Annual 


election of of- 


guests of 


banquet and dinner dance. 








Death of Frank Naegele 


EvANSVILLE, Ind., April 1.—Frank Nae- 
gele, 70 years old, died Tuesday afternoon, 
March 28th, at his home here after a short 
illness, and funeral services took place Fri- 
day morning, March 31, from the family 
residence first and then from the St. An- 
thony’s Catholic Church, and burial was at 
St. Joseph Cemetery, 

Mr, Naegele for many years past had 
been engaged in the retail jewelry business 
in that part of the city known as the North 
Side, and he was well and favorably known 
to the trade, and by his honest ways and fair 
dealing he had built up a nice business. 

He is survived by his widow, Mrs. Eliz- 
abeth Naegele; two daughters, Marie and 
Blanche; two sons, Leo Naegele of Evans- 
ville and Frank Naegele of Kansas City, 
and a sister, Sister Marie Anthony, who is 
in a hospital of the Catholic faith at Hamil- 
ton, O., and a brother, Louis Naegele, whose 
home is in Cincinnati. Mr. Naegele was one 
of the oldest retail jewelers in Evansville 
in point of years served in the business, 








Carl F, Haffner, 419 Main St., Alliance, 
O., will move soon to a new location at 
341 E, Main St., it was announced last week. 
The new store will give the concern twice 
the present floor space and added facilities. 
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LETTERS TO THE EDITOR 





A Live Wire Dealer’s Hints to Advertisers 


Ketso, Washington, March 22. 
Editor, THE JEWELERS’ CIRCULAR: 

Just a word about your advertisers. There 
are only two kinds of jewelers today: Those 
that get by, and those that don't. The live 
ones are all looking for something new, new, 
all the time. In fact that is all that is keep- 
ing them making any money at all. The 
whole world is constantly looking for and 
demanding something new and different. 
All right, then; it would seem to me that 
your advertisers would keep changing their 
cuts in nearly every issue, and stating prices 
on single pieces of anything they are 
selling, 

I am a small town jeweler and therefore 
cannot buy quantities of goods, such as as- 
sortments. If I did that I would soon have 
a lot of “stickers” and that means a loss 
any way you look at it. I find that by buy- 
ing one or two of the best numbers of any 
new and worthy article that I can keep the 
wheels turning every day, and don’t have any 
dead ones. That means a fast turnover and 
that’s the thing “that brings home the bacon.” 

And that also is what the manufacturer, 
the jobber, and the retailer a/l want and 
must have to be successful. Well, then, it 
would seem to me that the advertiser would 
realize this and make an attempt to show 
something different in every issue of THE 
JEWELERS’ CIRCULAR to get this business all 
over the country. 

And he doesn’t want to think for a minute 
that the live jewelers ail over the country 
are not reading THe JEweLers’ CIRCULAR 
and looking in every issue for something 
they can sell, and make a hit with. In fact 
when my Circucar comes I can hardly wait 
for lunch time to come, so I can open it and 
see what is new. My friends, in fact, when 
they see me reading it, usually say “Well, 
Roy, what are we going to have new next?” 
And, man dear, that is what gets the money 
every time. 

Well, I am not much at expressing my- 
self in words, but perhaps you get the idea. 
Show us something new all the time. We 
are looking for it, we will buy it, and so 
will our customers. Maybe not much at a 
time, but all the time, and when it comes in 
from over the whole country the volume 
will be there after all and the turn-over much 
faster for the wholesaler, 

Now this probably won’t do you any harm 
and it makes me feel a lot better. And be- 
fore we close, let us give thanks for THE 
JEWELERS’ CIRCULAR. 

Yours very truly, 
R. L. Croucu. 








M. S. Carleton, jeweler, 517 State St., 
Watertown, N. Y., has obtained a permit 
from the city building department to re- 
model the store at 53 Public Square. The 
store was formerly occupied by Barter & 
Co., sporting goods store. Mr. Carleton is 
now moving his stock from his Arsenal St. 
store to the new quarters. About $3,000 
will be spent in remodeling the new quarters. 
A large octagon glass canopy will extend 
over the sidewalk and the front of the 
store will be elaborated. Workmen have 
torn down the front and a circular en- 
trance will be installed. 
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Jewelry Camp Holds Annual Meeting 








Members of Trade Division of the Golden Seal Assurance Society Chose 
Officers for the Ensuing Year 

















HE deferred annual meeting of Jewelers 
Camp No. 12 of the Golden Seal Assur- 
ance Society, composed of the members for- 
merly connected with the old Jewelers’ 
League, was held Wednesday afternoon at 
the rooms of the Jewelers 24 Karat Club in 





LEO WORMSER, COMMANDER 


New York, 15 Maiden Lane, Commander 
Leo Wormser presided and in the absence of 
the secretary, the recording was done by 
Viceccommander Walter H, Tarlton. 
Commander Wormser opened the meeting 








WALTER H. TARLTON, TREASURER 


by explaining the reasons for the delay in 
a — meeting and the reason why the 
the | cers had had to hold over. Since 
~ ‘@st meeting, the Camp had lost both its 









secretary and treasurer, the latter having 
been the late Theo. L. Parker, an old and 
widely known member of the trade, who 
passed away Dec. 12, 1920. As no secretary 
had been elected, the Camp was unable to get 
at the funds belonging to the camp proper, 
provided for by the annual dues of a dollar 
a year from the members, There was no of- 
ficial custodian for this money. This has 
nothing to do with the funds kept as a re- 
serve for the insurance of members which 
was in the hands of the Supreme Council of 
the order in Roxbury, It was disclosed that 
the treasury of the camp was in a flourish- 
ing condition, 

Outside of the death of Mr. Parker, the 
Camp had lost another officer, the late John 





WM. BARDEL, A NEW TRUSTEE 


R. Greason, one of the trustees and this 
caused another-vacancy to be filled at this 
meeting, |»{ 4 

At the election Leo Wormser was again 
re-elected commander and Vice-Commander 
Tarlton was elected treasurer in place of 
Mr. Parker, In Mr. Tarlton’s place, as 
vice-commander, the members chose Charles 
R. Jung of Jung & Klitz, Henry Abbott 
was re-elected chaplain and three trustees 
chosen were J. R. Greason (son of the for- 
mer trustee), William Bardel and T. Edgar 
Willson. All the officers were chosen unani- 
mously, 

It was decided by the members to request 
the officers of the Golden Seal to again issue 
to the members of the Jewelers Camp, a 
statement each year of the amount of insur- 
ance in force, the assets held covering the 
reserve on this insurance and a list of the 
members who had died during the year, to- 
gether with the amounts paid to the bene- 
ficiaries. 

After resolutions had been passed author- 
izing the bank and safe deposit companies 
to turn over the custody of the assets to the 
new treasurer, the usual routine business 
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was transacted, and the meeting then ad- 
journed, 
The secretary of the camp will be ap- 





CHARLES R. JUNG, VICE-COMMANDER 


pointed by the Supreme Secretary of the 
Order, 

There are now about 360 members of the 
old Jewelers’ League (later the Assurance 
League of America), who are now in this 
Jewelers’ Camp of the Golden Seal. 








“Limitation of the number of apprentices 
by union rules has had no effect whatsoever 
upon the development of a State appren- 
ticeship system,” says the Industrial Com- 
mission in the Wisconsin Apprentice for 
March. While most unions have rules which 
limit the number of apprentices to a certain 
ratio as compared with the number of jour- 
neymen, there is no industry, and but few 





HENRY ABBOTT, CHAPLAIN 


individual shops, in which the number of 
apprentices now employed is anywhere near 
as great as the union permits. ‘The labor 
unions of Wisconsin,” says the commission, 
“have, with few exceptions, loyally sup- 
ported the State apprenticeship law. So 
also have the larger and more wideawake 
employers. The training of skilled mechan- 
ics, instead of mere specialists, benefits both 
the employer and the employe.” 
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Annual Meeting of Maiden Lane Historical Society 








Reports Submitted and Officers Chosen at Meeting in New York 
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The headquarters of the Jewelers 24 Karat 
Club, 15 Maiden Lane, New York, was the 
scene last Thursday afternoon of the annual 
meeting of the Maiden Lane Historical So- 
ciety. In the absence of A, K. Sloan, presi- 
dent, the meeting was in charge of Vice- 
president John W, Sherwood. 

The meeting was called to order at 3:10 
p, m., the first order of business being the 
reading of the minutes of the previous an- 
nual meeting, These minutes were read by 
Secretary Joseph D. Little and were ap- 
proved by the members. Leo Wormser 
next submitted his report as_ treasurer, 
which showed the association to be in a 
flourishing condition, Mr. Wormser's re- 
port at this time of the meeting showed that 
the association had 291 members. Adding 





JOHN w, 


SHERWOOD, VICE-PRESIDENT, WHO 


PRESIDED 


the hew members, however, who were later 
admitted at this meeting, the total member- 
ship now numbers 309, 

Albert Ulmann, the society’s historian, 
submitted a brief report to the members, in 
which he stated that the organization is not 
contemplating erecting any tablets in the 
immediate future, He said that he thought 
the logical place for the next tablet would 
%on the new Federal Reserve Bank build- 
ing which is now being erected on the south 
side of Maiden Lane extending from Nassau 
‘t to within a few feet of William St. Mr. 
Umann suggested that the best thing to do 
at the present time was to communicate with 
the Federal Reserve Bank and if possible, 
get officials interested at once. By doing 
this, Mr. Ulmann said that the architect may 
Wrovide some place on the building for the 
tablet, The Federal Reserve Bank will 
Mobably be communicated with in the near 
uture in reference to this matter, Mr. UI- 
mann also stated that the tablet erected 
. time ago on the building at 15 John 
“JS attracting a great deal of attention 





especially among those interested in the his- 
tory of New York. He stated that reference 
to this tablet has been made in a number of 
historical papers as well as in the daily press 
from time to time. 

The question of holding the next annual 
dinner was taken up by the members and 
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SLOAN, 


RE-ELECTED PRESIDENT 
upon a suggestion made by W. H. Tarlton, 
this affair will probably take place the latter 
part of May. In reference to holding the 
luncheon, William T. Gough, suggested that 
it may be a good plan to look into the ad- 
visability of having the affair at the Cham- 
ber of Commerce, Mr. Gough stated that 
only a few days ago, the Chamber of Com- 
merce inaugurated a_ restaurant service, 
which the Chamber runs at cost. The com- 
mittee which was later appointed by Vice- 
President Sherwood was instructed to make 
arrangements if possible to hold the luncheon 
at the Chamber of Commerce. 


The names of members who have died 
since the last annual meeting was next read 
and on motion made and carried, it was 
voted to spread resolutions of sympathy on 
the minutes and also to send copies of these 
resolutions to the families of the deceased. 
These members include O, G,. Fessenden, 
Charles L. Power, and Henry R. Simmons. 

The meeting next voted to accept two 
resignations and also to accept 19 new mem- 
bers. Of these 19 new applications sub- 
mitted, 16 were handed in by W. H. Tarl- 
ton. The list of the new members elected 
at this meeting are as follows: John N. 
Taylor, Fred E, Hyatt, Harry S. Wiltshire, 
Henry W. Sherrill, Louis Stites, John A. 
Soivie, George Frey, Irving B. Eckstein, H. 
L. Karpeles, H. B. Seaton, Harry C, McKay, 
Frank B. Somes, William H. Sims, John R. 
Le Count, William Linker, Aaron Lauther- 
bach, M. J. Schusler, Francis Hocking and 
George A. Jochum. 





CIRCULAR 





67. 





Secretary Little next had the pleasure of 
presenting to the society, a number of 
articles of historical interest and value to 
the trade. These objects were donated by 
various individuals and after being examined 
were ordered placed in the archives of the 
organization. The members also voted to 
acknowledge these gifts with thanks. One 
of the most interesting additions was a book 
presented by Harry S. Wiltshire entitled 
“The Providence Plantations,” which was 
published in 1886 and gives a history of the 
industries of Providence which are made up 
largely of jewelry and allied trades, <A 
photograph showing 20 Maiden Lane many 
years ago was also presented by Mr. Wilt- 
shire, Another interesting object was a 
small box bearing the name of the old firm 
of Ball, Black & Co., which was then located 
at 246 Broadway. This was given by R. C. 
Brown. A business card of a firm dealing 
in jewelry many years ago and bearing the 
address of a thoroughfare known as Queen 
St. was presented by Charles Bickleman. A 
large assortment of badges were likewise re- 





JOSEPH D, LITTLE, SECRETARY 


ceived from Dr, George I’. Kunz of Tiffany 
& Co., who had received them from an old 
member of the jewelry trade. Secretary 
Little next reported that upon request, he 
had sent the Boston Library, a number of 
booklets giving the history of the Maiden 
Lane Historical Society, He also read a 
letter from Mrs. John L. Shepherd, acknowl- 
edging the resolution of sympathy adopted 
by the Society at the time of Colonel 
Shepherd’s death, 

Another valuable addition to the archives 
of the Society was a list of manufacturers, 
retailers, silversmiths, watch importers, deal- 
ers in chronometers, etc., in business in New 
York in 1851, This list was compiled and 
presented to the Society by Lewis J. Mul- 
ford. The members considered this a valu- 
able addition and of great historical value 
and voted to acknowledge the gift with 
thanks, 

The next order of business was the elec- 
tion of officers which resulted in the re- 
election of A. K. Sloan, president and the 
following vice-presidents: John W. Sher- 
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wood, George M. Hard, Louis Kahn, M. L. 
Bowden and George E. Fahys, Lewis J. 
Mulford was also elected a vice-president to 
fill the vacancy caused by the death of O. G. 
Fessenden. The following officers were also 
re-elected: Joseph D, Little, secretary; Leo 
Wormser, treasurer and Albert Ulmann, his- 
torian. The only change made in the Board 
of Trustees was the election of Lee Reich- 
man to serve in the place of Lewis J. Mul- 
ford who was previously elected a vice- 
president. The Board of Trustees, as 
elected at the meeting, consists of Henry 
Abbott, C, G. Alford, A. L. Brown, W. T. 
Carter, W. T. Gough, H. C. Larter, Lee 
Reichman, M. D. Rothschild, Wm. I, Rosen- 
feld, Leopold Stern, W. H. Tarlton and T. 
Edgar Willson. The concluding business of 
the meeting was the appointing by Vice- 
President Sherwood of a luncheon commit- 
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tee consisting of William T, Gough, Leo 
Wormser, Albert Ulmann, A. L. Brown, H. 
C. Larter, W. H. Tarlton, T, Edgar Willson, 
Gustave Niemeyer, Leopold Stern and J, D. 
Little. The members decided that the 
luncheon will be an informal affair and that 
no ladies are to be invited. 








Kansas Jewelers Meet at Junction City and 
Form 24 Karat Club 


_ Cray Center, Kans., March 29.—A meet- 
ing was held Monday evening at the Bartelk 
House, Junction City, and was attended by 
Jewelers of the eighth district of Kansas 
when a 24 Karat Club was organized. The 
officers elected are W. G. Glick, president; 
C. W. Flower, secretary, both of Junction 
City, and A. W. Forsgren, Clay Center, di- 
rector of publicity. 

A very entertaining address was delivered 
by Field Secretary Walter H. Mellor. The 
Jewelers of Clay Center extend an invitation 


to the club to make that city the next meet- 
ing place. 








M. N. Petrovitz, a jeweler, Poughkeepsie 
St + 1S now in his new store at 253 Mai1 
- The store has been remodeled for his 


~ He was formerly located at 283 Main 
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Anglo-American Co. Headed by Sir Ernest 
Oppenheimer Gets Diamonds of Belgian 
Fields, Which Will Now Be Sold 
on Basis of Syndicate Prices 


Members of the diamond trade in New 
York were very much pleased to hear last 
week that the output of the Congo diamond 
fields, which are principally small diamonds, 
had come under the control of the Diamond 
Syndicate of London and the prices of these 
goods would hereafter be determined at the 
regular price of the syndicate. Later in- 
formation, which came from Europe, showed 
that this had come about through the fact 
that the Anglo-American Co., which was 
formed during the war to take over the 
diamond fields of German Southwest Africa, 
had bought the output of the Belgian Congo 
and had announced that in future, the prices 
would follow those of the syndicate for sim- 
ilar qualities. 

Sir Ernest Oppenheimer is the managing 
director of the Anglo-American Co. and is 
also associated with the syndicate in con- 
nection with the control of the diamonds of 
German southwest Africa. 

The output of the diamond fields of the 
Belgian Congo has heretofore been con- 
trolled by the Belgian government, which 
had these cut and marketed through an 
Antwerp concern. 

The reports as to the new arrangements 
were extremely gratifying to all connected 
with the diamond trade as they indicated a 
uniform control of practically all the dia- 
monds, of all sizes, by the syndicate inter- 
ests, which would result in a uniformity of 
prices that should add to the stability and 
strength of the diamond market generally. 








Plans Under Way for Annual Meeting of 
Minnesota Retail Jewelers at Min- 
neapolis, April 18, 19 and 20 


MINNEAPOLIS, Minn., April 1.—Retail and 
wholesale jewelers of Minneapolis have 
joined forces to entertain members of the 
Minnesota Retail Jewelers’ Association 
when they meet here on April 18, 19 and 
20. A committee representative of both 
branches of the trade has been appointed and 
is laying plans to afford the jewelers a 
pleasant three-day visit. C. D. White rep- 
resents the retailers on the committee. He 
is also chairman of the State entertainment 
body. R. L. Munns, president of the re- 
tailers, and W. R. Cooper, secretary of the 
wholesalers’ association, complete the com- 
mittee. They will arrange for a big ban- 
quet and interesting trips to the trades’ 
business houses. 

According to State association officials, 
numerous queries regarding the meeting are 
being received from all parts of the State 
and northwest. The northwest representa- 
tion, they say, will be the largest in years 
and numerous jewelers have signified their 
intention to postpone business visits to the 
Twin Cities so they can avail themselves of 
the lectures, demonstrations, discussions and 
entertainment to be provided at the conven- 
tion. 

The jewelers will meet at 9 A. M., 
April 19, for registration and to renew ac- 
quaintances, and at 9:30 they will leave in 
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a body to visit cut-glass factories and trade 
repair shops for practical demonstrations 
arranged by the entertainment committee. 

The convention will informally open at 2 
P. M., when short talks on _ business 
will be given. On the two succeeding days a: 
program filled with the best speakers avail- 
able will be afforded the jewelers, and this 
is certain to make the convention a memora- 
ble one for Gopher jewelers. 








International Silver Company Re-Elects Offi- 
cers at Meeting Held in Meriden 


At the meeting of the directors of the 
International Silver Co., Wednesday, 
March 29, at Meriden, Conn., the follow- 
ing officers were elected for the ensuing 
year: President, George H. Wilcox; 
vice-president, George D. Munson; sec- 
ond vice-president, I. W. Cokefair; third 
vice-president, L. B. Hall; treasurer, 
George H. Yeamans; assistant treasurer, 
C. E. Breckenridge; secretary, George 
Rockwell. These gentlemen had previ- 
ously been elected directors at a meeting 
of the stockholders held in Jersey City, 
together with the following: R. Living- 
ston Beekman, George H. Edwards, C. 
R. Gardinor, Burgoyne Hamilton, Henry 
L. Lewis, J. G. Ludlum, H. B. O’Brien, 
F. P. Wilcox and Roy C. Wilcox. The 
following is a balance sheet of the com- 
pany as of Dec. 31, 1921, made public 
at the meeting: 


PRO OO Sc: oa. tus. 6) aaa ews es 
Machinery, tools and fixtures...... 


$2,197,652.37 
3,034,599.91 


Trade marks and patents.......... 1,500,000.00 
Merchandise, materials and supplies 4,616,721.04 
OCUIEF IIVERMETE 66 oc ciccceccccae 1,913,826.44 
First mortgage bonds in treasury. . 9,968.75 
Debenture bonds in treastiry....... 38,000.00 
Cash in banks and oOffices.......... 1,396,832.44 
Accounts and notes receivable (less 

OIRO oc Fa cde dade 6G Re taere Tes 4,427,351.30 








$19,134,952.25 
LIABILITIES 


Capital stock, preferred 


i) ee $6,607,500.00 

Less, in treasury.... 578,912.50  6,028,587.50 
Capital stock, common 

(issued) ........ 9,944,700.00 

Less, in treasury.... 9,259,337.50 685,362.50 
First mortgage bonds.............. 2,752,000.00 
Debenture DONG 6 cde cocci cccccicee 1,867,000.00 
Accounts and notes payable........ 2,684,318.42 
ee a 60,000.00 
Dividend on preferred stock....... 105,500.50 


(Payable Jan. 1, 1922) 


Surplus 4,952,183.53 


$19,134,952.25 

Balance Jan. 1, $4,920,735.18 
Adjustment of 
ments 
Earnings year 1921, less 
depreciation, taxes 


and bond interest... 470,515.95 
$483,593.15 
Deduct: 
Dividends on preferred 
SE ek cceemncndecec 31,448.15 


452,145.00 





Surplua Dee: 31, 92 esccssccacane $4,952,183.33 








The Warren Jewelry Co., for the past 45 
years in the retail jewelry business at Calu- 
met, Mich., except for the past two years, 
has again engaged in the jewelry business 
at 7269 E. Jefferson Ave., corner of Field, 
Detroit, Mich. 
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Annual Meeting of Jewelry Crafts Association 








Officers and Directors Chosen and Other Business Transacted at Meeting 
in New York—Interesting Entertainment Program 

















Officers were elected, six directors were 
chosen and other important business was 
transacted at the annual meeting of the 
Jewelry Crafts Association, Inc., held 
last Wednesday evening at the Hotel 
Astor, New York. The activities or the 
evening included a dinner followed by a 
business session and were concluded by 
an entertainment furnished by several 
members of the organization. 

Thirty minutes prior to the dinner 
which was held in the north ball room 
and which started at 7 p. M., an informal 
reception took place, at which time, the 
members renewed old acquaintances. At 
7 o’clock the dinner was started and for 
an hour, the members enjoyed a tasty 
menu. 

At 8:15 o’clock, DeWitt A. Davidson, 
president of the association, delivered a 














MILTON ERNST, 1ST VICE-PRESIDENT 


short address of welcome and then called 
the business session to order. The first 
order of business was the submitting of 
4 report by the members of the nominat- 
ing committee in which they named six 
directors to serve for a term of three 
years. This report was submitted by 
Robert S. Tipping, secretary, and, as 
there were no other candidates in the 
field, the nominations were ordered 
Closed. The secretary cast one ballot 
which elected the following as directors: 
John Boylan, Thomas F. Brogan, Marc 
S. Goldsmith, Sylvan Levy, Albert Shire 
and Paul Zimmer. Of the directors 
elected, Messrs, Brogan and Shire suc- 
ceeded themselves while the others filled 
vacancies left by the expirations of terms 
of other directors, 
“ oe _ the nominating of officers 
1 Pl or the ensuing year, This re- 
off in the re-election of all of the old 
ers who are as follows: President, 


DeWitt A. Davidson; first vice-president, 
Milton L. Ernst; second vice-president, 
Robert B, Steele; treasuer, Walter P. 
McTeigue; secretary, Robert S. Tipping, 
and assistant secretary, Arthur Essing. 
An important and interesting feature 
of the meeting was the discussion of a 
uniform apprentice contract which, a re- 





DE WITT A. DAVIDSON, RE-ELECTED PRESIDENT 


port indicated, is being prepared for 
members desiring to use it. In the report 
it was predicted that such a contract, con- 
taining equitable and attractive provi- 
sions, will be the means of bringing de- 
sirable young men into the industry. Al- 
though this contract and its provisions 
are still in discussion, it is planned by the 
association to issue diplomas to appren- 
tices completing their course. At the end 
of the courses, exhibits will be held at 
which time the apprentices will be 
awarded prizes by the association. The 
committee in charge of this matter will 
probably report at a later meeting. 

The meeting also discussed the bill re- 
cently passed at Albany, N. Y., com- 
pelling insured persons to pay a one per 
cent tax on all insurance written by for- 
eign companies or individuals. The mem- 
bers are opposed to this bill and voted 
to have a delegation present at the hear- 
ing which will be held before Governor 
Miller in Albany, N. Y., on April 7. 

Secretary Tipping announced that a 
school in New York where jewelry mak- 
ing is taught, known as the Jewelry 
Crafts School, has no connection what- 
soever with the association. To avoid 
confusion, Mr. Tipping stated the school: 
is changing its name to the Jewelry Art 
School, Inc. 

Following these reports, a general dis- 
cussion among the members was held, 
after which the meeting was brought to 
a close. 


CIRCULAR 


71 


The real fun of the evening came when 
the entertainment, under the direction of 
Frank Schaller, was put on after the 
business of the meeting had been finished. 
The talent was all recruited from the 
trade and consisted of the following: 
Frederick W. Rauch, R. W. Johnston, 
of Johnson & Seckendorf; R. C. Yard, 
Pete Young, John W. Young, of Marcus & 
Co.; Fred J. Skinner, of Frederick 
Keim & Co.; J. Herbert Flack and H. J. 
Hauck. 

The quartette, composed of Skinner, 
Yard, Hauck and Pete Young, accom- 
panied by Johnston and Yard on the 
mandolins and John W. Young at the 
piano, made a big hit with their songs 
and selections, which were exceptionally 
good. Herbert Flack rendered songs and 
stories, which were a scream and can only 
be appreciated by being heard. Frederick 
W. Rauch was in his usually good voice 
and offered several solos, which were 
greatly enjoyed, as they always are. The 
concluding number of the entertainment 
consisted of a double act put on by 
Skinner and Pete Young, assisted by 





WALTER P, MCTEIGUE, TREASURER 


John Young. This was most amusing 
and brought to a close a very enjoyable 
program of entertainment. 








On or about April 15, four Elmira, N. Y,, 
jewelry concerns will move to new locations 
in the same city, T. J. Routledge will move 
from 315 Water St, to the second floor in the 
building at 335 FE. Water St., where he will 
engage in the wholesale jewelers’ supply 
business. According to the announcement 
made last week, Mr. Routledge will dispose 
of his retail jewelry store. Mr, Routledge 
will sell his fixtures and the lease on his 
present store to Hamilton & Pohlman, 144 
FE, Water St., who in turn will sell their 
fixtures at their present store to Louis 
Shreibman & Son now at 204 E. Water St. 
The latter concern will move to their new 
store at 214 FE. Water St., where they will 
install the fixtures. The cstablishment now 
occupied by Hamilton & Pohlman will be 
leased by John H. Drake located at 139 W, 
Water St. 


i 
5 
* 
‘ 
| 
H 
! 


oe nanny sinemaaasen ese petty 


eee eee ee 


ED at aS REE NET 








72 








THE JEWELERS’ CIRCULAR April 5, 1922, 














Artificial Pearl Necklaces 


a superior reproduction 
direct from France 


GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 
Importers of Pearls, Diamonds and Other Precious Stones 
































































1 


FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 


created by an expert in the perfect blending ot 
color and graduation of size 


Pearl Ropes Loose Pearls for Additions 
Fancy Cut Diamonds and Precious Stones 



























































PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 


The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 
_JI 














beeen 




















April 5, 1922. 


THE JEWELERS’ 








Two Alleged Bandits Caught 





Three Youths Attempt to Hold Up Philadelphia Jewelry Store, But Are 
Frightened, and Police Arrest Two Who Are Identified by Jeweler 








Tema 


PHILADELPHIA, Pa., March 30.—Three 
youthful bandits held up the jewelry store 
of Samuel Spiegel, 2015 Germantown Ave., 
at 10 o’clock yesterday morning. Two men, 
Herman Williams and George Mulholland, 
were arrested following the holdup, but a 
third man escaped. The two alleged bandits 
were arraigned before Magistrate Joseph 
Coward in the Central police court today 
and held without bail for court. Williams 
was identified as one of the men who held 
up the jewelry store of Joseph Tinsley, 526 
W. Lehigh Avenue, last Friday, according 
to the police. 

Two weeks ago Mr. Spiegel’s store was 
entered by several youths who grabbed a 
tray of cheap rings and escaped. Mr. Spiegel 
was seated at his work bench about 10 
o'clock yesterday morning, while his 
daughter, Sarah Spiegel, was back of the 
counter. Mrs. Spiegel was in a rear room 
busy with her household duties, while Morris 
Weisman, 1818 N. Franklin St., a plumber, 
was fixing some pipes in the kitchen. 

Three young men in an automobile drove 
up within a few yards of the store and 
stopped. Then two of them strolled as 
casually as they could towards the jewelry 
store, the other remained in the automobile. 
The bandit in the lead had his hand closed 
over the butt of the revolver. He pushed 
open the door and entered followed by his 
companion. Miss Spiegel asked the first 
young man what he wanted. He replied by 
jerking out the revolver and pointing at her 
while the other man made Mr. Spiegel hold 
up his hands. The commotion raised by 
the would-be-robbers and a cry from the 
jewelers’ daughter, warned Mrs. Spiegel, 
who was in the back part of the house. She 
looked into the store and after sizing up the 
situation ran upstairs and climbed out on 
the window ledge and screamed for help. 
Weisman, the plumber, also heard the 
threats of the robbers. He ran into the 
back yard, vaulted a fence and ran around 
— St. to Germantown Ave., yelling for 

elp. 

The nerve of the young bandits failed as 
they heard Mrs. Spiegel’s outcries. Many 
Persons were passing the place and the 
bandits were afraid they would be trapped. 
They ran from the store, holding their re- 
volvers in front of them and almost collided 
with Weisman and Abraham Klein, a tailor, 
whose shop adjoins the jewelry store. Weis- 
man and Klein were ordered out of the 
Way by the bandits who emphasized their 
command by menacing them with their re- 
volvers. One of the holdup party started 
the automobile and the others jumped in and 
a wild race up Germantown Ave. began. 

WA Policeman rounded the corner from 
Norris St. He fired several shots in the 
air, fearing to hit bystanders if he fired 
low. The fugitives tore along Germantown 
Ave. at the rate of 40 miles an hour, nar- 
ahd missing another automobile crossing 
ene Ave. at Susquehanna Ave. At 
gage St. Traffic Policeman Keenan had 
““t his signal against north bound traffic as 


the bandit car approached the crossing. 

The fugitives kept going, however, and 
Keenan on hearing the shots of pursuers, 
drew his revolver as the bandit car raced 
past him. He commandeered an automobile 
and chased the bandit gang to Dauphin St., 
where the bandit car rounded the corner 
almost on two wheels and sped east on 
Dauphin St. At 9th and Dauphin Sts. the 
automobile in which the bandits were riding 
was struck by a motor truck. The young 
bandits jumped out, uninjured and scattered. 
Keenan arrested one man while a city fire- 
man arrested another. The third member 
of the party is being sought by the police. 

At the 4th and York St. Station the 
prisoners gave their names as Herman 
Williams, 15 years old, and George Mul- 
holland, 17 years old, but refused to give 
their addresses. They were sent to City 
Hall. Williams was taken before Captain 
of Detectives Souder, who recognized him 
as a boy who had been in trouble in German- 
town several years ago. Under the law a 
youth under 16 years of age must be given a 
hearing before the Juvenile Court, but the 
police record showed that he had given his 
age as 15 when he was arrested several 
years ago. When that fact was established 
both young men where locked up in the 
Central station for a hearing before Magis- 
trate Coward today. 

At the hearing today Mr. Spiegel testi- 
fied that he was at work at his bench when 
the young men entered the store. He said 
he was bending over a job and pulled his 
magnifying glass away from his eye when 
he heard the door open. He testified that 
he was covered by one of the bandits while 
the other man pointed a pistol at his daugh- 
ter, who was back of the counter. He re- 
counted how his wife’s screams had un- 
nerved the would-be robbers and how they 
had run out of the store and jumped into 
their automobile and made their escape. 

Miss Sarah also testified at the police 
hearing. ‘This man,” she said, indicating 
Mulholland, “had gone to the safe and tried 
to open it. When his companion ran out of 
the store he aimed his revolver at me.” 

“He pointed the revolver right at my 
forehead,” Miss Spiegel continued, “and had 
a murderous look in his eyes. I know he 
was hesitating whether to shoot.” 

Mulholland was given permission to ques- 
tion Miss Spiegel. “Are you sure I had a 
revolver,” he asked. 

“Just as sure as you are standing there,” 
Miss Spiegel replied, “I’ll never forget you.” 

The prisoner then asked no more ques- 
tions. 

Further testimony given showed that the 
automobile used by the youthful bandits was 
the property of Howard R. Jones, 1631 
Oxford St., and that it had been stolen from 
the corner of Broad and Susquehanna Aves. 
on March 28. 

Joseph Tinsley, a jeweler of 526 W. Le- 
high Ave., testified that Williams last Fri- 
day came into his store and asked to see 
engagement rings. Mr. Tinsley said he 
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showed Williams one ring at a time rather 
than a tray because he was suspicious of 
him. Williams, according to the jeweler 
then walked to the door, called in a tall 
man. Both drew revolvers and attempted 
to hold him up. They were scared off, how- 
ever by Mr. Tinsley. 








BIG ROBBERY IN FLORIDA 





Diamonds and Jewelry Worth $25,000 Stolen 
from Owen-Cotter Jewelry Co. at 
St. Petersburg 


St. Prrerspurc, Fla., March 29.—The 
police are searching for clues following the 
theft of $25,000 worth of jewelry from the 
store of Owen Cotter Jewelry Co, on March 
18. The theft was discovered by Ralph 
FE. Pemble, manager. The telephone wires 
about the place had been cut and a woman 
living over the store reported she heard no 
noise during the night. A suspect was tak- 
en into custody during the day and another 
man questioned, but the authorities asserted 
they had no tangible clue to the perpetrator. 

The lost articles comprised diamonds and 
platinum pieces. The store is a branch of 
a firm in Tampa. 





BIRMINGHAM, Ala., April 2.—S. E. Ow- 
ens, of Tampa, Fla., came to Birmingham 
for the purpose of trying to identify some 
of the stolen jewelry found in the posses- 
sion of Roy Dickerson, arrested here a few 
days ago, as his. After looking over the 
jewelry Mr. Owens failed to find any of 
the jewelry which was stolen from his 
store in St, Petersburg, Fla., on March 18. 

Mr. Owens told Birmingham police that 
thieves broke into his store in Tampa 
through a back door and stole jewelry val- 
ued at $25,000. 

While in Birmingham Mr. Owens was 
informed that the police in Cincinnati, O., 
had just arrested a man there, and that 
they had recovered all of his jewelry, 
valued at $25,000. Mr. Owens said that 
during the past few months his store had 
been robbed four times, and that when he 
saw in the newspapers that Roy Dickerson 
was arrested here with $20,000 worth of 
jewelry in his possession he thought per- 
haps some of this might be his, hence he 
came to Birmingham. He was more than 
pleased to learn that his jewelry had been 
recovered in Cincinnati. 

According to local officers there have 
been more big jewelry robberies in the 
south during the past few months than was 
ever known in this section before. Local 
officers are of the opinion that there is a 
band of crooks working in the south, rob- 
bing jewelry stores and taking their stolen 
goods to northern cities, where they dis- 
pose of them. 








George Timbrell, for many years a jeweler 
and watchmaker at Unionville, N. Y., died 
at his home in that village recently after a 
long illness. He was 65 years of age. Mr. 
Timbrell was born in Sparta, N. J., but 
lived in Unionville the greater part of his 
life. The surviving relatives are his widow, 
one son, one daughter, one brother and one 
sister. 
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SAPPHIRES 









“ml EMERALDS|=: 
SAPPHIRES SAPPHIRES 
EMERALD CUT and SQUARE CUT RUBIES 
CALIBRE Upward to 5 carats for single stone rings. ALSO 
or scr ll the Rough. F ancy Cut Diamonds 


SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


170 Broadway New York 


> ‘a 
Y CAMEOS in “QUANTITY Y 


lots,—beautifully cut, in a rare variety of designs. Black and White Stone, Tiger’s 
Eve, Brown, Red, Grey, and Hematite. 

We aim to have an ample stock on hand at all times, but this special offering 

merits your immediate consideration for it is unusually comprehensive. You can be - 

ad sure of securing NOW, what might require time later on. All desirable shapes and 




















sizes. 


H. NORDLINGER’S SONS, Inc. 


Importers and Dealers in Precious and Imitation Stones 
New York Office, 15 Maiden Lane 


a Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 


ip . rT 


DIAMONDS 


and ENTIRE JEWELRY STOCKS 
BOUGHT FOR CASH 


No Quantity too Large—No Quality too Fine 


JACOB SCHOEN 


“The Cash Diamond House” 
6 Maiden Lane New York 


Antwerp, 48 Rue Simons Amsterdam, 344 Amstel Paris, 2 Rue Pillet-Will 
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DEATH OF M. FREUDENHEIM 


Senior Member of New York Coricern 
Passes Away Following a Long Illness 
Caused by Heart Trouble 
The body of Morris Freudenheim, senior 
partner of the firm of Freudenheim Bros, & 
Levy, dealers in watches, and importers of 
diamonds, 170 Broadway, New York, who 
died at his home on Friday, March 24, was 
laid at rest on Sunday, March 26, in Mount 
Hope Cemetery. Death followed a long ill- 
ness and was caused by heart trouble. The 
funeral services were held from his late 
home on Marshall Road, Yonkers, N. Y., the 

















THE LATE MORRIS FREUDENHEIM 


Rey. Dr, Tarshish of Temple E'manu-el, of- 
ficiating. Mr, Freudenheim had been ailing 
for some time and about two weeks before 
his death, suffered an attack while at his 
office. He returned to his home where he 
finally passed away. 

Morris Freudenheim was born in Russia in 
1857, He received his early education 
abroad and when a youth, in company with 
his parents and other members of the 
family, came to this country. Shortly after 
his arrival here, Mr, Freudenheim and his 
brother Harry, established themselves in the 
jewelry husiness at Elmira, N. Y. This busi- 
ness was continued until 1899, when the 
Freudenheim brothers were joined by Marks 
G. Levy, They came to New York and in 
February, 1899, established the firm of 
Freudenheim Bros. & Levy, They engaged 
in the wholesale watch and diamond import 
ing business and were originally located at 
o Maiden Lane. \bout seven years ago, the 
Dusiness was moved to its present location 
at 170 Broadway where it is still being con- 
tinued under the old name of Freudenheim 
Bros. & Lev Vy. 

Mr. Freudenheim enjoyed an unusually 
large circle of friends in the trade but was 
Probably better known in the Yonkers sec- 
tion of New York, where he had resided fo1 


Many years. For a number of years, he was 
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president of Temple Emanu-el of Yonkers, 
where he gained the reputation of being a 
liberal and charitable man. He took an ac- 
tive interest in all enterprises of a philan- 
thropical character and was a generous 
donator to many causes, He played an im- 
portant part in the organizing and financing 
of the Yonkers branch of the Young Men’s 
Hebrew Association and was interested in 
many other charities affiliated with the 
Jewish Federation of Philanthropic Societies. 
Mr. Freudenheim at the time of his death, 
was also a member of Iva Lodge of Elmira 
of, the Masonic Order and was likewise 
affiliated with Bnai B’rith, 

About 27 years ago, Mr. Freudenheim 
married Miss Dora Rosenstein who died 
about three years ago. 

At the funeral services, Rabbi Tarshish 
paid a glowing tribute to the memory of the 
deceased in which he stated that in the pass- 
ing of Mr, Freudenheim, the city of Yonkers 
and the community had suffered a blow 
which it will feel for a long time. His 
activities with Temple Emanu-el were also 
touched upon by the Rabbi, who stated that 
Mr, Freudenheim was always working for 
the Temple’s welfare. The members of the 
Temple adopted a resolution of regret at the 
time of Mr. Freudenheim’s death. 

The deceased is survived by four sons, two 
brothers and three sisters. 








DEATH OF W. C. SPENCER 
Former Assistant Semen of Gorham Co. 
Passes Away in His 85th Year 


William C. Spencer, for many years prom- 
inent in the silver trade and who retired 
in 1906 after 50 years’ connection as an off- 
cial of the Gorham Co, and Gorham Mfg. 
Co., died Sunday in his suite at the Hotel 
Chelsea, New York. The funeral services 
will be held today (Wednesday) at 10 A. M. 
in the Campbell Funeral Church, 66th St. 
and Broadway. The interment will take 
place Thursday at Providence, R. I. 

Mr. Spencer, who was 84 years old, was 
a native of Providence, and after receiving 
his education, as a young man he entered the 
employ of the Gorham Mfg. Co. about 1856. 
He was for a number of years bookkeeper 
in the Providence office, but shortly after 
the Civil War was transferred to New York 
and became active in the management of the 
New York branch and ultimately a large 
stockholder in the concern. When the New 
York branch was incorporated in 1898 as 
the Gorham Co., he became assistant treas- 
urer of that corporation and remained with 
it in that capacity until 1906, when he re- 
tired from the concern wit) a competence. 

Mr. Spencer was well known to the older 
jewelers in the country and particularly to 
the older members in the silver trade as a 
man of sterling qualities and though of a 
dignified and reticent nature, he was highly 
regarded and made strong friends. He was 
twice married and is survived by a widow 
but no children. 

The deceased was a member of no clubs, 
fraternities or associations, but lived a quiet 
unostentatious life devoted entirely to his 
busmess and his home. He had resided at 
the Chelsea Hotel since it was built 30 years 
ago and had a country place at West Fal- 
mouth, Mass. 
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DEATH OF W. J. MILLER. 





Former Chicago Manager of Seth Thomas 

Clock Co. Passes Away at Orlando, Fla. 

Cuicaco, April 1—William James Miller, 
former Chicago manager for the Seth 
Thomas Clock Co., passed away last 
week at Orlando,.Fla., from heart failure: 

Mr. Miller was born in Lancaster, Pa., 
68 years ago, and at the age of 40 asso- 
ciated himself with the home office of the 
Seth Thomas Clock Co. After being con- 
nected with the main office for three 
years, Mr. Miller was made manager of 
the Chicago office, which position he held 
until Jan. lst, 1919, when he resigned on 
account of ill health. 

Deceased had been making his home in 
Florida for the past three years, and 
was ill for several weeks prior to his 
death at the Sanitarium at St. Peters- 
burgh. 

The remains were brought to Chicago 
for burial at Oakwoods Cemetery, and 
the funeral was held yesterday afternoon 
from the Boysden Undertaking Chapel 
at 4247 Cottage Grove Ave. 

‘ Mr. Miller is survived by his widow 
and three sons. 








OFFICERS RE-ELECTED 


Members of Minneapolis Retail Jewelers’ 
Association Choose Same Officers for 
Second Time at Bi-Monthly 
Meeting 
MINNEAPOLIS, Minn., April 1—Members 
of the Minneapolis Retail Jewelers’ Asso- 
ciation reaffirmed their belief in the officers 
who have piloted the association to success 
during 1921-22 in a bi-monthly meeting at 
the West Hotel when they returned the en- 
tire slate to office. Those chosen to succeed 
themselves are: R. L. Munns, president; 
S. Jacobs, vice-president; F. O. Anderson, 

secretary; C. D. White, treasurer. 

A creditable increase in membership to 
include 80 per cent of the prominent 
jewelers of Minneapolis was reported by 
Mr. Anderson, the secretary. This show- 
ing, he said, manifests the belief and con- 
fidence the local jewelers have in organiza- 
tion. 

Reports of plans to entertain visiting 
jewelers at the State convention at the West 
Hotel on April 18, 19 and 20 were read by 
C. D. White, chairman of both the local and 
State committees on entertainment. 








R. J. Riles, for many years a leading 
jeweler of Jacksonville, Fla., who sold out 
his business some months ago and _ since 
that time has been taking an extended va- 
cation, has again entered the jewelry busi- 
ness. His two sons, R. J. Riles, Jr., and Dr. 
C. C. Riles, have been operating a jewelry 
and optical store at 140 W. Forsyth St., 
under the name of Riles Bros., and Mr. 
Riles has decided to re-enter the business 
world. The new firm will be known as 
R. J. Riles & Sons, incorporation papers 
having been changed accordingly. They will 
operate at the same stand as Riles Bros., the 
only change being that Mr. Riles will give 
his time and attention to the business in the 
future. The optical department will be in 
charge of Dr. Carrol C. Riles, optician. 
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AMERICAN PEARLS 


Pearls and Baroques Individual Pearls Pearl and Baroque 
in Pairs for Earrings Necklaces 


Bunde & Upmeyer 


65 Nassau Street, New York 

















The BUYERS’ DIRECTORY 


PRICE, $1.00 





The Jewelers’ Circular Publishing Co., 11 John St., New York 











ELK TEETH 


Genuine (now scarce and Medical 
high), Deer Teeth (small), 


Imitation Elk Teeth. Each la- Ophthalmology 


beled correctly, on Memo. 


Novel, unique Rings, Brooches, etc. 
14 K.' solid gold, grapevine design, By Arnold Knapp, M.D. 510 
beautifully made and very _ taking. pages, with 32 illustrations. 
Made in the great “Gold Belt” of Chante I a 80 
| Black Hills, So. Dakota. Sell apter » comprising 
well everywhere, Sj m 
Synthetic Rubies and Sapphires, pages, is devoted to the anat 
Aquamerines, Garnets, Tourma- omy of the eye and especially 
ines, opazes, methysts, etc., 
all faceted, all the leading Cabo- the ocular nervous system. 
chon, cut semi-precious Stones. . 

; Wholesale—Memo to Jewelers and Price, $5.00 

‘ie Manufacturers—Price List free. The Optical Publishing Co., 

9, e 
ae cess 3 eS L. W. Stilwell 11 John St. New York 





neatly Deer Teeth look 
when mounted. 





Importer, Deadwood, So. Dakota 

















Australian Sapphires 


For Bracelets and Rings cut to order 


CALIBRE CUTTING A SPECIALTY 


ESPOSITER, VARNI CO.,, inc. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 


Stephen Varni, Pres. Harry F. Garofalo, Treas. 
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Edward Holbrook’s Estate Appraised 





Late President of the Gorham Mfg. Co. Left $3,580,187, the Bulk of Which 
Goes to His Widow, Son and Daughters—His Varied Stock 
Interests Enumerated 














The estate of Edward Holbrook, late 
head of the Gorham Mfg. Co., and its 
affliated concerns, who died May 12, 
1919, was appraised Thursday last at 
$4,409,339 gross, and $3,580,187 net. The 
chief assets of the estate included $108,827 
in cash, of which $96,034 was on deposit 
with the Gorham Co.; real estate worth 
$693,083, of which $684,291 was the equity 
in the Frances building at the southeast 
corner of Fifth Ave. and 53rd St., and 
$8,791 was the equity in the residence 
at 6 East 52nd St., valued at $100,000. 

Mr. Holbrook gave $1,000,000 outright 
and one-third of the residuary estate to 
his wife, Frances S. Holbrook and left 
her a third of the residue. To his son, 
John S. Holbrook and his daughter, Lil- 
lian de Balincourt he gave $750,000 each 
and the other two thirds of the residue. 
He left $25,000 to his son-in-law, Gillaume 
de Balincourt, and $5,000 to his daughter- 
in-law, Grace S. Holbrook. He left many 
bequests to friends, business associates 
and relatives and gave $5,000 to the New 
York Polyclinic Hospital and $10,000 
each to the Rhode Island Hospital of 
Providence and Stamford Hospital of 
Stamford, Conn. 

Mr. Holbrook left $142,180 in notes, 
mortgages and other personal property 
which included notes of the Goldsmiths 
& Silversmiths Co. for $5,115, $7,672, and 
$10,231; and notes of the Mt. Vernon Co. 
Silversmiths for $20,980, $10,296 and 
$10,263. There was due him $24,768 from 
Edward McCarthy of the Gorham Co., 
and $9,794 from M. Welte & Son for 
advances. His clothing was valued at 
$500 and his jewelry and personal effects 
at only $1,000. 

Mr. Holbrook owned stocks and bonds 
valued at $3,417,961. They included 700 
shares of the American Brass Co. valued 
at $161,000; 200 shares preferred valued 
at $15,000 and 100 shares of common 
valued at $11,500 of the Beau-Site Co., 
conducting the Biltmore Hotel; 125 
shares of the Brand-Chatillon Co., worth 
$10,305; 125 shares of preferred stock of 
the General Fire Extinguisher Co., of 
which he was an officer, worth $11,748; 
and 1,258 shares of common stock, worth 
$251,600. 

Mr. Holbrook’s holding of Gorham 
Mig. Co. stock consisted of 203 shares 
of common appraised at $30,450, and 2,191 
shares of preferred valued at $214,718. 

he executors valued this preferred 
stock at $191,712. Mr. Holbrook had 

2,000 Shares of the Whiting Mfg. Co., 
appraised at $200,000 and valued by the 
he estate at $150,000. He had 

9952 shares of the Silversmiths Co. of 
the York, common. stock, appraised by 
ne estate at $622,080 and hy the transfer 

appraiser at $738,720. He owned 
tio of preferred stock of that corpora- 

n valued by the appraiser at $1,019,930, 
and by the estate at $843,960, 


According to the appraisal, Mr. Hol- 
brook owned 604 shares of preferred and 
156 shares of common stock of N. Welte 
& Sons, worth $15,100, and 1,000 shares 
of the Mt. Vernon Co., Silversmiths, pre- 
ferred stock, appraised at $100,000 and 
valued by the estate at $85,000. He had 
150 shares of common stock of the same 
worth $16,429 and appraised by the estate 
at $6,000. He owned 2,000 shares of the 
Goldsmiths & Silversmiths, Inc., of De- 
troit, valued at $59,000. He owned 3,343 
shares of the Maiden Lane Realty Co., 
of 15 Maiden Lane, appraised by the 
estate at $267,600 but appraised in the 
report at only $110,853. 

Mr. Holbrook owned $17,933 of the 
Second issue of Liberty Bonds, $6,114 
of the Third, $10,115 of the Fourth and 
$5,300 of the Victory Loan. The Ad- 
ministration expenses were estimated at 
$77,382, of which $75,000 was for attor- 
neys’ fees. His debts amounted to 
$112,003, the bulk of which was in notes. 
His income tax for 1918 was stated to be 
$115,949 and for the period from Jan. 1 
to May 19, 1919, was $78,622. The tax 
which the estate will pay as a Federal 
inheritance tax is $362,838. The report 
states that Mrs. Holbrook had made 
claim on the estate for $150,035 as divi- 
dends paid on stock transferred to her in 
April, 1914. 

The report shows that the Brand- 
Chatillon Co., which is in the silver and 
stationery business, at 634 Fifth Ave., had 
net assets of $49,465 and made an average 
profit of $10,369 for three years. 

In estimating the value of the stock of 
the Gorham Mfg. Co., Thomas J. Bannon, 
an expert appraiser, stated that he had 
investigated the company’s books and 
found that the total book value of the 
assets was $14,642,487 and the market 
value of the assets $13,433,512. The net 
assets after the deduction of liabilities of 
$9,435,572 was $3,997,940. The plant ac- 
count was estimated at $4,328,395. The 
inventory had a book value of $6,247,033, 
which consisted of about 75 per cent of 
manufactured goods taken at the sale 
price. Mr. Bannon stated that because 
of the great slump of the market at about 
the time of Mr. Holbrook’s death, there 
should be a considerable reduction of 
this figure and said that the Federal Gov- 
ernment had allowed 33'4 per cent. Mr. 
,annon believed that 50 per cent should 
be allowed, but figured the amount at 
33'4 per cent, which reduced the inventory 
to $5,375,000. The liabilities included 
$2,509,384 of notes payable, $402,680 of 
loans, $404,595 accounts payable, $2,- 
000,000 of 6% preferred stock, $3,000,000 
on first mortgage bonds, and $967,277 as 
advance payments on government con- 
tracts. 

Mr. Bannon estimated that the good 
will value of the Gorham business was 
$419,845. He said that the net earnings 
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were: 1915, $360,000; 1916, $309,424; 1917, 
$1,130,787; 1918, $349,256; and 1919, 
$216,641. He stated that because the 
profits of 1917 included munition con- 
tracts that this sum should not be in- 
cluded in estimating the good will. He 
fixed the value of the common stock at 
$147 a share, but it was appraised at $150. 
He stated that the preferred stock was 
quoted at Providence at 87% but it was 
appraised at 98. 


Concerning the stock of the Silver- 
smiths Co., of New York, the report 
states that the last sale was $60 for the 
preferred and $40 for the common stock. 
The report as to the Mt. Vernon Co. 
Silversmiths stated that the book assets 
were $1,033,227 and the market value 
$1,001,527. The liabilities were $364,695. 
The corporation has $200,000 of preferred 
stock, leaving $436,832 as the value of the 
common. The net profits were: 1916, 
$14,951; 1917, $56,655; 1918, $26,395, and 
1919, $2,556, the average being $25,139. 
Mr. Bannon stated that there was no 
good will value for this stock. 

An affidavit by John S. Holbrook, ex- 
ecutor, stated that all the 30,000 shares 
of the Gorham stock, except the 203 
shares owned by his father, were held 
by the Silversmiths Co., of New York. 
He said his father acquired the Gorham 
stock a few shares at a time and in- 
tended to transfer it to the Silversmiths 
Co. but died before he had done so. 
Concerning the large profits made in 
1917, Mr. Holbrook said that they were 
due to the brass shell contracts taken 
from the Russian, French, Swiss, Serbian 
and Chinese Governments. Of the gross 
sales in 1918, amounting to $9,380,000 
the munition sales accounted for only 
$2,500,000. The $3,000,000 bond issue, se- 
cured by a mortgage on the plant, was 
made necessary in order to finance the 
munition contracts. 


John S. Holbrook stated in his affidavit 


that from 1912 to 1918 a dividend of 10 


per cent was paid, but this was made pos- 
sible in the later years by the munition 
profits in 1917. He pointed out that since 
1920 dividends have been suspended. A 
statement of the sales since 1912 follows: 
1912, $6,007,469; 1913, $6,104,722; 1914, 
$5,848,522; 1915, $5,218,050; 1916, $7,041,- 
692; 1917, $14,498,000; 1918, $9,380,062, 
and 1919, $11,806,443. 

Mr. Holbrook’s affidavit stated that the 
payments on the $3,000,000 mortgage, 
payments on the Silversmiths Co. certifi- 
cates of indebtedness, and on floating 
notes caused “grave apprehension” in 
1920. The directors of the Silversmiths 
Co. found the banks loath to extend the 
notes, and on July 1 of that year the 
Silversmiths Co. “faced a probable re- 
ceivership.” He said that as a last resort 
the Silversmiths Co. extended its notes 
for a year, by executing a collateral trust 
agreement, putting its entire assets and 
securities in various companies in trust 
with the Rhode Island Hospital Trust 
Co. as collateral for the extension. 

Mr. Holbrook said that to finance the 
extension and to protect the interests of 
the Edward Holbrook estate his mother 
underwrote $250,000 of certificates of in- 
debtedness, and finally took $178,000 
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It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prae- 
tically unsalable, and therefore expensive at any 
price. 


American Gem & Pearl Company 
6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 





FROM MINES TO MARKET 
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Frank C. Osmers *xWiYou'Giy 


Specialized Then as Now in ? 
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Seed Pearl Repairing, Remodelling and Renovating $ 
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Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St., New York 
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which she still holds. His affidavit states 
further: 

“On April 18, 1921, I gave a. certain 
party an option on all the Silversmiths 
Co. preferred and common stock, part 
of the Gorham preferred stock, all of the 
common, all of the Mt. Vernon Co. Sil- 
versmiths stock, and all the Whiting pre- 
ferred stock, with individual holdings of 
Silversmiths Co. stock, to give the pur- 
chaser practical control of the situation, 
at prices approximate to those of the ap- 
praisal. It is uncertain whether it will 
be exercised, but it is actually short of 
absolute control by only 1,354 shares of 
Silversmiths Co. stock.” 

Mr. Holbrook’s affidavit, dated Oct. 19 
last, stated that if the option were exer- 
cised it would probably be at prices less 
than he quoted in the opinion, which were 
as follows: Silversmiths preferred, $65; 
common $40; Gorham preferred, $90, 
and common, $150; Mt. Vernon preferred, 
$58, and common $40; and Whiting pre- 
ferred, $75. 


LOSES SUIT OVER RADIUM 


U. S. Cireuit Court of Appeals Sustains De- 
cision Dismissing Suit Brought by Amer- 
ican Radium Co. Against Hipp 

Didisheim Co., Inc. 


The suit brought by the American Radium 
Co, against the Hipp Didisheim Co., Inc., 
charging infringement of a patent covering 
the use of certain luminous substances on 
dials of clocks, watches and indicators was 
terminated on Monday, March 27, by a de- 
cision of the United States Circuit. Court 
of Appeals for the Second Circuit affirm- 
ing the decision of the District Court hold- 
ing the patent invalid for anticipation by the 
prior art. The opinion of the United States 
District Court was handed down over a 
year ago by Judge Mayer and was published 
in full in the March 9, 1921, issue of THE 
JEWELERS’ CIRCULAR. 

The suit was filed in February, 1920, and 
was tried in May and June of that year. 
The judge before whom the case was tried 
died after the trial, but before the rendition 
of his opinion. Accordingly, the case had 
to be argued before another judge with the 
result that a decision of the District Court 
was not rendered until March, 1921. In his 
decision, Judge Mayer dismissed the suit. 
The action involved patent letters No. 
911,401. 

Following the decision of the District 
Court the plaintiff appealed the case to the 
United States Circuit Court of Appeals for 
the Second Circuit and it came on for argu- 
ment before that court on March 13, last. 
The case was heard by Circuit Judges 
Hough and Manton, and District Judge A. 
M. Hand. The argument for the plaintiff 
was presented by William A. Redding of 
Redding & Greeley and Frederick F. Fish 
and the argument for the defendant by Dean 
>. Edmonds of Pennie, Davis, Marvin & 
‘dmonds, The Court of Appeals did not 
Write and file an opinion setting forth its 
views but merely ordered that the action of 


the District Court in dismissing the com- 
plaint be affirmed. 

















_ M. Sidwell & Son of Elwood, Ind., has 


een succeeded by Elmer Sidwell. 
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FIGHTING THE SMUGGLER 


President Monroe’s Report to the Members 
of the American Jewelers’ Protective 
Association 


A most interesting report on the work of 
the American Jewelers’ Protective Associa- 
tion in fighting the diamond and gem smug- 
glers was issued to the members last week 
by the president, R. G. Monroe. It reads 
as follows: 

“New York, April 1, 1922. 
“GENTLEMEN : 

“While it is customary for your president 
to make a report to the members at their an- 
nual meeting, the nature of sur work does 
not synchronize with a calendar year, hence, 
at the last meeting, it was not deemed ex- 
pedient to make mention of matters then 
pending. 

“Indeed, even at this writing, it is impos- 
sible to predict the outcome of our efforts 
to stop smuggling at its source—something 
that has not been done heretofore, in the 
same manner, nor is it possible to know— 
yet, the results of our efforts with the Ad- 
ministration to secure— 


1—A readjustment of tariff rates that 
will lessen the incentive to smuggling 
and undervaluing ; 

2—To secure certain changes in the 
administrative features of the customs 
laws with the same ends in view; 

3—To secure a sufficient corps of 
competent agents and inspectors to in- 
sure that measure of protection, froim 
the government, to which our trade is 
justly entitled. 


“As many of our members know, we have 
spent several thousands of dollars for ad- 
vertising in the principal newspapers of 
London, Paris, Antwerp, Prussels, Amster- 
dam and Rotterdam, offering rewards for 
certain information about smugglers. We 
have received at least 50 replies to such 
advertisements and some of them contained 
information that has been very useful to the 
government and ourselves. The wide cir- 
culation of the advertisements has undoubt- 
edly had a deterring effect, but as is the case 
with the major part of our work, such nega- 
tive results, though real, are an unknown 
quantity. 

“On the other hand, we have been instru- 
mental, directly and indirectly, in obtaining 
the seizure of a large amount of smuggled 
goods—the value of which under certain 
treasury regulations, existing at the time, it 
has been impossible to ascertain, but we are 
pleased to say in connection with future 
seizures, we have been successful: in ob- 
taining certain modifications of such regula- 
tions. 

“Criminal actions are pending in several 
cases, but owing to the congested condition 
of court calendars, trial dates are uncertain, 

“We shall continue to give attention to 
such trials—having the association repre- 
sented by counsel, when practicable, as here- 
tofore—to the end that jail sentences be 
imposed in practically all cases where de- 
fendants are found guilty, unless there are 
really extenuating circumstances. In a re- 
cent smuggling case, the Federal judge dis- 
missed the defendant with a nominal fine, 
although the jury found him guilty, and 
actually supplied a letter of recommenda- 
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tion stating that the young man was the 
innocent dupe of others. An investigation 
disclosed that the: ‘innocent dupe’ was 
reared by a father engaged in the business 
of smuggling diamonds into the Port of 
New York. 

“One of the results of our advertising 
campaign may be mentioned to illustrate the 
extent to which smuggling is carried on: 
there came into our hands a letter of an ex- 
carrier, from one of a ring of smugglers 
located in a city on the Canadian border, 
offering the former £300 (about $1,400.00) 
merely to ‘keep his mouth shut,’ and stat- 
ing that our advertisement, above referred 
to, prompted the offer. 

“It is fairly well established, in our judg- 
ment, that Antwerp is the center of the prin- 
cipal smuggling operations, and that port is 
receiving special attention without detracting 
from other phases of our work. The offi- 
cials of several steamship lines are co- 
operating with us to minimize the dishonest 
traffic practiced by various employes on pas- 
senger and freight steamers, 

“Through the personal efforts of Vice- 
President M. D. Rothschild cn his recent 
visit to India the right to forward precious 
stones from British India by registered mail 
was obtained. 

“Never before has the work of your offi- 
cers and executive committee required such 
close attention and consumed so much of 
their time, as during the past year, but their 
success depends largely on the hearty ces 
operation, morally and financially, of the 
members. Honest merchants in our trade 
must stand or fall together on this question; 
there is no middle ground; the smuggler is 
a criminal and every honest man will fight 
him to a finish. 

“Finally, and with all the emphasis at my 
command, there is no question but that the 
most valuable co-operation that the mem- 
bers of this association can give to its offi- 
cers would be to exercise ordinary caution 
and discrimination in making purchases from 
parties whose character and goods are be- 
yond suspicion and from them alone.” 








Death of Louis A. Borsheim 


OMAHA, Nebr., April 1—Louis A. Bor- 
sheim, one of the well-known and old-time 
jewelers of Omaha, with his place of busi- 
ness on S; 16th St., died at Rochester, Minn., 
Monday. He had gone there for an opera- 
tion at the institution of the Mayo Bros., 
hoping he might gain relief from an afflic- 
tion that had incapacitated him for several 
months. 

Mr. Borsheim was 65 years old. He had 
long been connected with the jewelry trade 
here. At one time he was with Raymond, 
for a time after that with C. B. Brown, 
under the firm name of Brown & Borsheim, 
and for nearly 20 years in business for him- 
self on S. 16th St. 

Only his widow survives him. Mr. Bor- 
sheim was a member of the Capitol Lodge 


No. 3, of F. & A. M. 








Henry F. Shelow, manufacturing jeweler 
in the Canby building, Dayton, O.. has en- 
larged his office and now occupies over 
25,000 feet of floor space. In the near fu- 
ture he will employ about 40 jewelers in his 
shop. 
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LL HISTORY proves that ornamen- 
tation, if it be of real artistic merit, 
enchances the value of everything 

to which it is applied. The most valued 
and treasured things that man has made 
are, almost without exception, ornamented. 


A table may be a plank with four sup- 
porting posts, a ring a plain band: of metal, 
a spoon a crude scoop--~each serving a pur- 
pose. But man can make a table, ring, 
and spoon so that, besides supplying a need, 
each will be a thing of beauty and add to: 
the joy and happiness of living. By so 
shaping and embellishing these things we 
increase their beauty andalso their value. 


Rogers, Lunt & Bowlen Company do. q 


not simply make Sterling Silver Tableware, 
but they also create genuine works of art 
in tableware. The Adam Style, here illus- 
trated, is Silver Tableware of exceptional 
worth. No one except an artist could 
have designed sucha pattern. The design, 
the details of ornament, and the composi- 
tion show that this is no work of mere 
designers. It is the work of artists, men 
who thoroughly know the history of orna- 
ment and how to select and apply it to 
tableware. 

The Period Styles now being produced 
in Treasure Silver are unequaled in beauty 
and value,.and are winning much favor 
with the better class of trade. og 


Rogers Dount iy Boullen (So. 
= Silversmiths --<~ 
Makers of Distinctive Tableware 
Greenfield, «Maso: 

” ages 


New York Chicagr SanFrancisce 
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THE PRESIDENT’S DINNER 





H. P. Dickinson Entertains Officers and 
Former Presidents of the Jewelers’ 
24 Karat Club 


An innovation was introduced last week 
by Harry P. Dickinson, president of the 
Jewelers’ 24 Karat Club of New York, at 
the “president’s dinner,” the annual affair 
given by the executive of the organization 
to the past presidents and his brother off- 
cers and directors; for the gathering Friday 
night presided over by President Dickinson 
took the form of a beefsteak dinner and 
theatre party instead of the usual banquet 
and entertainment. 

The affair was held at the D. K. E. Club, 
30 W. 44th St., and was attended by 14 of 
President Dickinson’s brother directors and 
predecessors in the office of president. The 
guests sat down about 6:30 after having the 














HARRY P. DICKINSON, THE HOST 


novel experience of finding. their places 
through place-cards which gave a section 
of a portrait of each guest. A distinctly 
“poetical” evening was enjoyed owing to the 
fact that the host had had prepared verses 
“touching on and appertaining to the char- 
acteristics of each of the gentlemen present.” 
H. C. Larter retaliated with a verse on the 
president which will probably cause him to 
be re-christened “Horsepower Dick” by his 
friends in the future, which ran as follows: 
His short name is Dick, 
He gets on the job quick, 
His committee don’t linger or tarry 
There’s always a go, 
To a dinner or show, 
If managed by Horse-Power Harry. 

uring the evening, President Dickinson 
announced the following standing commit- 
tees for the ensuing year. Beefsteak: Ju- 
lius Kaufman, chairman; Chas. H. Conant, 
George R. Whitehead, Albert L. Kahn and 
Gus, H. Niemeyer, Outing: Walter N. Kahn, 
chairman; J. W. Alford, Matt Stratton, H. 
C. Larter, Melville Untermeyer, Dan Price, 
J. W. Sherwood, W. J. Ward, Wm. Lehr- 
feld, W. I. Rosenfeld, W. F. McChesney, 
P. j. Coffey and Charles Sommers. Ban- 
quet: Herbert A, Reichman, chairman; Rob- 
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ert Loch, Harry C. Larter, Leo Wormser, 
W. H. Joers, A. L. Brown and E. H. Dean, 
Speakers: Morris L. Ernst, Albert Alsopp 
and Walter McTeigue. 

Ex-President Alford presented to the club 
during the evening, a complete set of the 
steins that had been given to the members 
as souvenirs at the various functions of the 
organization since its inception. 

When the beefsteak dinner was ended, 
about 8 o’clock, the president and his guests 
took taxicabs to the Music Box Theatre, 
where all enjoyed the “Music Box Revue.” 

Among those who attended the function 
were J. Warren Alford, M. L. Bowden, Jr., 
A. L. Brown, Harry P. Dickinson, William 
T. Gough, Walter Kahn, H. C. Larter, Sam- 
uel H. Levy, G. H. Niemeyer, Herbert 
Reichman, Lee Reichman, William I. Rosen- 
feld, John W. Sherwood, William J. Ward 
and Leo Wormser. 

Ex-President David Kaiser was unable to 
attend at the last minute owing to illness. 








FLOOD AT BURLINGTON, KANS. 


Jewelers Suffer When City Is Inundated— 
Kansas City Wholesalers Giving Aid 


Kansas City, Mo., April 1—The disas- 
trous flood which wrecked many homes and 
business buildings in Burlington, Kans., 
March 23, has not daunted the jewelers of 
that city. Reports from them to the whole- 
salers of Kansas City indicate that they are 
planning to put their stores into condition 
as rapidly as possible. 

The Kansas City jewelers are assisting 
them in this purpose. Immediately upon 
news reaching here that jewelers had suf- 
fered, the local jewelers sent letters to the 
retailers there, offering sympathy—and prac- 
tical assistance. The assistance offered was 
not only practical but specific: It was that 
the Kansas City dealers would be glad to 
refinish and re-card, free of cost, such 
jewelry as the flood waters had damaged. 

The Burlington retailers were invited to 
send their jewelry to any Kansas City whole- 
saler. One box was sent immediately. This 
was a box that had been in a retailer’s safe; 
but water and silt had reached it, and not 
only was the jewelry soiled, but the nota- 
tions on the cards were obliterated. 

The jeweler asked the wholesaler not 
only to perform the service offered, but also 
to do his best to re-price the jewelry items. 
In many cases it seems difficult to identify 
the former markings, and the wholesaler 
will have to use his best judgment in esti- 
mating the present value of the pieces. The 
retailer has asked him to put a selling price 
on the cards. 

The Burlington flood was the result of 
a cloudburst. The downpour started about 
6:30 the evening of March 23. An hour 
later the town was filled with running water, 
and by 8 o'clock the water was six feet 
deep in some parts of the city, including 
parts of the business district. 

The three retail jewelers of Burlington 
suffered heavy loss. The water ran through 
their places of business, breaking plate glass 
windows and damaging show cases. The 
water and the silt it left played almost as 
much havoc as the actual force of the flood 
stream, penetrating every case and cabinet. 
In some cases the safes kept out the water, 
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and in others the water entering the safes 
was sufficiently strained so as not to cause 
quite so serious damage. 

Three persons lost their lives in the flood. 
There were no casualties, so far as known 
now, among jewelers or their families, But 
there were narrow escapes. J. A, Mosher & 
Son, jewelers, have the only exclusive 
jewelry store in Burlington. They were 
downtown in the store, while the flood was 
rising, trying to save property; and they 
succeeded in protecting some goods. The 
rapid rise caught them in the store. They 
were able to save their lives, in the face of 
the torrents that poured in the streets, and 
the tide that rose in the store, by climbing 
through the skylight. The water rose six 
feet in the store, 

The Wattles drug and jewelry company 
and the W, W. Drug Co. suffered heavily 
in damage to jewelry as well as drug stocks. 

The town of Burlington has a popula- 
tion of about 2,500; the damage to property 
exceeds a million dollars. Funds are being 
raised in Kansas City and elsewhere to help 
some destitute families. 

The business men are “digging out” rap- 
idly. Mr. Mosher, writing to friends in 
Kansas City, said that while their building 
was damaged, they were starting plans to 
repair. The process of repairing and put- 
ting streets, buildings and stocks into con- 
dition will take months, he said. His dam- 
age was about $5,000, he estimated, 








ADMITS HIS GUILT 





Negro Implicated in Hold Up of Cincinnati 
Jewelry Store Confesses His Part 
in the Crime and Is Held for the 
Grand Jury 


CINCINNATI, O., April 1.—Ira Burton, 
negro, arrested in connection with the hold- 
up of I. Savin’s store on E, 6th St., when 
diamonds valued at $50,000 were stolen, 
confessed to the police his part in the crime 
and, when taken before Judge Eyrich in 
Municipal Court Tuesday, waived examina- 
tion and was bound over to the Grand Jury 
without bond. 

Burton was arrested the day following 
the robbery and detectives claim they found 
several pieces of jewelry om him which 
were identified as part of the loot. Savin’s 
store was held up by two white men and 
a negro while another man waited outside 
for them in a machine said to have had a 
Michigan license. 

Burton in his confession said he was to 
have met the other men for a division of 
the loot the day after the robbery in New- 
port, Ky., but because of his arrest he was 
unable to do so. An investigation at the 
address in Newport given by Burton re- 
vealed that two men answering descriptions 
of the bandits had hurriedly left there the 
day before the police searched the place. 
Two empty suitcases were found there. De- 
tectives are now in Detroit, Mich., search- 
ing for the white men. 








J. A. Agrant is again engaged in the jew- 
ely business at 219 N. Phillips Ave., Sioux 
Falls, S. Dak. He was formerly in business 
in Sioux Falls for nearly 30 years, but sold 
out and spent the Winter in California, re- 
turning last month. 
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WOULD YOU WAIT? 


IF—We came to you this year with 
something totally different 
than anything we have ever 
shown you? 


IF—it were not at all like anything 
you or any other merchant has 
ever seen? 


IF—it were something that would 
positively create a sensation in 
your city? 


IF—it were something that would 
surely make every man, 
woman and child stop in front 
of your window? 





IF—it were something so different 
and unusual that even the 
newspapers in your city would 
give you a free write-up? 


IF—it were something that would 
make everybody in your com- 
munity talk favorably of you 
and your store? 


IF—it were something worth hun- 
dreds of dollars to you in the 
way of a business-getter but 
costs you nothing? 


IF—you say “YES” to these ques- 
tions, then wait for the 
W.W.W. Man. 


Furthermore—in the W.W.W. Ring line this year you will 
find a large assortment of rings at popular prices that can 
be retailed profitably from $5 to $10; each one, however, 
well made, well set, up to the high standard of the 
W.W.W. quality that has made the W.W.W. name famous 


the world over. 


To Buy Rings—of any one this year before seeing what we 
have to offer is doing both of us an injustice because re- 
member—not merely good rings at new popular prices— 


but marvelous advertising. 


We repeat—it will pay you to wait. 


WHITE, WILE & WARNER 


“Makers of W. W. W. Guaranteed Nationally Advertised Rings’ 
Buffalo, N. Y. 
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Notorious Bandit Captured at Birmingham 





Roy Dickerson Wanted for Many Robberies Admits He is Man Who Held 
Up Two Jewelry Travelers in New Orleans Hotel—Part of 
Stolen Property Recovered 




















BirMINGHAM, Ala., March 30.—When Roy 
Dickerson, noted bank robber, jewelry sneak 
thief and all-round crook, held up and 
robbed Milton M. Epstein, a New York 
traveling jewelry salesman of over $20,000 
worth of sample diamonds and other pre- 
cious gems, in the Grunewald Hotel in New 
Orleans, March 17, he perhaps wrote the 
last chapter of one of the boldest, meteoric, 
criminal careers known to the officers of this 
or any other country. There are enough 
criminal charges against Dickerson in the 
States of Albama and Florida, and perhaps 
in other States, to keep him behind the walls 
the remainder of his natural life, in the 
event he is convicted of only a few of the 
crimes charged against him. 

Dickerson and George W. Lynch, who 
was later exonerated of the New Orleans 
jewelry robbery, were arrested in a room- 
ing house here Sunday night about 11 
o'clock, by Detectives George and Dan 
Sodeker of the Bodeker National Detective 
Agency of Birmingham, and City Detectives 
Williamson and Elledge. When arrested 
Dickerson had in his possession over $20,000 
worth of jewelry, consisting of diamond 
rings, rings set with a number of other 
precious stones, diamond set _ stick-pins, 
watch chains, fraternal emblems and other 
valuable jewelry. 

When taken into custody Dickerson 
talked freely to the detectives, telling them 
about the New Orleans robbery, as well as 
about the robbery of the Girard, Ala., bank 
two years ago, and other crimes. Accord- 
ing to his own story, Dickerson entered the 
room of Mr. Epstein in the Grunewald 
Hotel in New Orleans, and after binding 
and gagging the traveling salesman, went 
through his samples leisurely, taking only 
the most valuable articles. Dickerson said 
he arrived in Birmingham over the Alabama 
Great Southern Railroad, March 22, four 
days after the New Orleans robbery. When 
arrested here he was trying to negotiate a 
sale of some of the stolen jewelry. 

In the arrest of Dickerson the Bodeker 
Detective Agency will receive several thou- 
sand dollars rewards, the Grunewald Hotel 
in New Orleans offering a reward of $2,000 
alone, 

_ Dickerson was taken to the State Pen- 
itentiary at Wetumpka, Ala., Monday after- 
noon, where he will first serve out 11 months 
ol an uncompleted sentence. He was con- 
victed in Montgomery, Ala., in 1915, charged 
with attempted assault and robbery and was 
“liven four years. After serving some time 
he was made a trusty, and escaped. 

Dickerson may never answer to the charge 
- the jewelry robbery in New Orleans, as 
— be tried within the next few days at 
Phe ¢, Ala., on the charge of robbing the 

enix-Girard Bank, at Girard, Ala., of 


er 4 
$35,000 in cash and $40,000 in Liberty Bonds, 
Jan. 17, 1920. This robbery was committed 


at high noon by Dickerson and two other 
men, ick ole ° ; ‘ ° 

ee erson's companions in this crime 
“ve Now serving terms in the Alabama State 


Penitentiary, as is also Dickerson’s wife, 
who pleaded guilty to being implicated in 
the crime. 

Dickerson and his wife were arrested in 
Los Angeles, Cal., charged with the Girard 
bank robbery. He had bought a $50,000 
apartment and he and his wife were occupy- 
ing a part of the building when arrested. 
They also had $27,000 in cash. Shortly after 
the arrest Dickerson escaped and was not 
apprehended until arrested Sunday night in 
Birmingham. Dickerson’s wife was taken 
to Seale, Ala., where she pleaded guilty in 
connection with the Girard bank robbery, 
and was given 12 years in the penitentiary. 
She is also wanted at Selma, Ala., on the 
charge of being implicated in a big diamond 
robbery there some few months prior to the 
Girard bank robbery. 

Dickerson said since the Girard bank rob- 
bery he had jumped from city to city, but it 
was the jewelry robbery in New Orleans 
which caused his arrest in Birmingham. 
According to the Bodeker detectives, this 
agency received a tip during Sunday that 
a man was in Birmingham with a lot of 
stolen jewelry. It was not until after the 
arrest that the detectives learned that the 
man was Roy Dickerson, whom the Pinker- 
ton Detective Agency had hunted all over 
the world as the leader in the Girard, Ala., 
bank robbery two years ago. And it was 
Dickerson himself who voluntarily revealed 
his identity to the detectives. 

After his arrest here Dickerson stated that 
he did not know at the time that the men 
who entered the room in which he was ar- 
rested were officers. Dickerson had a pistol 
in his pocket at the time. “Had I known 
these men were officers there would have 
been some shooting,” he said. 

“The officers are in a measure responsible 
for my life of crime,” said Dickerson. Then 
he told of his first crime, the case of at- 
tempted assault and robbery committed in 
1915. “Had the officers given me a good 
whipping then, instead of four years in the 
‘pen,’ I would never have led the life I have 
since.” 

Asked if he would give up his criminal 
career if he were freed of all the charges 
against him, Dickerson said, “I would if I 
could, but I couldn’t. The police wouldn't 
let me. When a fellow is once convicted 
of a crime he is done for. After that every 
crime which takes place in the town he hap- 
pens to be stopping in, he is charged with 
its commission, whether guilty or not,’ he 
said. 

Dickerson is also wanted in Florida in 
connection with a $50,000 bank and express 
robbery, committed since the Girard, Ala., 
bank robbery. 

Dickerson said that after the officers 
brought his wife back to Alabama from 
California he followed within a week, and 
that he was in Birmingham the day after 
she was sent to the Penitentiary. He said 
he had passed through Birmingham since 
that in an automobile, and that he expected 
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to get her out of the Penitentiary some day. 
“My only regret is,” said Dickerson, “ that 
I was not arrested a week sooner, when I 
had $700 or $800.” When arrested he was 
cool and collected. His only regret seemed 
to be he had no money. It is believed here 
it was his intention to turn the stolen jew- 
elry into cash and in some manner liberate 
his wife from the Alabama prison. The 
Dickersons have a young son in Montgom- 
ery, Ala., who is being cared for by rela- 
tives. 

“Chicago is the easiest town I have ever 
visited,” said Dickerson, “a fellow can get 
by with anything there except murder, and 
I am told he can get by with that now.” 

Dickerson boasts of the fact that there is 
not a jail or penitentiary in the United 
States that will hold him. He is said to 
have escaped from more than 30 jails and 
penitentiaries in the United States during 
the past eight years. His escape from the 
jail in Los Angeles, Cal., is said to be one 
of the most remarkable on record. He told 
the officers here that he wouldn’t stay in 
jail long, as he was being taken back to the 
State Penitentiary. 

According to Birmingham police and de- 
tectives, Roy Dickerson is one of the worst 
and most dangerous criminals who have op- 
erated in the United States in a number of 
years. But he has one thing to his credit, 
one which is remarkable for a criminal of 
his experience, and that is he has never 
killed or wounded a man during his years 
of crime. 





On Thursday, Milton M. Epstein, who 
was the victim of a daring hold-up in a 
New Orleans hotel several weeks ago, left 
for that city with M. D. Lokitz, one of his 
partners in the firm of Lokitz, Epstein & 
Rothenberg, 35 Maiden Lane, New York. 
Both men left for the purpose of identifying 
a man arrested at Birmingham, Ala., as 
possibly one of the robbers, and also to look 
over a large assortment of jewelry found 
on the prisoner. 


The latest information received in New 
York states that the man is described as 
Roy Dickerson, a notorious hold-up man. It 
has also been learned that $9,000 worth of 
the jewelry stolen from Mr. Epstein has 
been recovered by the police. 

On Saturday a dispatch was received in 
New York containing the information that 
another suspect had been picked up by the 
police at Montgmery, Ala. 


NEW ORLEANS, La., March 30.—Informa- 
tion was received here March 27 that one 
of the thieves that held up Milton Epstein, 
of Lokitz Epstein & Rothenberg, of New 
York, and Victor M. Catok, of the Joseph 
I‘riedman Co., also of New York, was cap- 
tured in Birmingham, Ala., Sunday last. 
He gave his name as Roy Dickerson, con- 
fessing, it is said, the robbery and implicating 
his confederate, whose name was not given. 
From $12,000 to $18,000 worth of jewelry 
represented the amount of loot secured by 
the robbers in this city. 

George Matthews, superintendent of the 
Pinkerton office in New Orleans, says Dick- 
erson is a crook of national repute and bad 
man generally. Several thousand dollars’ 
worth of jewelry, it is stated, was recovered 
as the result of this capture, but Dickerson 
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Elgin Watchmakers College 


Announcement of the opening of the College has been received 
with very favorable notices by all the Trade Journals and 
with a great deal of interest by all the trade at large; as is 
shown by excerpts from a few of the many letters received: 


“I am pleased at the prospect of a real school and am 
sorry One was not in existence 35 years ago.” 


* *K * 


“I wish you the best success in the world, for the 
reason that your students, without previous experi- 


ence, are required to attend not less 
than three years, which will insure 
competent workmen. I have been at 
the bench 68 years and I often learn 


something new.” 
x * x 


“If you can show me where I can im- 
prove myself in a technical way | 
would like to attend your school. 
I have been at the bench 17 years, but 
feel that I could stand a year under as 
good a man as your director.” 
* * x 
“I wish to congratulate you on being 
able to secure so able a horologist to 
direct your institution, also upon your 
selection of a secretary. With best 
wishes for the success of your College.” 
* * * 

“Your Prospectus is surely a convinc- 
ing argument to young men who in- 
tend to take up watchmaking. The 
fees are very low compared with other 
things. The fact that the students are 
allowed to visit the big watch factory 
will surely be an inspiration to them.” 








The College Is Not 


an Experiment 


Its work is conducted under the 
proven method of H.R. Playtner, 
its President and Director. 


The regular course conducted 
by the College is 3 years. In 
session 8 hours a day, 44 hours 
a week, 11 months of the year. 
The work consists of lectures, 
technical drawing and bench- 
work, 35% hours per week being 
devoted to the latter subject. 
Theory precedes practice. The 
student learns the why and 
wherefore before he begins a 
piece of work. 


The College also has a One-Year 
Improvers’ Term for workmen 
who have developed a sure sense 
of touch, have made a practice 
of studying technical books and 
trade papers, and have been em- 
ployed at the bench for not less 
than five years. 








“You are to be complimented on the interesting, in- 
structive way in which you have set forth the program 
you have outlined. The illustrated movements, 
‘Masterpieces,’ of the young men are wonderfully 
interesting and instructive, and should be a great 


inspiration to young men who con- 
template taking up the study of prac- 
tical watchmaking. This founding of 
the Elgin Watchmakers’ College is 
one of the most important movements 
that could possibly be inaugurated, 
and the results you accomplish will 
benefit everyone who carries a fine 
watch.” * * x 


“I sincerely hope that you will have 
an appreciative class of students, for 
they are getting an opportunity for 
training nowhere else obtainable. I 
think I ought to know. What couldn’t 
a young man, adapted to the work, 
absorb in three years with and under 
instructors whose lives are dedicated 
to passing on what they know and 
who know exactly what should be 
taught? Here’s wishing the Elgin 
Watchmakers’ College the full measure 
of success that is in the mind of its 
President.” 


Send forIllustrated Catalog 


ELGIN WATCHMAKERS’ COLLEGE, Inc. 
267 Grove Avenue, Elgin, Illinois 
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says he does not know how much of it he 
got in New Orleans. 

Affidavits charging Dickerson with as- 
sault with a deadly weapon and robbery 
were filed here Monday by the police, and 
it was announced that extradition papers 
would be applied for at once to bring the 
alleged criminal back to New Orleans; al- 
though it has since been learned that Dick- 
erson had been taken to Girard, Ala., to be 
tried for the robbery of the Phoenix- 
Girard Bank in January, 1920. Dispatches 
from Birmingham quote Dickerson as say- 
ing that he would not be tried in New 
Orleans. 

Epstein was wired to return and identify 
Dickerson, and also to claim the stolen 
property, which is still in the keeping of 
the authorities in Birmingham. 








HARTFORD JEWELERS MEET 





Members of District Retail Jewelers’ Club 
Hold Meeting and Elect Officers— 
Plans for State Convention 
Discussed 


Hartrorp, Conn., March 30.—An enthusi- 
astic meeting of the members of the Hart- 
ford District Retail Jewelers’ Club and the 
executive committee of the Connecticut Re- 
tail Jewelers’ Association was held at the 
Hotel Bond here last evening, having been 
called for two purposes, to elect officers of 
the local club and conduct routine business 
and hear reports and also to make arrange- 
ments for the annual convention of the State 
association, which will be held in Hartford 
on Tuesday and Wednesday, April 25 and 
26. The gathering opened at 6:30 o’clock 
with dinner, the meeting being called to 
order by President George H. Dyson of the 
Porter & Dyson Co., New Britain, Conn., 
who is president of the Hartford District 
Retail Jewelers’ Club. ° 

President Dyson stated that he hoped the 
local club would continue to do good work 
for the jewelers for many years to come 
and he felt that even more activity should 
be shown this year and more members se- 
cured for the club. It was reported by 
Treasurer Carl W. Lindquist that all bills 
of the local club had been paid and the or- 
ganization was in good financial condition. 
By the unanimous vote of those present the 
present officers were re-elected, as follows: 
President, George H. Dyson; secretary, Ed- 
ward J. Brown, and treasurer, Carl W. 
Lindquist. It was also voted to send a let- 
ter of thanks to Corporation Counsel Walter 
S. Schnutz for his interest and advice in 
connection with the enforcement of the local 
night auction ordinance, a case having been 
brought to the local and Superior Court with 
the claim that the law was unconstitutional 
and that it was not illegal to conduct auc- 
tions of jewelry, clocks and silverware in 
Hartford after 6 o'clock each evening, re- 
port of which was given at length in THE 
Jeweters’ Circutar at the time. 

President George L. Lux of the Connecti- 
cut Retail Jewelers’ Association reported 
that plans were already under way for the 
two days’ convention to be held in Hartford 
on the dates heretofore stated. The meeting 
will be in the new Hotel Bond, 320 Asylum 
St. All of the members of the Hartford 
District | Retail Jewelers’ Club and their 
Wives will comprise the reception committee. 
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All of the business of the State association 
will be conducted on April 25 and the din- 
ner will take place on that evening, four 
large rooms at the hotel having been en- 
gaged for the occasion. One of the rooms 
will be held open for conferences and meet- 
ings. Secretary Samuel H. Havens of 
Hartford reported that 35 applications have 
been forwarded to clock, silverware and 
watch manufacturers in this State for mem- 
bership to the State asseciation. All of the 
local retail jewelers are to have special dis- 
plays in their stores during the convention 
days, but it has been requested that such 
exhibits be confined to al: kinds of mer- 
chandise with the exception of solid and 
plated silverware. The reasen for this re- 
quest is that two rooms at the Hotel Bond 
will be given over to the special display of 
silverware by the International Silver Co., 
Meriden, Waterbury and Bridgeport, Conn., 





GEORGE H, DYSON, PRESIDENT 


and the R. Wallace & Sons Mfg. Co., Wal- 
lingford, Conn., two concerns now members 
of the State association and with whose ex- 
hibits the members of the association do not 
wish to conflict. 

Invitations to attend the convention have 
been sent to the presidents of the Maine, 
New Hampshire, Vermont, Massachusetts 
and Rhode Island State associations. The 
names of all the speakers at the convention 
are not as yet ready for announcement, but 
Edward F. Hufnagel, president of the N. 
R. J. A., of Mount Vernon, N. Y., is one 
who has consented to be present and give 
an address. 

Arrangements will be made to have plenty 
of automobiles on hand for the convenience 
of the guests and on the second day of the 
convention the visitors and members will be 
taken to the Morgan Memorial, containing 
many valuable paintings and other priceless 
collections, left to the city of Hartford by 
the late J. Pierpont Morgan, who was born 
in this city. 

Other places gf interest to be visited on 
the second day are the State Capitol, the 
State Library, the Travelers Tower and the 
old and new City Hall, the tower being the 
tallest building in New England and the 
seventh highest in the world. 

Among those present at the conference 
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last night were Fred Weber, Meriden, Conn.; 
Anthony Hull, Wallingford, Conn.; Lee 
Roberts, Bristol; George H. Dyson, New 
Britain; Merton W. Bassett, Hartford; 
George L. Lux, Hartford; Edward J. 
Brown, Hartford; Lawrence Bodenheimer, 
who is of Henry Bodenheimer & Co., New 
York; J. CC. Whittlesey, Rockville, 
Conn.; George W. True, Middletown; Carl 
W. Lindquist, Hartford, and Mr. Thompson, 
member of the M. W. Bassett Co., retail 
jewelers, Hartford. 

The present officers of the State associa- 
tion are the following: President, George 
L. Lux, Hartford; first vice-president, Frank 
M. Todd, Bridgeport; second vice-president, 
Anthony W. Hull, Wallingford; secretary- 
treasurer, Samuel H. Havens, Hartford; 
executive committee, J. C. Tracy, Willi- 
mantic; Fred Weber, Meriden; Lee Rob- 
erts, Bristol; L. L. Gregory, Derby; George 
H. Dyson, New Britain; John Kirby, New 
Haven; J. C. Whittlesey, Rockville; C. C. 
Costello, New London; and George P. 
Sparr, Torrington. 








SENT TO JAIL 
Former Hartford, Conn., Jeweler, a Ship- 
ping Clerk and a Salesman Plead Guilty 
to “Fake” Robbery of Jeweler’s 
Store 


HarTrorp, Conn., April: 3—In the Su- 
perior Court Friday afternoon, before Judge 
Wolfe, Edward H. Abrams, formerly pro- 
prietor of the Reliable Jewelry Co., tried 
on a charge of conspiracy to defraud the 
AZtna Casualty Co. of $2,000, details of the 
burglary of December 31, 1921, having been 
given in THE JEWELERS’ CrircuLaR at the 
time, was sentenced to nine months in the 
county jail here and Barney Beck, a ship- 
ping clerk, was given a sentence of six 
months on the same charge, while Louis 
Tarr, a New York salesman who was impli- 
cated in the case, was also sent to jail for 
six months. The men pleaded guilty and a 
jail sentence had been recommended. 

The testimony showed that Abrams had 
been hard pressed for money and after a 
conference the three conspired to carry out 
a “fake” robbery at the retail jewelry store 
of Abrams on Main St. Accordingly the 
safe was blown and the police called in the 
next morning for investigation, also the in- 
suring company, 

The arrests followed, Tarr being held in 
New York, where he had secured the serv- 
ices of two “yeggs.” These men were never 
found, but they were allowed to keep the 
watches and jewelry stolen from Abrams 
by a previous agreement and were given 
$200 in addition, it was alleged. Beck acted 
as a go-between with Abrams and Tarr, it 
was claimed by the police. 

The prisoners retained lawyers to defend 
them in the local city police court and the 
Superior Court but finally confessed to the 
“fake.” 











John J. Bleich, Jr., trade watchmaker at 
1520 Champa St., Denver, Colo., has in his 
possession an Elgin watch, movement No. 
179. He believes that this is one of the few 
of the first 200 watches made by the Elgin 
now in existence. The watch is still in 
good condition and keeps excellent time. 
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Have You Ordered 








TAURUS GEMINI 


The Very Latest Thing in Novelties 


Your customers will want to wear a ring with the symbol of the 
Zodiac under which they were born, 4s most people believe it brings 
good luck. Astrologers profess to tell the future with these signs. 












Put up 3 dozen to a tray, 3 rings of each of the 12 periods in assorted 
sizes. 






We supply 300 horoscope counter cards and window display cards. 
Made of Sterling Silver 







Order a Sample Tray at Once 


CLIFFORD B. POAGE 


Peters Building COLUMBUS, OHIO 























LOOSE DIAMONDS 


One or two stones can be bought from Whitehouse for 
much less per carat, than other importers or cutters will 
sell you similar goods in paper lots. 


Our diamonds are exactly as represented in our price list. 


Perfection and Color Guaranteed 


Our goods are all well made. We do not stock thick or 
poor made mdse. Send to Whitehouse for a selection. 


“Makers of the famous Whitehouse 
assembled solitaire clusters” 


Walsh Building CINCINNATI, OHIO 
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Massachusetts Retail Jewelers Meet at Worcester 





Members of State Association Discuss Many Important Topics at Annual 
Convention—Officers Chosen for Ensuing Year 




















Worcester, Mass., March 28.—That the 
jewelty trade needs a world-wide pro- 
paganda that will cause the people to trust 
rather than mistrust jewelers, that every 
effort should be made to eradicate the idea 
prevailing in Washington and elsewhere that 
“the jewelry business is absolutely useless 
and that money spent in a jewelry store 1s 
thrown away,” and that the silver situation 
calls for drastic measures to restore it to 
its former prominent position, were among 
the vital messages delivered at the eighth 
annual convention of the Massachusetts Re- 
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ALBERT R, KERR, RETIRING PRESIDENT 


tail Jewelers’ Association, embracing Rhode 
Island, at the hotel Bancroft today. 

Ideal weather greeted the delegates, more 
than 200 of whom were on hand when the 
proceedings opened. President Albert R. 
Kerr, vice-presidents Frank Ricard of 
Lowell, and H. S. Tanner of Providence, 
secretary Louis S. Smith of Beverly and 
treasurer Everett S. Durgin of Worcester 
welcomed the visitors as they assembled in 
the convention hall which was patriotically 
and artistically decorated for their reception. 

The official greetings of the city were ex- 
tended by Mayor Peter F. Sullivan, who in 
a graceful speech told how glad the city 
was to place its services and hospitality at 
the disposal of the visitors. 

Then President Kerr reviewed the year’s 
activities and also extended a welcome to 
the delegates. He said: 


ADDRESS OF PRESIDENT KERR 


The year 1921 has passed without as much ac- 
complished as I could wish, One of the first 
and most vital questions to present itself was the 


revision of taxes by our Federal Government and 
our fight for the repeal of the five per cent. ex- 
cise tax which we felt was discriminatory. I 
cannot refrain from referring to the great work 
done by the Jewelers Wa- Revenue Tax Com- 


Mitte ie : na : ° ° 
mittee, headed by Actine C..airman Larter, in its 


efforts to secure. the repeal of that tax. I am 
proud of the prompt and hearty support Mas- 
sachusetts and Rhode Island gave to that committee 
at a vital time, which resulted in the receipt of a 
personal letter of thanks and appreciation from 
Chairman Larter. While we failed to obtain the 
hoped for legislation, yet the future will un- 
doubtedly find us fighting successfully fer our 
rights. 

I shall do no more than call your attention to 
the Harvard Research Bureau, The National 
Jewelers Publicity Associaticn, and the Horological 
Institute of America, which are doing so much 
good work in the interest of the jewelers. I shall 
leave it to their representatives, who follow me, 
to tell you more fully what they are doing; and 
shall merely urge you to give them your hearty 
support, 


At the national convention held in Buffalo last 
September, your president and secretary were in 
attendance as your delegates. It was an inspira- 
tion to be one of that body, to receive that very 
warm and cordial welcome, to listen to addresses 
so full of valuable information, and to perceive 
the great interest our fellow-merchants take in 
developing better conditions in our industry. Our 
problems seemed to be very similar; and I was 
impressed by the wonderful spirit of co-operation 
evidenced there. A _ strong feeling was shown 
against the retailing wholesaler as well as against 
the fraudulent stamping of merchandise. Expres- 
sion was given of an intention to so correct the 
National Stamping Law as to make it more 
workable. 


During the year your board of directors has 
held meetings, at which they attended to the gen- 
eral business and discussed questions of interest 
to our association. Among the subjects considered 
were the problem of the fake auction and the re- 
lation of the wholesaler to the retailer. The first 
of these to receive our attention was the fake 
auctions, which, to my mind, are one of the worst 
evils affecting the retailer today. Starting in 
Boston, we succeeded in hailing into court seven 
auctioneers, six of whom we convicted of fraud 
and misrepresentation. Following the conviction, 
Police Commissioner Curtis revoked their licenses 
and refused to renew them at the beginning of the 
year. 

It was evident, however, that our laws are not 
sufficient to control the situation; and accordingly 
a bill was presented to the Legislature which we 
felt would remedy this defect. I regret to say 
that after a hearing before the Legal Affairs Com- 
mittee, to which the bill had been referred, we were 
granted “leave to withdraw.’”’ Yet we shall con- 
tinue the fight. In spite of this setback, we feel 
that we have made considerable progress; but to 
drive the fake auction out of business, we need 
the active support of every member of this as- 
sociation. 

Your board of directors next took up the 
problem of improving the relations between the 
retailer and the wholesaler. A conference was 
held with seven of the leading jobbing houses of 
the city of Boston, at which we pointed out the 
need of a wholesalers Association with which we 
could confer upon questions of mutual interest. 
The suggestion met with general approval among 
the jobbers, who agreed to take up the matter in 
the near future. Since then we have had no of- 
ficial report as to their progress: but T have heen 
informed that the movement failed because of 
unexpected opposition, I feel, however, that the 
day is not far distant when the wholesalers will 
come to realize that only by organization in both 
branches of the industry can we secure the closest 
co-operation, 

I have attended the conventions of all the other 
New England Association, and have found a hearty 
spirit of co-operation and enthusiasm everywhere 
prevalent, which is reflected in the success of their 
efforts. 

In accordance with your vote of a year ago, the 
dues of the association have been raised from 5 
to 10 dollars. This may fall heavily upon some 
of us, especially at this time; but I feel that the 
extended opportunity for service thus secured 
will more than repay us for the increased expense. 
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Gentlemen: One year ago my predecessor re- 
marked in his address to the convention that the 
year 1920 had been one of the most prosperous in 
history of the trade. Would that I could bring to 
you today a similar message. The past year has 
been a trying one for almost every business. Some 
of the largest concerns in this country have shown 
so great. a loss that their surplus has been entirely 
eliminated and a deficit balance shown on the 
books. In 12 months prosperity has turned into 
depression until today the business world is 
stagnant, waiting for that revival of trade. which 
is so necessary for a return to normalcy. 

At the present time there is the feeling that 
we have turned the corner, that the coming months 
will show a gradual improvement. This conviction 
is strengthened by the fact that inventories have 
been greatly reduced, that the stock market has 
begun to discount the fututre, that the agricultural 
situation is greatly improved, and finally, that 
building construction has taken on new life. 

But what will be the effect of these conditions 
upon the jewelers?. Are you going to drift alon;: 
with the tide of business, or are you going to 
hasten the approach of prosperity through your 
own initiative? It is up to you, Mr. Jeweler! 
This is a time when judgment, confidence, and hard 
work count... If you hope to share in the success of 








ELLIS GIFFORD, PRESIDENT-ELECT 


the future, mark well the slogan of the Chicago 
Tribune, ‘1922 will reward fighters.” 

“The Ethics of the Retail Jeweler, Plus 
and Minus” was the subject of an address 
by R. S. W. Roberts, Whitinsville, who 
handled the matter in a very interesting 
way. In the course of his stirring message 
he said: 


ADDRESS OF R. S. W. ROBERTS 


We need a world wide propaganda that 
will cause the people to trust us rather than 
mistrust. The spirit of getting business 
away from the other fellow is criminal, be- 
cause one is trying to lower the condition 
of one’s fellow man for personal gain. 

Two classes of people are extremely be- 
low par in this world. One makes it pos- 
sible for us to live, the other makes life 
worth living. They are the farmer and the 
jeweler. 

Sentiment, now in business, why not apply 
it? A young man comes into my store to 
buy an engagement ring. He is devoid of 
sentiment or thinks it smart to say, “Well, 
I suppose J gotta buy the girl a ring.” Now 
I say, “How come” or match his style 
somewhat so as to win my point, but I then 
say, “Don’t you want to buy a ring?” and 
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ask about the amount he expects to put into 
it. 

Sentiment is the one big keynote in our 
structure. If out manufacturers lose sight 
of this principle in design they become mere 
hammerers of brass and gold. If the job- 
bers cling too closely to merchandising they 
lose the opportunity of missionary work to 
the manufacturers, 


What do I mean by sentiment? It is that 


quality born of deep interest in another. 
That quality may be labeled love, as appre- 
ciation for some kindness shown or an an- 
niversary is marked by a gift of sentiment; 
the marking of the most precious time, It 
is a link, however, in the chain of life that 
cannot be overlooked. 


As soon put a brass 
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between manufacturers and retailers.”” I would add 
to this even more, never have these two branches 
of the trade understood each other’s position so 
thoroughly. 

My only reason for appearing before you is that 
I happened to be appointed by ex-President Everts 
to serve on the committee which conferred with the 
silver manufacturers, and I may be able to give 
you some news as a result of the numerous con- 
ferences which we have had. 

First, I must try to convey to you the feeling of 
respect of the manufacturers, which all of us re- 
tailers on that committee had forced upcn us as 
the conferences proceeded. I doubt if any trade in 
this country is carried cn with such high standards 
and ideals of quality as is the sterling silverware 
trade. Just a pointer to show their ideals: The 
United States mint allows a certain leeway under 
standard for coinage and also for sterling. It is 
the experience of manufacturers that government 
coinage invariably is under the standard, approach- 
ing the minimum allowance. But manufacturers of 
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realize fully that there is no money for us in the 
sale of silver at prevailing margins of mark-up, 
The astounding fact was brought out that the sales 
of silver have actually materially decreased in the 
last 10 years, while the world has been so prosper. 
cus and civilized populations increasing. 

A few stores in the larger cities have used silver 
as bait for getting profitable sales in other lines to 
the great detriment of the silver manufacturers’ 
volume of output. The manufacturers know it, 
The manager of one large factory told me that 
75 per cent. of their output went to about 40 stores, 
These 40 large stores have been able to absolutely 
dictate to the manufacturers and have, all the time, 
used silver as a bait to get profitable business in 
other lines. Naturally they do not push an un. 
profitable line very hard. 

When you start to study marketing of silver you 
will immediately be amazed by the smallness of 
the business. I have got rough figures of sales of 
silver teaspoons of all makes in one of the most 
prosperous cities of the country of a potential buy- 
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link in a 24k chain as to lose sight of this 
quality, sentiment. 

If sentiment be cancelled by merchandis- 
ing spirit what happens? First, we will in 
our business lose art. Too much has al- 
ready been lost. In the medium priced 
jewelry our designs still remain very much 
the same. With a loss of art we estrange 
ourselves from our proper sphere sentiment 
binds the home. It speaks within the man 
as he thinks of the lines “grow old along 
with me, the best of life is yet to be, the 
last of life for which the first was made.” 

“Progress of the New England Jewelers’ 
Institute and MHorological Institute of 
America” was the combined topic of E. F. 
Lilley, Milford, Dean of the New England 
organization. This address appears on pages 
125 and 131, 

Ellis Gifford of Fall River, prominent 
in the association, spoke on the “Silver 
Situation.” He said in part: 


REPORT OF ELLIS GIFFORD 


The main point that I wish to emphasize in the 
present sterling silver situation is, in the words of 
President Hufnagel, that “Never in the history of 
our trade has there been a more friendly relation 
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sterling silver are constantly assaying competing ing population well over half a million. My estr 
makes and found that invariably silver stamped mate, based on these figures, is that only about 


sterling was above the standard 925/1000 fine. No 
manufacturer in the room has ever found a piece 
of competing merchandise as low as 925/1000 fine 
when the government would actually allow consid- 


erable leeway below this. 

The name sterling, gentlemen, actually carries an 
ideal which we have been slow to appreciate and 
take advantage of. 


In conference with the manufacturers we had to 
be exceedingly careful of any semblance of action 


contrary to the Sherman law. Attorney-General 


Daugherty has just published a list of permissible 


trade practices, among them “collection of statis- 
tics of production, cost, prices, consumption and 
distribution and dissemination of reports to 
bers and to the public.” 
for publishing the results here. 
reasons of our conferences. 

We approached the manufacturers with the cost 
of doing business figures published by the Harvard 
Bureau of Business Research. They 
with the results of the survey of George Batten Co. 
on their business. We both had figures on our 
trades secured by independent outside unbiased in- 
stitutions. We could talk facts and so could they. 

The conference took the form of a discussion of 
the facts and recommendations brought out the 
Battens survey of the silverware trade. All the 
facts were layed on the table by both sides. 
are now absolutely sure that the manufacturers 
have not been making an exorbitant profit at our 
expense on silver. And they, we know, at last, 


mem- 
This is one of my reasons 
This is one of the 


came to us 


We 


1,000 dozen silver teaspcons were sold by all the 
stores in this community last year. In one genera 
tion of 20 years therefore 20,000 people, or one 
twenty-fifth of the people, would each buy one dozen 
teaspoons. The actual per capita distribution of all 
sterling silver in a year is less than the price of 
standing room in a cheap movie show. 

Just think, gentlemen, what the potential poss 
bilities are in selling silver. Just put one dozen 
silver teaspoons wherever there is a phonograp 
and one dozen knives and forks wherever there 18 
an automobile, and watch your several businesses 
double and treble. There were very many more 
automobiles sold in my home town last year than 


single silver teaspoons. Was not this condition 

true in your town? 
pa a and are 
The manufacturers know this fact ane _" 
alarmed and awake to the possibilities. The 4 
wn in the 


vantages of quantity production are unkno 
silverware business. 

The plated ware 
advantage of their situation by publicity, 
the plated silver industry is of comparativel 
ern birth. The budget for the business was 
out on modern lines with sufficient allowance 
profit and expansion of the business. - ‘ 

The roots of sterling silver trade conditions Fi 
back to remote antiquity. It was never establis . 
on sound economic principles. Like Topsy, it “ 
grew. There is no margin to cover publicity . 
either manufacturer or retailer. The economics 
the whole trade must be gradually revised. 


° l ] 
manufacturers have taken ful 
because 


y mod- 
lal 
for 
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w can this be done? 

con here is where the United States Govern- 
ment steps in. Nothing can be done by agreement. 
We cannot agree among ourselves. The manufac- 
turers cannot agree among themselves. We cannot 
agree with them or the whole bunch will land in 
jail. That is the unfortunate part of the situation. 
Both manufacturers and ourselves realize conditions 
fully, but there we have to stop. Each manufac- 
turer must work along his lines. Each of us must 

r own way. 
wat our conferences were not without definite 
results. Manufacturers saw the justice of trying 
to stabilize price conditions throughout seasons. 
Therefore, efforts will be made to have price 
changes, when necessary, occur only twice a year, 
Jan. 1 and July 1, unless bullion prices make 
radical changes. This is not a guarantee that prices 
will not change at any other time. But effort will 
be made to keep changes to these dates. Some of 
our conferences took place in the late Fall and not 
a manufacturer in the rcom could tell what his own 
prices would do a month later, Jan. i, whether they 
would go up or down. With this condition prevail- 
ing, how can we expect them to be able to agree 
among themselves,, much less give us warning. Al- 
most always the first inkling a manufacturer gets 
of a price change is the publicaticn of a competi- 
tor’s list. There is keen open competiticn among 
them all just the same as there is between us here. 

The silverware manufacturers agreed to publish 
all price lists in a standard form. For these the 
national association is making binders, the first 
one of which, I am glad to have here to show you. 
These can be procured of Secretary Anderson at 
cost. 

Several manufacturers have adopted, one after 
the other, a new form of billing allowing 40 per 
cent, off of the billed prices and two per cent. 
cash 30 days. This type of billing has a distinct 
advantage, in my epinion, over the old billing, at 
net prices. First it establishes a price which 
makes a very convenient resale price which covers, 
with a slight two per cent. margin, the ideal figure 
as to cost of doing business, as published by the 
Harvard Bureau of Business Research and govern- 
ment war tax. If we can get paid for special 
service on silver and turn our stock several times 
we can make silver profitable on this basis. Sec- 
ondly, this billing at list establishes a published 
price which everyone assumes a piece is worth. If 
published prices are on a wholesale basis every- 
thing a retailer adds is robbery. If the published 
price is retail, the margin above net cost is a just 
allowance for distribution. Thirdly, such a billing 
eliminates confusion in retail prices, and saves cut 
price competition, Our experience with standard 
price watches bears this out. 

Such a billing practise saves confusion in mark- 
ing up gross profit and comparison with the cost 
of doing business figures as published by the 
Harvard Bureau. It saves confusion in discus- 
sion of prices between wholesaler and _ retailer. 
When published price is retail price, all figures are 
derived as percentages of that. 

It is easier for us to quote prices and mark our 
goods. It seems to me simpler to figure cost as 
a percentage off, especially with tables manufac- 
turers give, than it used to be to figure resale 
Price. 40 per cent. off is very easy to figure just 
multiply by 6 and point off. 

Three factories have already adopted this plan. 
International Silver Co., Rogers Lunt & Bowlan 
and Alvin, I hope others will adopt some plan, 
either this or some other, which will give the 
trade, both manufacturers and retailers, the good 
features of this plan. All are trying to find some 
legal means of improving the situation. 

I have here a sample of the sample engraving 
card adopted by the New York State retail jewel- 
ers, which has several features which help in get- 
ting paid for this work. 

The manufacturers realize, as well we do, the 
decided evils casued by the multiplicity of pat- 
terns and individually are trying to standardize 
the designs and also the number of individual 
Pieces made up in a given pattern. 

Pont manufacturers _are planning independent 
hel — and publicity campaigns which cannot 
ne ut be of vast benefit to our trade. The 

: oo of period designs, in silverware, is 
niture ae advantage of, the same as the fur- 
mg ar yy have done. It is up to us to study 
full = lod designing so we can develope it to 

| advantage. 

sae of mutual help in publicity were 
wonderful i we and the manufacturers have 
ordin chances to get publicity outside of the 

ary channels by furnishing speakers at 


we ‘ . . . 
— clubs, Rotary and Kiwanis Clubs, dis- 
Plays at fairs, ete. 
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To close, I will quote the following thoughts 
picked up here and there. 

A real reputation can only be made by selling 
the real article, not the imitation of it. 

Silver is down to a price where it should move 
with vigor. 

The old buyers of sterling silver are coming 
back. People with fixed incomes were hard hit 
by the war. The salaried class and those depend- 
ing on income bonds had little to spare under the 
high cost of living. Now that living costs are 
coming down this class, who have been educated 
to buy silver, have money to spare for it. 

Working together on this wave of sterling 
silver activity will bring some quick results to 
each individual. But the big result will come 
through the larger demand for sterling silver 
which will gradually grow up into an increased 
stable business. 


One of the most interesting speakers was 
Maurice Karpeles of Providence, who spoke 
with authority on “Stones.” In his many 
European trips Mr. Karpeles has kept in 
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close touch with the qualities of all stones, 

precious or semi precious, and their mar- 

ket. 
ADDRESS OF HARRY E, FREUND 

“There is a general opinion prevailing in 
Washington that the jewelry business is 
absolutely useless and that money spent in 
a jewelry store is money thrown away. 
This idea has come to be believed generally 
by people throughout the United States, and 
must be eliminated for the preservation of 
the jewelry industry,” said Mr. Freund, 
organizer for the National Jewelers’ Pub- 
licity Association. The theme of his ad- 
dress was “Jewelry as an Essential in 
Every Man’s and Every Woman’s Daily 
Lite:;’ 

“Where,” he asked, “is the justice of 
eliminating the tax on sporting goods and 
toilet articles when we, of the jewelry busi- 
ness, must pay taxes, and high taxes, just 
as the man who sells tobacco. While the 
jewelers are not objecting to their share 
of the expense of conducting the Govern- 
ment, they do object to unjust discrimina- 
tion. 

“Just to mention a few essentials. There 
are 1,040,000 weddings annually in the 
United States. Where is the man who 
would ask a woman to marry him without 
contemplating slipping an engagement ring 
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on her finger? And again, no married 
woman’s happiness is complete without the 
little band of gold that is the traditional 
symbol of her new state. 

“Is the watch a non-essential? I wonder 
if the public realizes that there are more 
than 2,000,000 railroad watches in this 
country that are running in harmony with 
one another to the exact second. Is the 
collar button a non-essential? Is the cuff 
button a non-essential? Are a dozen other 
toilet accessories that are in every day use 
non-essential ? 

“Every jeweler knows that more than 65 
per cent. of his entire merchandise is es- 
sential, but the public does not know it. 
The work of the National Jewelers’ Pub- 
licity Association is to educate the public 
to the permanent beauty of jewelry, its 
sentimental value, its appropriateness for 
every occasion and its investment value.” 

While the first session was progressing 
the ladies of the association motored to the 
Worcester Art Museum where there is a 
school with courses in metals and hand- 
wrought jewelry. Later they attended a 
theatre party at the Strand, 

Arrangements for the convention are in 
the hands of the Worcester Retail Jewel- 
ers’ Association, of which Mr. Durgin is 
president, Herman Lucke, vice-president 
and E. E. Franks, secretary and treasurer. 

The report of the State secretary, Louis 
S. Smith, showed that the association is in 
a good condition and that the membership 
is 236. His report follows: 


REPORT OF SECRETARY SMITH 


The report of the year ending March 27 shows 
236 active members. Nine were admitted during 
the year and two reinstated. 

In accordance with the vote of the last con- 
vention, your secretary has purchased a duplicat- 
ing machine; with the help of this he has been 
able to place information in your hands within 
24 hours of the time he received it. 

This office has used every endeavor to keep 
the members informed of what the association 
has been doing since the last convention. Dur- 
ing the year there has been 11 bulletins issued 
in addition to the report of the convention of 
1921, the advertising for this convention and 
numerous letters. It may surprise you to know 
the number of pieces of mail sent out from this 
office this year. The total including letters, 
bulletins, etc., is 4814. 

At the present time there are 21 members who 
are two years in arrears in the payment of dues. 
Your attention is called to this so that you may 
take action under section 2 of the by-laws if this 
meeting desires. 

At the national convention at Buffalo there was 
a meeting of State secretaries as has been the 
custom in recent years. The meetings are im- 
portant as they give the secretaries an opportun- 
ity to get information from all parts of the 
country. It was the sense of the meeting that 
all State secretaries should be sent to the national 
convention whenever possible. Your attention 
is called to the vote of your executive committee 
Oct. 14, 1921. ‘*Voted—That the executive com- 
mittee recommend that the secretary be sent to 
the national convention as one of the delegates 
from this association.” 


A question box and general discussion 
took place at the evening session. The fol- 
lowing committee on resolutions was ap- 
pointed: Frank E. Davis of Northampton, 
FE. F. Lilley of Milford, and J. F. Kahl of 
Pittsfield. The committee on nominations 
included H. S. Tanner, E. FE. Franks and 


James Kingman of Boston. 


Second Day 
The morning session of the second day was 
devoted entirely to business. Reports of 
officers and of local associations were fol- 
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lowed by denunciation of “fake” auctions, 
details being given to the delegates of what 
had been done by the association members 
in both States to eradicate this menace to 
the trade. The misrepresentation of goods 
also came in for severe censure. President 
Kerr told at length what he and others had 
accomplished in Boston in eliminating the 
“fake” auctions, but regretted to say that the 
legislature had refused to pass a comprehen- 
sive bill which would have made it impos- 
sible for such auctioneers to carry on busi- 
ness. 

Dwight E. Babcock, general secretary of 
the Chamber of Commerce, spoke at the 
afternoon session. His subject was ‘“Pres- 
ent Business Conditions,” and he pointed out 
the reason why everyone should believe that 
conditions are improving in the United 
States. “National conditions are much im- 
proved,” he said. “The lowest point has 
been reached, and we are now on the up- 
ward trend. We must exert every effort to 
continue the upward movement.” 

Election of officers was as follows: Pres- 
ident, Ellis Gifford, Fall River; vice-pres- 
idents, Frank Ricard, Lowell, and J. C. 
Stever, Boston; secretary, Louis S. Smith, 
Beverly; treasurer, Everett W. Durgin, 
Worcester ; executive committee, F. C. New- 
hall, Lynn; C, J. Gidley, New Bedford; J. 
H. Wood, Fall River; Gen, H. S. Tanner, 
Providence, and R. H. Lohnes, Worcester. 
The appointment of the various committees 
will be made later. The president and the 
secretary were named as delegates to the 
national convention at Cincinnati in August, 
with Frank Ricard, Lowell, as alternate. 

The report of the resolutions committee 
was submitted and adopted. 


Resolutions 


We, the members of the Massachusetts Retail 


Jewelers’ Association, embracing also the State 
of Rhode Island, in convention assembled, offer 
the following resoluticn: 

We hereby give expression to the following 


sentiments, statements and declarations: reconstruc- 
tion, readjustment; a return to normalcy is the 
great problem of the hour. To speed this is the 
patriotic and humane duty of every citizen. Con- 
tentment, happiness, security, business prosperity 
depend upon it. 

We call upon all jewelers of the land to set 
aside all pessimism and dispel all gloom with the 
sunshine of optimism. We ask them to busy them- 
selves with the restoration of hope and confidence. 
One ounce of optimism will bring prosperity and 
right business conditions back quicker than a dozen 
pounds of pessimism. 


es @¢ @ 
We respectfully request the abrogation of the 
five per cent sales tax, believing it to be dis- 


criminatory and positively unjust. 

We resent having the merchandise of the jewel- 
ers referred to as believing the larger 
proportion of such stock to be a positive necessity. 


“luxuries,” 


oe @ 

As a component part of the commercial life of 
the United States we ask “fair play” and re- 
spectfully request Congress that full and pro- 


found consideration be given to the representatives 
of the jewelers of the United States as made by 
the Jewelers War Revenue Tax Committee, headed 
by Meyer D. Rothschild as chairman, 
en @ 
We heartily endorse the action of our Legisla- 
ture in establishing the ‘Small Debtors Court” in 


our State, and respectifully recommend the en 
largement of our State Constabulary Police, which 
is proving itself very efficient in this Common- 
wealth, 
* * « 

We reg that all members have not learned 
the importance of charging for engraving and 
recommend the adupticn of the plan submitted 


by our Trade Interest Committee, so ably repre- 
sented by its chairman, Ellis Gifford. 
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We advise the scrutinizing of our overhead ex- 
pense, the stopping of all leaks, the cessation of 
the practice of the free loaning of watches, and 
the non-ethical methods of valuing merchandise 
already sold by brother jewelers. 

** « 

We deplore the advertising of wholesale net 
prices sent through the mails or made in trade 
publications by manufacturers and wholesalers, and 
we respectfully request the cessation of this prac- 
tice by adopting other methods of information. 

* * * 

Appreciating the great benefit and service rend- 
ered our trade by the establishment of an_ in- 
surance company, we earnestly request Our mem- 
bers to support its endeavors not only in theory 
but through practical demonstration and through 
the ownership of a policy. 

* * * 

We insist upon the cessation of the practice of 
using any other metal than that of irridium for the 
purpose of hardening platinum which is sold to the 
jewelry trade and recommend the adoption of the 


plan of billing platinum with the percentage of 
irridium stated in full. 
. + 


The work of our Vigilance Committee is heart- 
ily endorsed in its recommendation that the word 
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“Sheffield” be eliminated from use as applied to 
electroplated hollowware and suggest to our mem. 
bers that they use due care in marketing products 
thus stamped and refer to plated hollowware as 
“electroplated hollowware.” 


We are convinced that the efforts which the 
Jewelers’ Security Alliance is making to limit 
and punish robbery and theft should receive our 
fullest co-operation and support. First by using 
our influence with the Legislature and the courts 


to secure more severe punishment for the “gun- 
men”? who have become so dangerous to our trade 
and often take life as well as property. In many 


such crimes has_ been 


Second, each member 


States the sentences for 
made imprisonment fcr life. 
shovld take an active interest in the prosecution 
of any burglars or thieves who are arrested in 
their vicinity, and prevent release on small bail 
which forfeited to escape a trial, or pre- 
vent their being placed on probaticn, which should 
only be allowed to first offenders Third, by 
careful attention to the warnings and suggestions 
sent out by the Alliance from time to time giving 
information regarding the methods of criminals and 
the best means of co-operating with 
the bankers and other merchants in providing and 


can be 


prevention, 


maintaining all available safeguards 
* *# @ 

We heartily endorse the efforts being made by 
our New England Jewelers’ Institute and com 
mend the officers of the New England Retail 
Jewelers’ Association in the splendid work ac- 
complished in the first year of its existence. 

“oe « 

That we earnestly endorse the efforts of our 

Congressmen in furthering the putting cf Ameri- 
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can valuation on imports into the tariff bill pe. 
fore Congress and that a copy of this resolution 
be addressed to each of our -Congressmen’ and 
Senators. 

* * * 

We urge and’ most emphatically request the 
adoption of a National Stamping Law making it 
compulsory that the product be marked plainly to 
indicate the quality and that this quality. be safe. 
guarded by the addition of a legalized quality 
mark. 

* . * 

To supply our country with a sufficient num. 
ber of competent and expert watchmakers is one 
of the great tasks and problems confronting not 
only the jeweler but the people of America and 
the United States as a nation. We applaud the 
advent of the Horologicai Institute of America, 
recently founded in Washington; recognize in its 
founding the beginning of a new era. for horo. 
logical advancement in our nation; pledge to it 
the full support of our association and hereby call 
upon all our members to give to it their most 
complete co-operation, morally and financially, 

* * ¥ 

Through the efforts of our very efficient presi. 
dent, Albert R. Kerr, the auction evil has been 
materially curbed; and we recommend to our 
members the services of our Trade Interests Com. 
mittee should conditions necessitate the employ- 
ment ci an auctioneer, 

* o * 


We desire to express our sincere appreciation of 
the warm welcome given us by the Hon. Peter 
Sullivan, Mayor of the City of Worcester, the 
courtesy extended to us by the management of 
the Bancroft Hotcl, the interest of the press and 
especially do we offer our thanks to the jewelers 
of Worcester who have so generously given of 
their time in entertaining our ladies during ow 
temporary residence in this wonderful city, “The 
Heart of the Commonwealth.” 


* * * 
This association approves the use of the word 
‘Sterling’? alone and without combination with 
(ther words, in weferring to products in which 


the fine silver content is 925 parts to the thous- 
and; that the word “silver” be not used in re- 
ferring to electroplate or any metal not containing 
fine silver; that plated wares be referred to as 
“Electrc-plate,’ this indicating both the method 
of manufacture and the fact that the product is 
plate, not silver. That the use of the word 
“Sheffield” for plated hollowware be discontinued 
and that such products be referred to as “electro 
plated hollowware.” 
* * * 

The words of wisdom, courage and optimism 
as expressed by Mr. F. D. E. Babcock, Secretary 
of the Worcester Chamber of Commerce, are re- 
ceived with hearty enthusiasm, and to him we 
extend our most sincere thanks for his inspiring 
and uplifting address, giving him this assurance 
that we proceed to our homes with the firm con- 
viction of giving our patrons a service of a com- 
plete 110 per cent plus. 

* 7 * 

The work of the National Jewelers’ Publicity 
Association as illustrated through the very able 
endeavors of Harry Edward Freund clinches in 
our minds the effectiveness of his labors, and we 
hereby resolve to lend our aid in promcting his 
endeavors in, attempting to convince the public 
that “jewelry is a necessity” and “Gifts That 
Last’ solves the problem of the would-be pur: 
chaser to confine his gifts to products of the 
jeweler, 

The Banquet 

Amid an outburst of patriotic enthusiasm 
the convention came to a close with a ban- 
quet in which more than 200 guests and 
delegates took part, and from 6:30 until the 
early hours the banquet hall rang with 
patriotic song and oratory, reaching a climax 
with all standing and singing ‘America. 

Ellis Gifford, the new president, thanked 
the association for choosing him as its head, 
and introduced General Tanner, who pre- 
sented a gold watch to the retiring pres 
dent, Albert R. Kerr, for the splendid 
services he had rendered during his term 4 
office. Frank Davis, one of the founders © 
the association, acted as toastmaster. : 

Mayor Sullivan extended the freedom 
the city to all, explained the glories ® 
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Worcester, and congratulated the associa- 
tion on its high standards. 

F. F. Weiss, of Boston, former immigra- 
tion inspector and Department of Justice 
agent, gave the wave of patriotism, which 
was sweeping through the assembly, and 
added impetus, by a bitter denunciation of 
the existing immigration laws and the al- 
jeged lack of financial support given the Im- 
migration Bureau by the Government. 

“T believe honestly that Congress should 
have passed a law, sometime within the last 
35 years, which would have excluded from 
entering the country all immigrants in- 
capable of defending the flag, whether men 
or women,” he said. 

As an evidence of the lack of financial 
assistance by the Government, Mr. Weiss 
said that while $2.50 or more each was al- 
lowed for the inspection of sheep, cows, 
etc, only 25 cents was allowed for the 
examination of an immigrant. He said that 
the immigration service could afford to 
engage interpreters. The inspectors had 
to be their own interpreters, he said, and 
he illustrated what that meant by reciting 
the questions asked each immigrant, in 


English, Ifrench, German, Hungarian and 
Polish. 
The Rev. Dr. Vincent E. Tomlinson, 


pastor of the First Universalist Church, 
spoke on “The Future.” He paid glowing 
tribute to President Harding and Secretary 
of State Hughes for the preparation of the 
four-power treaty, and to the Senate for its 
ratification. He pleaded with all to estab- 
lish a foundation upon which the future 
might build a higher standard of civilization 
than yet known in the history of the world. 

During the banquet Hall’s orchestra 
played and Chester Gaylord led in com- 
munity singing. 

The ladies attending the convention, dur- 
ing the day, were entertained at the Royal 
Worcester Corset factory, when they were 
shown about the plant through the courtesy 
of David H. Fanning. 


THE EXHIBITS 


Several interesting exhibits were in- 
spected hy the visitors. The exhibits were 
by the Waltham Watch Co., represented 
by A. S. Flint, the Dennison Mfg. Co., with 
D. H. Johnson and H. P. Clarke in charge, 
and the Rogers Bros., silverware with a 
silent salesman. The mirror clocks and 
Jeweled watches of the Waltham Watch Co. 
were displayed under ideal conditions, and 
there were several new patterns in the 
Rogers plate which is holding its 75th an- 
niversary this year. The Dennison exhibit 
attracted particular attention. 

The whole machinery of the convention 
operated without a hitch, and it is generally 
conceded that the event was one of the 
finest in the history of the association. 
: uch Praise is due to the various commit- 
tees in charge for the able manner in which 
i carried out the entire program. 

hroughout the proceedings there was ex- 
ceptional enthusiasm and the spirit of fra- 
ternity was developed to a very high pitch. 
sd — of the convention were: 
Feri F . ullivan, Dwight E. Babcock, 

ssh ~ W ess, Arthur G. Mansur, HUE: 
ea “Maurice J. Karpeles, Samuel Free- 
. President of the Maine association, D. 
r0rdon, president of the New Hampshire 
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association, Russell W. Parish, president of 
the Vermont association and George Lux, 
president of the Connecticut Retail Jewelers’ 
Association. 








GET LIFE SENTENCES 


Bandits Who Murdered Chicago Jewelers 
Escape Death Penalty on Pleas 
of Guilty 


Cuicaco, April 1—The six men who, as 
told in THE JEWELERS’ CircuLar, Nov. 23, 
were arrested on the charge of murder and 
robbery of many jewelers and, among others, 
charged with the murder of William H. 
Schaller, manager of W. F. Lehmann’s 
store on 3357 North Ave., last February, 
and of Paul Loberg, a Milwaukee Ave. 
jeweler, who was shot down in his store 
shortly before Christmas, 1920, have all 
pleaded to charges of murder, and their cases 
are being disposed of rapidly. The first 
of these men to be sentenced was Ira D. 
Perry, Jr., the son of a wealthy manufac- 
turer, who pleaded guilty to the charge of 
murdering Shaller, and the second was Jo- 
seph Shean; 24 years old, who admitted to 
the murdering of Loberg. Both Perry and 
Shean were sentenced to life imprisonment 
by Judge Michael L. McKinley. 

Perry appears to have been the leader of 
the gang of bandits who, besides Shean, 
included Harold C. Sullivan and Edward 
Cronk. Sullivan pleaded not guilty this 
morning and the trial was set for Monday. 
Cronk pleaded guilty last week and will be 
sentenced Monday. Both were present at 
the murders committed by Perry and Shean. 
The members of the gang have confessed to 
robberies and hold-ups of many kinds, the 
police claiming that over 150 crimes were 
committed by them individually or collec- 
tively. 

Perry, who is only 22 years old, is a 
graduate of Nicholas Senn High School and 
of a college. He is the son of wealthy and 
refined parents. When he came up for sen- 
tence his counsel, Charles E. Erbstein, said 
to the court: 

“T have no excuse to offer for this boy. 
He had the best of bringing up.” Since the 
boy had pleaded guilty, he asked for all the 
clemency possible. The State waived the 
death penalty, and life imprisonment was 
agreed on, after the widow of Perry’s vic- 
tim, who was present, had expressed ap- 
proval. 

W. W. O’Brien, attorney for Shean, 
pleaded that clemency should be shown his 
client because the boy’s gray-haired mother 
had aided in getting the confession of guilt 
from Shean. 

“She pleaded with him to save his soul 
by confessing all to the police,” said Mr. 
O’Brien. 

Shean has two sisters 
teachers, he also said. 

“T’ll be as lenient as I can,” Judge Mc- 
Kinley said in deciding on life imprisonment. 
“If you two were up before a jury you 
would probably get the death penalty.” 

The Perry gang had confessed to 150 
crimes. Their specialty had been holdups 
of jewelry stores and oil-filling stations, 

Andrew Payley and Walter Witt, two 
other members of the gang, were sent to 
Pontiac reformatory last week. 
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Plans for Convention of New Jersey Retail 
Jewelers Association Discussed at March 
Meeting Held in Newark 


Newark, N. J., March 28.—Discussion of 
plans for the coming State convention took 
up most of the time at the March meeting 
of the New Jersey Retail Jewelers’ Associa- 
tion held tonight at DeJianne’s, 17 Central 
Ave. The business session followed dinner 
and a social hour. 

The annual convention will be held at As- 
bury Park on June 18 and 19 next, and the 
headquarters of the association will be at 
the Coleman House, as it has been for a 
number of years past. A committee of four 
was named to call on Mayor Hettrick, of 
Asbury Park, and ask his co-operation in 
making this year’s convention the greatest 
ever held by New Jersey jewelers. The 
committee, composed of Jean R. Tack, presi- 
dent of the State association, Conrad J. 
Brotherly, George J. Busch and Richard 
P. Hartdegen, will call on Mayor Hettrick 
by appointment on Wednesday, April 5, 

The following committees have been ap- 
pointed to prepare for the convention: 

Arrangements: A, W. Cornelius, Asbury 
Park; George J. Busch, Newark, and Will- 
iam P. Walsh, Passaic. 

Speakers—Conrad J. Brotheriy and Je- 
rome Wiss, Newark, and A. J, Jaeckle, 
Jersey City. 

Reception—Norbert Bertl, Henry Aurn- 
hammer and Alex. Loeb, Newark, and C. 
W. Bowman, Somerville. 

Badges—Frank Thorwarth, Elizabeth, and 
Max W. Wien, Irvington, 

Tickets—A. J. Jaeckle, Jersey City, and 
John P, Schmitt, Orange. 

Year Book—Richard P. 
every member. 

The chairman of the year book committee 
is endeavoring to organize the man and 
sales power of the association in selling ad- 
vertising space for the 1922 convention 
year book. This project has been very suc- 
cessful the past two years, and it is hoped 
that this year it will be more successful 
than ever, 

It has been suggested that a regional con- 
vention of retail jewelers for the middle 
Atlantic States be held. Consideration of 
this item of business was postponed, how- 
ever, for fear that any agitation at the pres- 
ent time might interfere with the State and 
national conventions. After these conven- 
tions are out of the way, however, the ques- 
tion of the wisdom of holdiag such a re- 
gional convention may be brought up and 
discussed. 

The subject of preparing a list of whole- 
salers who do not also sell at retail was dis- 
cussed briefly by the members, and the 
sentiment of those present seemed favorable 
to the project of compiling a white list or 
blue book to contain the names of whole- 
salers who are known to sell at wholesale 
only. 

Selling of goods direct by jobbers and 
manufacturers was criticized, as was the de- 
livery of goods to customers and giving a 
commission to some clerk in a_ wholesale 
house. 


Hartdegen, and 








Fire at South West Harbor, Me., wiped 
out the jewelry store of Eugene Thurston, 
partially in- 
sured. 








9la 
ALLEGED BANDIT CAUGHT 





Man Believed to Have Robbed Several Jew- 
elry Stores Held for Trial 


Kansas City, Kans.—Thomas J. Curtin, 
alias “Frank McCarty,” believed to have had 
part in several jewelry store and other rob- 
beries in Greater Kansas City during the 
past year, has been bound over for trial. 

Curtin was charged with the robbery of 
the jewelry store of D. F. Rhodes, 643 
Kansas Ave., Kansas City, Kans., on Dec. 
6. “Blackie” Scaeffer was charged with the 
same crime, and the two had their prelim- 
inary hearing together. Both were bound 
over by the justice to the district court. 
They were held in default of $5,000 bonds 
each. 

The holding of Curtin is of very special 
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ticket office of an interurban railroad, pre- 
vious to the Rhodes robbery. 

Curtin is over 6 feet tall, weighs about 
155 pounds; has dark brown eyes, dark 
chestnut hair, and dark complexion. He is 
a chauffeur by trade. There is a brown 
mole 114 inches above his left eyebrow. He 
is scarcely more than a boy, and yet has a 
reputation as being a “bad man” to deal 
with. 








Annual Meeting of the Horological Institute 
of America, May 10-11, in Washing- 
ton, D. C. 


The annual meeting of the Horological 
Institute of America will be held May 10 
and 11 at the quarters of the National Re- 
search Council, 1707 Massachusetts Ave., 
Washington, D. C., when several matters of 
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THOMAS J, CURTIN, ALIAS “FRANK MC CARTY,” NOW IN CUSTODY 


interest to jewelers of Greater Kansas City 
and to many others. Curtin is believed to 
be one of a gang that was responsible for 
many hold-ups and robberies, extending back 
to April, 1921. He was recently tried on a 
charge of assault with intent to kill, the jury 
acquitting him, the defense being an alibi. 
He was accused of being one of two men 
who tried to hold up two citizens who in 
an automobile were taking $9,000 to the 
bank, on April 23. One of the bandits shot 
and injured both the men. One of the vic- 
tims had identified Curtin as the bandit who 
fired the shots. 

Curtin was also charged with having a 
part in the hold-up and robbery of the 
Winkler jewelry store, 1013 Central Ave., 
Kansas City, Kans., on Monday morning, 
Nov. 21, 1921. Alfred Winkler was kneel- 
ing before the safe when two men entered, 
unmasked, bound him and rifled the safe 
and store. M. Winkler saw them so plainly 
that he was certain in his identification. The 
Winkler robbery was the second in that 
month of the same kind, the bandits entering 
the store of the other jeweler victim. while 
he was opening his safe. 

The Rhodes robbery occurred Dec. 6. 
Two bandits entered the store about 9 o’clock 
in the morning. Finding C. G. Rhodes, son 
of the proprietor, alone they bound him, and 
secured jewelry from the safe, cases and 
show windows. 

Curtin is also charged with being one of 
three men who held up the agent in the 


interest to the whole trade will be discussed 
and measures will be taken for perfecting 
the plans of the Institute. The following 
tentative program has been received from 
the president, Geo. W. Spier: 


Wepnespay, May 10 


Call to order. 
The president’s address. 
10.30 Reports: 
a. The secretary, Paul Moore. 
b. The treasurer, John J. Bowman. 
c. Membership committee, Edw. H. Huf- 
nagel. 
d. Certification committee, A. F. Beal. 
e. Publicity committee, Robert F. Nattan. 
f. Education committee, John J. Bowman. 
12.30 Luncheon at Rauscher’s. 


10 A. M. 


2to5Pr.m. Discussion of reports and disposal of 
recommendations. 
Adjournment. 
THurspay, May 11 
10a. mM. Business session (continued). 


11 to 12.30 Memorial to Webb C. Ball. 

Music. 

Address (railroad cfficial). 

Address, president A. N. R. 
ciation. 

Address, president Hamilton Watch Co. 

Address, representative of railroad time 
inspection. 

Resolutions. 

Music. 

Luncheon. 

Business session (continued). 

The following addresses may be ar- 
ranged for: 

The Development of Radio Timekeep- 
ing, by «radio official. 

The History of Timekeeping, an out- 
line, by Ferd. T. Haschka. 


Adjournment. 


J. Asso- 


2to5 P.M. 
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PLATINUM THEFTS CHARGED 





Federal Authorities Arrest Four Men and 
Three Women on Charges of Being 
Implicated in Conspiracy by Which 
Government Lost $250,000 Worth 
of Precious Metal 


During the past week Federal authorities 
in New York and Brooklyn, N. Y., have ar- 
rested four men and three women on charges 
of being implicated in a conspiracy in which 
the government lost about $250,000 worth of 
platinum from its powder plant at Old 
Hickory, Tenn. All of the defendants, ac- 
cording to the Federal authorities, have been 
indicted at Nashville, Tenn., on the charge 
of conspiracy in violation of Section 37, and 
yesterday (Tuesday), were scheduled for 
examination in the United States District 
Court, The four men arrested include Ike 
Levine, Abraham and Irving Sommerman 
and Sam Midler, while the women defend- 
ants are Emma Weiler, Rose Weiler and 
Kate Weiler. The four men and Emma 
Weiler were taken into custody last Wed- 
nesday by Federal agents from the Southern 
District of New York while Mrs. Rose 
Weiler and her daughter, Katie Weiler, were 
arrested on Saturday at Maspeth, L, IL, by 
representatives of the Southern District. 

The Federal authorities will endeavor to 
have the defendants taken to Nashville, 
Tenn., to be arraigned on indictments which, 
it is claimed, have been found against them 
in that city. 

The prisoners are charged with having 
been members of a band which disposed of 
platinum worth approximately $250,000 
which, it is claimed, was stolen from the 
Old Hickory plant several years ago, A 
number of other arrests were niade shortly 
after the robbery and as a result several 
men and one woman are now serving terms 
in Federal penitentiaries. 








Creditors Start Bankruptcy Proceedings 
Against Morris A. Forgotson, New 
York, and Receiver Is Appointed 


An involuntary petition in bankruptcy 
was filed in the United States District 
Court, this city, last Friday, against Morris 
A. Forgotson, jeweler, 1600 Broadway. The 
petitioning creditors include Charles A. 
Nachtsheim, $560; Elsie Murphy, $300, and 
Max Palmer and Frank Palmer, as co- 
partners, $975. The assets of the firm are 
said to consist of jewelry, safes, fixtures and 
other merchandise amounting to about 
$2,000, while the liabilities are reported to 
approximate $30,000. 

The petition alleges that the jeweler com- 
mitted a number of violations of the Bank- 
ruptcy Act in that he removed and con- 
cealed stock worth about $500 with intent 
to hinder, delay and defraud creditors. It 
is also claimed that the alleged bankrupt 
made preferential payments amounting to 
more than $500, 

In an order signed the same day the 
petition was filed, Judge Knox appointed 
Joseph Israel as receiver under a bond of 


$1,500. 








A fire which broke out at Duncan, Okla. 
recently, totally destroyed a jewelry store 
and barber shop, occupying the same build- 
ing. 
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Flames Sweep Providence Jewelry Plants 





Four Fires in One Week Cause Losses Estimated at Between $75,000 
and $100,000 and Keep Firemen Busy 














Provipence, R. I., April 1.—With. four 
fres in manufacturing jewelry establish- 
ments in the city during the past week there 
has been more than usual excitement in the 
industry, although two of the fires were at- 
tended by only slight loss. The others, 
however, were of considerable moment and 
entailed an aggregate loss of between $75,000 
and $100,000. 

A fire was discovered in the factory of 
the C. J. Fox Co., jewelers’ boxes, cards, 
etc, 236 Aborn St., shortly before 3:30 
o'clock last Wednesday morning. It had 
started around one of the motors but had 
caused a sprinkler head to burst and set 
off the alarm. When the firemen arrived 
they found the blaze extinguished but the 
water running. This was shut off and while 
the damage by fire was slight, considerable 
loss was occasioned by water. 

The fortunate discovery of a fire in the 
old Hicks building, corner of Friendship and 
Page Sts., in which is housed more than a 
dozen manufacturing jewelry concerns and 
allied firms, early one evening last week, 
before it had assumed sufficient headway to 
threaten the jewelry section in which it is 
located probably saved a considerable loss. 
As it was, it was confined to the flooring 
between the second and third stories, having 
started in the shop of the Gledhill Mfg. Co. 
and was working its way up through the 
partitions when the firemen arrived. Chem- 
icals soon extinguished the flames, so that 
the damage by water, smoke or fire was 
comparatively slight. Among the manufac- 
turing jewelry concerns in the building are 
Hallam-Rice Co., E. A. Barton Co., D. & 
N. Mig. Co., Empire Jewelry Co., New 
Acme Plating Co., Craft & Newton. 

Fire which swept through the plant of the 
New Idea Mfg. Co., manufacturer of cellu- 
loid jewelry and novelties at 17-23 Canal 
St. and menaced the Central Hotel, at an 
early hour yesterday morning, caused a loss 
of between $40,000 and $50,000. While the 
firemen were making their way through a 
blinding storm of snow and sleet to the 
scene, the blaze fed on the large quantity 
of celluloid stored in the firm’s establishment, 
went through into the three-story building 
adjoining at 25 Canal St. Here it penetrated 
the walls of the next structure on Canal 
St, known as the Parson block, but was 
checked before it had caused any great 
amount of damage there. 

Only the staunchness of the brick wall of 
the Hope block, which backs up to. the 
building occupied by the New Idea Mfg. 
Co., from N. Main St., kept the fire out of 
that structure until the firemen were able to 
swing into action at that point. The flames, 
however, burned furiously against the brick 
wall but without avail. If this wall had 
failed to stand up, fresh fuel of a highly 
inflammable character would have been 
added to the flames by the large quantity 
of cotton stored in the rooms of the Rhodes 
Co., on the opposite side of the rampart. 

As it was, the combustible nature of the 
contents of the New Idea Co.’s plant blazed 


up merrily and gave the firemen a good fight, 
handicapped as they were by the heavy fall 
of snow. A second alarm was sent in be- 
fore the firemen could get the fire under 
control. Everything in the place was prac- 
tically ruined, all of the tools and machinery 
being warped and drawn by the intense heat. 
The firm had recently added considerable 
new machinery, while its stock of celluloid 
was very large. Their loss will be especially 
heavy because of the delay that will be oc- 
casioned in filling a large number of special 
orders upon which they were rushing. 

The Central Hotel, with dozens of sleep- 
ings guests inside, was separated from the 
fire only by a narrow alleyway, but the light 
wind was not sufficient to blow the sparks 
over to the hostelry. The guests were no- 
tified of the fire so as to hold themselves in 
readiness for a hurried exit in case of 
emergency. 

Fighting their second dangerous blaze of 
the day, the fire department last evening 
drowned out a bad fire on the fourth and 
fifth floors of the Calender building, corner 
of Sabin and Calender Sts., which, like the 
early morning fire at the New Idea Mfg. 
Co. threatened numerous surrounding busi- 
ness establishments. While last night’s fire 
Jacked the start which the Canal St. blaze 
had, the water caused heavy loss to tenants, 
most of whom are connected with the man- 
ufacturing jewelry industry. The damage, 
including from fire, smoke and water, was 
estimated at between $35,000 and $50,000. 

Firemen were forced to scale ladders and 
fire-escapes and battled their way in dark- 
ness through smoke-filled sections of the 
building in order to reach the flames, which 
started in wrapping paper on a shelf in the 
braiding room of the H. Whiting Co., 
worsted yarns on the fourth floor. The 
heavy blanket of smoke from paper and 
yarn stock made the blaze one of the most 
difficult and hazardous in many months. 

It was not until the firemen had smashed 
the windows on the Calender St. side of the 
building, providing a vent for the smoke, 
that they were able to approach the blaze 
with any degree of safety. Ladderman Jo- 
seph B. McDonald of Hook and Ladder 6 
was overcome late in the struggle with the 
fire and smoke, and was assisted out of the 
building by fellow firemen. 

Since the fire started near the ceiling the 
sprinkler water did not reach it, and when 
two companies were called by still alarm, 
shortly after 7 o’clock, they found a lively 
blaze in progress. An alarm was imme- 
diately sounded. Flames burned through 
the ceiling of the fourth floor into the fifth 
floor, where they were checked. The rooms 
which they reached in the fifth floor were 
empty. The H. H. White Co., manufac- 
turing jewelers, were the sole tenants on 
the fifth floor affected, and the loss there 
was said to be slight. 

Heavy loss was found in the shops of 
Harry Flynn, manufacturing jeweler, on the 
third floor just below the fire; J. Solinger 
& Co., manufacturing jewelers, second floor ; 
H. & H. Mfg. Co., third floor ; George Mark- 
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ham, jewelers’ tools and machinery, and 
Henry V. Wright, gold and silver refiners, 
on the lower floor. 

The shop of Mr. Flynn was deluged with 


water. He had stock fixtures and machinery 
insured for $22,000. The building is owned 
by the Lederer Realty Co. and the section 
where the fire was fronts at 9 Calender St 








ALLEGED THIEF CAUGHT 





New York Police Arrest Julius Damio and 
Hope to Clear Mystery of Robbery on 
March 7—Louis Gardner Exonerated 


In the arrest of Julius Damio, which oc- 
curred last Saturday, the New York police 
are now hopeful of clearing up a robbery 
on March 7 in which thieves obtained over 
$15,000 worth of jewelry from the safe of 
Joseph Riskin, 522 Fifth Ave. The arrest 
of Damio, it is claimed, was brought about 
through an alleged confession made by John 
Raggione, who was taken into custody sev- 
eral weeks ago, by the police when they 
raided a rooming house on W. 78th St. 
Both Damio and Raggione have been in- 
dicted and were scheduled to appear for 
pleading at the Court of General Sessions. 
yesterday (Tuesday) after THe JEWELERS’ 
CrrcuLar had gone to press. 

According to the police, Damio was a 
watchman in the building in which Mr. Ris- 
kin’s business is located and immediately 
after the robbery, he left his work. The 
arrest of Damio was made by Detective 
Barrett and Hastings on information said 
to have been obtained from Raggione. It 
was asserted that when Damio was ques- 
tioned at police headquarters, he admitted 
taking part in the safe robbery. He was 
said to have stated that Raggione planned 
the robbery and that he aided him by open- 
ing the door of the jewelry establishment 
with a master key, After the loot had been 
obtained, Damio, according to the authori- 
ties, admitted that Raggione concealed him- 
self in the watchman’s repair shop on the 
top floor of the building and left the prem- 
ises at 9 o'clock in the morning with the 
loot from the Riskin safe and his tools con- 
cealed in a violin case. 

At the time of the robbery, the police 
were deeply mystified as to just how the 
thieves entered the building, which is heavily 
guarded, without attracting some attention. 
The police were convinced that the thief 
or thieves had some inside assistance and 
the fact that Damio has been arrested, and 
has admitted, it is claimed, having helped 
Raggione in committing the robbery seems to 
bear out this phase of the case. 

Shortly after his arrest, Raggione, it is 
claimed, made an alleged confession in which 
he mentioned the name of Louis Gardner, 
jeweler, 72 Bowery, as the supposed re- 
ceiver of part of the loot taken from the 
Riskin establishment. As a result of this 
alleged confession, Mr. Gardner was ar- 
rested and after being arraigned before 
Judge McAndrews, in the First District 
Court, was held under $10,000 bail for a 
further examination, Last Friday, Mr. 
Gardner was again brought before Magis- 
trate McAndrews who honorably discharged 
the defendant, Mr, Gardner indignantly de- 
nied the charge that he had received any 
stolen goods. He was thereupon exoner- 
ated by the magistrate. 














Archibald Silverman has been granted 
a permit for the erection of a garage on 
Oxford and Quince Sts., with a capacity 
of 40 cars. 

The Payton & Kelley Co. has filed its 
statement with the Secretary of State 


announcing an increase in from 
$100,000 to $200,000. 

The United Train of Artillery, of 
which Stanley Lyons, of Louis Lyons & 
Co. is Colonel, will celebrate its 47th an- 
niversary on April 22. 

Mr. and Mrs. Paul C. Nicholson, who 
have been spending some weeks in 
Nassau, have returned to their home on 
Blackstone Boulevard. 

Ralph S. Hamilton, Jr., of Hamilton & 
Hamilton, Jr., has transferred realty on 
Waterman and Medway Sts. and Way- 
land Ave. to A. H. Sweet. 

A dividend on the capital stock of the 
Nicholson File Co. has been declared 
payable on and after April 1 to stock- 
holders of record of March 24. 

Mr. and Mrs. Arthur W. Stanley, of 
Pawtucket, who recently sailed from New 
York for Porto Rico, expect to be absent 
until the latter part of the month. 

William P. Burke has been appointed 
by the Muncipal Court as executor of the 
will of the late Roswell, president of the 
C. Sydney Smith Co., under bonds of 
$100,000. 

The Trinity Square Jeweler, 3 North 
Union Square, Pawtucket, has been 
closed several days the past week for the 
purpose of remodeling the store and re- 
arranging the stock. 

Col. Joseph Samuels, president of the 
J. Samuels & Bro., Inc. (The Outlet Co.), 
accompanied by his wife, left last Thurs- 
day for French Lick Springs, Ind., to 
remain until after Easter. 

Gustave Koppe is now the sole owner 
of the Elkloid Co., manufacturer of Elk 
novelties, who has been located at 11 
Dorr St. for the past year, but has re- 
cently removed to 70 Ship St. 

Herbert S. Tanner, of this city, at- 
tended the annual meeting of the Massa- 
chusetts Retail Jewelers’ Association at 
Boston the past week and was elected a 
member of the executive committee. 

Leslie Stoddard, who holds a respon- 
sible position with the Harvey & Otis Co. 
of this city, was married last week to 
Miss Blanche M. Fox of Newport, and 
after a short wedding trip will live in 
this city. 

The Commercial and_ Ecclesiastical 
Glass Co. of Providence, capitalized at 
$25,000 for the purpose of dealing in glass 
work, has been granted a charter, the 
incorporators being Harold W. Thatcher, 
Henel I. Binnings and Ether I. Mac- 
donald. 

H. F. Carroll, who has been treasurer 
and manager for a number of years of 
the W. R. Brown Co., emblem and badge 
manufacturer, has severed his connection 
with that concern and will enter business 
for himself. Last Tuesday he was the 
recipient of a gold watch and chain and 


capital 
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Elk’s charm from his business associates. 

Among the jewelry buyers reported in 
this city and vicinity during the past 
week were the following: M. Wile, of 
the Wile Importing Co., New York city; 
Arthur Kaskell, of Weiner Bros., New 
York city; Max Singer, New York city, 
A. L. Judas, of Leonard Krower & Son, 
New Orleans, La. 

The Decorative Window Co., J. Gilbert 
Dudley designer, 257 Eddy St., is in- 
stalling a stained glass window in the 
High St. Methodist Episcopal Church at 
Pawtucket. It is a three-panel window 
of English antique glass and contains the 
figures of the Good Shepherd on the lower 
panel and angels on the upper ones. 

Contending that she was injured while 
in the employ of Alfred Vester Sons, Inc., 
and that she did not receive the benefits 
under the Workmen’s Compensation Act, 
though she was entitled to them, Ethel G. 
Finnell, a minor entered suit in the 
Superior Court the past week, through 
her mother, Harriet A. Finnell, to re- 
cover $5,000. She alleges that her left 
hand was caught in a press, that it was 
found necessary to amputate the index 
finger and that she suffered considerably. 











J. L. John, Jr., of Fort 


Wayne, returned from a business trip in Chi- 


Mr. and Mrs, 


cago recently. Mr, Johnson is the manager 
of the Olsen-Ebann jewelry store. 

A petition was filed recently with the 
County Clerk of Marion County by the A. 
P. Kraft Co. of Indianapolis, asking that 
their name be changed to the Kraft Co. 
June 5 has been the date set for the hearing. 
The company manufactures rings. 

One hundred and fifty watches which 
were stolen by three young men from the 
freight depot of the Big Four Railroad in 
Indianapolis recently were recovered upon 
the arrest of the young men upon vagrancy 


charges. The watches were valued at $1.50 
cach, 
3urglars who failed in an attempt to 


open a safe in the clothing store of Alexan- 
der Deutch, in this city recently, cut a hole 
in the wall into the store of Abe Bornstein 
next door and stole $100 worth of jewelry. 
Entrance was effected through a skylight. 
The combination was broken from the safe 
with a crowbar found in the store, but ap- 
parently the thieves gave up the attempt as 
useless and cut their way into the other 
store, 

The trade in Indiana is becoming more 
alarmed over an announcement by State offi- 
cials to the effect that the last assessment 
of real and personal property in Indiana was 
much too low to provide an adequate tax 
return for carrying on the business of the 
State. It is the general opinion here that 
instead of reassessing the property which 
would entail considerable more expense, the 
State will authorize a straight horizontal 
increase to make up the difference. Just 
what the increase will be has not been de- 
termined. Business men in Indiana have 
gone through one of these horizontal in- 
creases and are not anxious for more. 
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S. O. Bigney left last week for a five 
weeks’ trip through the middle west. 

The Balfour Relief Association will hold 
a dance in the Pythian Hall on April 18, 

George H. Sykes returned last week from 
Florida, where he has been spending the 
Winter. 

Edward Inhoff, Chicago salesman for the 
R. & G. Co., was in the city last week visit. 
ing his parents, 

The council has completed appropriations 
and the tax rate is estimated at $30.80 per 
thousand. This is a reduction from last 
year’s rate. 

Lawrence Keller and O. P. Richards, Jr,, 
returned last week from Canada, where 
they visited the branch factory of the Mc- 
Rae & Keeler Co. 

One of the local plating concerns received 
an order last month for nearly a million 
dollars worth of tubing to be used in the 
manufacture of pencils. 

A number of manufacturing jewclers of 
the Attleboros have become interested in the 
health farm which Henry H. Rheinhardt, 
former physical instructor of the local 
Y. M. C. A., is to open in Plainville, 

J. W. Jones, treasurer of the General 
Plate Co., has filed the following corpora- 
tion report: Machinery, tools, etc., $22,037; 
merchandise, $40,347; cash, $1,126; accounts 
receivable, $55,064; notes, $2,396; furniture 
and fixtures, $6,283; vehicles, $2,777; sup- 
plies, $2,509; leaseholds, $15,000; good will, 
$15,000; profit and loss, $15; total, $162,634, 
Capital, $90,400; accounts payable, $23,502; 
notes payable, $32,500; surplus, $16,232; 
total, $162,634. 











. ne 
Frank P. Kennedy was in New York last 
week on business. 

Fred Brigham, of the Sturtevant-Whiting 
Co., will build a residence on High St. 

J. Kyburz, of the J. G. Brimo & Co, 
Manila, P. 1., was in town last week calling 
on several of the manufacturers, 

The Whiting & Davis bowling team de- 
feated the McRae & Keeler team last 
Wednesday evening at the local alleys. 

Henry Desautell has been elected man- 
ager of the Whiting & Davis baseball team, 
which will be a member of the Twilight 
League again this season, 

The Whiting & Davis Co., Plainville; J. 
F, Sturdy’s Sons Co., and the Mason Box 
Co.’s plant were closed last week in order 
to take account of stock. 

Orin W. Clifford, of the Webster Co., has 
been named as chairman of the committee 
to investigate the advisability of establish- 
ing a town forest in North Attleboro. 

The E'vans Case Co. has been incorporated 
for $100,000. Alfred Reilly is president and 
James Lavery, treasurer. The two named 
with Samuel Haslam constitute the board 0 
directors, 








The Loyal Jewelry Co., Davenport, Ta. 
will open a retail jewelry store in that city. 








April 5, 1922. 








Park Stewart, a member of the August 
Loch Co., has been confined to his home for 
several weeks. 

J. L. Zugsmith, jeweler and optometrist, 
Homestead, Pa., announced his removal to 
62 Braddock Ave., corner of 6th St., Brad- 
dock, Pa., on April 1. 

Martin Gluck, of Martin Gluck & Sons, 
has returned to Pittsburgh from a trip to 
Chicago and other points in the west and 
speaks in a much more optimistic tone re- 
garding the future outlook. 

Sam F. Sipe and Mrs. Sipe arrived in 
Pittsburgh Monday from the Pacific Coast 
trip and Mr. Sipe is enthusiastic regarding 
future business conditions, because of the 
way business industrially is picking up here 
and elsewhere. 

Pittsburgh is to have an airplane landing 
feld and in the near future jewelers will be 
able to receive jewelry by parcel post mail 
either from eastern points or from points 
west as far as Chicago, The Chamber of 
Commerce is back of the scheme and the 
plan it is claimed will go through, whether 
the government provides the field or not, as 
private enterprise is ready to do so, 

Max Kurtz against whom an involuntary 
petition in bankruptcy was filed recently has 
liabilities totaling $16,991 according to the 
petition filed this week in the United States 
District Court showing his assets. The lat- 
ter total a little more than $3,000 the last 
named amount being his stock in trade. He 
owes $180 reni for the premises on Franks- 
town Ave. His unsecured claims total 
$14,311, He claims an exemption of $300. 
The creditors should realize, it is believed, 
from 10 to 15 per cent, 

Merchants are being warned here of the 
operations of a man who offered $150 in one 
place for the payment of goods of that 
amount and got away with it and the goods. 
The check was returned marked “no ac- 
count” and the company never heard of the 
man. He is described as being a man of 
about 40, is six feet in height and weighs 
about 175 pounds. He has a dark com- 
plexion and wears a gray overcoat. The 
check he presented here was drawn on the 
Girard National Bank of Philadelphia. 

President J. Clare Crawford of the Jewel- 
ers 24 Karat Club of Pittsburgh, has plans 
well under way for the annual banquet of 
the organization May 11, and the indications 
are there will be acts from the local theatres 
on the bill of that date. This is a new de- 
parture. In addition there will be well 
known speakers, but the speech making will 
%€ subordinated principally to having a good 
time. Committees will be announced shortly, 
Invitations will be in the mails in a week 
or two and large delegations from most 
sections of the tri-States are anticipated be- 
cause of the improved business situation. 
Charles C, McGovern, chief of city detec- 
tives, has detailed two members of his staff 
‘0 co-operate with the Retail Credit Men’s 
Association of Pittsburgh in ridding the city 
of bogus check operators. The credit body 
already has worked out a system whereby 
the members of the organization are notified 
on quick notice of the presence of crooks 
But this does not prevent bogus checks he- 
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ing offered and accepted and neither does it 
prevent persons from accepting them, but it 
is greatly reducing the risk, for crooks will 
soon come to learn that Pittsburgh is not a 
good place in which to operate. Captain 
McGovern on Monday addressed the mem- 
bers of the credit association to which many 
jewelers belong to explain how his depart- 
ment and the credit forces of the city may 
further co-operate in the matter. 

The Jos. Horne Co. has started a campaign 
among its own employes to cut out $50,000 
of waste in 1922. This house is not reducing 
salaries and has pointed out to its employes 
that the way to make everyone prosperous is 
to be conservative in what is done. It is 
shown how one employe by using more 
paper than necessary can waste $175 to $200 
a year, A plan of operation is being mapped 
out by Manager Goettman recently back 
from Europe, where he took a look around 
and brought some ideas of value. Every de-: 
partment of the store is being organized in 
the “cut out waste” effort. This house has 
a large jewelry department. 

Some of the credit men of the jewelry 
houses here are preparing to attend the an- 
nual convention of the National Retail 
Credit Men’s Association in Cleveland, June 
12 to 15 and the group conferences which 
have been arranged will include those of 
the jewelry houses, as well as department 
stores, women’s wear establishments and 
other concerns. FE. B. Heller, St, Louis, is 
chairman of the group conference committee 
and will welcome suggestions. His address 
is 804 No, Broadway, St. Louis, and if per- 
sons interested in subjects will write him, he 
will appreciate it, The proceedings of the 
convention are published and sent to all mem- 
bers and those who are unable to attend will 
get an opportunity to read the published re- 
ports of the proceedings, Pittsburgh is 
endeavoring to obtain sufficient delegates to 
send a special train to the lake city. 
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Albert Buela is convalescing from an 
operation for appendicitis. 

C. M. Dubs, 17th and Derry Sts., has re- 
cently built an addition to his store. 

Mr. and Mrs. P. G, Diener, 1226 Market 
St., are spending a few days in Washington, 


Samuel Kamsky, who recently opened a 
New York office, is spending several days in 
the city. 

Lippman’s have remodeled their store at 
311 Market St., and changed the style of 
their windows. 

Max Reiter has bought out Lewy’s jewelry 
store, 42 N. 3rd St., and is selling the stock 
at his store 18 N, 4th St, 

Henry C Claster, prominent local jeweler, 
recently celebrated his 52nd birthday anni- 
versary and received congratulations from 
his many friends, 

James D. Hays, 1731 Regina St., formerly 
publicity manager for Doutrich & Co., has 
been elected manager of the Harrisburg 
Credit Exchange and has assumed his new 
duties, Offices have been secured in the 
Cotterel-Ebner building and the new rating 
agency is preparing to function. Alexander 


CIRCULAR 


91d 


Jacobson, a special representative of the 
National Credit Association work for 20 
years, will remain here for another month 
establishing the organization and seeing that 
it is well under way. The Credit Exchange 
will provide confidential immediate reports 
to merchants and professional men upon the 
credit standing of all individuals who apply 
for charge accounts, 

John Rosenfeld, manager of the Tilford 
jewelry stores in Harrisburg, Reading and 
Washington, was in the city last week dis- 
posing of the stock of the Harrisburg store 
at 4th and Market Sts. The Harrisburg 
store will go out of business this week, but 
the stores in Reading and Washington will 
be continued. 








Connecticut Notes. 





Out of eight teams in the Winsted indus- 
trial bowling tournament, the team of the 
William L, Gilbert Clock Co. finished in 
fifth place, having won 27 games and lost 36. 

Anthony J, Florian, since 1885 expert cabi- 
net maker with the Seth Thomas Clock Co., 
Thomaston, Conn., and Mrs. Florian, ob- 
served their golden wedding anniversary on 
Friday. 

Michael McDonald, an employe of the 
Seth Thomas Clock Co., Thomaston, Conn., 
had four fingers on his right hand ampu- 
tated below the knuckles on a power press 
in the movement department of the company 
last week. He has been taken to a Water- 
bury hospital. 

William S, Todd, optician with Brown, 
Thomas & Co., after serving 14 years as 
teacher of the Oxford Men’s Bible Class of 
the First Methodist Sunday School, has re- 
signed to devote more of his time as inter- 
national worker as head of the department 
of education of the American Optometric 
Association and president of the international 
board of examiners, ° 

Charles L, Alvord, after 45 years’ service 
with the Empire Knife Co., Winsted, Conn., 
of which concern he was formerly presi- 
dent, retired from the business Saturday. 
In 1920 the company was sold to George 
M. Brill, New York, who succeeded Mr. 
Alvord as president. Mr. Brill’s son, El- 
liott M. Brill, will enter the business. Mr. 
Alvord entered the company’s employ in 
July, 1877, and was elected president in 
1890. The business was organized by Mr 
Alvord’s father, James R, Alvord, with 
Elliott Beardsley in 1856, 

At a meeting of the board of directors of 
the Noonan-Kelly Co., retail jewelers, 1-3 
Exchange Pl., Waterbury, Conn., George 
Crystal of New York was elected president 
and general manager of the company. The 
auction of the estate of Maurice Noonan, 
which has been held for several weeks, has 
been discontinued and it was decided to re- 
incorporate the concern with a capital stock 
of $100,000. Arthur Crystal, son of the 
president of the company, will be assistant 
manager of the Waterbury store. Mr. 
Crystal holds $25,000 in shares of the new 
company and several Waterbury people 
have taken stock in the new _ concern. 
The corporation has agreed to sell only 
two shares of stock to stockholders from 
now on and each stockholder will receive 10 
per cent discount on articles purchased in 
the store. 
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The 
Gorham Interests 


GORHAM—DURGIN—WHITING— KERR 








A league of four firms, famous 
for the designing and making of 
choice silverware. 


A body whose efforts are dedi- 
cated to the principle of co-opera- 
tion as opposed to competition. 


And who are determined that 
silverware shall be made most 
efficiently, in order that it may 
be sold most profitably and 
purchased most cheaply. 


NewYork: Fifth Avenue and Thirty-Sixth Street 


BOSTON: 480 Washington Street ATLANTA: Metropolitan Building 
CHICAGO: 10 S. Wabash Avenue PHILADELPHIA:: Widener Build ing 
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HERE seems to be 
considerable mis- 
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Why Platinum and T 


White Geld May apprehension in the 
Not Be So Marked jewelry trade as to 


the scope and effect of the platinum laws of 
New York and Illinois, which are practically 
identical in text. Many manufacturers and 
dealers do not seem to realize that these laws 
go further than the ordinary gold and silver 
laws of the various States, inasmuch as they 
apply not only to the marking of the word, 
platinum, upon the article, but also the use 
of the word on any box, wrapper or con- 
tainer in which the article may be sold, or 
any bill, invoice or other memorandum 
connected with the sale thereof. Another 
point not fully understood is, that the laws 
make the word, “platinum,” apply not only 
to the platinum in the article, but to all of 
the metal which purports or appears to be 
platinum to the eye of the purchaser. It is 
for this reason that trticles made of white 
gold and platinum cannot contain the word 
platinum either on the article itself or upon 
the invoice or bill with which it is associated 
in the sale and, of course, not on any card or 
label or wrapper attached to the article. 

It will be clear to anyone who thinks for 
a moment, that in an article made of plati- 
num and white gold, there is no line of 
demarcation apparent to the purchaser to 
show where the white gold begins and the 
platinum ends, and, consequently (owing to 
the color of the gold), much more appears 
to be platinum than is actually the case. If 
the article is marked “platinum” in any way 
under the law, all this metal appearing to be 
platinum must show an assay of .925 plati- 
num or platinum in connection with iridium, 
palladium or other members of the group of 
metals commonly known under that name. 

With green gold, red gold, or yellow gold, 
or in fact any other metal of a different color 
than platinum, the case is entirely different. 
Here, it would be perfectly proper to stamp 
the gold as of its proper quality and use 
the word “platinum” also, because, in 
the test of quality, only the white metal pur- 
porting to be platinum could properly be 
used in the assay or analysis of the platinum, 
the color of the other metal putting the 
buyer on notice that it is not platinum, 

Not realizing the language of the statute, 
many manufacturers and dealers have 
thought it strange that articles of green or 
yellow gold might be marked as “gold and 
platinum,” while those of white gold might 
not be so marked. The whole question 
hinges on the words of the statute or “ap- 
pearing or purporting to be platinum,” 
which correctly describes white gold but 
does not the gold of other colors. 

For the benefit of the many members of 
the trade who continually inquire as to the 
text of the platinum law of New York, we 
again publish it herewith: 

Marking of articles of mer- 
chandise made of platinum. Any 
person, firm, corporation or as- 
sociation or any member, officer, 
employe or agent thereof, who 
makes, sells or offers to sell or 
dispose of, or has in his or its 
possession with intent to sell or 
dispose of, any article of mer- 
chandise, composed wholly or in 
part of any metal, with the word 
“platinum” or any abbreviation, 
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contraction or colorable imita- 
tion of said word “platinum,” 
marked, stamped or printed 
thereon, or on any box, package, 
cover or inclosure, or on any 
tag, card, label, bill, statement, 
invoice or paper attached to or 
used in connection with or re- 
ferring to said article, unless 
nine hundred twenty-five one 
thousandths of the component 
parts of the metal, appearing or 
purporting to be platinum, of 
which said article consists, are of 
either the pure metal and ele- 
ment platinum, alone or in con- 
junction with iridium, osmium, 
palladium, rhodium and ruthen- 
ium or these metals in combina- 
tion, is guilty of a misdemeanor. 





How the Consumer THE retail jewelers 
Gots a = ere 
continue to be agitate 
Knowledge of Prices over the fact that the 
consumer so often knows the price which 
they pay for their merchandise and they 
have protested against the practices of 
manufacturers and jobbers which they feel 
are in part the cause of the public having 
this knowledge. Particular objection has 
been raised against manufacturers advertis- 
ing net prices in publications that can be 
seen by the consumer and to the sending 
out of net prices in open mail on postal 
cards or the like. But we think that if the 
retail jewelers, through the committees of 
their organizations will investigate the sub- 
ject more thoroughly, they will find other 
sources of information on the part of the 
public which do more harm and which dis- 
seminate the knowledge of prices to a far 
greater extent than do all of the many 
abuses heretofore the subject of condemna- 
tion. 

Among the practices of manufacturers and 
wholesalers which give price information 
to the public, is the general dissemination 
of leaflets, folders and catalogs, which even 
though sent in first-class mail, are sent in- 
discriminately to lists of buyers that are not 
at all confined to people in the jewelry 
trade. It is a matter of common knowl- 
edge that certain concerns send out an- 
nouncements to a number of people far in 
excess of all those in the United States 
who handle jewelry, and it is also a matter 
of common knowledge that there are several 
firms who send their wholesale catalogs in- 
discriminately to anyone who will write for 
them, These are abuses for which the offender 
should be held strictly accountable because 
he knows or should know exactly what he 
is doing and the harm that results. In 
addition, many large and small manufac- 
turers send out leaflets, circulars and 
pamphlets to lists of jewelers which they 
never verify as being legitimate jewelers 
entitled to use the merchandise advertised. 
Very often they entrust this work to ad- 
vertising or outside agencies who have 
little or no knowledge of the jewelry trade 
and who make the mistake innocently. 
Sometimes it is done by an ignorant clerk 
in the jeweler’s employ. But, even the 
pamphlets and circulars sent out to the 
legitimate jewelers are often thrown away 
by the recipients and not kept or 
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A few exquisite Black Onyx Diamond 


Rings selected from our varied Dia- 
mond mounted stock. Tops are 18K 
white sold and stones are full cut ex- 


ceptionally brilliant 


If you are lookng for an attractive 
article to stimulate your Spring busi- 
ness, let us hear from you. Prices on 


the above are exceptionally alluring. 





CROSS & BEGUELIN 


Est. 1863 
ENTIRE THIRD FLOOR 


21-23 Maiden Lane New York 
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destroyed, thereby putting the information 
into the people whose hands such announce. 
ments or pamphlets eventually fall. 

It will be seen, therefore, that the retaij 
jewelers themselves can curtail the amount 
of information going to the public by a 
little more care on their own part and ' 
by insisting that no announcements or cir- 
culars given general distribution contain net 
prices whether sent in open or sealed mail, 
He should take the stand that at all 
times such announcements contain only re- 
sale or gross prices and also that they be 
sent only to members of the jewelry trade. 
In most instances the firm so offending 
should be glad to be informed about the mis- 
take that had been made and will probably 
take steps to prevent it happening ‘in the 
future, 

In cases where the circulars, pamphlet 
or catalog have been sent without any 
attempt to verify the business status 
of the recipient or where the manu- 
facturer refuses to use gross or resale 
prices in his announcements, the jeweler’s 
remedy then is to cut off such firm 
from the list of those with whom he 
deals.. Ifa sufficient number of our dealers 
will follow this practice, we think that the 


_ offending manufacturers and ‘wholesalers 


will soon feel the necessity of heeding their 
complaints and modifying or fully stopping 
these practices which tell to the public the 
secrets of the jewelers’ business. 








Old American Silver’s Historic 
Association 


( LD silver plate is the most fascinating, 

perhaps, of all the products of Ameri- 
can craftsmanship. Quite apart from the 
intrinsic beauty and grace of the various 
objects themselves and their value as treas- 
ured heirlooms, as most of them are, there 
is attached to them a wealth of historic 
association on account of the silversmiths 
who made them and the part these worthy 
craftsmen played in the affairs of their day 
and generation. 

“Thus, indeed, our early plate not only 
represents the cunning handiwork of skilful 
artists of whom any age and country 
might well be proud—there is nothing 
primitive about the character of old Ameri- 
can silver as there was about some of our 
first essays in other fields—but it also repre- 
sents the ‘personalities of men who gave 
to the country the best they possessed in 
the form of service to Church and State 
and thereby assisted in the gradual molding 
and welding together of the various 1n- 
tegral units of colonial life in the great 
republic of which we are so proud and 
whose traditions we hold so dear.’ ”—Eber- 
lain and McClure in “The Practical Book 
of Early American Arts and Crafts.” 








One night recently a window smasher 
wrapped a railroad ballast stone in his 
handkerchief and broke the show window in 
the store of O. C. Rodgers, Hammonton, 
N. J. He stole five watches, No clue has 
been found as yet. The broken window was 
discovered by Patrolman Rubba at 5 o'clock 
the next morning. The New Jersey State 
Police are now on the case in the hope ° 
finding the guilty one. 
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|’, W. Howell will move on May 1, from 
3 Maiden Lane to 87 Nassau St. 

On April 1, the business of J. M. Lyon 
& Co. 1 Maiden Lane, was moved to 2 
Maiden Lane. 

L. Schwartz will move on May 1, from 
the fourth floor at 9 Maiden Lane to the 
eighth floor in the same building. 

Carl Lindermann, diamond setter, former- 

ly located at 35 Maiden Lane, moved on 
April 1, to room 804 at 108 Fulton St. 
_ On or about May 1, Poltock & Seeler, 
now located at 9 Maiden Lane, will move 
their business to the 9th floor at 15 Maiden 
Lane. 

Sometime this month, Larter & Sons, now 
located at 21 Maiden Lane will move their 
business to the 14th floor at 15 Maiden 
Lane. 

Thomas A. Farrell, it was announced last 
week, has severed his connection with the 
Mahnken Co., manufacturing jeweler, 198 
roadway. 

According to an announcement made last 
week, the partnership heretofore existing 
under the style of Huber & Garofalo, 49 
Maiden Lane, was dissolved on April 1. 

Rogers, Lunt & Bowlen Co., 15 Maiden 
Lane, has moved from the 17th floor to the 
20th floor in the same building, where 
rooms 2003 and 2004 are now occupied. 

On Friday, April 7, at 10:30 a. M., J. 
Olenick, auctioneer, will sell at public auc- 
tion, the machinery and stock of a jewelry 
manufacturer on the premises at 73 Forsyth 
St. 

The trade was notified last week that 
Sylvan Levy, manufacturer of diamond 
mountings has moved his office and fac- 
tory from 45 John St. to new quarters at 
33 W. 46th St. 

EF. J. Judels, of Paris, France, who died 
quite suddenly in that city recently, was 
the father of Joseph FE. Judels, who man- 
ages the Paris office of Eduard van 
Dam, diamond cutters. 

S O. Bigney, of the S. O. Bigney Co., 
Attleboro, Mass., is at present calling on 
the trade in this city and while here is 
making his headquarters at the local office 
of the concern, 3 Maiden Lane. 

The trade was notified last week that 
Harry Bobrow, an officer and director of 
the Granby Mfg. Co., Inc., maker of platinum 
and gold jewelry, 100 W. 21st St., has 
severed his relations with that concern. 

., The business of the Minerva Metal and 

\ovelty Co., maker of jewelry, this city, 
was incorporated at Albany. N. Y., last 
week with a capital of $50,000. The in- 
corporators’ are B. Moses, A. Corey and 
D. Schneer, 


Samuel Hoenig, formerly secretary of 


Goldfarb & Friedberg, Inc., is now engaged 


In the business of 


importing diamonds and is 
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making his headquarters in Room 318 at 99 
Nassau St. He is contemplating going 
abroad to visit the markets at Antwerp and 
Amsterdam, 

On March 30, it was announced that Ben 
Kimmel has severed his connection with his 
brother, Max Kimmel, in the business be- 
ing conducted under the style of the Ant- 
werp Diamond Co., which is located at 127 
Newark Ave., Jersey City. Max Kimmel is 
now the sole owner of the business. 

The Traub Mfg. Co., Detroit, has leased 
a New York office in the building at 576 
Fifth Ave. in order to take care of the east- 
ern sales of the concern. George A. Schuetz 
will be in charge of the office. The sales 
force will consist of Walter R. Shute, John 
H. Chamberlain and Herbert P. Barnett. 

Last Saturday, two automobiles which 
were part of the assets of Harris & Wiener, 
formerly at 35 Maiden Lane but now in 
bankruptcy, were offered for sale at the 
Capital Garage, 2017 Bronx St. Bronx. 
Another car was also placed on sale at 
the Wadsworth Garage, 76 Wadsworth Ave. 

Lee Reichman, head of the firm of Reich- 
man Bros., diamond importers, 170 Broad- 
way, accompanied by his son, Reginald, will 
sail for Europe, April 8 on the Rotterdam 
on a visit to the diamond markets of Eng- 
land and the Continent, This is Reginald 
Reichman’s initial trip to Europe and he will 
accompany his father to Holland, France, 
Belgium, England, Germany, 

In the Municipal Court at 96th St., last 
week, a judgment for $145 and costs was 
rendered in favor of Geo..Jordan, diamond 
dealer of 8&7 Nassau St., against David 
Mayer, also a diamond dealer. The suit 
was over a diamond which Jordan claimed 
Mayer sold him to resell and later took 
back. Jordan sold the stone and sued for 
his profit. Mayer did not attend the trial 
as he was in Washington, but his attorneys 
claimed he had never given title to Jordan. 
The court found for the plaintiff and Mayer 
paid the judgment yesterday. 

The sale of the assets of Robt. IH. 
Ingersoll & Bro. watch manufac- 
turers, to the Waterbury Clock Co., for 
$1,500,000, was ratified by John J. Town- 
send, United States referee in bankruptcy, 
last Wednesday. An attempt was made 
to delay the sale on the ground that the 
firm was negotiating a reorganization 
plan in the hope that the Ingersoll busi- 
ness would be revived. The protest, how- 
ever, was of no avail and the sale was 
ratified. The creditors, it is estimated, 
will receive about 40 cents on the dollar. 

The business of Haldiman & Co., dealers 
in clocks, 41 Maiden T.ane, has been reor- 
ganized and, according to an announcement 
sent to the trade last week, John C. Devin 
has become a partner in the concern, Mr, 
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Devin was formerly with the Seth Thomas 
Clock Co. and also with the W. H. Terhune 
Co. The concern now consists of Miss S. 
Bahm and Mr. Devin, who will continue at 
the same address and for the present under 
the same name. The concern has taken 
additional space in the building at 41 Maiden 
Lane, and in the future, the office and sales 
room, which is now being renovated and 
enlarged will be located on the third floor 
and the storeroom and packing department 
will be on the fourth floor. 

A jury before City Court Justice Wendel 
gave a verdict for $1,839 in a suit brought 
by Samuel S. Bless, 108 Fulton St., against 
Joseph Dasch of 12 John St, Bless alleged 
that on Oct. 20, 1920, he owned a diamond 
of 3.99 carats and of a golden color and 
gave it to the defendant as factor to be 
sold for not less than $1,700. He alleged 
that Dasch did not sell the diamond or re- 
turn it, and sued for $2,000. The defense 
was that Dasch notified Bless that he had 
sent the diamond to an agent in Chicago to 
be sold, and that it was returned to him 
and he delivered it to the plaintiff on Jan. 
26, 1921. The defendant has filed an appeal 
in the case. 

The Wm. Hobbs Clock Co., 10 Maiden 
Lane, announced last week that F. L. 
Thompson is now connected with the con- 
cern. Mr. Thompson was for six years 
associated with the W. H. Terhune Co., and 
10 years previous to that with the Wm. L. 
Gilbert Clock Co. He is now acting in 
the capacity of inside salesman for the 
Hobbs concern. The show room and offices 
are at present being enlarged, the entire 
first floor at 10 Maiden Lane has been 
taken. The place is being redecorated and 
re-arranged and will have an attractive ap- 
pearance when completed, The concern 
announces that it has recently added a linc 


of grandfather’s clocks to its stock. The 
shipping department of the concern will 
be located on the same floor. 

There is no question that the build- 


ing now known as the Sheppard-Knapp 
building, at 39-41 W. 23rd St., running 
through to 20 W. 24th St., is to become one 
of the important pottery, glassware and 
lamp show places of the uptown china cen- 
ter. After disposing of the fourth floor to 
John J. Hines, Inc., Maddock & Miller and 
Herman C. Kupper, lessees, have just com- 
pleted negotiatioins with three well-known 
concerns in the pottery and glass trade who 
will jointly occupy the fifth floor. These 
concerns are Johnson Bros., Alfred G. Mo- 
ment and the Sebring Pottery Co. This 
leaves only the sixth floor vacant. Herman 
C. Kupper will divide the main floor with 
Maddock & Miller and also occupy the third 
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floor. John J. Hines will occupy the fourth 
floor. 

John Kk. Bares, importer and cutter of 
precious stones, has moved from 56 W. 46th 
St. to 7 West 45th St. 

Albert Nathan, representing Henry Basch- 
kopf, 45 Lispenard St., left for a trip this 
week through the middle west. 

S. D. Binge, of L. Barnett & Co., 15 
Maiden Lane, accompanied by Mrs. Binge 
are on a three weeks’ trip to Bermuda. 

Ralph Lewis has become connected with 
S, C. Powell & Co. and will hereafter cover 
his regular territory in the interests of this 
concern, 

H. J. Homrich, Huntington, W. Va., is 
in this city, accompanied by Mrs, Homrich 
and Miss C. Homrich. They will be here 
for about 10 days. 

David C. de Lara, of the D. C. de Lara 
Co., diamond cutter, 262 Pearl St., will sail 
for Europe next Saturday on a business trip 
aboard the steamship Rotterdam. 

Gast Freres have filed suit in the Supreme 
Court against Charles A. Anderson & Co. 
for a balance of $1,592 due on watch move- 
ments sold Nov. 26, 1920, amounting to 
$1,769, 

R, Oblatt, dealer in pearls and precious 
stones, formerly at 37 Maiden Lane, has 
moved to the Harriman National Bank 
building, 527 Fifth Ave., where he occupies 
room 305. 

S. C. Powell, of S. C. Powell & Co., dia- 
mond importers, 15 Maiden Lane, sailed for 
Europe yesterday on the Mauretania on a 
trip to the diamond markets of England and 
the continent. 

Louis M. Rothenberg, of Lokitz, Epstein 
& Rothenberg, wholesale jewelers, 35 Maiden 
Lane, returned to this city last Saturday 
after a trip through the south and as far 
west as Denver, Col. 

The Evkob Watch Co., importer, 37 
Maiden Lane, announced last week that 
Dave Leibowitz is now connected with the 
concern and in the future will cover New 
York and the New England States. 

Alex Sabsevitz, of 20 E. Broadway, 
sailed for Europe last Saturday on the 
Olympic. Mr. Sabsevitz is accompanied 
by his wife and daughter, and while 
abroad, will visit the diamond markets. 

According to an announcement made last 
week, J. Budnick has bought out the firm of 
Budnick, Cohen & Chikelis, manufacturers 
of gold ring mountings, 82 Nassau St. Mr. 
Budnick will continue the business at the 
same address, under his own name. 

Tt was announced last week that T. K. 
Fishel-C, A. Bugli, Inc.. manufacturers of 
Jewelry novelties, 45 Lispenard St., have 
opened an uptown show room at 392 Fifth 
Ave. Messrs. Weiss, Mandelhaum and 
Mumler, traveling representatives for the 
concern, are now visiting in their respective 
territories 

Frank W. Wecker has engaged in the jew- 
elry business on his own account at 116 
Nassau St. under the style of the Havall 
Jewelry Co. This new concern will import 
Jewelry but will make a specialty of women’s 
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wrist watches and watch movements. Mr. 
Wecker was for several years with whole- 
sale jewelry concerns, 

Miss C. M. Hoke, consulting chemist 
of the Jewelers’ Technical Advice Co., 
was the subject of an interesting article 
published last Thursday evening in the 
Sun, The item gave a brief resume of 
Miss Hoke’s work and what inspired her 
to take up the subject of chemistry, 

B. Konijn and Martin B. Konijn, of 
Konijn & Frank, cutters and importers 
of diamonds, 65 Nassau St., sailed for 
Europe yesterday (Tuesday), aboard the 
Mauretania. While abroad they will visit 
the European diamond markets. It is 
the intention of Martin B. Konijn to re- 
main in the Amsterdam and Antwerp 
markets for an indefinite period. 

On Saturday, April 1, Arthur Silber- 
feld, importer of diamonds, 170 Broad- 
way, sailed for Europe on the steamship 
Olympic. Mr. Silberfeld will visit the 
European diamond markets and expects 
to remain abroad about two months. 
Ralph Lewis has severed his connection 
with the Silberfeld concern and in future, 
Isidore Wolf will call on the trade. 

Announcement was made last week that 
Milton H. Wallenstein, a member of the 
firm of Silbermann, Kohn & Wallenstein, 
manufacturing jewelers, 87 Maiden Lane, 
had retired from the business as of Dec. 31, 
last. Philip Silbermann and Maurice Kohn, 
the remaining partners, will continue the 
business under the old name without change. 
Mr. Wallenstein will continue his office with 
the old firm for the transaction of his per- 
sonal affairs. 

Samuel Bamberger, of Lassner & Bam- 
berger, Inc., Horace Benedict, of Benedict & 
Warner, and James E. Speer, of the State 
3ank, the committee of Kane & Dibner in 
liquidation, formerly at 64 Fulton St., report 
the sale of the stock of rings, stones, etc., to 
Louis L. Grey & Co., 21 Maiden Lane. 
There were numerous offers on the stock 
but after all sealed bids were opened, the 
offer of Louis L. Grey & Co. being the 
highest, the stock was awarded to them, 

Alric J. Westling, who over a week ago, 
was convicted of murdering Carl Mollar, a 
jewelry broker at his home, 1668 Nelson 
Ave., the Bronx, was sentenced last Friday 
by Judge Mitchell in the Supreme Court to 
die in the electric chair during the week be- 
ginning May 8. Westling, it was brought 
out at the trial, which took almost a week to 
conduct, shot and killed Mr. Mollar, while 
attempting to rob the aged jeweler of gems 
valued at about $8.000. At the same time, 
the bandit also shot Mrs. Mollar, the jew- 
eler’s wife, who for sometime was confined 
to the hospital in a serious condition. She 
recovered, however, and was one of the prin- 
cipal witnesses at the trial. 

Involuntary bankruptcy proceedings 
were instituted in the United States Dis- 
trict Court, this city on Monday, March 
27, against Rosenthal & Kossower, Inc., 
dealers in jewelry, 121 Canal St. The 
petitioning creditors are Louis Nassofer, 
for $1,000: Max King, $2,000, and Ethel 
Hyman, $100. On the same day the peti- 
tion was filed, Judge Knox appointed 
Edward Rayher as receiver under a bond 
of $2,000. The receiver was authorized 
to continue the business for a period of 
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five days after his appointment. Ac- 
cording to the order appointing the 
receiver, the concern has assets approxi- 
mated at $5,000 consisting of jewelry and 
outstanding accounts, while the alleged 
liabilities total $15,000. 

The jewelry trade is considerably inter- 
ested in a bill recently passed in the State 
Assembly and now awaiting the signature 
of Governor Miller. ‘The bill as passed 
makes it compulsory for anyone taking out 
an insurance policy or other agreement or 
contract against loss with an individual or 
concern not resident within the United 
States and not authorized to transact busi- 
ness in New York State, to pay to the State 
a tax of 1 per cent on the amount of in- 
surance issued. The jewelry trade is strongly 
opposed to this bill and on April 7 a com- 
mittee representing the National Jewelers 
Board of Trade, Jewelry Crafts’ Association 
and other organizations in the industry, 
headed by M. L, Ernst, of Greenbaum, 
Wolff & Ernst, attorneys, will go to Albany, 
N. Y., and voice their objections to Gov- 
ernor Miller. 

At least one hold-up was thwarted last 
week when Isaac Hammerschlag put to 
rout two bandits intent upon robbing 
Abraham Liebeskind, refiner of gold and 
silver and jewelry appraiser, 129 Park 
Row. About 5:30 o’clock, last Wednes- 
day evening, a young man walked into the 
place and endeavored to sell a ring. Mr. 
Hammerschlag however, told the young 
man that he was not interested, where- 
upon the youth left. A few minutes later, 
Mr. Liebeskind, who is an old man, was 
busily engaged counting the receipts of 
the day while Mr. Hammerschlag was 
standing behind a partition brushing his 


hat, two youths walked in and_ bran- 
dishing revolvers demanded that Mr. 
Liebeskind hand over his money. This 


the aged man refused to do. Upon hear- 
ing the threat, Mr. Hammerschlag threw 
his hat which he was brushing, on a 
table, and immediately pulled a gun from 
his pocket and pointed it at the men. He 
made no remark but the men upon seeing 
the gun, turned about and dashed from 
the place. Mr. Hammerschlag made a 
move to follow the men but they did not 
stop. Both men are described as between 
23 and 25 years of age. It is believed 
that the young man who came in to sell 
the ring was sent to the place merely to 
determine how many people were in at 
the time. 

Harry Witsenhuysen, 15 John St., has filed 
suit in the Supreme Court against Morris 
\. Forgotson, 1600 Broadway, for $1,139 
on notes given Dec. 8 last payable in 60 and 
90 days, for six perfect white diamonds. It 
was agreed that if Forgotson defaulted in 
the payment for the first note the plaintiff 
could demand the return of the diamonds, 
The plaintiff’s attorney, Alex. M. Burnham, 
said he not only was unable to collect on 
the note, but could not find Forgotson at his 
store. He said the defendant’s brother, who 
was in charge of the store, told him the de- 
fendant was in Battle Creek, Mich., for his 
health and did not know when the de- 
fendant would return. Justice Newburger 
signed an order permitting the attorney to 
make valid service of the papers by leaving 
them with a person of legal age at the store. 


















\ campaign has been started in Newark 
to tind jobs for former service men. In 
order to handle this work in a more efficient 
manner E, A. Brennan, superintendent of the 
Municipal Employment Bureau, and his as- 
sistants, have formulated a new system for 
use in the department. 

Incorporation papers have been filed for 
the Alp Jewelry Co., Inc., whose registered 
agent is Nat M. Fruchtman and whose reg- 
istered office is at 156 Market St., Newark. 
The authorized capital stock is $50,000 and 
the incorporators are Louis G. Sachs and 
David and Miriam Sampson, 

All the officers and directors of the Cellu- 
loid Co, were re-elected at the annual meet- 
ing of that concern, excepting that Henry 
Sillcock of New York was elected a direc- 
tor to succeed W. E. Pulis of this city, who 
resigned several months ago. The meeting 
was held at the company offices, at 290 
Ferry St. 

Because 12 other cities of comparative size 
have a larger per capita support for their 
boards of trade, the Newark Chamber of 
Commerce has begun a series of group cam- 
paigns for new members. This week the 
campaign is among manufacturers. Later 
campaigns will be held among other trades 
and professions. 

A lease has been signed for the use of 
the First Regiment Armory for the I[ndus- 
trial Exposition which will be held during 
the week of May 20-27 under the auspices 
of the Merchants’ Association. Corbett 
McCarthy, president of the Association, 
has general direction of the affair, and has 
named a committee of 38 to attend to the 
various details of the arrangements. Work 
of allotting the 200 booths to be erected in 
the armory has already begun. The object 
of the exposition is to familiarize Newark- 
ers with the 258 lines of goods manufactured 
in the city, and to capitalize their acquaint- 
anceship into a stimulus of trade in which 
2,300 manufacturers are engaged. 

An appeal has been issued by the Newark 
Museum, located in the Free Public Library, 
for old glass, particularly early American 
glassware. It is the belief of the officers 
of the Museum that there is much of this 
rare old American glass gathering dust in 
Newark closets, whose owners look upon it 
as “just glass” and do not consider it of 
any value. The aim of the appeal just sent 
out is to locate such glass and have it ap- 
praised. It is hoped that many gifts of 
such glass will be made to the museum. 
The museum has ,arranged with C. Clifford 
Kaufmann of 105 Hillside Ave., Nutley, one 
of the best known collectors in New Jersey, 
to identify, pass upon and appraise any old 
glass that may be given to the institution. 
Mr. Kaufman’s personal collection is worth 
$10,000. 

The annual bulletin of the evening tech- 
nical courses of the Newark Technical 
School for 1922-1923 has just been issued. 
This school, which is situated at 367 High 
St., Newark, is a State institution governed 
by the board of trustees of schools for in- 
dustrial education of Newark. The trus- 


tees are appointed by the governor of the 
State. 


The late Alexander Archibald, a 
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manufacturing jeweler, was an ex-officio 
member by virtue of his office as mayor. 
Halsey M. Larter, a manufacturing jeweler, 
is a trustee, his term of office expiring in 
1924. Among the more recent graduates was 
Norbert E. Bertl, son of Norbert Bertl, the 
Springfield Ave, jeweler. Mr. Bertl is a 
member of the board of managers of the 
Technical School Alumni Association, and 
is also a member of the council of the Tech- 
nical School Engineering Society, 

The arrest of two 14-year-old boys, one 
white and one colored, has cleared up seven 
attempts to hold up women and robberies 
of several stores in Orange, as well as the 
attempt to enter seven other stores. One 
of the boys, according to the police, con- 
fessed to attempting to rob seven women at 
the point of a blank cartridge pistol, and ta 
have joined the other, colored, in futile ef- 
forts to rob several stores. The boys es- 
caped detection at first because of their 
youth, the police looking for older boys at 
first. One of the women held up, however, 
reported that the boy who tried to hold her 
up wore knickerbockers. Arrests of the 
boys were brought about through the white 
boy taking flight and abandoning a bicycle 
he was riding at Central Ave. and Carteret 
Place on the approach of a policeman. One 
of the stores which the boys tried to enter 
was that of F, Ginkelstein & Co., pawn- 
brokers, 220 Main St., Orange. 











Leo Vogt, vice-president of the Hess & 
Culbertson Jewelry Co., and Linn Culbert- 
son, secretary of the company who went to 
New York about 10 days ago, returned home 
last Monday. They went on a business trip 
and also visited Newark and Providence. 
Mr. Vogt, says business is rather quiet, al- 
though as good as could be expected at this 
time of the year. 

Seventy persons, men and women, con- 
nected with the Hess & Culbertson Jewelry 
Co, were at the 39th anniversary dinner 
given at the American Hotel Annex last 
Saturday night. All the officers were pres- 
ent except George Hess, and he was pre- 
vented from attending by sickness. It was 
an informal affair, with no speeches. The 
object of the dinner was only to have a good 
time. 

Bids for the stock of M. A. Grollnek, a 
jeweler at 320 N, 6th St., who failed a short 
time ago, and who was placed in the hands 
of a receiver, W. W. Nall, with liabilities 
at about $23,000, and his stock appraised at 
about $7,800, were submitted Friday. The 
court had not approved the sale, on Satur- 
day, when this letter was sent. Receiver 
Nall states that they were all low, and he 
does not believe the sale will be approved. 

Edward J. Gallant has opened an office 
at 505 Victoria building, 8th and Locust 
Sts., for the importing and wholesaling of 
diamonds and diamond mounted jewelry, to 
the trade exclusively. Mr. Gallant for sev- 
eral years past has been operating the retail 
jewelry business at 925 Franklin Ave., suc- 
ceeding his father-in-law, the late Samuel 
Pian. The retail store will continue to be 
run by a corporation known as the Edward 








J. Gallant & Co., Inc. Edward J. Gallant 
has just returned from an eastern buying 
trip and will be at his office, 505 Victorig” 
building, regularly from now on. 











John Ohanian has installed new machinery 
and fixtures in his new premises in the 
Washington building. 

James Wood, Bennington, Vt., was 
among the visitors in town last week. He 
is stocking up for the coming season. 

The Sprich & Evans jewelry store, New- 
buryport, was damaged by fire and water 
when the wooden block at Pleasant and Inn 
Sts. was damaged by fire to the extent of 
$3,000 March 26, 

Carl D. Smith, with Mrs. Smith and his 
sister, has returned from six weeks’ trip to 
Panama, Havana and Jamaica. Nelson 
Smith has taken a party to Poland Spring 
for a week or 10 days, 

The theft of jewelry valued at $2,000 from 
Max Goldberg, Malden, who reported to 
the police March 26. The premises had ap- 
parently been entered from the rear. Among 
the valuables stolen are platinum rings and 
15 diamonds, bracelets, gold watches, neck 
chains and other articles. 

The New England Jewelers’ Golf Asso- 
ciation is planning to hold its June tourna- 
ment at Griswold, Eastern Point, New Lon- 
don, the 26th and 27th of that month. EI- 
mer E, Knight is working on the schedule 
and will send out invitations in the near 
future. His aim is to make the coming 
event more successful even than the preced- 
ing contests, 

Charters of incorporation have  beea 
granted to the following: James E. Blake 
Co., jewelry and novelties. The capital is 
$200,000 and the incorporators are William 
H, Blake and Albert E’. Hathaway of Attle- 
boro and Edwin R. McCormick of Taunton. 
The Evans Case Co., North Attleboro, 
jewelry and novelties. * The incorporators 
are Alfred F. Reilly and Samuel Haslam of 
Attleboro, and James Lavery of North At- 
tleboro. The capital is $100,000, The 
Rogers Co., Boston and Manchester, N. H. 
The capital is $50,000 and the incorporators 
are Louis N. Rogers of Allston, Caspar 
Rogers of Holyoke, Harry A. Freedman of 
Fitchburg and Nathan Rogers of Manches- 
ter, N, H. The company manufactures 
jewelry and novelties. 

Word has been received in Boston from 
New Hampshire that a 23 karat diamond 
ring, set in platinum, alleged to have been 
stolen from a New York concern, may have 
been brought to light in Manchester, after 
Pinkerton and other detectives have combed 
the country for nearly a year. The ring '5 
now impounded in the Superior Court, pend- 
ing the decision of a bill in equity brought 
against Fred, C. Rade, a prisoner who 1s 
serving an eight months’ sentence in jail for 
raising a check to purchase $12,000 worth 
of Liberty bonds. Hearing that a prisoner 
had a ring in his possession the sheriff had 
Rade searched. The prisoner says that he 
bought the ring in San Francisco 10 years 
ago, The sheriff declares that the ring 
looks like the article which is said to have 
been stolen in New York. 

















A. E. Baylies, Bristol, Pa., who has been 
seriously ill with pneumonia, is recovering. 

Morrison & Cutler, 709 Sansom St., an- 
nounce that they will remove to 727 Sansom 
St: 

B. Cohen, Chester, Pa., has opened a new 


store on llth St. below Chestnut St. in 
Philadelphia, 

A, L, Proud, who has been located at 717 
Sansom St. for a number of years will move 
to 722 Chestnut St. 

George W. Kranich, jeweler of 2742 Ger- 
mantown Ave., is planning to make extensive 
alterations at his store, 

Julius Batory, 713 Sansom St., a watch- 
maker for the trade, will move to 715 San- 
som St, in the near future. 

Louis Glick, of Hammel, Riglander & 
Co, New York, will be in Philadelphia 
to-day to call on the trade. 

David Zimmern, representing Henry Zim- 
mern & Co., New York, was in Philadelphia 
last week calling on the trade. 

Koshland Brothers and Theodore Beck 
who formerly had offices at 702 Chestnut 
St., have moved to 706 Chestnut St. 

M, Litvin, manufacturer of platinum 
mountings and D. Shames, manufacturing 
jeweler, have taken Room 3, 711 Sansom St. 

H. Francis, representing the Waterbury 
Clock Co., was among the factory repre- 
sentatives in Philadelphia last week, 

Phillip Laks, representing the Pennant 
Watch & Supply Corp., 466-468 Broome St. 
New York, was in the city last week calling 
on the trade. 

FE. J. Y. Hammit, representing the Fyne- 
stone Mfg. Co., Lansdale, Pa., was among 
the out of town factory representatives in 
Philadelphia last week. 

Auction sales were started last week at the 
store of I. Press & Sons,-1017 Market St. 
When the stock has been sold it is the in- 
tention to close the store, 

Charles Brecher of Aisenstein & Gordon, 
712-714 Sansom St., who was recently oper- 
ated on at the Medico-Chi Hospital is re- 
ported to be convalescing, 

Miss Ida Sherron, of H. O, Hurlburt & 
Sons, 813 Chestnut St., has purchased a 
home at Willow Grove, Pa. Miss Sherron 
is head of the marking department at Hurl- 
burt’s, 

Window smashers threw a padded weight 
through the show window of the jewelry 
store of Oscar C. Rodgers, Hammonton, 
N. J, on March 28 and escaped with five 
gold watches. 

_M. Lowenberg, traveling for Aisenstein & 
Gordon, 712-714 Sansom St., left Monday 
lor his southern trip. He will cover the 
territory as far south as Florida and remain 
away for two months. 

R. M. Cooper & Son, 713 Sansom St. will 
move to their new offices on the first floor 
of the Matz building, 735 Sansom St, This 
firm, one of the oldest firms in Sansom St. 
nas been located at 713 Sansom St, for 10 
years, 

Among the out of town jewelers in Phila- 
(lelphia last week were L. S, Caldwell, Wild- 
wood, N. J.; 11. B. MacFarlan, East Down- 
ngtown; D. Hf, Krause, North Wales; J. 
Liachowitz, Shamokin; J. Luxenberg, 
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Joseph Speigleman, of D, Atlas & Co., 
Sansom St., diamond merchants, sailed from 
New York on Saturday for the European 
diamond markets, He was accompanied by 
Mrs. Speigleman and will be away for two 
months, 

This week contractors will begin altera- 
tions on the building recently purchased by 
the Crescent Jewelers Co., Inc. While al- 
terations are being completed the firm will 
be temporarily located on 8th St. between 
Chestnut and Sansom Sts. 

S. J. Schless has retired from the jewelry 
business in this city, having sold his stock 
and fixtures, Mr. Schless has been con- 
nected with the jewelry trade since he was 
12 years of age. He has joined his son-in- 
law, Henry B. Swaab, in the automobile 
bearing business. 

“The Manufacture of Mesh Bags” was the 
subject of a lecture given by Charles A. 
Whiting, president of the Whiting & Davis 
Co., before the members of the Philadelphia 
Jewelers’ Club at their rooms, 931 Chestnut 
St., on the evening of March 29. Follow- 
ing the lecture a buffet lunch was served, 

John D. Enright, 3020 Kensington Ave., 
is a team captain in the drive which is un- 
der way to raise money for St. John’s Or- 
phan Asylum. The campaign to raise funds 
is being conducted by the Laymen’s Com- 
mittee of the Asylum and Mr. Enright is re- 
ported to be one of the most successful 
money getters, 

The property located at 711 Sansom St.. 
which is occupied by jewelers and members 
of kindred trades, has been sold by the es- 
tate of Sarah D. Wells to Dr, J. M. Gart- 
man, a dentist of 128 S. 9th St., Reading, 
Pa. The price paid for the building has 
not been disclosed. It is understood the 
new owner will continue to rent offices in 
the building to the present occupants. 

Samuel J, Schless, 1030 Market St.; has 
disposed of his entire stock to FE. M. Maetz, 
F. Nerad, L. Robinson, and Benjamin Sachs 
of Chicago, who trade under the name of 
Nerad & Co. The purchasers will proceed 
to dispose of the stock at auction. Mr. 
Schless has been in business on Market St. 
for 27 years. Some time ago he received 
word that his lease would expire May 31. 
The owners of the property in which his 
business was located is the Stanley Co. of 
America, owner of a chain of motion picture 
houses. This concern will erect a modern 
theatre on the site. 

Convicted of criminal negligence in the 
Philadelphia and Reading Railway wreck at 
3ryn Athyn, Pa., last December which re- 
sulted in the deaths of Mrs. Morris Van 
Hart, employed by E. H, Kaufman, 1016 
Chestnut St., a jeweler, and Miss Lena 
George, Employed by M. Sickles & Sons, 
900 Chestnut St., and 24 other persons, 
Charles L. Evans, and Walter Yeakel, mem- 
bers of the crew, were sentenced to nine 
and six months respectively. Sentence was 
imposed on the railroad men by Judge 
Swartz in the Montgomery County Court 
House, March 20. In addition to the prison 
sentence each man was fined $500. 

The legal battle to save the life of Harry 
Lessner, 19 years old, who was twice con- 
victed of first degree murder was carried to 
the Supreme Court Monday of last week. 
Lessner, who is the youngest prisoner ever 
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sentenced to the electric chair in Philadel- 
phia County, was found guilty of firing the 
shot which killed Isadore Rabinowitz, fol- 
lowing the hold-up at the jewelry store of 
Samuel Bugay last June, George Jacke, 
who was Lessner’s companion in the hold- 
up but who did not actually shoot Rabino- 
witz was also convicted of first degree mur- 
der, Counsel for Lessner is appealing to 


the Supreme Court on technical grounds, 
two judges having dissented on the opinion 
of Judge Rogers refusing a new trial for 
Lessner. 











Ernest A. Koetsch, a jeweler at North 
Tonawanda, has installed a wireless tele- 
phone set in his store. 

William F. Ehmann and his father re- 
turned Sunday night (April 2) from an ex- 
tended visit to Ilorida. 

Frank J. Kelloway’s jewelry store at 
Silver Creek, a neighboring town, was 
damaged by fire last week when the 
Pelletier block was partially destroyed. 

Charles Schopp, a former retail jew- 
eler and manufacturer in this city, who 
embarked in the real estate business has 
decided to return to the jewelry business. 
He contemplates opening a_ store in 
‘Tonawanda in the near future. 

The jewelry store of Charles M. Jerge 
at 2194 Fillmore St., was entered Friday 
night by burglars. They gained entrance 
to the place by breaking the glass in a 
rear door, then pushing back a wire grat- 
ing and reaching in at the lock. Investi- 
gation showed that a number of safety 
razors, cigarette cases and_ cigarette 
holders had been taken. 

The regular monthly meeting of the 
Buffalo Retail Jewelers’ Association 
will be held at the Lafayette hotel on 
Thursday evening, April 20, the time hav- 
ing been changed by popular demand 
from the second to the third Thursday 
of the month. Efforts are at present 
being made to secure as a speaker a 
local electrical expert, thoroughly versed 
in magnetism as it affects watches. 

Distinct regret was expressed throughout 
the trade last week at the news of the death 
of Dominick Neideroest, who, for 32 years 
past, has been connected with the house of 
T. C. Tanke, Main and Eagle Sts. Mr. 
Neideroest passed away March 27th in his 
47th year as a result of heart failure, from 
which he had suffered some time. Funeral 
services were held March 30, his home asso- 
ciates acting as pall-bearers. The deceased, 
who was a native of Switzerland, learned his 
trade with the late Theodore C. Tanke and 
mastered all branches of jewelry making, 
Lecoming foreman of the shop. During his 
later years with the concern he also took 
orders in the retail department and endeared 
himself to the patrons of the establishment 
through his many fine qualities. Mr. Nei- 
deroest is survived by a widow and two sons, 
Dominick, Jr., 20, and Robert, 14. 








Austin & McCarthy have opened a jewelry 
repair shop at 110 South H St., Lompac, 
Cal. 














Minneapolis. 





Sol Hess, of Rettig, Hess & Madsen 
Co., Chicago, recently visited at the home 
of A. E. Madsen, a member of the firm. 
He paid calls to many stores and jobbers 
while in the city. 

A. E. Tilly, Minneapolis, formerly 
with the Franklin Silver Co., has taken 
a position with the Leach & Miller Co. 
of Attleboro, Mass. Mr. Tilly is well 
known to both wholesalers and retailers 
of the Twin Cities and northwest. 

H. H. Johnson, a jeweler of Spring 
Valley, Minn., was a recent visitor at the 
establishment of Thos B. Wilson & Co., 
in the Lumber Exchange. Business in his 
section, he says, has revived considerably 
since the farmer gained relief through 
higher prices. 

J. E. Stiles, proprietor of the Stiles 
jewelry store at Wells, Minn., believes in 
combining business and politics and when 
in the Twin Cities as a delegate from his 
county to the Republican State conven- 
tion, called on many local wholesalers in- 
cluding the Louis C. Gaus Co., Lumber 
Exchange. 

Stan A. Smith, one of the progressive 
jewelers of Mankato, called on whole- 
salers in the Lumber Exchange here in 
quest of fixtures for the new store he is 
about to open in Mankato. Mr. Smith 
says he is prepared to do business on a 
larger scale than ever and backs up his 
statement by announcing that he has 
moved from his old quarters and is about 
to install his shop in a new location, 
thoroughly fitted to care for increasing 
trade. 

Thomas B. Wilson, of the firm of 
Thomas B. Wilson & Co., wholesale 
jewelers, 918 Lumber Exchange, Minne- 
apolis, will be installed as exalted ruler 
of Minneapolis Lodge No. 44, B. P. O. E. 
on the night of April 5. He was chosen 
to pilot the local lodge on March 1, in 
one of the hottest elections ever staged 
by “44.” In addition to his duties in the 
fraternity, Mr. Wilson is an active mem- 
ber of the Twin City Wholesale Jewelry 
Dealers’ Association of which he is presi- 
dent. A. E. Madsen, a member of the 
firm of Rettig, Hess & Madsen, Chicago, 
and northwest representative of the com- 
pany, has been appointed to a responsible 
office in “44” by Exalted Ruler Wilson. 

James P. Smith, a candidate for a seat 
in the City Council in the last election, 
won a year’s probation from Judge E. F. 
Waite in district court after pleading 
guilty to charges of heaving bricks 
through the display windows of the 
W. C. Leber jewelry store, at 322 Henne- 
pin Ave., at three different times since 
the first of the year. Smith informed 
the court that he first succumbed to his 
brick-heaving desires early in January 
and that he repeated the offense twice 
since then. Strong drink was the only 
reason Smith gave for his obsession. 
Following his first offense Smith was in- 
dicted by the Hennepin county grand 
jury and obtained his release under $3,000 
bail. While awaiting trial he repeated 
the offense twice and following the last 
brick-heaving act, bondsmen surrendered 
Smith, who was then detained under $10,- 
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000 bail. At no time, so Leber informed 
the court, did Smith attempt to carry 
away loot, but merely satisfied an 
insatiate desire to see plate glass crash. 
Leber was inclined to leniency and 
through Leo Gleason, assistant county at- 
torney, declared that he would be satis- 
fied if Smith pleaded guilty to a charge 
of unlawfully entering a building. Upon 
these representations Judge Waite sen- 
tenced Smith to one year in the work- 
house and probation followed. 








Salt Lake City. 


Leo Martin, a Richfield jeweler, who 
was in this city recently for medical 
treatment, is at his home again. 

The Hubbard-Denn Co., the Daynes 
Jewelry Co., J. F. Boes and J. S. Jensen 
& Sons are the local Waltham dealers, 
according to a recent announcement. 

Mrs. Herrington, wife of John Her- 
rington, head watchmaker at the Hub- 
bard-Denn Co., has been removed to her 
home from the St. Mark’s hospital where 
she has been for the past three weeks. 

Gomer Llewelyn, watch inspector for 
the Hubbard-Denn Co., has just returned 
from one of his southern trips. Mr. 
Llewelyn reports the business outlook 
improved and says there is much reason 
for encouragement in the country. 

QO. J. Schaar, 38% Broadway, reports 
that he is enjoying an excellent repair 
business. He has been having of late 
more repair work than he can _ handle, 
he says. He declares he has never seen 
the repair business better than it has 
been since the war. He accounts for 
this state of things by slow demand for 
new goods. 

The partnership existing between 
Russell W. Young and James H. Martin, 
known as the Young-Martin Optical 
Co., 6 E. Broadway (Judge Building), 
has been dissolved. The business here- 
after will be entirely in the hands of Dr. 
Russell W. Young, who will continue to 
manage the optical department and has 
engaged Oscar Hochstrasser to look after 
the watchmaking end of the business. 
Mr. Martin has joined the staff of the 
Diebold Safe & Lock Co., Ohio, and will 
work from their headquarters, his former 
partner said. 

A dispatch from Pocatello, Idaho, last 
week states that James L. Canwell and 
C. A. Cartwright, of Canwell & Cart- 
wright, jewelers, were held there on a 
charge of peddling without a license in 
violation of a city ordinance. The indi- 
viduals were arrested at a west side hotel 
by detectives who had received a tip 
that the two men were selling articles 
of jewelry without a license. After 
negotiating with one of the men, Detec- 
tive Garvin purchased a_ gold nugget 
stickpin. A warrant was then issued and 
the brokers were taken into custody. The 
men claimed that they were under the 
impression that they did not require a 
license for the sale of their goods, inas- 
much as the products were supposedly 
produced on their own property, a mining 
claim said to be located in the northern 
part of Idaho, near Post Falls. 
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who j 
spending a few weeks at the nearby health 
resort of Excelsior Springs, has made side 
trips to Kansas City to visit the market. 
Arthur Weiss, Warren, Ark., spent a day 
in Kansas City recently as a guest of EF, A. 


Seth Thomas, Osgaloosa, Ta., 


Kiger. Mr. Weiss was en route to his old 
home in Great Bend, Kans., called there by 
the serious illness of his mother. 

The Edwards-Ludwig-Fuller Jewelry Co. 
is taking inventory the last week of March, 
their fiscal year ending March 31. It is the 
usual big job, with the large variety and 
substantial stocks which this firm carries, 

Charles Clinton, well-known jeweler of 
North Platte, Nebr., was in Kansas City 
and Excelsior Springs recently. Mr. Clin- 
ton attended the optical meeting at Des 
Moines, Ia., and stopped here en route home. 

Sam Lee, formerly in the retail business 
at Holden, Mo., is again operating a store of 
his own. The new establishment is at 3lst 
St. and Indiana Ave. Mr. Lee has recently 
been with A. C. Hahn, Kansas City retailer. 

Among recent visitors to Kansas City 
were the following: J. O. Stott, Paola, 
Kans.; H. W. Campbell, of Campbell Bros., 
Osawatomie, Kans.; T. G, Riffie, Maysville; 
J. L. Potts, Sherman, Tex., and A. G, Madt- 
son, Ottawa, Kans. 

Among the representatives of the trade 
who will attend the Oklahoma retail jewel- 
ers convention in Oklahoma City, April 24 
and 25, will be Arthur H, Clark, president 
of the Clark Tool & Material Co. He will 
be accompanied by Mrs, Clark. 

C, O. Diettrich, of the Hoefer Jewelry 
Co, with headquarters at Phcenix, Ariz., 
came in to fix up his samples, and take out 
new merchandise, to meet the increasing de- 
mand of his territory. He reported that 
things were looking much brighter out there. 

T. J. Fernley, advisory secretary of the 
National Wholesale Jewelers’ Association, 
was a visitor in Kansas City recently. He 
called on members of the national associa- 
tion, seeking data on conditions, and seek- 
ing also opinions and ideas from them to be 
used in preparations for the national con- 
vention, 

Preliminary plans for the annual con- 
vention of the Missouri Society of Retail 
Jewelers will be made in ‘Kansas City, 
April 9. The executive committee of the 
organization will meet here on that day, 
and decide on the dates for the convention. 
Kansas City has already been designated as 
the convention city. Details of the program 
will be announced by the jewelers after 
the meeting. ‘ 

The Kansas City market is about to “dis- 
charge the first gun” in its Spring cam- 
paign, the central idea of which is to pro- 
mote attention to jewelry merchandise as 
available at Kansas City. The broadside 
will exploit the transportation facilities of 
this city. A map of the territory is being 
used, which displays a surprising lot of rail- 
roads serving the territory from Kansas 
City, and giving a vivid notion of the 
promptness with which goods can be shipped 
—as well as showing the obvious fact of 
the development of this city as the distr 
bution center for a large area. 
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Ss. Bowman, of the diamond importing 


frm of Bowman & De Jonge, is spending a. 


few days in New Orleans. 

Many elaborate decorations are being pre- 
pared by the various jewelers for the con- 
vention of the Knights Templar. 

E, A. Mugnier, manager of W. E, Taylor 
Co., Inc., has started out on a four weeks’ 
trip through Alabama, Florida and Mis- 
sissippi. 

Gabe Hausmann, of Hausmann, Inc., has 
broken ground on a key lot adjoining his 
residence on St. Charles Ave. and Broad- 
way, for a handsome duplex apartment. 

H, Haefliger has opened a first class horo- 
logical department in the big establishment 
of D. H. Holmes Co., Ltd., on Canal St. 
Mr. Haefliger has the reputation of being a 
very fine workman. 

Alfred J. Krower, of the firm of Leonard 
Krower & Son, Inc., New Orleans, will 
leave in a few days on a visit to factory 
centers in Newark, New York and Provi- 
dence. He expects to be gone for a period 
of about four weeks. 

A loving cup, on which was engraved a 
baby grand piano, was presented by the em- 
ployes of the Philip Werlein Music House 
to the president of the concern on its 70th 
anniversary last week. The engraving was 
both the suggestion and work of Hausmann, 
Inc. The same firm of jewelers also pro- 
vided a wire basket ball trophy for the 
Shriners’ contest, 

Mr. Kranz, Mr. Dorenfield, Mr, Anderson 
and the various other representatives of the 
different departments of Leonard Krower & 
Son, have returned from their respective 
territories, reporting business good and are 
getting ready for another and more extensive 
trip. This firm is now taking inventory and 
as soon as this work is completed the repre- 
sentatives of the establishment will be on the 
road again. A. L, Judis, jewelry buyer of 
the firm, is visiting various factory centers, 
including New York and Providence, R. I. 

Julius Koch, of the firm of Long & Koch 
Co., Newark, N. J., is making a short tour 
through the south and called upon the trade 
in New Orleans. Mr. Koch, who circulated 
among the business houses in the commer- 
cial district, was impressed with improve- 
ments observed on every hand since his last 
visit here, especially in the many new and 
attractive stores with their artistic display on 
Canal, Carondelet, St, Charles, and other 
popular thoroughfares. Mr. Koch, who 
holds one of the championships in amateur 
lishing, was anxious to do a little in this 
line during his present visit, but the inclem- 
ent weather prevented, 

Mrs, Albert Dupke and her son James 
Brirley, charged with having stolen and 
disposed of several thousand dollars of sil- 
verware from private residences in this city, 
a large part of which they sold to local 
Jewelers, have been tried in the Criminal 
District Court in this parish and convicted. 
Last week both were called up for sentence 
and both got the limit of the law, as it per- 
tained to their particular case. The mother 
Was sentenced by Judge Edward Ryan on 
two counts, to 18 months in the Parish 
Prison, or, nine months on each count. The 
son got from 12 to 20 years in the State 
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penitentiary. He was given from three to 
five years each on two counts of breaking 
and entering in the night time, and the same 
on two counts of grand larceny. Six other 
counts standing against Brirley will be au- 
tomatically dropped, it is stated. Other 
cases against the mother will also be 
dropped. The evidence presented by the 
jeweler who were the victims of Mrs. Dupke 
and her two sons brought about the convic- 
tion of the mother and one son, James. 
Walter Brirley, the other son, whose oper- 
ations are said to have netted loot to the 
amount of $4,000 in silverware, is expected 
to go to trial next week. Due to his hav- 
ing participated in only one job, it is inti- 
mated that, should he be convicted, he will, 
as in the case of the mother, get a Parish 
Prison sentence. Walter is only 19 years 
of age, James 21, and the mother 46. They 
hail from Louisville, Ky. 








Lexington, Ky., has arranged for a style 
show and merchants exhibit April 22 to 29, 
inclusive, in which a large number of lead- 
ing houses will take part, 

Louisville’s second annual style show and 


merchants’ exhibit started on March 31. 
William Kendrick’s Sons and G, F. Geiger 
& Son have exhibit booths. 

William C. Kendrick, head of William 
Kendrick’s Sons, returned from St, Peters- 
burg, Fla., on March 29, after having been 
in I‘lorida for several weeks. 

William C. Kendrick, of William Kend- 
rick’s Sons, is expected back in Louisville 
during the early part of April, after spend- 
ing several weeks in Florida, 

S. H. Sisk, Sturgis, Ky., is looking for 
temporary quarters, as a result of the Lin- 
dle block having burned on the afternoon 
of March 29, the Bennett Winston Co., on 
the first floor being the largest sufferer. 

The second annual Style Show and Mer- 
chants Exhibit, of Louisville, will start 
March 31 and last through April 8 G. F. 
Geiger & Son and William Kendrick’s Sons 
will be among those who will have exhibits. 

Illness at the store of William Kendrick’s 
Sons, where C. L, S. Read and Miss Cora 
lis are both away, is resulting in the house 
being a little short handed, especially as one 
or more people are also required to look 
after the booth at the style show. 

C. H. Bowen, jeweler of Winchester, Ky., 
is a member of the new executive commit- 
tee, of the Chamber of Commerce of that 
city, and was shown in a group photo of 
the committee, in the Louisville Courier 
Journal, photogravure section of March 206. 

M. Steinfeld, Paducah, Ky., nas announced 
that the next annual meeting of the Ken- 
tucky Association of Optometrists will be 
held at Paducah, in the Palmer House, May 
15 and 16. The West Tennessee and South- 
ern Illinois optometrists are asked to at- 
tend. 

Over 300 business men of the State were 
in Frankfort, Ky., on March 16, protesting 
against the signing of the Thompson tax 
bill by Governor Morrow, holding that the 
bill is unwarranted and will suppress new 
industry, and injure farmer, merchant and 
manufacturer. 
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Announcement has been made to the effect 
that Mr. and Mrs. Brainerd Lemon, of 
Lemon & Son, Louisville; and Miss Eliza- 
beth Vogt, will sail April 11, for several 
months in Europe, planning to visit England, 
Holland, Germany and France, and to at- 
tend the Passion Play at Oberammergau. 

Under a law just passed by the Ken- 
tucky Legislature all firearms in the State 
must be registered by owners, and all sales 
recorded. Every concern handling firearms 
must pay a license of $25 a year to the 
State. A fine of from $25 to $200 is pro- 
vided for failure to comply with the law. 

Anthony Dickens, watchmaker for Victor 
M. Lorch Sons, in addition to being a 
very good bench man is handy with the 
gloves. He has become known as the “Ger- 
mantown Jeweler,” in the local prize ring, 
and gave a good account of himself in a six- 
round bout at the Jefferson Theatre on 
March 27, in which he met Frank Bolls, 
another local product. This bout was one 
of four on the card for the evening. 

“Ralph Kendrick,” claiming Vicksburg as 
his home, has been indicted by the grand 
jury on charges of having forged the en- 
dorsement of W,. C. Kendrick, Louisville 
jeweler, to a worthless check on a Vicksburg 
bank. At the time of the forgery Mr. Ken- 
drick was in Florida, Ralph noticed the sign 
at the store of William Kendrick’s Sons, 
jewelers. It looked as if it would be easy to 
cash a worthless check at one of the banks. 
He went to the Citizen’s Union National 
Bank, presented a check on a bank at Vicks- 
burg, and when asked for identification, 
stated that he knew William Kendrick, of the 
local jewelry house. The teller told him 
that if Mr, Kendrick would endorse the 
check it would be cashed. The boy did not 
know that Mr, Kendrick was in Florida, but 
the teller did. A half hour later the boy 
came in with a forged endorsement, and was 
arrested. 








Business Troubles 





John H. Keadle, Centralia, Mo., is offering 
creditors 30 cents on the dollar. 

Hamelin’s Jewelry Store, Tacoma, Wash., 
has made a State court assignment. 

J. W. Dorrah, Ardmore, Okla., has as- 
signed for the benefit of his creditors. 

A petition in bankruptcy has been filed in 
the matter of Scher & Burgower, Dallas, 
Texas. 

The estate of Harry T. Coffin, New Cas- 
tle, Ind., is offering creditors 50 cents on the 
dollar. 

The Barber Jewelry Co., Blaine, Wash., 
has been closed out under foreclosure of 
chattel mortgage. 

J. A. Abernethy, Ruleville, Miss., is offer- 
ing creditors 15 cents on the dollar with the 
alternative of bankruptcy. 

An involuntary petition in bankruptcy has 
been filed against H. Geffen & Son, Portland, 
Ore. The assets are estimated at $6,000 and 
liabilities at $11,800. 

A voluntary petition in bankruptcy has 
been filed by Jake Hersh, Ada, Okla. The 
assets consist of a stock of goods and fixtures 
valued at about $2,000 and the liabilities at 
about $4,000. 


Frozen credits might be defined as the 
frost on accounts all over-dew.—The Credit 
Monthly, 
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There is no secret about the 
steadily growing demand for 


ILLINOIS WATCHES 


They satisfy and for years satis- 
fied customers have been their 
best advertisements. 











Satisfied customer advertising 
will mean as much to your 
watch business as it does to ours. 


Illinois Watch Company 
Springfield 
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Chicago Notes 


Fred Whitney, representing the Hadley 
Co., left recently for a short trip through 
the south. 

Harry Miller, of Goldsmith, Stern & Co., 
is making a short business trip through the 
middlewest. 

E. G. Adler, of the Bonner Mfg. Co., re- 
turned last week from an extended business 
trip through the west. 

C. W. Burnham, of the home office of 
the Oneida Community, Ltd. spent a few 
days here recently visiting the Chicago 
office. 

H. W. Sherrill, of Sinnock & Sherrill, 
arrived in Chicago last week to visit the 
trade, and expects to remain here for about 
10 days. 

Milton Hess, of the National Railway 
Time Service, located in the Garland build- 
ing, returned last week from a trip through 
the east. 

M. Weiss, Chicago manager for T. K. 
Fishel-C. A, Bugli, left last week for a 
three-weeks’ business trip through IJlinois 
and Missouri. 

Fred C. Strang, representing L. H. 
Schafer & Co., left for his Michigan and 
Ohio territory last week ‘to be gone for 
about two weeks. 

Frank E. Whiting, of Whiting & Davis, 
accompanied by his wife, returned from a 
six weeks’ pleasure trip to the coast where 
they went to rest. 

Jas. F. Peters, Silversmith building, is 
able to be at his desk again after being 
home for the past month with a severe at- 
tack of rheumatism. 

M. A. Kansteiner, of the Maritz Watch 
& Mfg. Co. Columbus building, spent 
several days last week at the home office 
at St. Louis on business. 

_B. O. Hess, Chicago manager for the 
Frank Krementz Co., Columbus building, 
returned last week from a three weeks’ 
business trip through the east. 

_W. S. Metcalf, of the Plainville Stock 
Co.. Plainville. Mass., spent the entire past 
week here calling on the jobbing trade, en 
route to his western territory. 

F E. Blueher, Chicago manager for the 
Wm L. Gilbert Clock Co., who is now 
calling on the trade through the northwest, 
will be back here about April 14. 

_B. G. Uher & Co., recently moved to the 
Sth floor of the Lemoyn building, where 
they have practically as much space as they 


rs at their former location, 121 N. Wabash 
Ave 





XN. M. Rubin, retail jeweler of Terre 


Haute, Ind., accompanied by his daughter, 
Miss Thelma Rubin, spent several days here 
last week visiting at the home of H. Hor- 
witz. 

Ben Mattes, of Leonard Krower & Co., 
New Orleans, La., visited the markets 
here last week on his way east where he 
will also visit the markets for a couple of 
weeks. 

Anthony True, Columbus Memorial 
building, accompanied by his wife, returned 
last week from a six weeks’ tour of the 
Pacific Coast and reports having a wonder- 
ful time. 

Harry Rosenshield, Chicago manager for 
Hamilton & Hamilton, Jr., moved their 
office last week from 58 E. Washington St., 
to more desirable quarters in suite 302 Hey- 
worth building, 

Miss M. E. Lawler, buyer for Rothschild 
& Co., returned recently from a three weeks’ 
trip to the east, where she spent two weeks 
resting at Atlantic City and one week visit- 
ing the markets. 

H. A. Ferris, Columbus Vaults, returned 
last week from the east where he was visit- 
ing at the factory of the H. A. Allen Co., 
Attleboro, Mass., which firm he represents 
in this territory. 

George H. Thomas, Heyworth building, 
has been confined to his home for the past 
week on account of serious illness. He is 
not expected to be back on the job for 
another week or so. 

F. B. Clark, of the Alvin Silver Co.. 
left last week on an extended trip through 
Wisconsin, and A. T. Stuebener, of the 
same firm, left for a trip through Missouri 
and will be gone until about June 1. 

C. F. Washburne, F. G. Hale and W. A. 
Knitterof, the sales force of Wm. A. Rogers, 
I.td., returned last week from their respec- 
tive territories and after spending several 
days here again left for extended trips. 

Sam Kierski, San Francisco representa- 
tive for the Illinois Watch Case Co., 
stopped off at Chicago last week on his way 
home from the east where he spent several 
weeks visiting with his various factories. 

F. H. Webster, of E. G. Webster & Son. 
Brooklyn, N. Y., visited at the Chicago 
office last week. Geo. Bolger, who repre- 
sents the Webster concern, through the 
northwest, spent a few days at the Chicago 
office last week. 

N. T. Sherwood, southern representative 
of the Bassett Jewelry Co., returned last 
week from a two-months’ trip through his 
territory. On his way home he stopped at 
Florida to meet his wife who accompanied 
him back to Chicago. 
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A. C. Becken, Sr., returned last week 
irom a short business trip to the east, and 
after spending a few days here left for a 
three weeks’ trip to California and his 
ranch at Arizona, where he will combine 
business with pleasure, 

L. E. Andrews, representing R. Wallace 
& Sons, Mfg. Co., returned last week from 
an extensive trip through the northwest. 
H. A. Norton, sales manager for the con- 
cern, spent a few days here last week 
visiting the local office. 

O. F. Samuelson, western representative 
of the Towle Mfg. Co., left for his territory 
last week, as did Frank J. Spellman, 
southern representative of the same firm. 
Both Mr. Samuelson and Mr. Spellman will 
be gone for 10 weeks. 

R. H. Heil, manager of the Decatur, IIl., 
store for Heil-McClimans Co., spent several 
days here last week, visiting at the home 
office and attending the meeting of the 
“Three Eye” League, which was held at 
the Great Northern Hotel. 

J. L. York, who represents the Waltham 
Watch Co., in the middlewest spent a day 
here visiting the local office en route to his 
territory from the east. E. Bagge, of the 
material department of the same firm, also 
spent several days here last week on his 
way to the south. 

Friends of FE. Stern, of S. Buchsbaum & 
Co., are glad to see him back on the job 
again, after having been confined to his home 
for the past week owing to the severe shak- 
ing up that he received when an auto hit 
the taxicab he was riding in. Mr. Stern 
was on his way to the golf links to make 
his arrangements for this year when the 
accident happened. 

Joe Block, of the Block-Weinfeld Co., re- 
turned from his western trip last week, and 
after spending a week here left for a short 
trip through Illinois. Berny Drach, of the 
same firm, spent the past week calling on 
the trade in and around Milwaukee. A. J: 
Oppenheim, also of this concern, made a 
business trip to Rockford. All report a 
fairly good business. 

setween 5 and 5:30 P. M. one day last 
week a sneak thief stole a three-quarter 
length seal coat from the locker of Frank 
Tinker, 9th floor Heyworth building. The 
coat belonged to Miss Nan Morton, Mr. Tin- 
ker’s stenographer. No one saw the thief en- 
ter, A slight noise was heard at the time, 
which apparently was caused by the coat 
hanger falling to the floor, but no attention 
was paid to it. 


Joe Stein, of the Stein & FEllbogen Co., 


(Continued on page 101) 
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Because We Have 


Reduced Our Prices 


DOES NOT MEAN that we have 
: in any way sacrificed the quality 
of our merchandise, nor does it 
mean that cur service is not up 
to previous standards. 


IT MEANS that you are receiving the 
benefits of our reduced operat- 
ing expenses, together with our 
tremendous direct purchasing 
power, which eliminates both 
foreign and domestic middle 
profits. 





RESUL T—our service—our prices— 
and our quality must be right! 


A TRIAL WILL CONVINCE YOU. 


THE C.&E, MARSHALL C0. 








DETROIT, MICH. CHICAGO COLUMBUS O. 


| A GREATER VALVE A GREATER SERVICE J 

































































April 5, 1922. 


Chicago Notes. 





(Continued from page 99) 





accompanied by his wife, left last week for 
the east to spend a couple of weeks com- 
bining business with pleasure. 

Louis H. Green, of the Chas. E, Hancock 
Co., left last week on a three weeks’ trip 
through the middle west. 

J. Spencer Brown, of the Seth Thomas 
Clock Co., spent a.few days here last week 
before starting out on his territory. 

L, A. Blackinton, Chicago manager for 
Flagg & Morey, returned last week from 
a 10 days’ business trip through his east- 
ern territory. 

A voluntary petition in bankruptcy was 
filed last week by Thos, R. Ferris, 159 N. 
State St. The liabilities amount of $2,631.- 
14, with no assets. 

Carl Michael, formerly of Mueller-Michael 
Co., has taken space in suite 507, Chicago 
Savings Bank building, where he will do a 
manufacturing business. 

Richard Seligman, of the Seligman Jewel- 
ry Co., Seattle, Wash., spent a few days 
here last week visiting the markets on his 
way east, where he will spend a couple of 
weeks. 

H. M. Eddy and Otto Lieberman, of the 
Stein & Ellbogen Co., returned last week 
from their respective territories and after 
spending a few days here left for another 
extended trip. 

An ancillary receiver has been appointed 
to take charge of the assets in Chicago of 
Krengel Bros., against whom an involun- 
tary petition in bankruptcy was recently filed 
in New York City. 

H. Friedman, has opened a retail jewelry 
store under the style of the Arcade Jewel- 
ers, at 3322 W. 26th St. Mr. Friedman is 
a watchmaker and was formerly employed 
by a local jeweler for the past three years. 

Milton Blank, jewelry buyer for the 
Famous & Barr Co., St. Louis, Mo., spent 
a couple of days in Chicago last week on 
his way to Europe. He expects to sail about 
April 15 to be gone for a couple of months. 

M. Weiss, Columbus Memorial Vaults, has 
taken on the line of the Indra Pearl Co., 
of New York City, and will represent this 
house in connection with his other lines 
through the middle west, making his head- 
quarters at Chicago. 

An involuntary petition in bankruptcy was 
filed last week by New York creditors 
against Max Levy, diamond broker, located 
on the 9th floor of the Reliance building. 
The attorney for the bankrupt reports that 
a settlement will be offered in an effort to 
avoid liquidation by the bankruptcy court. 

Ginsberg & Mendelson is the name of a 
new manufacturing and jobbing jewelry 
house that is located on the 15th floor of 
the Masonic Temple. The partners are Ben 
Ginsberg, who has been in business at 5 S. 
Wabash Ave., and Morris Mendelson, who 
for the past several years has been engaged 
in another line of business, but prior to that 
time represented a local jobber. They have 
sought out the fixtures and machinery of 
S. Hershon, who has left for New York. 
_An involuntary petition of bankruptcy was 
‘led last week against the Melroth Jewelry 
Co., located at 86 W. Madison St., Frank 
McKee was appointed receiver. The lia- 
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bilities amount to approximately $11,000, 
and it is believed assets will realize $4,500. 
The sales of the assets will be held next 
week. Goldman & Allshouse represent the 
creditors, and Mr. Goldman will examine 
the bankrupts next week. Louis Roth and 
Jos. Mehlman formed the co-partnership 
iast November, 

John Walsh, of the Harry J. Baby Co., 
received the congratulations from his 
friends last week on winning two first prizes, 
one second, one third, reserved winners for 
the best Scottish terrier, at the Chicago Ken- 
nel Club, which held its show here last week 
at the First Regiment Armory. Mr. Walsh 
has the distinction of also having won six 
prizes at the Westminster Kennel Club 
held in New York in February. The prize 
winners are named “Hulla Baloo” and 
“Tumdrum.” 

The case of Saul Heller, 123 S, Ashland 
Ave., was continued until next week, when 
it will be brought up in the Harrison St. 
station. He is held in bonds of $30,000, on 
three charges of robbery $10.000 each, by 
Judge Fetzer of the South Clark St. station. 
Heller was identified by Robert Young as 
one of the participants who lured him to a 
room on the 11th floor of the Morrison 
Hotel several weeks ago and robbed him 
of four diamonds amounting to about 
$2,000. Heller was captured by the police 
last week while he was attempting, with two 
other accomplices, to rob a guest at the 
City Hall Square Hotel. 

Illicit whiskey and a tattooed likeness of 
a woman on his forearm caused the arrest of 
“Dressed Up Johnny” Gardner, alleged per- 
petrator of the Masonic Temple vault rob- 
bery, two federal postoffice robberies and 
at least 20 minor postoffice and bank rob- 
beries, by a county sheriff at Herrin, Frank- 
lin County, last week. The Masonic Temple 
vaults were robbed last August and among 
the many victims were Barbarski Bros., 
manufacturing jewelers in the Stewart 
building. Gardner and seven other men 
were captured in a shack in the woods near 
Herrin. All were taken to West Frankfort, 
Ill. It is not known yet whether Gardner 
and his accomplices will be sent to Chicago 
or not. 

The wonderful “road” exhibition shown 
by The Towle Mfg. Co. was displayed 
here last week for several days in one of 
the largest rooms of the Palmer House, The 
entire dinnerware services of the “Louis 
XIV and the Pompeian Adam” were shown 
along with a multitudinous display of both 
sterling hollow and flat ware, all of which 
are unique in design and the work of art. 
The settings for this gorgeous display was 
in gray and blue velvet with beautiful 
panels of lace. The display, which was in 
charge of Arthur Fuller, Chicago manager, 
assisted by Chas. A. Bartling, of the Chicago 
office, was exhibited in all the principal 
cities through the middle west, and is now 
being sent east. 

Among the visitors in Chicago last week 
were: J. H. Mace, Kansas City, Mo.; John 
Steck, Owosso, Mich.; Jos. Gansl, Billings, 
Mont.; W. E. Trein, Dixon, Ill.; S. S. 
Wolfson, Minneapolis, Minn; Louis Esser, 
Milwaukee, Wis.; J, D. Hawthorne, Kerney, 
Nebr.: Mr. Volkman and son, Kankakee, 
Il.; J. A. Bastar, Harvey, Ill.; Matt E. 
Mackey, Waukegan, Ill.; A. C. Bakken, 
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Jefferson, Wis; John J, Brehm, Joliet, Ill; 
R. A. Kief, Joliet, Ill.; Charles Arken and 
son, Hammond, Ind.; A. Bell, East Chicago, 
Ill.; H. Lewis, of David Goldman, Milwau- 
kee, Wis, 

Crane & Stutti, Chicago Savings Bank 
building, have brought suit against Maurice 
Levy, 117 N. Dearborn St. The suit alleges 
violation of a contract which was drawn up 
on Sept, 30, 1919, when Crane & Stutti pur- 
chased the assets and good will of Maurice 
Levy. In the contract they allege Mr. 
Levy agreed not to enter into business of 
engraving Parisian ivory, etc., within the City 
of Chicago for a period of 10 years, and 
complainants claim that he did enter into 
the business again the following Summer, 
and got back a lot of trade which he had 
turned over to them. This case will come 
up this week before Judge Pam. 

The mammoth “road” exhibition of the 
International Silver Co., consisting of 27 
trunks of sterling silverware, aggregating 
several thousand pieces valued at approxi- 
mately $10,000, arrived in Chicago last week 
and was on display at the Palmer House for 
the entire week. This ‘exhibition is being 
displayed through all the principal cities in 
this country and is in charge of Frank Spies, 
representative of Factory “W” (Wilcox & 
Evertsen). He was assisted in Chicago by 
Messrs, Al Motteram, Emery B. Swettser, 
Wm. Graham, W. R. Mowry and Harry 
Hansman, who represent Factory “L” 
(Simpson, Hall, Miller & Co.), Factory “P” 
(Watrous Mfg. Co.), and Factory “A” 
(Barbour Silver Co.). Invitations were sent 
to all wholesale and retail jewelers within a 
radius of 100 miles to visit the display. The 
display was housed in six of the largest 
rooms of the Palmer House. The dark blue 
velvet which was used made a wonderful 
setting for the exquisite and unique pieces 
of art that were shown, and brought out the 
unexcelled workmanship. The exhibition is 
now at Cincinnati, where it will be shown 
for several days. 


Columbus, O. 
W. C. Jacobs, Zanesville, O., visited Co- 


lumbus last week on business. 

Philip Stein, of B. Stein & Sons, is on a 
10 days’ business trip in New York, 

Edward J. Goodman, of Goodman Bros., 
left Saturday on a three days’ trip to De- 
troit. 

John Winans, Findlay, O., visited Colum- 
bus on a business trip the early part of 
this week. 

J. C. Goodman, of Goodman Bros., has 
been appointed a member of the Americani- 
zation Committee, of the Independent Order 
of Bnai Brith, 

“We have gone over the top,” said Edward 
J. Goodman, of Goodman Bros., when asked 
about the Relief Campaign for the Starving 
Jews of Europe of which he is chairman. 
Among jewelers contributing were Good- 
man Bros., $1,250; Joseph Sculler, $500; 
E,. F, Kraus, of Budd & Co., $325; Samuel 
Weinfeld, $250; Samuel Meisner, of the 
Kay Jewelry Co., $200; Harry Ratner, of 
Rogers & Co., $150; Ben Stein, of B. Stein 
& Sons, $100; M. Kridel, $100. 

















A. R. Jennings will engage in the jewelry 
business at Middleville, Mich. 
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A new clock has appeared in the Mil- 
waukee market with a combination hour 
and minute hand. Graduations between the 
hour numerals mark the minutes. 

A. J. Thelen, of the Boszhart-Possin 
Co., Inc., is reported ill at his home. He 
is expected to return to work within a few 
days if his condition continues to improve. 

E. H. Warnke Co., wholesale jewelers, 
report the following visitors for the week: 
A. S. Putnam & Co., Manistique, Mich., 
and J. H. Estberg, of Estberg & Sons, 
Waukesha, Wis. 

E. Bagge, special representative of the 
Waltham Watch Co., Waltham, Mass., 
visited several Milwaukee wholesale jewelry 
houses the past week, including, Boszhardt- 
Possin Co., Inc., and the O. H. Bingen- 
heimer Co. 

Henry J. Oberst, prominent Milwaukee 
jeweler, is figuring actively in preparation 
for exhibits in the North Avenue Merchants 
Association miniature style revue at Mil- 
waukee. All North Avenue jewelers in 
the district will be represented, according 
to Mr. Oberst plans. 

C. J. Meyer, representative of Bozhardt- 
Possin Co., Inc., manufacturing jewelers, 
has returned from a successful Lake Shore 
trip up into northern Wisconsin. He re- 
ports business on a slight increase, inquiries 
encouraging, and expects a larger volume 
of trade on his next northern circuit. 

A. W. Anderson, of Neenah, Wis., 
secretary of both the State and national 
jewelers associations, accompanied by Mrs. 
Anderson, visited Milwaukee last week. In 
a meeting of officers of the Wisconsin Re- 
tail Jewelers Association, Mr. Anderson 
formulated plans for the 17th annual conven- 
tion of the association to be held at the 
Hotel Pfister, Milwaukee, April 18-19. 

E. H. Meiners, of the Rathke & Meiners 
Co., prominent jewelers of Mayville, Wis., 
visited several wholesale houses in Milwau- 
kee the past week. Mr. Meiners said that 
business as a whole was rather quiet in his 
section of the country, but with the opening 
of Spring and Summer operations by the 
farmers, his trade will make larger pur- 
chases. 

Reinhold Hille, jeweler at Menomonee 
Falls, Wis., is enjoying such wonderful 
success with his phonograph department 
that he has enlarged this department and 
added a new line of Vocalion phonographs 
and records. Mr. Hille has been selling 
phonographs and records for the past three 
years in conjunction with his jewelry busi- 
ness and each year has had an increase in 
volume of business in this particular line. 

W. Earl Trauger, well known 6th St. 
jeweler, Racine, Wis., met with a serious 
accident at his home, 1408 Carroll Ave. In 
an attempt to open a bottle it broke, the 
edges of the glass cutting his hands, and 
severing the arteries and cords in his arms. 
Suffering from hemorrhage, the injured man 
was taken to St. Lukes hospital where 
doctors succeeded in stopping the dangerous 
bleeding. Mr. Trauger will be confined to 
the hospital for several days. 

The windows at the store of the Estberg 
& Sons, Waukesha, Wis., displayed the cups 
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awarded as trophies to the winning teams 
of the boys’ and girls’ judging contests in 
the County Dairy and Agricultural Show 
recently staged at Waukesha. Prominent 
merchants entered the window display con- 
test and the feature of the jewelers displays 
was a neat sign reading “Dairy Show 
Week,” letters of which were formed by 
watches, in an attractive scheme by the Est- 
berg Jewelry Co, 

Jewelers throughout the State of Wiscon- 
sin are active on committees planning re- 
ceptions for the boosters of the Milwaukee 
Association of Commerce’s 1922 trade trip. 
In reply to announcements sent out by 
Chalmer B. Traver, secretary of the asso- 
ciation, a large number of letters have been 
received from civic organizations extending 
a welcome to the delegation. The com- 
mittee in charge of arrangements met at 
luncheon at the Milwaukee Athletic Club 
this week to lay further plans for the pro- 
posed trip. 

At the monthly meeting of the Milwaukee 
Optical Society held at the Blatz hotel, 
the following officers were elected: Direc- 
tors, Arthur Goetz, Joseph Goebl, H. P. 
Keaber, Stanley Welke, C. D. Waugh, 
William Leissring and Adolph Nevermann. 
Present-day problems of the optometrist 
were discussed by C. D. Waugh, of Waugh 
& Goetz. Mr. Waugh, secretary of the 
Wisconsin State Board of Examiners in 
Optometry, scored the present-day methods 
of cut-rate advertising indulged in by the 
optical departments of several large depart- 
ment stores in the State. A president, vice- 
president, secretary and treasurer will be 
elected by the directors at the next meet- 
ing of the society, April 13. 

Milwaukee jewelers figure prominently 
in the organization of the Uptown Milwau- 
kee Association, a new advancement organi- 
zation composed of business and professional 
men in the vicinity of 12th and Vliet Sts. 
and 12th and Walnut Sts. First term 
officers were selected. Joseph Stein is 
president; S. H. Craft, vice-president; H. 
E. Brauns, secretary, and Louis Scheich, 
treasurer. The organization is founded for 
the purpose of advancing commercially, the 
district which it represents. It is a con- 
solidation of the forces of the Vliet St. 
Commercial Club and the Twelfth St. Ad- 
vancement Association. A temporary meet- 
ing place has been given the association by 
the Security Bank. Monthly meetings will 
be held. 

Leo Zimmerman, junior partner of Page 
& Zimmerman, prominent jewelers of Lady- 
smith, Wis., has acquired the interests of 
his senior partner, E. A. Page and took 
control of the new firm April 1. The new 
firm will be one of the largest jewelry 
stores in Ladysmith. It is located on one 
of the best business corners of the city 
and carries a large stock of jewelry and 
musical instruments, featuring a popular 
line of phonographs. George P. Luell, will 
continue as head of the musical department 
of the new firm, according to Mr. Zimmer- 
man. Qualifying as an optometrist in 
Chicago, Mr. Zimmerman opened a store 
in Humbird, Wis., where he remained for 
two years, moving later to Thorp, Wis., 
where he worked until the declaration of 
war. After his discharge he came to Lady- 
smith, worked in the employ of Mr. Page 
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for three years, entered into partnership 
with him and finally purchased the entire 
stock and real estate of the company. Mr. 
Page, retiring member of the firm, has not 
as yet announced any plans for the future 


ILE; 


Charles F. Artes, of the Charles F. Artes, 
Inc., has returned from a business trip to 
Indianapolis. 

Salem P. Hammond, formerly engaged in 
the retail jewelry business at Petersburg 
Ind., was a recent business visitor here 

Carl Stocking, retail jewelry dealer of 
Outer Division St., has returned from a 
trip to Rockport, Ind., where he visited 
friends and relatives, 

Chris Hewig, traveling salesman for A. 
Bitterman & Son, local wholesale jewelers, 
who is on the road in the west and south- 
west, reports that he is having a very good 
Spring business. | 

It is expected that the pearl button fac- 
tories at Shoals, Ind., and Petersburg, Ind, 
will start operating on full time as soon as 
White River falls sufficiently to enable the 
mussel shell diggers to go to work on getting 
out shells, 

August H. Krohn, Retail jeweler, St. 
Joseph Ave., near West Franklin St., has 
decided to quit business. He started a clos- 
ing out sale on Aug. 30., which will continue 
until his entire stock of watches, clocks and 
other jewelry has been disposed of. He 
expects the stock to be entirely disposed of 
within less than 30 days. 

Jacob Hoffman, manager of the National 
Clothing Store at 605 Main St, here, will 
leave May 1 for Amsterdam, Holland, and 
will return in two months. Mr. Hoffman 
will purchase a stock of jewelry while in 
Amsterdam for a jewelry department that 
will be added to the National Clothing Cos 
line. The jewelry will be sold on the credit 
basis. The store will be re-modeled and en- 
larged to take care of the new department 
at a cost of more than $15,000. 

Arthur Herrmann, who has been a teller 
in the Mercantile-Commercial bank here for 
the past year or so, has opened a retail 
jewelry store and rapair shop at 1131 W. 
Franklin St., where he has a line of watches, 
clocks and other jewelry. Herrmann 
joined the United States navy at the begin- 
ning of the world war and was in the serv- 
ice for more than a year. He began learn- 
ing watch repairing when a mere boy and 
has practiced it during his spare time. He 
has picked out a good location for his new 
store. 

Employers and employes of Evansville 
are urging the passage of a daylight saving 
time ordinance, according to James J, John- 
son, secretary of the Chamber of Commerce 
here, who says that he has received a num- 
ber of letters on the subject. Mr. Johnson 
believes the city council will be asked to 
take up the matter within a short time. 
Last year a daylight saving time ordinance 
was introduced in the city council here and 
it was defeated. The movement this year 
was started by the McDermott Club and 
other civic clubs have taken up the matter 
and endorsed it. 
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J. H. Spiro has returned from a trip to 


Salt Lake and way points. He found busi- 
ness good. 

Edward V. Saunders, Coast manager of 
the International Silver Co., is in Los An- 
geles on a brief business trip. 

Among the new eastern manufacturers’ 
travelers in the city this week is Charles 
Mansir of Riker Bros., Newark, N. J. 

William Davidson, 704 Market St., has 
returned from the south and says that he 
found trade to be good there, 

H. J. Gute is expected back shortly from 
Salt Lake City where, it is stated, he has 
found business in a satisfactory condition. 

Louis E. Pels, with the Alfred H. Bullion 
Co., has been calling on the Los Angeles 
trade and has started on his eastern trip. 

Stanley Beard, with Mayer & Weinshenk, 
has returned from a short trip. Joseph T. 
Kielty has notified the firm of his arrival 
in Honolulu. 

E, A. Oppliger, formerly with E. H, Am- 
stutz, has been calling on the San Francisco 
trade, preparatory to opening a new store 
in the Napa Hotel, Napa, Cal. 

E. C. McKeen, Coast manager for the 
Waltham Watch Co., is in the northwest 
where he is planning to pass two weeks, 
chiefly in Portland, Ore., and Seattle, 

Otto Hartmann, who has been on a three 
months’ pleasure trip with his sister, Ger- 
trude, has now left with Miss Hartmann for 
their home in Salem, Ore. They spent a 
week in this city sightseeing. 

Nat Solomon, of the American Jewelry 
Co., Bakersfield, Cal., was taken ill at his 
hotel, while on a business trip to this city, 
and was unable to travel. He has now suffi- 
ciently recovered to return home. 

Jewelers calling on the trade from various 
Coast cities during the past few days in- 
clude: Lou L. Trumbly, Santa Cruz, Cal.; 
A. O, “Bert” Warner of the Warner Co., 
Fresno, Cal.; L. W. Cheney of Cheney & 
Pruett, Bakersfield, Cal,, and E. L. Bothwell, 
San Jose, 

Henry Didisheim, who has been visiting 
this city, accompanied by his wife, has now 
left for Seattle. While here Mr, Didisheim 
called on the trade, in company with H. Z. 
Kimes, who carries his lines. After visiting 
Seattle, Mr. and Mrs. Didisheim will leave 
for New York, where Mr. Didisheim is an 
importer of Swiss watches. Mr. Kimes is 
now in Los Angeles. 

Sol C, Eppstein, president of the Elgin- 
American Mfg. Co., the Illinois Watch Case 
Co, and the Elgin Giant Watch Case Co., 
Elgin, Ill, is here renewing acquaintances 
of 40 years’ standing. It is nine years since 
Mr. Eppstein visited the Coast, and he is 
combining pleasure with business, having 
made trips by automobile to Del Monte and 
other famous resorts, 

The annual banquet of A. I. Hall & Son 
Proved to be the usual highly enjoyable af- 
fair. Sixty members of the firm and em- 
Ployes gathered in the Commercial Club 
around a table decorated with Spring 
flowers, Charles F. Mead was toastmaster, 
and introduced the speakers of the evening, 
who were: A. W. Higgins, president of 
the firm; Theodore Huggins, Miss Harriet 
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Brown, editor of Ye Hallson Herald; E, H. 
Mott, Lance Smith, George H. Davis, P. 
Johnson, G. A, Brown, and S. L. Barbour. 

Heinz Bros. opened their gem of a store 
on Geary St. near Market, on Monday, 
March 20. At 5 a, M. on March 25 the 
officer on the beat cast an approving eye on 
the store as he passed and saw that all was 
well. Half an hour later he again passed 
and found that the plate glass window had 
been broken at its base and the contents of 
the window showed signs that someone had 
hastily rifled the cases. At the store it was 
stated that about $1,000 worth of Masonic 
emblems, watches and other goods had been 
stolen. The loss is covered by insurance. 
There is at present no clue to the thief. The 
Heinz Bros, moved from the neighborhood 
of the ferries and opened their new store 
under the Mutual Bank building, to be nearer 
the center of business. It was the Mecca 
of the trade, directly following the opening, 
on account of its fine fittings, etc. The lit- 
tle store is panelled in southern gum, with 
brocaded paper above. There are candle 
side-lights and the window is separated from, 
the interior by leaded plate glass with pongee 
curtains. The floral offerings sent by 
friends are still in evidence, while the broken 
plate glass in the window is the object of 
much interest to passers-by. 

A clumsy attempt to rob the store of the 
Albert S. Samuels Co., Market near 5th 
St., recently, resulted in practically nothing 
but a broken plate glass window. The 
thieves drove up in an automobile about 
6.30 A, M. and, taking the crank of the ma- 
chine, succeeded in smashing the glass. A 
crew of men repairing street-car tracks saw 
the lawless deed and this evidently alarmed 
the robbers, for they drove hastily away 
without taking anything of value. Jay 
Haight, advertising manager for the Samu- 
els company, speaking of the theft, said: 
“This is the second time within six weeks 
that the Samuels company has had a window 
broken by burglars. The first was evidently 
an expert’s job. The second was not. Six 
weeks ago the robbers stuck a “jimmy” 
under the glass and pried it up, without 
making a sound till it broke. That was a 
night robbery, but it was daylight before it 
was discovered. They got away with pearls 
and other goods, all of which have now 
been recovered except one pearl necklace 
valued at $2,500. George Ross is now in 
jail awaiting trial, having been held to the 
Superior Court. He was stupid enough to 
take one of the pearl necklaces and try to 
pawn it in this city. Now, it is not a very 
usual thing to pawn a costly pearl necklace, 
and the fact that Ross was trying to raise 
money on a valuable necklace of real pearls 
led to his arrest by Officer Regan.” 








Many members of the trade who do 
business with the diamond cutting house 
of Eduard van Dam, of Amsterdam, 
Antwerp, New York and Paris, are find- 
ing the accommodations of that firm’s 
new Paris office of great convenience, 
when in the French metropolis. The man- 
ager of the Paris branch, Joseph E. 
Judels, will gladly welcome all members 
in the American jewelry trade, who care 
to make their headquarters with him 
at 9 Rue Pillet Will, when in that city. 
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Notes from Ohio 


TRADE CONDITIONS 

Gradual improvement in the steel and metal 
working industry is being reflected in the jewelry 
trade in the Canton district according to a sur- 
vey of the district last week by a JEWELERS’ CrR- 
CULAR representative. From all hands come more 
optimistic reports of general business conditions 
and there seems to be a more confident feeling 
among the craftsmen. E, L. McQuiston, head of 
the Merritt Jewelry Co., declared that he at- 
tributes the apathy in the trade largely due to the 
fact that most people, especially those depending 
upon the industries for a livelihood, are paying 
their grocery and meat bills and other bills before 
lending a thought to buying jewelry and other 
luxuries. He said that just as soon as they can 
see their way clear that the industry again will 
enjoy their trade. Diamonds have been moving 
slowly but occasionally a .good sale is reported. 
Higher priced merchandise is more active but 
the call is for the popular priced goods. : Fraternal 
jewelry is in big demand due t@ the incréased 
activity locally of lodges which are initiating large 
classes. Masonic and Elk pins are most desired. 
Silverware sales are improving. Optimism | pre- 
vais everywhere with the advent of Spring and the 
near appreach of graduation and wedding time. 
After Lent the trade will see more activity. 








The Roberts & Co. jewelry store at 603 
Main St., Zanesville, will be moved soon 
after April 1 to 507 Main St. The new 
quarters are to be entirely remodeled. 

Homer C, Deuble, a Canton jeweler, has 
been named treasurer of the Canton Retail 
Merchants’ Association of the Chamber of 
Commerce. A. M. Hickey was elected presi- 
dent at the meeting held a week ago. 

Jewelers of Canton joined with some 
hundred other retailers in the observance of 
Spring Sales week and the annual Spring 
Style Exposition. All windows of down- 
town jewelry shops were gaily decorated 
with the season’s newest jewelry novelties. 
The event lasted three days and was very 
successful, 

Representatives of large glass manufac- 
turing factories in the Bellaire, O., and 
Moundsville, W. Va., districts have been 
visiting these territories for several days 
and are doing a brisk business among the 
retail jewelers, they say. Colored glass, es- 
pecially amber and combination hues, are 
very popular. 

Curtis J. Duncan, Massillon, O., last 
Wednesday addressed the Massillon Kiwanis 
Club on the subject “Diamonds.” Mr. Dun- 
can explained the origin of the diamond and 
described the methods of mining and cut- 
ting. By means of a chart he explained the 
degrees of color and shape. He is recog- 
nized as an authority on diamonds and his 
address was very interesting. 

Using a glass cutter on a large display 
window at the jewelry store of C. J. Duncan, 
Market Ave., N., Canton, early one morn- 
ing recently, burglars removed a piece of 
glass and escaped with jewelry valued at 
$373. The loot included 21 rings, a bar and 
a brooch pin. It was the third time within 
a year this window has been shattered and 
jewelry stolen, according to the proprietor. 

Only routine business occupied attention 
of members of the newly formed 24 Karat 
Club of Canton, at its March meeting last 
week. Informal talks by members of the 
organization and a brief address on general 
topics by the president, C. J. Duncan, fea- 
tured the session. The meeting was held 
at Bender’s and was preceded by a banquet. 
The April meeting will be held in Massillon, 
the place to be determined later. 
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Thousands Tell the Same Story 





Successful merchants on most all of the 
busiest streets of the nation are cashing 
bigger profits from their Kawneer Solid 
Copper Store Fronts. Many pay their 
rent from the extra sales drawn to their 
stores by their Kawneerized show win- 
dows. Some report sales increases of 
50 per cent or more. 


Let us show you how a Kawneer 
Store Front will boost your sales 
totals and profits. 













i Pin this Coupon to Your Letterhead 
COMPANY and Mail it Today 

2208 Front Steeet. 

Niles, Michigan 


Please send me one of your 
new BOOKS OF DESIGN. 


Kawneer 


STORE FRONTS 


en er _ 
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William T. Burkhardt, diamond merchant, 
has moved his office to the ninth floor of the 
Title Guarantee building. 

Jerome D. Rosenfield, of Rosenfield Bros., 
has returned from a very successful business 
trip of three or four weeks. 

George H. Wilcox, Meriden, Conn., presi- 
dent of the International Silver Co., arrived 
here a few days ago for a short stay. 

Glenn L. Seitz, 714 Title Guarantee build- 
ing, representing Benjamin Lazrus, importer 
of watches, is just leaving on a trip to visit 
the trade in the northwest. 

The T. J. Bruner Co. has secured the serv- 
ices of a new salesman in the person of A. 
P. Regnier, formerly with the Jaccard 
Jewelry Co., Kansas City. 

Frank Hyde, Sioux Falls, S. Dak., who, 
accompanied by his wife, has been spending 
the Winter in Los Angeles, expects to re- 
turn home in about a month. 

S. Nordlinger & Sons propose in the near 
future to make extensive changes and im- 
provements in their store, including a new 
front, and probably a rearrangement of the 
diamond department, although the plans have 
not yet been definitely decided upon. 

John Slemmons, for many years traveling 
salesman for J, B. Bowden & Co., manu- 
facturers of rings, New York, made another 
visit to Los Angeles a few days ago. He 
now resides in Monrovia, 18 miles east of 
Los Angeles, but has many old-time friends 
in this city. 

Herbert Brandt, of the E. Bastheim Co., 
is just back from Utah, and will leave in 
a few days on a trip through the north. 
Elmer Zimmer of the same firm is in Ari- 
zona, He reports business conditions im- 
proving there, but predicts that it will be a 
year before they become normal. 

March 19 was the 29th anniversary of 
J. G. Donavan’s entrance into business in 
this city. He started in a very small way, 
but now is the head of the Donavan & Sea- 
mans Co., one of the foremost retail jewelry 
concerns on the Pacific Coast. He spent the 
day in a pleasant automobile trip through 
the so-called orange belt of Southern Cali- 
fornia, 

_ Richard Becerra, formerly with the Amer- 

ican Jewelry Co., 367 N. Main St., has, with 

Luis Escalona, established the firm of Ri- 

cardo Becerra & Co., and opened for busi- 

ness in Room 58, 342 N. Main St. The 
company will carry a full line of jewelry 
and do an expert jewelry manufacturing 
business. Both these proprietors formerly 

did business in the City of Mexico. 

A burglar threw a four-pound stone 
through the window of the store of S. B. 
Bailey, 459 S. Broadway, in the early morn- 
ing a few days ago, and succeeded in getting 
away with a diamond ring valued at $395, 
which had by accident been left in the win- 
low. The ring had been left with Mr. 
Bailey by a customer, to be sold by him. 
Police officers found the stone wrapped in 
4 newspaper lying in the display space, but 
have not found the man who placed it there. 
- 'ss Bernice Bryant, who had been head 
he for the Donavan & Seamans Co. 
” years, was quietly married on March 
“1 to Frank H. BeVier, Aurora, Tll. Miss 
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Bryant had been a very efficient accountant 
and office manager, and her services have 
been greatly esteemed by the company. Mr. 
BeVier is a business man of Aurora, the 
former home of both Mr, Seamans and Mr. 
Donavan, and has been a frequent visitor in 
Los Angeles. The young couple have the 
best wishes of a large circle of friends. 

The trial of James B. Clarkson, who is 
accused of having passed a flood of bad 
checks in this city just before the holidays, 
will begin in the Superior Court in this city 
in a few days. Among the jewelers who, it 
is alleged, received his checks were the Don- 
avan & Seamans Co., E. F. Whittemore, 
and R. E, Lomax. Clarkson is a fine-appear- 
ing man, and looked to those who saw him 
like a well-to-do professional man, and as 
his checks were not for large amounts they 
were readily accepted. He had previously 
operated in Oakland. 

The following out-of-town jewelers have 
been in Los Angeles recently: Mr. and 
Mrs, Wyatt, La Habra; Mrs. Charles Con- 
ner, Pasadena; M. Fornes, Venice; Mrs. 
C. E. Perham, San Pedro; Jerome Walker, 
Glendale; H. E. Wellman, Alhambra; A, T. 
Connard, Taft; T. R. Canaday, Huntington 
Beach; D. Van Wart, Huntington Park; 
P. M, German, Santa Ana; H. Bercuson, 
San Pedro; H. Williams, Calipatria; W. C. 
Guerth, Redlands; C. W. Middleton, Pomo- 
na; W, A. Manson, San Bernardino; Carl 
G. Strock, Santa Ana; P. W. Andrew, In- 
glewood; A. Protsch and S. B. Clem, Re- 
dondo; J, Posner, J. H. Blanchard and R. 
H. Wilson, Ocean Park; Mel Smith, Santa 
Ana; A. A. Goodyear, Santa Paula; W. W. 
Hauk, Long Beach; R. M. Winslow, San 
Pedro. 


Nathan Zingher, a general merchant car- 
rying incidentally a small line of jewelry, at 
3321-25 E. 12th St., Kansas City, Mo., who 
went through bankruptcy early in 1921, was 
sentenced to four years in the penitentiary, 
on March 22, this year. The charge was 
issuing false financial statement on May 25, 
1920. The interest in this case has been 
keen in Kansas City territory since it was 
the first prosecution under a recent Missouri 
law on the subject of false statements. It 
was also the first case handled by the In- 
vestigation and Prosecution Committee of 
the Kansas City Association of Credit men. 
When the trial opened, March 20, the judge 
swore all the witnesses at one time—and 
there were more than 30 in the room pre- 
pared to testify in behalf of the State. The 
committee and the assistant county prose- 
cutor had the aid in the preparation of the 
case and in the trial of a special attorney 
employed for this prosecution, and of the 
Association’s retained attorney. It was a 
trial by jury, and the verdict was guilty. 
The trial brought out many interesting facts 
about the Zingher business. It was shown 
that after the statement was issued May 
23, 1920, on which the prosecution was 
based, Zingher had bought much merchan- 
dise; and that in January he filed voluntary 
bankruptcy petition. It was shown further 
that he had regained possession of the stock 
in the course of the bankruptcy proceedings ; 
and that he was operating the store practi- 
cally up to the time of the trial. Zingher’s 
defense included the statement that except 
for being able to write his signature he was 
unable to read or write. 
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Oakland, Cal. 


L. F, Bauer, one of the leading jewelers 
of Vallejo, was in Oakland for several days 
recently and visited several local retailers. 

A. M, Samuels, 1326 Broadway, has been 
unable to renew the lease at the present 
premises and will move to a new location. 

Julius F, Young and Mrs. Young will 
motor to Los Angeles for the convention. 
Mr, Young is the head of H. Morton Co., 
Oakland’s largest jewelry store. 

The Herbert Jackson Co. window is a 
real Spring design. The front window is 
draped in Spring colors and all the articles 
exhibited are in white gold or platinum. 
Bead strings in colors to match the drapes 
are also used and the entire effect is very 
light and charming. 


W. H. Morrison made the keys for Pi 
Delta Phi this year. Pi Delta Phi is a 
fraternity of the University of California at 
Berkeley, Mr, Morrison hopes next year 
to get more of this work. In the past all the 
pins for the fraternities and university or- 
ganizations have been made elsewhere. 

The L. H. Service Co. of Berkley, is hold- 
ing a big removal sale. The new building 
which will be occupied by L. H.' Service is 
being plastered and will soon be ready for 
occupation, Mr. Service is one of the old- 
est jewelers in Berkeley and this new store 
marks another step in a continual growth. 
The holding of a sale such as is now being 
carried on is a ‘departure from the usual 
policy of Mr. Service. 

Burris & Turner have moved from their 
quarters at 207 Pantages building to larger 
rooms in the same building. Fred Burris 
plans to put in a complete shop in the new 
location where he will do general manufac- 
turing and watch case making. Mr. Turner 
was until recently in the First National 
Bank building, doing watch making and gen- 
eral repair work. Mr. Burris has been try- 
ing to make a joint establishment with a 
watch maker for some time. 

Benjamin Katz, of Katz Bros., and L. R. 
Butts says that business will not pick up un- 
til the last installment of the income tax is 
paid. He thinks that retailers are apt to 
find themselves in the position some of them 
were in at Christmas when they kept their 
stocks so low that they were unable to meet 
the call for goods when business picked up. 

The H. Morton Co., is featuring the usual 
unique window display. This one is for the 
engagement season. An old colonial fire- . 
place is represented with two colonial doll 
figures seated before it, representing John 
Alden and Priscilla from Longfellow’s fa- 
mous poem and a card near by bears the 
line, “Why don’t you speak for yourself, 
John?” The effect of the suggestion is car- 
ried out by a number of attractive engage- 
ment rings on either side of the scene. 

I’. Willis Sharpe has added another watch 
maker to his force, J. B. Pruyne. This 
makes three watchmakers on the staff of 
Mr. Sharpe’s repair department, Mr. Sharpe 
is congratulating himself on getting at least 
a temporary relief from service as a trial 
juror. Mr. Sharpe would have had to be 
on the jury from March until June but 
owing to the serious illness of the judge, the 
court was dismissed for an indefinite period. 
Mr. Sharpe hopes that they will forget him 
when court reconvenes. 
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Birds Eye View of Plant. Established Since 1890 


We herewith announce a substantial re- 
duction of prices of our entire line effective 
February 1, 1922. Catalogue and price 
list on application. 














No. 308 No. 2015 No. 302 


Mahogany. Westminster Mahogany. Westminster Chime. Mahogany. Westminster 
Rod Chime. 82 inches 12 inches high. 22 inches wide. Rod Chime. 81. inches 


high. 24 inches wide. Resale price $85.00 including war tax. high. 21 inches wide. 
Resale Price Resale Price 
$230.00 $180.00 

Including war tax Including war tax. 


The well assorted line of Mantel, Wall and Grandfather Hall Clocks we introduced the past 
year contain our new model eight-day spring wind three train movement. It chimes Westmin- 
ster on “symphony” rods of sweet, harmonious and resonate tone of great carrying power. The 
chimes at all times render the correct notes at each quarter through our patent automatic device. 
The chimes may be silenced at will. The material, construction and finish is of the high grade 
for which our clocks are known. The dials are designed and finished to a degree of refinement in 


keeping with the artistic and well proportioned mahogany cases. coe 
Complete line of samples are on display at our Pacific Coast Representative 
New York Salesroom, 586 Fifth Ave. A. I. HALL & SON, Incorporated 
between 47th and 48th Streets 150 Post Street, San Francisco, Calif. 
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The Herschede Hall Clock Co. 


Office and Factory, McMillan and Essex Place 
Cincinnati, Ohio, U. S. A. gh no 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tug 
CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business, 























Practical Salesmanship 





By D. J. Casey in The Falcon 














ROM an analysis of the subject at hand 
based upon practical experience and a 
great deal of study. I have found that the 
real basic elements of “Practical Salesman- 
ship,” or rather I should say, “Successful 
Practical Salesmanship,” are embodied in 
the four following requisites : 
Confidence 
Personality 
Adaptibility 
Resourcefulness. 

The individual possessing these qualifica- 
tions and properly developing them must 
succeed in practical selling and sure satis- 
factory achievement. 

Confidence—What does that word mean? 
In what way is it connected or what relation 
does it have to “Practical Salesmanship?” 
Webster defines it as meaning “Belief in per- 
son or thing.” As for myself, I define it as 
meaning in-so-far as salesmanship is con- 
cerned, “That real assurance which begets 
in salesmen’s hearts and souls the positive 
trust and dependence upon the merit, the 
worth and the true value of their product.” 
A rather lengthy definition but I dare say 
complete. That certain conviction and feel- 
ing of security in the value of their com- 
pany’s commodity, is a true inspiration, and 
a stimulus to greater and more intensive 
effort. This absolute faith accompanied by 
that ordinary, natural self-confidence, which 
is born and bred in most men should insure 
to the salesman the entire and respectful 
attention of any with whom he may come in 
contact. This element should be so well 
imbued in the salesman that it will become 
a dogma of his “Salesman’s Creed.” 

Personality—Defined by Lexicon as “That 
which distinguishes and characterizes a per- 
son,” It is the contention of many that 
Personality” is the paramount asset of 
“Real salesmanship,” and in my opinion this 
iS in a large measure correct. Commercial 


houses as well as large Industrial Enter- 
Prisés are judged invariably by the “Per- 
sonnel” of their sales corps, and by that 
term ls meant the best and finest character- 
istics and personal qualities that have been 


Swaepel by the individuals composing that 
orps. 





“Personality” should embrace the follow- 
ing characteristics: Self-respect—Integrity 
—Steadiness of purpose—Ability to make 
friends and engender confidence, and include 
also a magnetism of disposition and charac- 
ter that must cut a pathway to and motivate 
the “Order signing hand” of the purchaser. 
To be able to attract serious and careful 
attention, the “Approach” is of vast impor- 
tance and in this the salesman should take 
care not to appear abrupt and by all means 
be courteous to those attending him in the 
outer office. I have had cases come to my 
notice where the salesman’s lack of proper 
Approach” and “Introduction” had repelled 
the prospective purchaser rather than attract 
him and put him beyond that salesman’s 
reach forever. Here I would like to men- 
tion that important effect of “Personality,” 
namely “Motive.” Human will does not act 
without motive and the salesman’s “Person- 
ality” and convincing persuasiveness are the 
factors that suggest to the prospect’s mind 
and get over the conviction that is the real 
“Motive” for the purchase. He who can put 
forth his proposition in the most concise 
and convincing manner is the salesman who 
moulds the prospect’s will to his own ideas 
and thoughts and puts across the “Motive” 
that results in the sale. A clear and mag- 
netic “Personality” can so suggest and put 
into the prospect’s mind that urging motive, 
and will-swaying influence that assures the 
ultimate consummation of the deal, The ex- 
ternal qualities of “Personality” should be 
given more than ordinary thought and care. 
Clean cut, wp-to-the-minute bearing, and 
natty appearance are details necessary and 
closely related to “Personality.” 

Adaptability—Akin, and closely affiliated 
with “Personality” which in its broad ac- 
ceptation means “Accommodating one’s 
self” to the surroundings with a view to 
using them to one’s own advantage. In a 
great measure this quality applies to the in- 
dividual because if the salesman can with 
diplomacy and exercise of a small degree of 
adroitness conform to the mood and dis- 
position of the prospect and so maneuver his 
proposition as to please his good opinion, 
etc., he is using his “Adaptability” to good 





advantage. When the seller in close and 
trying situations that arise can accommodate 
himself to the actual conditions and is cap- 
able of coping successfully with the argu- 
ments usually set forth by a prospect as to 
why he should not purchase his goods, then 
that salesman is in possession of “Adapt- 
ability.” 

Resourcefulness— Defined as meaning 
“Capacity for finding power of achieve- 
ment.” A qualification that the salesman 
must possess and have ever handy and at 
his command if he is to succeed. Many of 
us have planned our sales in advance and 
have studied up the “Tactics” we thought 
we would use and then found the sale re- 
quired a “Strategy” that had not been 
reckoned on and could only be met with 
“Resourcefulness” produced by quick think- 
ing. Arguments of an unexpected nature 
on the part of the prospect, rebuttal argu- 
mentation and the advancement of obstacles 
intended to break down the salesman’s of- 
fense are put forward suddenly, but that 
subtle quality of “Resourcefulness,” or it 
could be well termed “Acuteness of the 
Mind” properly applied will serve well in 
capping those most trying and threatening 
conditions. In short, “Resourcefulness” im- 
plies quick thinking, an asset to be well 
proud of, a handy expedient that develops 
in the mind of the ‘Resourceful and Practi- 
cal Salesman” at the right time. 

“*Tis not in mortals to command success, 
but we’ll do more, we’ll deserve it.” We 
can extend and enlarge our field of endeavor, 
and by ever preserving, unremitting effort, 
excel as real “Practical Salesmen,” and may 
I suggest 

When business slumps 
Don’t get the blues, 
Just get more mileage 
Out of your shoes. 








A charter of incorporation was filed at 
Albany, N. Y., last week, authorizing 
Shirley L. Parsons to engage in the jewelry 
business at Ausable Forks, Essex County, 
N. Y. The capital is $7,000 and the incor- 
porators are S. L. and E. M. Parsons and 
C. L. Snow. 
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, HAWKES ] 
Hawkes Crystal Glass } 
Paves the way for really worth while sales! — | 
7 You can make your store headquarters for gift buyers enc Glass 
7 if you keep showing in your window, sparkling new bits in tea 
4 of Hawkes Crystal. Glass_ 
; me ; err ; Sterling  Silver- 
: This exquisite candlestick with its unexpectedly low price Mounted Glass 
ag : . Decorated Gold 
; will impress your customers deeply. They will associate Glass 
good taste and unusual values with your store, whenever Decorated 
« ; : Enameled Glass 
they have to buy a gift. Auto Vases 
° : a Desk Sets . 
You can order in small quantities and replace popular Clesvette Benes 
\ : : , , Monograms 
numbers quickly. Your profit is better-than-usual. P soon goede 
We'll ship the day your order reaches us. ye la a 
Old English and 
fe ae . 
erio ass 
) T. G. Hawkes & Company Odd Matchings 
4 Corning, N. Y. enteer "9 , “fe athe . 
No. a yee . Pacific Coast Office: 140 Geary St., San Francisco, Cal Dressing "Mista 
e ° ° ° 5 ° e o ° 




















DISPLAY WELL ann MAKE SALES 


Our trays are fitted for card display as well as the better grades of 
velvet pads. 


Our telescopes form an attractive and secure protection for the finest 
jewelry. 


and safe in the famous “FABER UTICA TRUNK” 
RUECKERT MANUFACTURING CO. Ne. 0A LEATHER TELESCOPE 


SAN FRANCISCO OFFICE NEW YORK OFFICE 
220 Post Street PROVIDENCE, R. I. 9-13 Maiden Lane 























Ask Your Wholesaler or Write Giving His Name LINGERIE CLASPS 


0. R. JOHNSON COMPANY 


Manufacturers of Lingerie Clasps, Pencils, Buttons, Buckles and Novelties _| 











Greenwood Street AUBURN, R. I. 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 




















For Motorists 
HIS is a practical time to make an ap- 
peal through your windows to the auto- 
mobile owner. Every jewelry store pro- 
prietor has in his stock something of at- 
traction and value to the motorist. One 
method by which this can be carried out is 
to place on a placard or by itself a local 














THE JEWELERS’ 


whole display he had included this sign: 


Ladies, lend an ear! 
* * 
Gift Suggestions for Travelers 
OCATED near a large hotel one jeweler 
has lettered on the floor of his main 
window and near the front where it can 
be easily read, this suggestion: 


Gifts You Can Send or Carry. 


In this window he features almost ex- 
clusively such articles as silver spoons, scarf 
pins, pocket pencils and other gifts which 
tourists or travelers can reasonably pur- 
chase to carry with them or send by mail. 
This he has found practical and of value 
in picking up a transient trade in addition 
to his regular following. As a supplemen- 
tary effort he also distributes blotters bear- 


bing pictures of packages which the printed 




































































AN IDEA FOR A BACKGROUND FOR AN EASTER DISPLAY 


automobile registration license. Either 
above or below it these words can be added: 


Renewing Your Automobile Regis- 
tration Means Renewing Your 


Automobile Needs. 


Surrounding this printed card you can 
exhibit articles of appeal to motorists, such 
as vacuum bottles, field glasses, flash lights, 
flower holders, cigar holders, tie clasps, etc. 
The somewhat different appearance of such 
4 get-up will prove generally attractive in 
addition to its appeal to automobile owners. 


te + * 


Earrings 

THE present popular demand for ear- 

Tings suggests that window space and 
other publicity devoted to this product at 
the Present time be promising in its repre- 
sentation. One jeweler responding to the 
demand, filled his window with ear-rings of 
“very type and design, including a few 
selected ear-rings of an old-fashioned de- 
sign, as well as modern ones, and found 
that the revived interest brought an inquiry 
or two as to the older styles with which 
some were familiar. In the center of the 


window he had a framed photograph of an 
attractive lady adorned with ear-rings, the 
Picture of a profile type, with the left ear 
€xposed to view. To draw attention to the 





matter explains contain convenient gifts that 
can be easily carried in a bag or safely 
sent through the mail. These blotters he 
distributes in hotels and_postoffices— 
C. %. B. 
* *x* * 
Wedding Suggestions 
PRETTY yet simple window was ar- 
ranged by one New York jeweler 
who in his small display space fitted a series 
of “steps” in the background, covering these 
with a strip of black velvet. At the top a 
miniature house of simple construction 
(cardboard) was placed and two small 
dolls (purchased in a toy store) dressed as 
bride and bridegroom were observed. Lead- 
ing from them down the steps were thin 
white silk ribbons which terminated in a 
display of wedding rings, both plain and 
decorated. The window represented one 
of a type any one could decorate, yet the 
effect gained was most impressive. 
* * * 
A Symbolic Display 

REALIZING that the very appearance of 

Dutch silver is attractive one alert 
jeweler arranged an entire window of this 
silver in various forms of receptacles and 
offerings and then without including any 
signs or printed references succeeded in 
winning the attention in an appropriate way 
by the introduction of a small model wind- 
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mill. While this layout did not represent 
any unusual originality it nevertheless pro- 
duced a most pleasing effect which attracted 
good attention and comment. C2 
* * * 

A Wrinkle in Displaying Clocks 
A TWIST in the way of exhibiting clocks 

with selling value was produced by a 
jeweler who in his main display widow 
exhibited three clocks. Two of these clocks, 
each of a different design, faced the street. 
The third clock, or the center one, was 
turned backward so that the rear view of 
the clock was visible to all shoppers. This 
center clock had the rear portion removed 
so that the entire works were seen. A sign 
hanging above the display drove home the 
appropriate selling thought in these words: 


Mechanical Value as Well as Face 
Value. Each Part Carefully and 
Skillfully Manufactured and 
Assembled. 


* * * 


oe Oe 


Scarf Pins 


S a means of using a novel window dis- 
play for the purpose of exhibiting 
men’s scarfpins, the plan can be followed of 
grouping together certain designs. This 
was accomplished effectively by one jeweler, 
who sorted out from the pins to be dis- 
played all those of octagonal shape in one 
pile, those of diamond shape in another, 
circular ones in another, and so on.: In a 
like manner he had cut out from cardboard, 
pieces in similar shape measuring around 
eight and ten inches in width. These card- 
board pieces were covered with silk and 
fastened on long thin rods so that their 
appearance somewhat resembled large scarf- 
pins. On the silk portion various pins were 
fastened that harmonized in shape with the 
cardboard piece itself. All circular pins 
weie fastened on the circular cardboard, up- 
right. All square ones on the square card- 
board, upright and in similar manner. 
After this arrangement had served its pur- 
pose in the window it proved useful for 
permanent display inside the store. 


oe. 


For the Education of the Public 


66 A BOX of 


Wonders in Your Pocket,” 

by DeForest Hulburd, vice-president 
of the Elgin National Watch Co., is the 
title of a very interesting description of a 
watch intended for the education of the 
public, published recently in the American 
Magazine and now reprinted in pamphlet 
form for general distribution, 

There is embodied in this article a great 
deal of information which the public should 
know and which will make the average man 
appreciate his watch all the more. Informa- 
tion is given in popular form on the main 
spring, the balance, miscoscopic screws, 
poising, balance adjustments, the delicate 
pivots, cleaning and oiling, magnetism, wind- 
and setting, regulating, etc., etc. 








The jewelry store of O. L. Sharick, 
Shelby, O., has been sold to Myers & 
Them, Mansfield, O. Them Bros. have 
a store in Mansfield and the two will 
be conducted jointly. 
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#2" LOTUS BEADS itz 
Colors in Length 
The featherweight bead with the most exquisite lustre 
By far the prettiest bead ever shown, has a rich satin finish and can be had in 
colors to match any gown. Will not fade, peel or wash off. Cuwoimplete in satin 
lined box $6.00. Jewelers’ Circular Key 
Largest assortment of Genuine Garnet Jewelry in the 


United States 


Genuine Amber Beads Lotus pearl beads, indestructible, 40c. inch. 
Genuine Garnet Beads Lotus pearl beads, wax filled, 20c. inch. 
Genuine Coral Beads Jewelers’ Circular Key 





TREULICH & KLAAS *GicaGo. tL 


IMPORTERS 
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| White Gold Mountings 


MADE IN 18-K. BELAIS WHITE GOLD 














5 South Wabash Avenue — 


: senses 


CHICAGO 















Rings - Brooches - Scarf Pins 
Lavallieres - Earrings 


We also carry a complete line of solid 
gold jewelry in 10K and 14K yellow and 
green gold. 

Rings, brooches, scarf pins, lavallieres, 
earrings, Waldemar chains and cuff but- 
tons. Wonderful assortment of popular 
designs. 

American Movements and American 
Cases also on hand in gents’ and ladies’. 
Also Ladies’ Swiss Watch Bracelets. 







MOUNTINGS | | 


with the Write for Selection Package of Anything 
Platinum Appearance You May Need 
Sold Prompt attention to all special orders 
to 
Jobbing Trad , 
= ag Henry Davidson 


51 Maiden Lane New York 
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KEITH~ LANDIS 
Electric Clock 
Insured Better 
Accuracy ee Dealer Profits 
KEITH-LANDIS CORPORATION, 
337 West Madison Street - Chicago 25 West 45th Street, NEW YORE 













ARTHUR JO\NSON MFG. CO., Inc. 
14-16 Church 8t., New York 
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L A Customer’s Advertising Suggestions 


What to Do to Make Him Buy 


Written Expressly for The Jewelers’ Circular by R. P. Anderson 























(Continued from issue of March 22) 


A JEWELRY store with which I am 
familiar sent a questionnaire to old cus- 
tomers in order to find out what particular 
things had first brought them into the store. 

The returns indicated that most of the 
new customers had come to the store as 
a result of the recommendations of friends. 

There could be no better proof of the value 
of serving each customer in a way that will 
make him a booster. Offering friendly, 
courteous service is the best way to retain 
present business and it’s also the best means 
of obtaining new business. 

I daresay that investigation made by any 
jeweler would result in the same returns— 
that most customers come because of friends’ 
recommendations. It is equally true of al- 
most every other kind of business. For ex- 
ample, a bank with which I was once con- 
nected found that about sixty per cent of 
its new accounts came because of present 
depositors’ recommendations, 

How, then, can the amount of new busi- 
ness coming from this source be increased? 

Obviously, the best way is to give even 
better service. Make the customer enthusi- 
astic about your store. Then he'll bring 
you more new business than a paid solicitor 
would! 

Why not have a register in your store, 
with a sign inviting customers to write 
the names of friends who should be inter- 
ested in the store? Leave space for ‘“Re- 
marks” and you may occasionally find 
valuable leads. Opposite Mrs. Brown’s 
name may be the notation that “she is 
thinking of getting a pearl necklace.” Op- 
posite Mr. Smith’s name you may find “His 
sister’s birthday comes on June 22nd.” 
(Maybe his sister was the one who wrote 
that in!) 

These leads, carefully followed up by 

mail, should bring many new customers. 
. Or, to further increase the number of 
recommendation of friend” customers: 
Provide regular customers who know your 
store well, with two or three introduction 
cards, 

Such a card, which should be engraved 
on the best quality of stiff paper, might 
read: 

, SMITH’s JEWELRY STORE 
Name town, State. 

This will introduce to you...........s0s 


Te Oe , to whom please extend 
every courtesy. 


CODCOD OOS 2666 © 


The second space is, of course, for the 
signature of the customer. 

These cards could be handed to customers 
with an explanation like this: “You may 
ave occasion sometime to refer some friend 
to our store, so take these cards. Then 
we'll know that you sent the new customer, 


and, since you’re a valued customer, we'll 
see that your friends are given the very 
best of service.” 

File all the cards that come in, and you 
may find that some particular customers 
are especially good business-producers. It 
would be well to remember such people at 
Christmas-time with a gift. 

* * * 

THE jewelers mentioned previously found 

that several people did business with 
their store because of an interest in the 
jewelers themselves. One customer ex- 
pressed it, “I take a personal interest in the 
‘climb’ you boys had, and want to boost you 
along.” 

It’s just another indication that people 
prefer to deal with an individual rather 
than an institution. This may be regrettable 
from an economic standpoint, but presents 
an opportunity for the enterprising jeweler. 

If your store is a small one, the proprietor 
or manager should make it a point to be- 
come acquainted with every customer. Sup- 
pose a new customer is served by a clerk. 
The clerk, after waiting on the customer, 
might say. “Have you a minute to spare? 
I know that Mr. Smith would like to meet 
you.” He would then introduce the new 
customer to the proprietor, Mr. Smith 
could then express the store’s appreciation 
of the customer’s business, and perhaps ex- 
change a few words about the weather or 
some topic of the day. The customer would 
then go away fecling that his business was 
appreciated, and he’d remember that store 
the next time he wanted to buy jewelry. 

Then, too, if a friend mentioned his in- 
tention to buy a piece of jewelry, Mr. New 
Customer would be likely to say, I’m per- 
sonally acquainted with Mr. Smith, and 
I’d advise you to buy it at his store. I 
wouldn’t think of going any place else, my- 
self.” 

* « ¢ 
THE same store discovered that a large 
percentage of its regular customers had 
come to the store in order to have some 
stone reset. 

Resetting is, undoubtedly, a_ service 
through which many new customers are in- 
troduced to a store. Yet I don’t remember 
ever having seen that service advertised. 

Advertise that resetting is one of your 
specialties. Make people think of your store 
when “resetting” comes to mind. 

* * * 


I WAS much surprised a few days ago to 
have a jeweler friend tell me that his 
store made jewelry to order. 

Probably there are a great many stores 
offering this special service, but how sel- 
dom they advertise it! 

Yet its advertising possibilities are great! 

Tell the reader to come to your store for 


“tailor-made jewelry.” An advertisement 
might read: “What are your own ideas 
about jewelry? Explain them to us, and 
we'll make a ring or tie pin, or whatever 
it is you want, that will comply with your 
ideas.” Or: “Originate a design of your 
own! Take a paper and pencil and figure 
out exactly how you'd like to have a piece 
of jewelry made. Tell us your ideas, and 
our manufacturing department will fill your 
order according to directions.” Or, at 
Christmas-time: “Give a truly distinctive 
gift! For your dearest friends, have jewelry 
made to order. You can embody any de- 
sign or use any desired arrangement. For 
example have a ring made in some design 
that suggests a happy event that has meant 
much to both you and the recipient.” 

And urge your clerks to use the “made 
to order” suggestion as a final appeal to a 
customer who can’t find in stock exactly 
what he wants. 


Just a few weeks ago, I went to the store 
owned by my jeweler friend mentioned 
previously. I wanted to buy a ring, but the 
store did not have in stock the sort of 
ring I had in mind. After the clerk had 
brought out dozens of designs, I finally left 
without buying. Now, the point is that the 
clerk should have told me about the store’s 
“made to order” service. I could then have 
had a ring made and became a customer. 

* * * 
THE average jeweler realizes the value of 
a new customer, but often does not take 
the trouble to get his name! 

When a man comes into the store and 
spends perhaps a hundred dollars for a 
watch, isn’t it folly to let him leave with- 
out securing his name and address? 

The customer is not at all bothered by the 
request, if it is made when the sale tag is 
filled out. 


If I were a jeweler and had to cut out all 
forms of advertising but one, I would rather 
retain that of mail advertising to present 
customers, 

The fact that a man is a customer shows 
that he is sold on the store itself—he needs 
only to be told about some special article 
of interest to him. The uniniated prospect 
must be sold on the store, its location, its 
reliability, etc. 

For these reasons, I would get the name 
of every customer, and keep a record of all 
his purchases. I would go over the lists 
carefully and find plenty of reasons to write 
personal letters. 

To the customer who had bought an ex- 
pensive watch several months before, | 
would write a letter expressing my hope that 
the watch had proved satisfactory, and in- 
viting him to call at my store to have 
the watch cleaned free of charge at any 
time. 
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Headquarters for 


Black-Onyx-Cameos 
Black Onyx 


Ring Stones 


JAPANESE PEARLS 
CORAL and CAMEOS 


AMETHYSTS 
AMBER 








GIUSEPPE D’ELIA 


302 Broadway 
New York 


SIMSON BROS. 


125 Canal Street New York 


Pierced Shanks 





2310 


Suitable for Onyx or Colored Stones 





Made in various lengths and shapes. 





Immediate Delivery 

















Don’t Wait—Don’t Hesitate 
INVESTIGATE 


Why 


YOU SHOULD DO YOUR BUYING 
BY MAIL 


Ist. You are not influenced by the salesman. 

2nd. Therefore you will not overbuy. 

3rd. _ You will be able to buy oftener. 

4th. Therefore your stock is always up-to- 
date. 


5th. Last and First reason you save money. 


Low Prices Terms Liberal 


MONEY SAVED 


IN BUYING BY MAIL 
99 
“Let Us Prove It 
(Express Charges Paid Both Ways) 


A trial is all we ask. Mail us your business card 
and a catalog will be sent to you. 


Buffalo Jewelry Mig. Co. 


“The Mail Order House”’ 
Brisbane Building 


BUFFALO, N. Y. 











Special for a Limited Time Only 


Good American-Made Alarm Clocks 
Case. lots of 50, each ................. 69c 





Why pay more for a discontinued article? Our prices 
always just a little bit lower. 
Case Case 


Lots Lots 
of 
50 


Each 


69c 


Our Special American made 30-hour time alarm with shut-off 
switch, height 6 in., dial 4 in., nickel case, highly polished, high- 
grade movement, perfect alarm adjustment, each care- 69c 
fully tested and warranted. Packed 50 to a case. Each.... 





Always remember we allow no one to undersell us. When order- 
ing, please refer to our catalogue No. 51, illustrating some interest- 


ing values in watches, clocks, jewelry, silverware, ivory, fancy 
goods, phonographs, etc. Mail your order. We have no salesman 
to call on you. Our prices do not permit it. 


JOSEPH HAGN COMPANY 


The House of Service 


Dept. J. C. 
223-225 West Madison Street, Chicago, Illinois, U. 5. A. 
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Winning Displays Made by Jewelers 








Written Expressly for The Jewelers’ Circular 

















ERE is an interesting window display 
made by Arthur A. Everts Co., Dallas, 
Tex. The display was entitled “Better 
Watch Week” which afforded an occasion 
to feature watches exclusively. The same 
idea could be carried out in other lines as 
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Switzerland. The case is gold heavily carved 
and attractively designed. On the face of 
the watch are two dials, one registering the 
hours and the other minutes. Several other 
watches dating back from 50 to 100 years 
were included in the display. 
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BETTER WATCH WEEK DISPLAY THAT STIMULATED BUSINESS 


setter Silver Week, Better Jewelry Week, 
Better Gift Week, etc. The frontage of 
Mr. [Everts windows amounts to about 85 
feet and this whole space was devoted to 





Among the modern watches shown was an 
extra thin model enclosed in a $20 gold 
piece. Another attractive time piece is a 
man’s watch of solid platinum in octagonal 
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PLENTY OF IMAGINATION AND ATTRACTION POWER HERE 


watches which were shown on both the Main 
st. side and the Murphy St. side. 

_A number of antique watches and novel- 
ues were shown in conjunction with the dis- 
play of watches of the newest styles from 
Practically every well-known manufacturer. 
Among the interesting antique watches 
shown was one made 125 years ago in 


shape. It is exceedingly thin and the bowl 
and outer edge of the case are entirely 
studded with full cut diamonds. 
* * * 

A BOVE is a very attractive window dis 
£% play made during the holiday season by 
Harry S. Burr, Elyria, O. The colors used 
were white, green and red. The entire base 
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of the window was covered with white. 
The raised section upon which the merchan- 
dise was shown was green, a strip of red ex- 
tending from each end upon which were 
placed the lamps. The decoration above the 
background was also red and green in color. 

It was found that the lamps above made 
a rather glaring light, so the bulbs were 
colored blue, a subdued light resulting. 
The backgrounds were painted on beaver 
board and made in three sections. Each 
had a base to allow them to stand. The 
middle section was removable. The sky 
was painted gray and the Star of Bethlehem 
was cut out, with an electric light placed 
behind it. The rays were slitted in order 
to give the effect of shining down upon the 
city, which was shown upon a distant hill, but 
not visible in the photograph. Camels were 
decked out in gold and silver and the three 
wise men wore bright colored robes and 
carried gold, frankincense and myrrh. The 
man in the foreground carried the jeweled 
case of gold and the other two carried green 
clay bowls. A card in the front of the win- 
dow read, “Peace on Earth, Good-Will to 
Men.” 

The display was made during the even- 
ings for two weeks. The painting and 
everything else was done by a workman in 
the jeweler’s shop. In referring to the dis- 
play, Mr. Burr said: 

“We consider this one of the best pieces 
of advertising we ever did. No passerby 
failed to stop and look. Even from across 
the street people would turn their heads 
toward the window while passing. It cre- 
ated much talk in homes and about town, 
and we were told that many were advised 
to ‘come downtown to see Burr’s window.’” 





An Oriental Window Display 





ATT IRION & SONS, Louisville, Ky., 

showed a window display recently that 
was out of the ordinary. The window was an 
Oriental effect, and represented a Chinese 
court room of the Fourth Dynasty. The 
entire floor of the display was covered with 
black velvet, which rose in steps and formed 
a wall perhaps three feet high in the ex- 
treme rear of the window. In the center of 
the display end at the rear, rested a small 
teakwood throne upon which reclined the 
figure of the Emperor, supporting a huge 
diamond bar-pin. 

On either side were the figures of the 
court attendants, some twenty of them, ar- 
ranged in order with their rank and each 
supporting some article of diamond jewelry. 
The window was decorated here and there 
with small footstools each holding a jewel 
while in the rear of the display and near 
the top, were two large Oriental vases con- 
taining yellow Pussywillows. The whole 
effect was striking and at times there were 
large crowds before the window. The news 
of the display rapidly spread and Irions 
report a great deal of business as a direct 
result of the ingenuity of their display man. 


A. W. W. 








They were saying good night. It was 
all so romantic. He was ardent; she was 
coy. 

“Just one!” he pleaded, in a stentorian 
whisper. “Darling, just one!” 
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Our 500 in Three Sizes 


To Fit Either One Piece or Two Piece Tops 








ONE PIECE TWO PIECE 
Airline Tops Airline Tops 
(Exa:t Sizey (Exact Size) 
Seth Th Tamb No. 8 ©) 
180 «ai ge 
| O@ 
Wm. Hobbs Clock Co. iC, 
Incorporated 180 Medium 


10-12 Maiden Lane, New York &® 


Wholesale Distributors 











Seth Thomas Clock Co. pisieaiea 500 
New Haven Clock Co. Sessions Clock Co. : . 
Watsrbery Clock Co. Wen. 1. Gilbert Closk Co. Newark Jewelry Finding Co. 
ede o. estern ° 
— “ 358 Halsey Street Newark N. J. 














eae pan | | Don't Jump Up and Run! 


It plays, repeats and stops automatically. 
Most ideal, unique and only really complete 
phonograph. 

Think of the convenience and pleasure of 
continuous music without attention or inter- 
ruption while dancing, dining or at cards. 
Brooks Automatic Repeating Phonograph 
stands alone without competition. More 
money can be made selling one of these in- 
struments than many small items. Be con- 
vinced of the superior possibilities of this 
line. Write today for 30 day free trial. 











BACK TOP BOTTOM 


Enables the jeweler to show the movement to each customer. Dove 


“ai locki G ves is a Guarantee of Dustproof. Made in any » 

oneeuaar oF Scslane-eiad and platinum. Order Through Your Brooks Manufacturing Co. 
~<a 41 Maiden Lane Rust Avenue Saginaw, Mich. 
Patented by Peerless Watch Case Co.” new York 


—> We still have some splendid territory open for commission men <— 











RINGS 


Always Something New 


This time it is our New York Office at 334 
5th Ave., Rooms 306-7, in charge of Mr. 
Walter E. Hatch. Our Chicago Office at 
29 E. Madison St., Room 803, Mr. Victor B. 
Hume; San Francisco Office at 140 Geary 
St.. Mr. William R. Landram remain as 
heretofore. 


M. ALEXANDER 





HOPE MFG. CO. 


Trade Mark 


DEHOPE 


Jewelry 
Enameled—Sterling—Plated—Plate 


Cuff-Links, Separable Buttons 
and Ribbon Sautoirs 


Wholesalers ask for price list and samples 


NOZmA 
MNO Zm A 











: N k N J Retailers get information from wholesalers 
50 Columbia St. ewark, N. J. BRANCHES. Factory and Main Office 
111 Fifth Ave.......... New York 102 Friendship St. 


RINGS 10 tclon blag Sas Frances Providence, R. I 
Sage cesen, over an SHEFFIELD Al PLATE 


MOUNTED Charms, Scarf Pins, mag sf to 


Rings, Ear Screws, 
Shirt Waist Sets, etc. BELMONT PATTERN 
Sold Exclusively by 


Society’s Latest Fad 


Worn by many of 
New York’s 400 


Two ‘Mounted Samples $2.06. Price List 


D. N. ROSE & CO. en: THE BUYERS’ DIRECTORY 


Wholesale Jeweler Keep Me Smiling Price $1.00 


TULSA, OKLA eal Heinle tia The Jewelers’ Circular, 11 John St., New York 
’ ° ur Trade Mar 











Write for 


rice” Samuel E. Bernstein, Inc. 


106 Fifth Ave. 


New York 
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Planning the 1922 Advertising 


Written Expressly for The Jewelers’ Circular by Irwin Spear 




















I WAS reading the autobiography of 
Benjamin Franklin the other night. 
A book I commend to every reader of THE 
JEWELERS’ CIRCULAR. 
” Franklin was not only the first American 
printer and publisher to be successful in a 
large way, he was the first American adver- 
tiser—a regular go-getter—and his methods 
merit study by us moderns, superior 
though we may like to think ourselves, pos- 
sessing certainly advantages never enjoyed 
or even dreamed of by prudent Ben. 


One passage impressed me particularly, 
and I made a mental note to pass it along 
to friend readers of THe JEWELERS’ CIRCU- 
tak. In speaking of his first business ven- 
ture—a printshop in Philadelphia—he says: 

“Our first papers made quite a different 
appearance from any before in the prov- 
ince; a better type and better printed... . 
Bradford (his competitor) still printed the 
votes and laws and other public business. 
He had printed an address of the House 
to the Governor in a coarse, blundering 
manner; we reprinted it elegantly and cor- 
rectly and sent one to every member. They 
were sensible of the difference; it strength- 
ened the hands of our friends in the House 
and they voted us their printers for the 
year ensuing.” 

Thus did Franklin get business—by doing 
whatever he did better than it had been 
done before. He realized that everything 
that emanated from his establishment ad- 
vertised him. What more convincing ad- 
vertisement could he have had than the 
handsomely printed brochure containing the 
address that had been so poorly produced 
by his competitor, 

It was a master stroke. And i* was by 
such acumen, such opportunism, if you like, 
that Franklin rose from poverty to inde- 
pendence and, at forty, a fortune of $200,- 
0—a vast sum for those days. 

Even in 1922 we can Icarn of the printer 
of 1729. Advertising is more than what we 
generally think of as advertising. It is 
more than putting a message into type or 
sending it through the mails or displaying 
it in street cars or in one’s windows. Ad- 
vertising is one’s mode of action. It em- 
Yraces the most trivial doings or the lack 
ot them. 

— that is why advertising is quite as 
mK ly to be unfavorable as favorable in its 
reaction. A dusty show window or case, 
mussy stock, a lack-interest sales person, 
“rors in monthly bills, promises not lived 
UP to, all these are advertising just as sure- 
¥ as the enticing salesmanship-in-print that 
by the hundred or moves 


ten thousand dollars’ worth of diamonds 
iN an afternoon. 


| . 
TINS in buyers 


SOMEONE has well said that “Repeti- 
i tion is reputation,” and reputation is 
“vertising. Franklin knew this. To quote 


him again let us read the following: 

“Breintnal (a friend of Franklin’s) ... 
procured us from the Quakers the printing 
of forty sheets of their history. . . . I 
composed of it a sheet a day; . . . it 
was often eleven at night and sometimes 
later before I had finished my distribution 
of the next day’s work, . . . but so de- 
termined I was to continue doing a sheet 
a day of the folio that one night when hav- 
ing imposed my forms I thought my day’s 
work over, one of them by accident was 
broken and two pages reduced to pi, I im- 
mediately distributed and composed it over 
again before I went to bed. And this in- 
dustry, visible to our neighbors, began to 
give us character and credit. Particularly 
I was told that mention being made of the 
printing offices at the Merchants’ Every- 
night Club, the general opinion was that it 
must fail, there being already two printers 
in the place, but Dr. Baird . . . 
gave a contrary opinion: ‘For the industry 
of that Franklin,’ says he, ‘is superior to 
anything I ever saw of the kind; I see him 
still at work when I go home from the club, 
and he is at work again before his neigh- 
bors are out of bed.” 

Franklin’s industry was not a pose; he 
did not keep a light burning in his shop 
merely for its effect on the public. Never- 
theless the effect was produced and Frank- 
lin profited by it. 

I think it was Charies Austin Bates. who 
said, “All is advertising.” Then he goes 
on to point out that the infant advertises 
his entry into the world by a cry and the 
dead are advertised by their tombstones. 

So it is in the jewelry business. The 
jeweler who says, “We don’t advertise” is 
fooling himself. His very non-advertising 
advertises him. Sad to relate, too many 
jewelers do their advertising that way. An 
expensive method; one of the reasons why 
we frequently hear the expression that ad- 
vertising doesn’t pay. Of course that kind 
of advertising doesn't. 

(HERE is another class who will tell 

you with a superior air, “We don’t 
need to advertise. We have an established 
trade—very loyal—very  exclusive—very 
whatnot. We don’t care to do business 
with every Tom, Dick and Harry, etc., etc.” 

But, dear friends, you can’t help your- 
selves. So why not make the best of the 
situation; do advertising that will build 
“character and credit,” as Franklin puts it, 
instead of establishing your self-satisfaction 
and willingness to stand still. 

Nobody can build a fence around his 
store, nor put up a keep-off-the-grass sign, 
nor maintain a you’re-not-our-kind attitude 
and expect to prosper. Since you can’t get 
away from advertising, what sort will you 
do in this coming year 1922? Will you be 
a watchful waiter subsisting on gratuities 
that come your way, a “mute, inglorious 


Milton,” or will you profit by the experi- 
ence of other successful merchants and 
press steadily forward to larger sales, pres- 
tige, and profits through the power of word, 
act, and example to influence public opinion 
to your advantage? 

Having taken your stand and made your 
decision to advertise aggressively this year, 
the question naturally occurs—how? 

What shall I do that I haven’t done be- 
fore? How shall I make my advertising 
different and stil] preserve those elements 
that have been proven successful by past 
experience ? 

To stick to proven successful means and 
methods is above all essential. But thére is 
a Latin proverb which says, “Changed 
times demand changed customs.” And so 
it is in advertising. Times certainly are 
changed and advertising must change with 
them. 

This does not mean changing funda- 
mentals. We can still use newspapers— 
still send letters. But what we say and 
how we Say it will be a step ahead of yes- 
teryear; our copy cloth will be cut in the 
style of ’22. 

I do not know of any better way for a 
jeweler to advertise than in his local news- 
papers. Whether he uses all the papers in 
town or only one, or papers in nearby 
towns, must depend upon conditions: the 
character of his business; the amount he 
decides to spend; the quality and quantity 
of circulation of the papers themselves and 
the co-operation they offer. 


NE of the best investments a jeweler 
can make is to subscribe to a clipping 
bureau. By paying a small amount monthly 
he can get clippings of all retail jewelry ad- 
vertisements appearing in the newspapers 
of any cities he designates. This will en- 
able him to keep in touch with what lead- 
ers in his line are doing. He will be pro- 
vided with a fund of ideas and many argu- 
ments and angles that have never occurred 
to him, 

This does not mean that he should “lift” 
or pirate the advertising of others. Steal- 
ing another’s ideas is no less reprehensible 
than stealing his goods. But often a phrase, 
a thought, an arrangement of type, will in- 
spire an adaptation or an improvement. 
This alone may be worth the entire cost of 
a year’s subscription to the clipping bureau. 

Some jewelers have found the various 
syndicate services of value. The objection 
to be found with most of them is that they 
are too generalized and do not specifically 
reflect the store they advertise. And in 
some the illustrations are of the antiquated, 
low-comedy, slapstick style that may have 
been the vogue in 1870. 

3ut where a jeweler revamps the copy 
to apply to his particular business, injecting 
something of his own personality, or where 
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Mueller-Michael Dies 


We announce to the trade our purchase of the 


dies of Mueller-Michael Co.—bankrupt—and are Vi S 


prepared to make any special or emblem item REPAIRED 


formerly made by them. Replated and Relined like new. This is an im- 


Fine Diamond Jewelry—Emblematic Jewelry portant part of your business and will bring other 
business if done right. We do it right. 
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The finest Tower Clocks in the world are made by 
The E. Howard Clock Company of Boston. Also 
a very complete line of substantial and accurate clocks 


ke for the bank, office and school. 


Write us for full information 


THE E. HOWARD CLOCK CO. 


e373 Washington St. Boston 309 Broadway, New York | 
31 North State St. Chicago 
Established 1842 
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he uses the service merely to draw upon for 
ideas, these syndicate services are worth 
what they cost—usually a very moderate 
sum. 
Jewelers should also not overlook the co- 
operation which newspapers usually stand 
ready to render in the preparation of copy 
and in sales suggestions. If the representa- 
tives of the papers in your town are live 
wires they will not merely solicit your con- 
tract for space, they will bring you ideas 
for using that space to advantage. If these 
men are on the job it will pay you to spend 
some time with them discussing various an- 
gles of your business and its advertising. 
None of us know it all and few jewelers 
can consistently take the attitude that the 
other fellow has nothing to teach him. 
Ruskin or Carlyle or somebody said, “Every 
man is my master in something.” You 
know more about mainsprings and pivots 
and the color of a diamond, but the news- 
paper man is likely to give you cards and 
spades when it comes to knowing his read- 
ing public and what will make them buy 
jewelry. 


ASIDE from the broad appeal that can be 
made in newspaper advertising, there 
are various classes that can best be reached 
by special arguments. And these can be 
most economically made through letters. 

Like all other advertising, letters and di- 
rect mailing pieces should be used con- 
sistently to produce maximum effect. Send- 
ing a letter two or three times a year is 
better than nothing but it is not to be com- 
pared in results with the constant dropping 
that wears away the stone. 

So the jeweler who is wise will include 
in his 1922 plans an adequate provision for 
letters and mailing pieces. 

Letters that are different! Too many 
letters are “just letters.’ Can you write a 
letter that paints a picture in a few terse, 
crisp sentences? Can you say something 
that gets across? Can you turn a phrase 
that speaks a volume? If you can't, better 
let someone do it who can. It will prove to 
your advantage, for who wants to read a 
turgid, rambling, uninteresting letter, much 
less to act on it. 

Only rarely do we see a letter that com- 
pels, And yet I have heard say that Conde 
Nast, the publisher, built up the advertising 
columns of Collier's Weekly a number of 
years ago by a series of outstanding per- 
sonal letters that got a few irresistible ar- 
guments under the skin of a few leading 
advertising men. I do not vouch for the 
accuracy of this story. But it is quite 
Probable. And it indicates what can be 
done by the right kind of letter appeal. 

For if a few letters closed contracts for 
thousands of dollars of space, or put big 
advertisers in the frame of mind to spend 
their money in a high rate publication for 
so intangible a thing as white space and 
circulation, letters likewise should be capa- 
ble of selling such tangible, necessary and 


universally desired things as watches and 
wedding rings. 
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Do You Check Up Your 
Advertising ? 
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PROMINENT New Haven advertiser 

drew a good illustration when he re- 
marked, “Advertising is much like an irri- 
gation system. It can be turned upon the 
dry spots of your business to the benefit of 
good result. Furthermore it has a far- 
reaching and wide power in a manner so 
that it can be controlled and turned off 
and on where needed and not needed. 
In some cases, advertising, like an irriga- 
tion system can be applied very generously 
and in other cases, lightly.” 

Admitting this statement to be quite true 
it further emphasizes the need and value of 
knowing just where your “dry spots” are 
so that they may be properly irrigated. A 
careful review of your customers’ addresses 
is a good check. By following out this 
plan you are able to learn what sections of 
the city bring in the best returns. It quite 
frequently happens in the jewelry business 
that one satisfied customer leads to many 
others and frequently the development of a 
whole territory can be traced to the satis- 
faction made known by one particular resi- 
dent. By so reviewing and checking up 
your sales you can find the territories best 
needing irrigation and the kind of irrigation 
that might be best applied—form letters, 
circulars, newspaper advertisements or other 
means. 

Advertisers conducting their business on 
a national scale find the newspapers an ex- 
cellent irrigation method. They are able, by 
means of newspapers, to increase advertising 
in one section and decrease it in another. 
The local jeweler can do this to some ex- 
tent but owing to the limitations of his ter- 
ritory and in view of the fact that the aver- 
age town supports only one or two news- 
papers, this cannot be carried out with such 
a far-reaching effect. However, you can to 
some extent guide your newspaper adver- 
tising through check-up of your sales which 
will indicate the proper kind of newspaper 
advertising needed and the class of people 
this advertising should be keyed to. 

There is in many newspaper offices, par- 
ticularly large newspapers, a department 
known as the Business Promotion Depart- 
ment. It is the duty of this department to 
assist all advertisers in the way of furnish- 
ing data, sales assistance and sometimes 
direct distribution help. These business 
promotion departments, successful with 
many newspapers, are not as well known 
as they might be and many a jeweler can 
find them to advantage in the development 
of general sales and specialties. 

A check-up of your advertising through 
a comparison of your sales with the kind 
of advertising and the volume used can 
guide your publicity in the right direction. 
If you just mail out your circulars and 
letters indiscriminately you cannot expect 
specific or scientific results. Find out fol- 


lowing a_ series of advertisements on 
watches, whether your purchases represent 
bankers, business men, young or old people. 
Analyze your sales and find from just 
what class your advertising drew best, re- 
membering that perhaps a change in ap- 
peal will develop another class and double 
your return, the same following a series of 
advertisements, inviting the response of 
ladies to some particular article. Check up 
the sales following such advertisements and 
determine the class of response, in order to 
guide your future appeals or your desire 
for wider distribution. 

[figures and facts are proving of great 
importance in the analyzation and planning 
of successful advertising. Many adver- 
tisers, even among local merchants, are find- 
ing new markets by tests which develop 
some surprising results. For example, one 
advertiser who found his greatest response 
was received from newspaper advertising, 
introduced a series of advertisements in all 
large cities following the trial of two dif- 
ferent contrasted localities which proved 
good pulling, 

One city failed utterly to bring any 
response and that was Buffalo. The adver- 
tisement was the same as the others that 
were successful in cities of equal size, which 
prompted the advertiser to fully investigate. 
The investigation developed that Buffalo 
was possessed of a large Polish element. 
The advertisement was inserted in several 
Polish papers, the returns far in lead of 
any other cities. 

Possibly some of your jewelry advertising 
could be properly keyed for introduction 
into foreign tongue newspapers issued in 
your town. Get the figures on the nation- 
alities in your territory. You can find this 
possible through your local Chamber of 
Commerce or through the assistance of a 
newspaper department. Furthermore, key 
your advertising to the conditions local to 
your territory. Select and use the type of 
advertising which will appeal and reach the 
class of people who live in your locality. 

One jeweler who features watches as one 
of his leading articles tried this plan of 
checking up all sales following a general 
advertising campaign about his watch of- 
ferings. The results proved that boys’ 
watches sold very poor while all other vari- 
eties attracted satisfactorily. He “watered 
the spot” by changing the appeal and soon 
evened up the response from that quarter. 

Check your sales with your advertising. 
If in doubt take it up with your newspaper 
or advertising counselor. Get a line on the 
provinces surrounding your headquarters. 
Some sections, due to agricultural reasons, 
or otherwise, may have had a prosperous 
year, others a poor one. Arrange your ad- 
vertising accordingly. It takes time to 
check up advertising—but it pays. C. H. T, 
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Suggest an “Extra Watch” to Your Repair Customers— 


OME years ago it was the custom ularly carried may fail to give service 
of many jewelers to “loan” for any reason. 
watches 10 customers who left their 1¢ a trap watch is suggested, it can bs 
used alternately with a pocket watch on 
Since this practice has been generally many occasions where first one or the 
discontinued, the repair customer must other is most suitable. 
now go without the service of his ‘Try this practice at your repair desk— 
watch until repairs are completed. you won’t sell everybody, but a goodly 
This presents an excellent opportunity number will buy. And remember that 
for the tactful suggestion that he pur- every sale under such conditions repre- 
chase an “extra watch” for use now and sents the absolute creation of new 
in the future whenever the watch reg- business. 


WATS 





3 FAAS 


= 





ET SS2Z 


THE WADSWORTH WATCH CASE COMPANY 
‘Makers of Watch Cases Exclusively” 


DAYTON, KENTUCKY 
OFFICES: 
New York : Chicago San Francisco 
17 Maiden Lane 31 N. State St. 150 Post St. 
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Note: Illustrate your newspaper advertisements with watches. Electrotypes like those 
above or others will be sent free on request to any jeweler. Order by number. 
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The Horological Questionnaire 





Written expressly for The Jewelers’ Circular by Lester B. Pratt 














Autuor’s NotE—Realizing that there is a scarc- 


ity of competent watchmakers emplcyed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical cccupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precisicn instruments of every 
description come within the scope of the watch- 
makers’ ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘‘watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 


(Continued from Technical Issue of March. 1.) 

Question.—How shall we proceed to lap 
the shell end of the spindle to fit the shell? 

Answer.—lIn our last operation, we lapped 
the inside of the shell to .1875. We have 
also ground the shell end of the spindle to 
1885. This allows us .001 for lapping the 
shell end of the spindle to a perfect running 
it. Now, in order to lap the shell end of 
the spindle, we shall require a lap similar 
to the one shown in Fig. 59 in the last in- 
stalment, but with slightly different dimen- 
sions. The hole shown at A_ should be 
drilled and reamed to .1875, while the total 
length of the lap should be one-quarter of 
an inch. The outside diameter of the lap, 
also the closing screw, may be the same as 
given for Fig. 59. In lapping the shell end 
of the spindle, the spindle snould be run on 
centers, just the same as we did when lap- 
ping: the spindle to size. A few moments’ 
lapping will reduce the shell end to the 
Proper dimensions for a perfect fit. 
Assuming that the shell end of the spindle 


fits the shell properly, then we may insert 
the screw which is to hold the shell in posi- 
tion. When the screw is set tight against 
the end of the spindle, the shell should have 
just a slight amount of freedom. If there 
is not enough freedom, or too much, the 
end of the shell or the end of the spindle 
may be ground off a trifle to attain this fit. 
Assuming that this has been done, then we 
may fit the knob to the shell and force it in 
position. 

QuEsTiIon.—How shall we proceed to 
grind the front end of the spindle to the 
required 2° outside taper? 

ANSWER.—This will be a very simple op- 
eration. The principal requirement will be 
to line the spindle up so it is absolutely in 
line with the head stock center and the tail 
stock center. The most accurate method to 
follow in this case, will be to place a 60° 
taper in the head stock and also the tail 
stock. 

Then remove the knob and screw from 
the end of the spindle and center the spindle 
by inserting the tapers in each end. In this 
case, the traverse grinder complete is held 
in the slide rest, with the slide rest secured 
on the lathe bed, but the traverse grinder 
should be held loosely in the tool post until 
the spindle is properly centered, then it is 
locked in position. 

Now, we may replace the knob and screw 
and also place the small collar on the spindle 
to hold it in one position while grinding the 
2° taper. Then we draw the slide rest out 
by means of the feed screw until the spindle 
is in the proper position for grinding the 
taper. To grind the taper, we may use the 
small grinding wheel that we used for grind- 
ing the shell end of the spindle. The upper 
slide of the slide rest should be set at 1°, 
which will give us the required 2° taper that 
we wish to grind on the end of the spindle. 
We may feed the spindle towards the grind- 
ing wheel by means of the slide rest feed 
screw. In this case, the lathe head should 
be run at high speed and the spindle of our 
traverse grinder at low speed, just as we 


did when grinding the shell end. We must 
not force the grinding in any manner in 
this case, as we wish to produce a very ac- 
curate 2° taper, which is not to be lapped, 
but must be used just as the grinding wheel 
finishes it. The length of the 2° taper need 
not exceed five-eighths of an inch on the 
end of the spindle. 

QueEstTion.—What accessories are required 
to complete the equipment of our traverse 
grinder outht? 

Answer.—First of all, we shall require a 
lap chuck. This is simply a solid chuck to 
fit our lathe head and it has a projection 
about three-quarters of an inch in length, 
which may be ground to a 2° taper to inter- 
change with the end of our traverse grinder 
spindle. The lap chuck is a very important 
item, as all kinds of grinding wheels and 
laps may be mounted and turned true on 
the lap chuck; then, when they are placed 
on the traverse grinder spindle, we may be 
quite sure that they will run true and per- 
form first-class work. When ordering a lap 
chuck, it is a good idea to specify that the 
lap end of the chuck should be hard, al- 
though they are usually made so. 

We shall also require a medium and a 
fine grinding wheel, a copper lap which will 
be charged with No. 2 diamond powder, a 
boxwood lap, and an aluminum lap. The 
grinding wheels may be used for grinding 
hardened steel. The copper lap, which is 
charged with No. 2 diamond powder may 
be used for producing a very fine finish on 
hardened steel, and it may be used for grind- 
ing special jewels. The boxwood lap may 
be used with diamentine for fine polishing, 
and it may be used with No. 4 diamond pow- 
der for producing a very high polish on 
jewels. In this connection, it is a good idea 
to have two or more boxwood laps, so that 
each lap may be used with a certain grade 
of polishing powder and then use it for that 
particular purpose and no other. The 
aluminum lap may be used for raying ex- 
posed winding wheels and similar work and 
is usually used with a very fine grade of 
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Watch Glasses 


Always Labeled the Same 
No Need to try Something Else 


Why Change from a Life-Long 


System, which has always proven the 
best, to one which may not be as good, 
and which necessitates your Carrying 





50% More Stock to get the same results. 





FOR SALE BY ALL JOBBERS 





Hammel, Riglander & Co. 
Sole Importers 


NEW YORK, U. S. A. 
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emery or carborundum powder and water. 
What is known as 15 minute carborundum 


powder will produce an exquisite rayed ef-, 


fect on winding wheels. In order to pro- 
duce various styles of raying, it is important 
to have aluminum laps of various diameters, 
from one and one-half inch down to one- 
eighth of an inch in diameter. When we 
ray a winding wheel, we usually incline the 
grinder spindle a trifle, or, in other words, 
throw it off center, so that only the top 
half of the lap touches the work. There 
are many different effects that may be pro- 
duced in raying and the student can get a 
better idea by experimenting along these 
lines than he can obtain from any descrip- 
tion. 

With the exception of the aluminum laps, 
it is a good idea to use laps of one and one- 
half inch diameter, as this is about the larg- 
est diameter that can be used to advantage 
with our traverse grinder. 

In regard to the grinding wheels; we may 
use for the medium wheel, an Alundum 
wheel; one and one-half inch in diameter by 
one-eighth of an inch in thickness with 
three-eighths hole, grain 150, grade 0. For 
the fine wheel we may use an Alundum 
wheel of the above dimensions, grain 150, 
grade 4, elastic. These wheels are made 
by the Norton Co., Worcester, Mass., and 
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may be obtained through any supply house. 

To mount the various wheels for use on 
our traverse grinder, we may use a brass 
base, three-quarters of an inch in diameter 
by three-eighths of an inch in thickness. Any 
machinist can turn up a few brass blanks 
of the above dimensions. To prepare such 
a blank for one of our wheels, we may grip 
it in a wheel chuck and turn a “boss” to fit 
the hole in the grinding wheel. Then we 
reverse the blank in the wheel check and 
remove some of the metal from the back of 
the blank. This is not essential, but it adds 
to the appearance of the finished lap or 
wheel, Next, we shall drill a hole in the 
center of the blank, and then, with a suitable 
boring tool, held in the slide rest, we may 
bore out a 2° taper hole so that the blank 
will fit the 2° taper end of our grinder 
spindle. While we are doing this work, it 
is a very good idea to prepare a half dozen 
blanks in this manner, as, when the slide 
test is set for the proper angle, it is a very 
simple matter to do all of the boring and 
have all of the blanks exactly alike. which 
will be a decided advantage. Fig. 60 is a 
sectional view of a brass base with grinding 
wheel attached. 

To attach the grinding wheels to the brass 
base, we may use dental cement. This ce- 
ment, when properly mixed and applied, is 
the hest method we have ever found for 
this purpose. 

To attach the copper lap to the brass 
hase, we simply turn up a copper disc of 
the same dimensions as the grinding wheels 
and soft solder it to the base. 

The boxwood laps should be made the 
same diameter, but the thickness should be 
about one-quarter of an inch and_ they 
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should be recessed on the back to take the 


brass base. The brass base should fit very 
tight in this recess, then a small amount of 
dental cement should be applied and the 
lap and base forced together in a vise. A 
flat disc of heavy metal should be used on 
each side to avoid breakage. 

The aluminum laps cannot be soldered or 
cemented to the brass bases, but they may 
be turned up to fit and then attached with 
small screws through the face of the lap 
close to the center. If the screws are coun- 
ter sunk slightly, they will not interfere 
with any of the grinding operations. An- 
other method of making aluminum laps, is 
simply to use a large piece of aluminum, 
turn it to size and drive a steel taper 
through the center. In this case, we use the 
inside taper hole of our grinder spindle. 

Aluminum laps of very small diameter 
may be made in the form of a taper, just 
the same as a steel taper. Such laps may be 
used for “spotting,” which is a very beauti- 
ful finish that is easily produced. It is used 
to a great extent on the lower plates of 
watch movements. With an assortment of 
aluminum tapers of various diameters, we 
may easily reproduce any style of “spot- 
ting.” 

QvuESTION.—As our laps are made of vari- 
ous materials, how may be work each ma- 
terial down to a suitable surface for our 
use? 

ANSWER.—When we turn the brass bases, 
which are used for our laps, we use a lathe 
tool with no clearance on the top; the sides 
and end have a clearance angle of 10°. Such 
a tool will produce a very smooth surface. 

We will assume that all of the laps have 
been attached to their bases and are ready 
for the final truing. We will place the 
Alundum laps on the lap chuck and turn 
them true on the face and the edge with a 
diamond tool, which is simply a small piece 
of diamond or bort set in the end of a steel 
tool, and the tool held in the tool post of 
the slide rest. It is very essential that all 
tools which we use for truing the face of 
a lap be set exactly “on the line of centers,” 
also that the slide so that the 
upper slide of the slide rest will travel at 
right angles to “the lathe bed.” Then we 
may take a cut across the face of the wheel, 
and when we have a clean surface all over, 
we test the face with a straight edge to de- 
termine if it is absolutely flat. The slide 
rest may be shifted as required to attain this 
end. 

When the slide rest is set properly to 
produce a flat surface on the wheel, it is a 
good idea to turn the face of all the laps; 
then we may be sure that they are all alike. 
Then, all of the edges may he turned true 
later. 

To turn copper flat and smooth is often 
a difficult matter, as the copper tears out 
easily. Probably as good a tool as any for 
turning copper is what a machinist calls a 
“right hand bent side tool.” In this tool, 
the top surface is bent downward at an angle 
of 45°, and is also given a clearance of 
12° on the top. The side that is apnlied to 
the copper is given a clearance of 6°. Such 
a tool will have a shearing action, similar to 
a wood-turning tool. 

A mixture of lard-oil and turpentine will 
help to produce a smooth surface on the 
copper laps. 

Aluminum is also rather difficult to turn 
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smoothly, but we may use the same style 
tool as for copper, and kerosene will help 
to produce a smooth surface. Also a very 
bright surface is obtained by using benzine, 
which may be applied with a sponge so as 
to keep it moist all the time while working. 

The boxwood laps may also be turned 
smooth with the same tool as used for the 
copper and aluminum. 

To produce the final smooth surface on 
the above laps, we may lap them smooth 
on a cast iron lap by hand. In such cases, 
we use very fine emery powder and plenty 
of water with the copper and aluminum 
laps, rubbing them on the lap with short, 
circular motions. With the boxwood laps, 
we use very fine sandpaper which is placed 
on the clean surface of the cast iron lap. 
An excellent surface may be produced on 
all of the laps in this manner. 

(To be continued) 





Notes of the Horological Institute 
of America 





HUS far about 41 applications for certi- 

fication have been received by the 
Institute. The first man to apply for ex- 
amination was William J. Carr, Newport, 
R. I. He is 40 years old, is in business for 
himself and has been working at the bench 
for 22 years. 

The second is Fred W. Schroepfer, now 
employed by Frances B. Wallen, Camden, 
N. J. Mr. Schroepfer has been at the bench 
for 30 years and is now 46 years old. Can 
adjust a watch to five positions. Mr. Wallen 
writes that he is anxious to get a “certified 
watchmaker” (presumably from his em- 
ployees) as soon as possible. 

The third application is from C. G. 
Wetzel, Wheeling, W. Va. He is 35 years 
old, has been at the bench for 17 years and 
can adjust a watch to five positions. He 
is now employed by J. B. Baum Co, 

* * x 


The London J//orological Journal in its 
issue of March, 1922, has reproduced in full, 
the booklet conceived and written by Robert 
I*. Nattan, of the JEWELERS’ CrrcuLAR, and 
member of the Executive Committee of the 
Horological Institute of America. Nearly 
four pages were devoted to a description 
of the institute by the editor, L. Reverchon, 
of L’ITorloger, published in Paris, France. 

lferd. T. Haschka, well-known horologist, 
and head watchmaker, with Tiffany & Co., 
who is a member of the Executive and Cer- 
tification Committees of the H, I. A., is 
also a member of the London Horological 
Institute. 








More than 5,000 people visited the new 
store of Jacob Bennett, Inc., jewelers’ Taze- 
well & Granby Sts., Norfolk, Va., recently 
on the occasion of the formal opening of 
the store. During the morning every visitor 
was presented with a carnation and at 1.30 
Pp. M., 4,000 of these had been distributed 
and the supply exhausted. The store which 
had been prepared over a period of two 
wecks for the opening day, was decorated 
for the 3askets of flowers 
adorned all the show cases, while the stock 
had been specially arranged for the recep- 
tion which extended to the store’s 
patrons. 


occasion. 


Was 
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BE PROGRESSIVE — NOT BACKWARD 








GREATER ACCURACY 


METRIC GAUGING 


MADE IN FRANCE 


QUALITY—FINISH—CORRECT SHAPE 
The Standard for Over Sixty Years 





GREATER ACCURACY in the Sensinn of Watch Glasses is a matter that concerns every Watch- 


maker and Jeweler, and with this end in view— 


CROWN WATCH GLASSES are labeled in accordance with tte METRIC GAUGE while 
the old 16th numbers are retained on the labels for the purpose of comparison. These 16th numbers 
correspond exactly with their actual 10th millimeter equivalents. For example: 18 6/16 and not 
18 5/16 equals 415 meaning 41 5/10 millimeters. This Important Feature Distinguishes CROWN 
Watch Glasses Above All Others. 


THE OLD CUSTOM of labeling watch glasses by |6ths has led to endless confusion, inasmuch 


as the gauging by this antiquated method always lacked accuracy and uniformity. 


THE METRIC SYSTEM—hbased on scientific principles—supplies a method of gauging that is abso- 


lutely reliable and the general adoption of this system is only a matter of a short time. 
THE METRIC GRADUATIONS being so much finer than the divisions of 


the 16th gauge, it follows that metrically gauged glasses run closer to size and 
are more accurate and uniform than is the case with the old 16th glasses. 


THE ADVANTAGES of the finer metric divisions consist in there being from 
22 to 23 metric sizes to every series of 16 sizes on the old 16th gauge. 


Example A: The old series 12 even to 12 15/16 has 16 sizes. On the metric 


gauge this series is divided into 23 sizes. 


Example B: Taking the old series beginning with 6 even and all the way 
through to 21 15/16, these amount to a total of 256 sizes. On the metric 
gauge these series are divided into 361 sizes—that is to say, 105 more sizes— 
an increase of 40% in accuracy. 


METRIC GAUGE for DIAMETERS & HEIGHTS 
With Bezel Gauge 


any Diameter: THIS METRIC GAUGE is a great convenience in gauging your stock 

i of glasses in accordance with the finer and more reliable metric divisions. Its 

iL i il Operation is Extremely Simple. The Divisions on the Dial signify 10th 

fo a Millimeters. The watch glass shown on the gauge measures 41-5/10 m/m 
meaning 415 as shown on the label of the glass. 


Height: Press the underside of the watch glass against the small rod projecting 
through the lower end of the gauge and the dial pointer will indicate the 
height on the inner circle figures. 


Bezel Gauge: By means of this sliding attachment a watch bezel can be readily 
gauged in the same manner as a watch glass and thus the required size of the 
glass is quickly determined. 


METRIC WATCH GLASS CABINETS 


© AL LANA | Hh These Cabinets are provided with metrically numbered partitions for Miconcaves, 
) ee — Genevas, Lentilles, etc. SEE NEXT PAGE. 
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An address by E. P. 
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Lilley, Milford, Mass., 
of the Horological Institute of America, and Dean, New England Jewelers Institute, 
before the recent convention of the Massachusetts Retail Jewelers’ 

held at Worcester, Mass. 


Chairman of the Committee on Certification 

















HE Horological Institute of America is 

a big broad minded, unselfish, absolutely 
on the level proposition, It was conceived 
in the mind of one who had a vision; his 
thought being that America with its vast 
wealth of mechanical genious, and resources 
in the way of money available for technical 
education, could produce as fine watch- 
makers as are made in the world; the idea 
being to train those whom we already have 
to become more efficient where it is neces- 
sary, and to give the new student the ad- 
vantage of a thorough training under a 
standardized curriculum, which would cre- 
ate a good number of really trained watch 
repairers. The system of apprentices has 
proved inefficient in both quantity and qual- 
ity. It has become known and is generally 
acknowledged by those who have made a 
study of existing conditions that the only 
way to supply the constantly increasing de- 


mand for good workmen is through the 
medium of technical schools. 
These institutions should, and I believe 


will be under the supervision of just such 
an organization as the Horological Institute 
of America, which would at all times be 
able to determine whether they are giving 
the student proper training, and as time goes 
on to constantly insist that the standard of 
efficiency be raised until we produce in the 
future the best mechanics possible to be pro- 
duced anywhere, Owing to the demand at 
present being so far in excess of the supply 
it will have to be brought about as time 
goes on. At present the temptation is too 
great both to student and employer to ac- 
cept positions before they are properly 
trained and to employ men too soon. 
Some of the reasons why we need an 
organization like the Horological Institute 
of America are these: It is estimated that 
we have about 45,000 repairers in America. 
Of these, it is accepted as a fair average 
some 2,000 retire each year. This makes 
it necessary to produce this number every 
year in addition to the fact that we are now 
about 4,000 short of the present need in 
normal times. I have made a careful study 
of this shortage, as chairman of the com- 
mittee on skilled workmen of the National 
Retail Jewelers Association, and in New 
England we found but four apprentices, and 
throughout the country the proportion was 
about the same, When we consider that 
perhaps not more than 500 or 600 are turned 
out from all the horological schools each 
year, and that many of them leave before 
they are properly trained, it is easy to see 
that annually we are producing about one- 
third the number needed, and of that num- 
her perhaps half have not finished tro‘ning. 
Is it any wonder that 70 per cent of all the 
Watches sold in this country are foreign 
made? Are we to allow one of our finest 
and most dignified industries to suffer to 
this extent, for the lack of a little co-opera- 
tion: Are we going to continue to sit by 


and see thousands of watches butchered and 
put out of business each year, or are we go- 
ing to put our hands into our pockets and 
into the other fellow’s pockets and save this 
situation? The MHorological Institute of 
America says that we are going to remedy 
these things. We are going to make what 
is now a trade into a profession. We are 
going to dignify this profession by insisting 
on the best possible training of the future 
ratchmakers. We are going to give the 
student the right to standardize his effi- 
ciency through certification, 

We are going to make it desirable for the 
employer to insist on certified repairers, and 
create a public demand for work to be done 
by certified watchmakers. 

This is not to be done in one year or 
perhaps five, nor is it to be done in a spirit 
which will embarrass or injure any man 
now in the craft, but rather in a spirit of 
helping everyone to become better trained 
and thereby become more valuable, and as 
his earning power becomes greater, he be- 
comes a professional man, like the dentist, 
the engineer, or the optometrist, We be- 
lieve the watchmaker should be where he 
used to be, and where he ought to be—that 
of the expert mechanic of the community 
in which he lives. 

One thing that the trade very much needs 
at the present time is the standardization of 
curricula or courses of study in the schools. 
There are too many short courses in hor- 
ology which do not develop competent 
watchmakers, and every effort should be 
spent in developing and enlarging those 
schools which now have, or will adopt later, 
a thorough course of instruction. The 
method of instruction which is most efficient 
for producing good watchmakers should be 
universally followed. Some of the existing 
horological schools in the United States are 
doing good work, but in general the students 
do not stay in school long enough to get 
thorough instruction. The students should 
be encouraged to remain in school until 
they have graduated, rather than be induced 
to start at the bench for a small wage when 
they are barely able to do the most simple 
kind of repair work, To encourage a boy 
to leave school prematurely is working 
against the best interests of both the boy 
and the trade. 

The only way good watchmakers can be 
obtained will be by paying them good wages. 
Neither endowed schools nor government 
assistance is going to solve this problem 
it is strictly up to the retail dealer himself 
to pay wages sufficient to encourage young 
men to study watchmaking. In order to pay 
good wages the jeweler must ask reasonable 
prices for repair work and must get away 
from the old habit of doing a lot of real 
work free of charge and then putting an 
insufficient charge on the balance of the 
work, Any man on the street can clean 
an automobile, whereas, not one man in a 
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thousand could properly clean a watch, yet 
the charge for doing these two widely 
divergent jobs is practically the same. As 
long as such conditions hold, there is going 
to be a shortage of watchmakers. 

The Horological Institute of America 
was instituted last May at the instance of 
the National Research Council, and the fact 
that it was started under these auspices is 
very fortunate indeed, as the prestige given 
to the movement is beyond measure. Its 
objects are: 

(a) To demonstrate and emphasize 
the importance and value of a thorough 
knowledge of the Science of Horology. 

(b) To formulate a course of study 
and practice in the higher branches of 
horological knowledge. 

(c) To develop standards for horo- 
logical schools and to cooperate for their 
betterment , 

(d) To establish a system of varying 
attainments for watch and clock makers 
and to issue graded certificates to such 
applicants as shall, through careful ex- 
amination, demonstrate their worthi- 
ness to receive them. 

(e) To confer “Honorary Degree” in 
recognition of individual attainments in 
horological discovery, science, or prac- 
tice, 

(f) To encourage, in all suitable ways, 
young men and young women to adopt 
horological industry as their life work 
or profession. 

(g) To endeavor, by the employment 
of all proper means, to elevate and dig- 
nify the art, science and practice of 
horology; to the end that persons of 
high aims and worthy character may 
realize that through their choice of that 
profession they may worthily 
their fellow men. 

(h) To employ all right and suitable 
means to secure for the science itself, 
and for its professors, instructors and 
students, the respect and dignity which 
appropriately belong to them, and to 
which they are therefore justly entitled. 

(i) To serve as the appropriate cen- 
ter for the reception and diffusion of 
scientific information relating to all 
horological matters through publication 
of articles of informing or instructive 
character, 

(j) To co-operative with individuals 
and with other organizations, in sincere 
endeavors to advance the interests of 
horological science and practice, and in 
the work of collecting interesting and 
historical timepieces and 
literature. 


serve 


horological 


The executive office is at Washington, and 
will co-operate with the National Research 
Council, There are many benefits to be 
derived from the Institute. One of the im- 


portant ones is the certification of watch- 
makers, of which I am_ perhaps most 
familiar, The examinations which will be 


given at the applicant’s own bench, and the 
work done with his own tools, with which 
he is most familiar, and in the environment 
in which he is at will consist of a 
demonstration of his ability in repair work, 
and the answering of ten questions, which 
will tend to show that he understands what 
he is doing and why. The tests for both 


Case, 





(Continued on page 131) 
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THE PERFECT 
WATCH CRYSTALS 








LENTILLE CHEVEE 


Our LENTILLE CHEVEE is a highly polished crys- 
tal, its height being the same at edges as at center; 
thus allowing the watch hands free play. 


The progressive jewelers know the merits of such 
a crystal, and the K. K. LENTILLE CHEVEE is be- 


ing more extensively used than heretofore. 


If you want to dress a watch to the satisfaction of 
customer, fit it with a K. K. LENTILLE CHEVEE 


crystal. 


Ask your jobber for samples and illustrated booklet 


Manufacturers and Importers 


KONISHI KOTAKUDO COMPANY 


110-116 Nassau Street, New York City 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3850—Clock Mainspring 
Winder._/ am _ sending, under separate 
cover, a l‘'rench clock mainspring winder. 
We have had this tool on hand for several 
years, but never knew how to use it. Can 
you advise us if this tool is complete and 
if so, how it ts used? G. P. H. 

ANsweR—We have examined the winder 
in question, which is an excellent tool for 
the purpose. The writer has used the same 
type for several years and we think it is 
the most efficient tool you can use for in- 
serting mainsprings in a barrel. 

Fig. I is a rough sketch of the tool. 
These winders, as received from the manu- 
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facturer, require some work to adapt them 
to our pur;ose. The end of the cross bar 
is usually flat and it is necessary to form 
a plug or hook, as shown at A in the sketch. 
This is simply a stud shaped to fit into the 
outer hole of the mainspring. We assume 
that you have an assortment of arbors of 
various diameters, so that you can select an 
arbor of approximately the same diameter 
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a8 contained in the clock mainspring barrel. 
With the proper size arbor in the spindle of 
the winder, then we set the cross bar, so it 
will wind the mainspring to the required 
diameter to slip inside the barrel. This may 
be done, after the loose mainspring is at- 
tached to the hook on the arbor and the 
hook on the cross bar. Then, with the 


ratchet set in the proper direction, we sim- 
ply wind the spring until it will slip loosely 
inside the barrel. Our next step will be to 
place the mainspring barrel over the main- 
spring as far as possible, reverse the action 
of the click, and release the mainspring cau- 
tiously until it rests against the wall of the 
mainspring barrel. This step is shown in 
figure two. Then we disengage the cross 
bar from the mainspring and raise the 
cross bar up at right angles to the spindle. 

As shown in Fig. 2, the mainspring 
is only inserted part way in the barrel. 
Then, we grasp the barrel in one hand 
firmly, and proceed to wind the mainspring. 
It will slip around in the barrel and as we 
press the barrel forward with each turn, the 
mainspring will be gradually forced into the 
barrel. We keep on winding, until the bar- 
rel hook finally engages the hole in the 
outer end of the mainspring. 

When we insert very strong springs in 
this manner, there is always the risk of a 
spring slipping, with the possibility of in- 
juring our hands. We may use “safety 
first” by wearing a heavy glove when han- 
dling such springs. 


Question No. 3851—Standard Watch 
Screw Threads.—What standard, if any 
is used in the watch factories in making 
screws? I often have to replace screws in 
watches, where the hole has been stripped 
out and it seems impossible to obtain screws 
to fit. None of my screw plates will cut a 
screw to fit in American watches. J. J. P. 

ANnswer—Watch screw threads are not 
standardized in the sense that we under- 
stand regular machine screw threads. Each 
factory seems to have a special system that 
they have adapted to their particular re- 
quirements. Watch screw threads are usu- 
ally of the sharp V-form and generally of 
the 45° angle for screws that are used in 
brass or nickel; although 60° are often used 
for steel parts. ‘ 

Some of the watch factories use the cen- 
timeter as the unit for all measurements 
with the exception of the pitch, which is 
expressed in inches. Screws made under 
this system may be from 100 to 300 threads 
per inch and the diameters range from .0120 
cm. to 0.020 cm. 

Other factories use the English system 
for all measurements and in such case we 
have practically the same thing as large 
machine screw threads, except that we are 
working with much smaller dimensions. 

As to standard sizes; if we select screws 
of the same diameters from several makes 
of watches and examine them carefully, we 
will find that the pitch, or number of threads 
per inch will vary considerably, even in 
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screws of identical diameter. 

It would be a wonderful improvement in 
the entire watchmaking industry, if all the 
factories would adopt a standard size or 
sizes for watch screw threads. Take case 
screws, for instance; it would be a great 
help to the watchmaker if all case screws 
for a certain size watch were made with a 
standard size body and head, with a uni- 
form shaped head and standard pitch. Other 
screws could be standardized likewise. 

Obviously, we cannot expect any such 
move from the factories, as it would be a 
very expensive item for the factories to 
make such a change in their system. 

In regard to replacing screws in watches 
in which the threads have been stripped, 
there are two methods you may follow. 
Most of the factories can supply screws with 
“large thread” and “extra large thread,” 
The supply houses do not always carry such 
screws but they may be obtained from the 
factories. They are not made for all 
screws, but are usually available in the most 
used types, such as case and pillar screws. 
The other method is simply to have on hand 
a good Swiss screw plate with taps to fit 
each thread. Then, when we require a new 
screw, we simply tap out the stripped hole 
slightly larger to obtain a clean thread and 
make a screw to fit this thread. 

Question No, 3852—To Restore Gold 
Clock Case.—What is the best way to 
clean a gold or. gilt clock case so it will 
look like new? G, P. H. 

ANswer—Much depends on whether the 
gold is worn off the case or whether it is 
merely tarnished. These cases are usually 
copper plated or brass plated, then they are 
given a gold plate in a 24K Roman coloring 
solution and then are lacquered to protect 
the fine gold finish. If your .case is simply 
tarnished, you may clean it by removing 
the old lacquer with hot potash solution, 
then dip in a sodium cyanide solution (1 
oz, to a quart of water) and then brush 
it thoroughly with bicarbonate of soda, ap- 
plied in a moist state with a hand scrub 
brush. If the case cleans nicely in this 
manner and has a good yellow color you 
can simply relacquer and complete the job. 
If the gold appears to be worn off, then 
your only recourse will be to color it in 
a fine gold solution. Of course in this case, 
you will require a jar of solution large 
enough to immerse the clock case in. A 
low voltage will plate the case, although it 
may take more time than to color a small 
article. It is quite possible to color a 
good sized clock case with three dry bat- 
teries; it simply takes longer to do the 
actual plating. If you maintain your color- 


ing solution at about 180° and plate for | 


from 15 to 30 minutes you may obtain a 
very satisfactory deposit. A solution that 
is run hot and plated very slowly as such 
a job would be done with three dry bat- 
teries, will give a very rich yellow color, 
providing you have a suitable solution. 








The first display of wireless equipment 
at New Castle, Pa., was exhibited last week 
in one of the windows of the Mather Bros. 
jewelry store. The Patch wireless telephone 
made by the Pennsylvania Wireless Corpora- 
tion of this city, was displayed and the 
rapid progress made by the company was 
clearly demonstrated. 
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Developments in Electro Plating 





Written expressly for THe JEWELERS’ CIRCULAR 
by Electrographer. 


[JURING the war, it would be safe to say 
that more research and experimental 
work was carried out in relation to hitherto 
uncared-for subjects under the auspices of 
government departments, university authori- 
ties and manufacturers’ associations than 
ever they had received before in all the 
course of their history. From potato pro- 
duction to plating by electricity, from many 
an unconsidered trifle as they had been 
imagined to be, to things palpably important 
to winning the war, new discoveries were 
made from day to day. If some of the re- 
sults in certain directions may not seem to 
be commensurate with the money and highly 
skilled and expert labor expended to gain 
them, it is a sure satisfaction to know that 
such investigations have been made along 
those particular lines and that nearly every 
avenue that might have led to great dis- 
coveries has been pretty fully explored. 

Although very great things failed to re- 
sult to electroplating from these investiga- 
tions, undoubtedly some new data and one 
yr two fresh formulas of more or less 
value accrued. For instance, the question 
of cost versus rolled nickel anodes has been 
a vexed one ever since the first ones were 
used. Most people in the trade have heard 
some pretty hot arguments on the subject 
at one time or another, but the following 
facts deserve every consideration. Five 
years of very close investigation by a lead- 
ing expert has fully established the fact 
that cold rolled malleable nickel anodes 
give the best service, especially in hot 
chloride baths. If annealed by heating to 
a dull red color and allowing to cool slowly 
before using, most nickel anodes give better 
service and it seems rather surprising that 
this was not more generally recognized be- 
fore. The same remark applies to hard 
metal anodes of other kinds as in deposit- 
ing iron, of which a good deal is done in 
some branches of business. 

The establishment of the fact that better 
results are got with a warm nickel solu- 
tion only bears out the experience of the 
writer, who for years has urged that an 
ordinary sulphate solution worked in a 
perishingly cold atmosphere is only losing 
time and money for its owner. It has been 
demonstrated that a bath made up per gallon 
of hot-water from 2 Ibs. of nickel sulphate; 
3 ozs, of nickel chloride and 3 ozs. of boric 
acid worked at a temperature of only 80 
deg. F. gives a good and strongly adherent 
deposit in 5 minutes at an amperage of 50 
per square foot of cathode surface. 


One thing that has had a severe knock 
on the head by recent investigations is the 
addition of chloride of sodium to nickel 
plating solutions. This is a thing much 
practiced in the United States and has lately 
found favor in England and in Europe 
generally. The writer has always con- 
demned it for several good reasons and is 
glad to see his opinion is supported by 
those who have directed special and con- 
stant attention to the matter for some time. 
The conductivity of the nickel sulphate, or 
double salt, bath is notoriously bad but the 
improvement obtained by the use of com- 
Mon salt is a doubtful one. At any rate 
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chloride of nickel appears to have a better 
effect than chloride of sodium and the small 
percentage of boric acid seems to help and 
to have no bad results, 

That the resistance of an ordinary nickel 
solution is lessened very considerably by 
the difference of the temperature on a hot 
Summer’s day from that of Winter weather 
has been patent to all who have had any 
experience in handling such solutions. At 
80 deg. F. almost any commonly used nickel 
solution recipe will give better results than 
at 55 deg. F., but 150 deg. F. is now found 
to be none too hot for rapid plating. It is 
well known that “stripping” or “flaking,” as 
it is variously called, is less frequent in 
warm, dry weather than in a cold, wet at- 
mosphere, In the hot solutions it is seldom 
met with, and when it is, may generally be 
put down to inefficient cleaning. Moreover 
the deposit is tougher and whiter as all 
quickly deposited nickel is from almost any 
solution, 

It is not surprising that the usual troubles 
attending the working of an electro brassing 
solution to almost any recipe should come 
in for close attention during the war. 
Many of these troubles are too well known 
to need detailing here. Unfortunately the 
heating of the solution in some cases only 
seems to make matters worse. All platers 
know the difficulties arising from brass 
anodes, from trying to make two such an- 
tagonistic metals as copper and zinc to com- 
pose their differences and combine to make 
a good brass or from befouled solutions, 
not to mention others of apparently minor 
importance, but of major-mischief making 
powers in many cases. 

Probably platers would pardon the trouble 
if only the results of their working proved 
satisfactory. To do away as far as possible 
with the troubles and to ensure that the 
results should be satisfactory, claimed the 
attention of experts at the universities and 
elsewhere. In examining the workings of 
many solutions it was found that the prin- 
cipal crop of troubles arose from failing to 
observe the standard ratios of copper, zinc 
and free cyanide, in nearly every case. As 
a result of the frequency of troubles from 
this source a solution made from a recipe as 
follows came into general use: To each 
1,000 grammes of water the constituents 
were: cyanide of copper and potassium, 20 
grammes; zinc potassium, 20 grammes; bi- 
sulphite sodium, 20 grammes; sulphate 
sodium, 15 grammes; carbonate sodium, 15 
grammes; chloride ammonium, 2 grammes; 
and cyanide of potassium, 1 gramme. 

The advent of stainless steel has brought 
some new problems for the plater. It has 
been found that this is less amenable to the 
electric influences of many solutions that 
were successful with ordinary steels. Even 
the usual copper ones, with which steel 
was coated previous to other deposits, failed 
to make a successful job of coating the 
new chrome steel. The writer has always 
been used to coating ordinary iron and steel 
with nickel direct, without an intermediate 
coating, but with the stainless variety this 
has not been possible. The most satisfactory 
coating proved to be one of zinc obtained 
by the use of a cyanide of zinc solution. ; 

One of the newest developments is in 
cobalt plating. This metal is now cheaper, 
and giving a good white and hard deposit 
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inexpensively it seems to supply a middle 
place between nickel and silver plating. As 
it is whiter than nickel and stands the at- 
mosphere well without tarnishing it is likely 
to become a favorite covering for many 
classes of cheap goods. As it can be de- 
posited with great rapidity the extra cost 
of the metal over nickel is reduced. Taking 
a high polish which, in a dry atmosphere, 
is retained practically unimpaired, it needs 
no protection from lacquer nor the constant 
cleaning that silver requires, Being harder 
than silver it wears as well as nickel. 


A so-called discovery in regard to silver 
plating, which was recently loudly heralded, 
many of us found out years ago. It was 
the fact that the richer the solution is in 
metal the greater amperage could be em- 
ployed and the more rapid is the rate of de- 
position, This is true of most electrically 
deposited metals and the discovery was 
made more years ago than some of us like 
to remember. To trot this out as a new 
discovery now is—to put it mildly—charac- 
teristic of the young man of the day who 
knows all about it. 


The mistake the older men made was in 
not exploiting the fact, but the times were 
hardly right for it then. It must be remem- 
bered that everything was on a smaller 
scale then and electro-plating was a mere 
infant in arms. The slower process suited 
the times. For instance, in a one man shop 
the deposition of a good coating of silver 
or nickel in five minutes would be no gain 
or very little. It would mean an empty 
vat for best part of the time, because there 
would be no time to prepare the work to 
take the place of that being plated, while 
under the slower method the vat need not 
be empty until the day’s work was done, 
and providing there was enough to keep 
him going the plater prepared and plated 
in regular succession the whole day long. 

The days were more leisurely then but 
with mass production newer methods are 
requisite; that, however, does not justify 
anyone in boosting them as new discoveries, 
It was too long a fiction with the old timer 
that the quality of the deposit suffered with 
the increased speed with which it was done. 
Within certain narrow limits that is true, 
but it was the duty of the enterprising plater 
to outstep those limits. This has now been 
done and the rate at which deposits can be 
secured surprises the old timer and the 
quality of them dumfounds him. It is 
not long since it used to be said, especially 
of nickel, that a bath too rich in metal 
never worked well. What would such 
people say of the methods of the present 
day? 

Like everything else electro-plating has 
to move with the times and the near future 
will see some fresh developments that will 
bring a new era to the business. Some of 
the newer metals have to be electrolytically 
conquered, such as aluminium, which as a 
coating for iron goods will have a very 
large field of enterprise. 








O, Miserere! (Yeh—It’s Latin) 
Lawyer—“Will $25,000 for breach of 
promise be punishment enough for him? 
The Aggrieved—“No, I want him to 
marry me.”—The Owl. 
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The Horological Institute of America 





(Continued from page 125) 








work and answers will be prepared at the 
U. S. Bureau of Standards, under the 
supervision of Dr, A. F, Beal of the bureau, 
who is also secretary of the Committee on 
Certification of the Horological Institute of 
America. 

That the U. S. Bureau of Standards is 
in hearty accord with this arrangement is 
shown by the following letter: 


Department of Commerce 
Bureau of Standards 
Washington, 

January 5, 1922. 
Edwin F. Lilley, Chairman, 
Committee on Certification 
Horological Institute of America, 
Milford, Mass. 
Subject : Cooperation. 


My dear Mr, Lilley: 


1. Replying to your letter of Decem- 
ber 20th, with reference to cooperation 
of the Bureau of Standards with the 
Horological Institute of America, I will 
state that the Bureau will be very glad 
indeed to cooperate in every way pos- 
sible in the improvement of the science 
of timekeeping. Any assistance we may 
be able to render in the matter of 
specifications and tests for timepieces 
will be very gladly given, 

2.In regard to testing repaired 
watches which may be submitted as 
evidence of the skill of applicants for 
grading by the Horological Institute, 
it will probably be necessary for the 
Bureau to charge a fee for such test- 
ing work, since the regulations of the 
Bureau require that a fee be charged 
for all routine tests except those carried 
out for State or Government institu- 
tions. These fees, however, are in 
general relatively low and should in no 
way interfere with the cooperation be- 
tween the Bureau and the Horological 
Institute, . 

Respectfully, 

S. W. Stratton, Director. 


The examination consists of two parts, a 
practical job of repair work and a written 
examination. Both parts of the examina- 
tion are held in the city in which the watch- 
maker to be examined lives, except when 
this is impractical, It may be that occa- 
sionally it will be necessary to hold the ex- 
amination at a nearby point. 

Three grades of certificates are granted, 
each representing successive steps in ad- 
vancement. The general requirements of 
tach grade, and the title to be applied, are 
as follows: 

Certified Junior Watchmaker: Cleaning 
watches and fitting ready-made materials, 
such as staffs (including truing and poising 
the balance), jewels, and mainsprings. 

Certified Watchmaker: Saine as above, 
with the addition of making staffs (in- 
cluding truing and poising the balance), 
setting all types of jewels, repivoting, mak- 
ng clicks and springs, finishing rough 
Wheels and pinions and fitting them to 
watches, bushings, making a cock or bridge, 
replacing pallet stones and roller jewel, ad- 
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justing lever escapements, hairspringing, 
and moderate requirements in timing under 
practical service conditions. 


Certified Horologist: Same as above, 
with the addition of wheel-cutting, repair- 
ing complicated watches, and high require- 
ments in adjusting a watch to five positions 
and to temperature, 

In the repair portion of the examination, 
a 16-size watch having 15 or more jewels 
shall be used for each grade, It must be 
supplied by the applicant. It will first be 
sent along with the application for exami- 
nation to the Secretary of the Certification 
Committee of the Institute for registry and 
such intentional injury as the Certification 
Committee may desire to be eliminated by 
repair, Then it will be returned to the ap- 
plicant for repair. After repair, the appli- 
cant will return it to the Certification Com- 
mittee for grading. He shall also send with 
the watch a statement made under oath be- 
fore a notary public, sworn to by himself 
and some other competent watchmaker ac- 
ceptable to the Institute, that he did all of 
the repair work done on the watch since 
it last left the Certification Committee, and 
that he did it without aid. A watchmaker’s 
employer is not barred from serving as a 
voucher. The responsibility is placed upon 
the applicant to obtain a watchmaker, pre- 
ferably a responsible jeweler, who is ac- 
ceptable to the Institute and who will serve 
as voucher in the examination. 


Provision for the written examination of 
each applicant will be made after the re- 
ceipt of his application, When arrangements 
have been completed, the applicant will be 
notified as to the time and place of the ex- 
amination, and perhaps as to who shall 
serve as monitor. Some sample questions 
accompany each application blank suitable 
for each grade, 


The certificates for the VARIOUS 
GRADES MUST BE OBTAINED IN 
PROGRESSIVE ORDER BEGINNING 
WITH THE LOWEST, or “Certified 
Junior Watchmaker.” An applicant will 
not be examined for any grade of certifi- 
cate until he has obtained the certificate for 
the grade below. The men who adopted this 
provision are men of high attainments in the 
watchmaking profession, In adopting this 
provision, it was recognized that there are 
in the trade a very large number of men 
whose qualifications are above the require- 
ments of the lowest grade, but it was 
adopted because it was thought best for 
watchmakers taken individually, to place 
everybody upon the same basis and have the 
certificates for the various grades obtained 
in succession. 


There has been criticism submitted by 
expert watchmakers as to the advisability 
of insisting on them taking the Junior 
Grade, and then the higher grades in rota- 
tion. This matter was gone into very thor- 
oughly, and when we consider that men of 
the type of Mr, Ferdinand T. Haschka, head- 
watchmaker at Tiffany’s, Mr. Stein of Patek 
Philippe, Mr. Freund of the Howard Watch 
Co., Mr. Bowman of the Bowman Technical 
School, Mr, DeLong of the Illinois Watch 
Co., and Dr. A. F. Beal of the Bureau of 
Standards, and many others, all approved of 
this method, there seems to be no doubt as 
to its wisdom and practicability. 


CIRCULAR 


131 


Mr. Playtner of the Elgin Horological 
School said: “Your plan for certification of 
watchmakers seems to be very well thought 
out. It looks like a master idea.” 

Mr. DeLong of the Illinois Watch Co., 
says, “I would like to take the examination 
of Certified Horologist, or all three grades 
if necessary. While of no special benefit to 
me, but I would do so in the spirit of en- 
dorsement of the idea.” 

I want to quote from a letter received by 
the committee from one of America’s best 
informed and skilled watchmakers : 

“As soon as the public begins to know of 
the certified watchmakers, they will go to a 
store and ask the jeweler if he employs cer- 
tified watchmakers and unless he does, he 
will lose many a job of work, in fact, I be- 
lieve the jewelers will use it as an adver- 
tisement. The general results will be that 
the jeweler with the certified watchmaker 
will get the best of the business eventually, 
and the poor watchmaker will have to study 
and improve or go into some other business. 

Mr, Swartchild of Chicago, speaking re- 
cently of the Horological Institute of Ameri- 
ca, organized to assist in educating young 
men and women as watch repairers, gave 
it as his opinion that every young man and 
woman should take specialized training in 
some line; and watch repairing, he pointed 
out, is a scientific and therefore an inter- 
esting occupation. The aim of the Horo- 
logical Institute of America is to place 
watch repairing on a higher and more scien- 
tific plane, and once this has been accom- 
plished the thoroughly trained repairer will 
naturally be rewarded with higher compen- 
sation such as scientific occupations merit 
and receive, I am so glad the Horological 
Institute of America has been organized,” 
Mr. Swartchild declared, “for I know it will 
result in benefiting the watch repairer him- 
self and the jewelry trade in general.” 

The ambition of the Horological Institute 
of America is to be of practical assistance 
to every branch of our business, It is hoped 
that it will receive the support of all in- 
terested in the trade. This can be done by 
becoming a member, or by forming local 
branches, and most of all responding in a 
whole hearted way when asked to help in 
any of its many functions. Many of the 
men who have given their time and energy 
are among the older and most influential 
members of our trade, One, Mr. Webb C. 
Ball, one of our vice-presidents has died 
since we incorporated. He gave us much 
valuable assistance and will be greatly 
missed in our future councils. 

We are doing this for the present watch- 
makers in part, but more especially for 
those to follow us in time to come. 








Loot valued at $800 was stolen from the 
display window of the E. W. Chamberlin 
jewelry store, 324 S. Main St. Akron, O., 
just before daylight on Monday, March 20. 
The robbery was discovered by Patrolmar 
Turner and a Western Union telegraph boy 
A paving brick had been thrown through 
the window. The thieves did not enter the 
store, but used a hook to get the jewelry 
and watches. The police were notified of the 
robbery and the flying squadron was sent 
to search for the thief, but no trace of 
him has been reported. 
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Mr. A. E. Kyburg in Business 


Mr. A. E. KYBURG, who was for several years with WOLFSHEIM & SACHS, INC., and the 
UNITED NOVELTY WORKS both of New York City, has started business on his own 
account and has formed a partnership with Mr. A. R. MARON, formerly owner of the 
MARON WOODWORKING CO. This partnership will be known as MARON MANU- 
. FACTURING CO., 519 WEST 45th ST., NEW YORK, and will make a full and complete 























line of WINDOW DISPLAYS, SHOW CASE TRAYS, WINDOW PLATFORMS and 





BLOCKS, TRAVELLING TRAYS, BOXES AND NOVELTIES. 





THE MARON MANUFACTURING CO. has taken over the plant and equipment of the 





MARON WOODWORKING CO., one of the LARGEST fancy woodworking plants in 
New York City, and are in a position to turn out GOOD QUALITY MERCHANDISE at 
SANE PRICES together with a SERVICE that has won a host of friends for both Mr. Maron 








and Mr. Kyburg. 





YOUR PATRONAGE is earnestly solicited by this concern who assures you RIGHT 
PRICES, PROMPT DELIVERY, and QUALITY MERCHANDISE. 
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What You Must Do 


To Succeed! 





A young man asked one of our big men in this 
country what he considered the secret of success. 
The big man said, “Know your work.” 

Bradley exists for the sole purpose of putting 
young men on their feet for life, of training them to 
know their work so well that they can hold their 
own anywhere, among the big men in the line. 

You would like to be able to hold down a first- 
class position in a first-class shop, drawing the salary 
of an expert watchmaker, jeweler and engraver, but 
can you deliver the goods? If not, let Bradley help 
ou. Don’t put it off another day. A course at 

radley will make you the big man in your line. 

“A good trade is better than a bank account, for 
you cannot lose it.” 

Bradley has the men—instructors who for years 
have devoted their entire time, thought and energies 
to teaching watchwork, jewelrywork and engraving. 

At Bradley nothing is lacking that is necessary to 
make you an expert workman. 

Get our latest catalogue. Address 


Bradley Polytechnic Institute 


Horological Department C, Peoria, Ill. 
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Notes From Iowa 





A. C. Thompson has taken a position at 
the Harry Pfiffner jewelry store at Emmets- 
burg. 

G. L. Jensen, Dike, 24 years a jeweler, 
has disposed of his stock and has announced 
that he will go west. 

G, F. .Rathbun is in charge of the watch 
repair department of the new Marks jewelry 
store at 148 Broadway, Council Bluffs. 

Charles H. Johnson, jeweler at Leon, has 
leased a fine new bungalow on Main St. from 
1. B. Kirk and will make his home there. 

Trailor & Bickett, jewelers at Atlantic, 
have purchased the jewelry stock of John 
Morris at Carson, They took possession last 
week, 

Dubuque jewelers belonging to the jewel- 
ers’ bureau of the Chamber of Commerce 
have voted to close their stores at 6 o'clock 
in the evening. 

Work on the new Allen jewelry store at 
Jefferson is going forward rapidly. Mr, Al- 
len intends to erect one of the most modern 
buildings in the State. 

W. W. Kentner, Afton, was in Des Moines 
recently laying in a supply of new watches 
and jewelry, He is using the papers to let 
the Afton folks know about it, 

Robert Smith of New Hampton has sold 
his jewelry store to C. A. Carlson of Min- 
neapolis. Mr, Carlson has taken possession 
and will retain C. C. Yonglove as sales and 
repair man, 

R. G, Anderson, Osage, is taking a vaca- 
tion while waiting to get possession of his 
new location now occupied by the Hunt shoe 
store. Mr. Anderson was formerly jeweler 
with the Pohle & Hanson drug store. 

Ray Kearns, jeweler at the Berg-Arduser 
Co., Dubuque, is in Mercy hospital suffer- 
ing from a fractured ankle. The broken 
bone was the result of an accident. Kearns 
will be unable to work for several weeks. 

Edward Blankenship who has been em- 
ployed by J. W. Kegrice at Ida Grove has 
taken a position at Mondamin with the H. 
A. Secarr drug store where he will take over 
the jewelry and watch repair department. 
His successor at the Kegrice store is Albert 
Leroy of Keosauqua. 

Members of the Cedar Rapids local com- 
mittee of retail jewelers headed by E. I. 
Copeland are making extensive preparations 
for the State convention of the Iowa retail 
jewelers to be held in Cedar Rapids April 
24 and 25. Exhibits will be installed at the 
Hotel Montrose where the convention ses- 
sions will be held. Plans are being made to 
take care of at least 25 exhibitors. 

lowa jewelers are rejoicing over the cap- 
ture of E. S. Nutty, alleged bad check artist, 
who was arrested at Marshalltown recently. 
Nutty was picked up at Marshalltown fol- 
lowing his release on bond, and taken to 
Cedar Rapids where Chief of Police Mor- 
"son positively identified him as the man 
who passed a spurious check at the A. C. 
Taylor & Son jewelry store, and tried un- 
Successfully to play his game at the Cope- 
land and Boyson stores, Nutty is alleged to 
have made a specialty of jewelers and, it is 
charged, has victimized a number of them 
throughout the State. 

E. G. Bowyer, former Algona jewelers, 
who has been confined in the State hospital 
for the insane at Cherokee for several years 
was paroled recently upon recommendation 
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of the Kossuth county board, He was 
paroled to his son, Ambrose, who lives in 
Chicago. Mr. Bowyer was at one time the 
leading jeweler of Algona, and was con- 
sidered well to do. Business reverses 
preyed upon his mind, and he was sent to 
the State hospital. However, much of the 
time he was employed in a jewelry store 
down town, and many persons expressed 
doubt as to his being insane. 

Following the mysterious disappearance of 
Will Wallace, pioneer Marshalltown jeweler, 
blood hounds were put on his trail, Mr. 
Walace who is 66 vears old dropped from 
sight March 23. The dogs tooks the scent 
at the Wallace home and followed it to the 
water works where Mr. Wallace was seen 
about noon that day, From there the 
hounds followed the trail to Albion, a small 
town eight miles northwest of Marshalltown, 
They stopped at the railway station plat- 
form. However, on a second trip the dogs 
followed the trail to Albion and on to Mari- 
etta which lies south of Albion. Mr. Wal- 
lace’s aged mother, Mrs. Patience Sears, has 
been ill for several weeks, and friends be- 
lieve that the son became worn out caring 
for her and mav be suffering from a nervous 











breakdown. No trace of him has been 
found, 

Omaha 
Among the out-of-town jewelers who 


were in Omaha during the week were C-. 
W. Gould. Valley; Harry Stone and wife, 
Malvern, Ta: W. H. Reeves, Onawa, Ia.: 
Herbert Noll, Portsmouth, Ia. 

By a tynographical error it was stated 
last week in these columns that Smith Bros.. 
formerly of Fonda, Ia., had succeeded H. 
C. Milligan at Manning, ITa.. whereas the 
location should have been Maringo, Ta. 

A. B, Shepperd, representing the Bryne- 
Duff Jewelery Co., has returned from a trip 
in South Dakota territory, and reports con- 
ditions improving in this agricultural belt. 
J. F. Krohme, representing the concern, 
started last week for a trip in Wyoming 
territory. 

A government vocational school for 
watchmakers has been established at Omaha 
in the Wilkenson building as an adjunct to 
the vocational training school now estab- 
lished at Fort Crook, just south of Omaha, 
where disabled soldiers are trained in the 
various vocations. M. D. Franks, former 
Omaha jeweler, has been placed in charge of 
the vocational school for watchmakers, At 
present there are 26 men taking this train- 
ing. Jewelers in this territory report there 
is still a shortage of watchmakers in the 
territory. 

S. H. Clay, jeweler and repair man with 
offices on the second floor of the Neville 
block, 16th and Harney Sts., suffered a thor- 
ough fire scare recently when fire broke out 
on the third floor directly above his place, 
following an explosion of chemicals in a 
photograph gallery there. Flames spread 
rapidly and it was thought for a time Mr. 
Clay’s rooms would be destroyed. Mean- 
time Mr. Clay, who has an affliction of the 
lower limbs which renders him slow on his 
feet, was quickly carried downstairs by 
friends in the building. The fire, however, 
was put under control in a comparatively 
short time, and Mr. Clay suffered no loss 
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and no bad effects except such as resulted 
from the excitement of the moment. 








Canada Notes 





Ham Bros., jewelers, of Rosthero, Sask., 
are succeeded by Jacob K. Ham. 

The Eastern Jewelry Co, of Sydney, 
N. S., recently sustained a fire loss, 

The Estate of H. V. McLeod, jeweler, of 
Halifax, N. S., has sustained a fire loss. 

The Lachine Optical Institute of Mon- 
treal and Lachine is registered by Hector 
Miron. 

“Two Little Jewelers,” 568 Queen St., W., 
Toronto, has been registered by Harry Stein 
and Hyman Hisenbaum, 

Dominion Clocks, Ltd., of Hamilton, Ont., 
has been incorporated with an authorized 
capital of $300,000 to manufacture clocks 
and watches, 

The Edmonton Silverplating Co., Edmon- 
ton, Alta., has been dissolved, the business 
being continued by Edward Tipping and 
Frederick Etherington. 

Ontario jewelers calling on the Toronto 
trade recently included George T. Wehrley, 
Harrison; Solomon Hadley, Brantford; J. 
Maynard, Campbellford; W, Smith, Oak- 
ville, and T. C. Watson, Newmarket. 

An action brought by Harry E, Cham- 
paigne against Alexander McMillan, jeweler, 
of Otawa, for false arrest, was tried in the 
Supreme Court, Ottawa, on March 27, 
Champaigne was formerly in charge of Mr. 
McMillan’s optical parlor and was arrested 
last November on a charge of theft from 
his employer, which was dismissed. The 
suit instituted by Champaigne was decided 
in favor of the defendant, the judge holding 
that McMillan had a reasonable ground for 
believing that he had been defrauded. 

The action for damages recently taken 
against A. McMillan, jeweler, Sparks St., 
Ottawa, and Detective Fox of the Ottawa 
force for false and malicious arrest and im- 
prisonment by Harry FE. Champaigne, for- 
merly optician with Mr. McMillan, was dis- 
missed by Judge Latchford in the Supreme 
Court of Ontario when he held that there 
was a reasonable cause for the belief that a 
theft had been committed and that Mr. Mc- 
Millan had apparently acted in good faith, 
believing he had been robbed, while the de- 
tective had been acting upon what appeared 
to them to be convincing evidence of 
guilt. 

The Post Office Department announces 
that no more insurance will be given on 
jewelry, etc., passing through the mails. 
The notice says: No insurance will be is- 
sued on precious stones, mounted or un- 
mounted, all articles commonly known as 
jewelry which are used for personal adorn- 
ment, such things as rings, brooches, tie-pins, 
chains, cuff-links, dress-sets, fobs, bracelets, 
lockets, necklaces, etc., or other gold and 
precious metals such as cigarette cases, 
watches, and the like. The public is ad- 
vised to take advantage of the registered 
post and to pay special letter rates upon 
parcels containing these goods. 








Linden G. Leavitt has announced that he 
has disposed of his jewelry store at 927 
Willamette St., Eugene, Ore., to O. L. Skei 
of Roundup, Mont. 








Plaut, left April 
1 for a buying trip in the east. 

Voss & Herzog, watch repairers to the 
trade, are now permanently located in their 
new shop at 222 W. 4th St. 

I. J. Fox, whose apartment was destroyed 


in the recent fire in the Avon Flats, is 
negotiating to build a handsome home in the 
Avon Hills subdivision. 

A. Plaut and wife, who have been in 
Florida since last Christmas, arrived home 
the last of March, both enjoying the best of 
health from their extended vacation in the 
south, 

Klein Bros, Co. has remodeled and _ re- 
decorated the offices, making them brighter 
and more attractive. E. A, Frohmeyer of 
the concern returned Friday, March 31, from 
a three-weeks’ road trip. 

Gus Peck did not get to stay long after 
being on the road for five weeks for he left 
Friday, March 31, after returning from his 
long trip three days before. He only expects 
to be out a week on this trip. 

The Hahn-Jacobson Co., now located at 
7th and Race Sts., is planning to move into 
the seventh floor of the Harrison building, 
on E. 4th St. The new location is now be- 
ing prepared for the new tenant. 

Milford G. Fox is receiving estimates 
through an architect for the construction of 
a stucco residence with a frontage of 40 
feet. The house is to be built in the Kroger 
homestead tract on Clinton Springs Ave. 

The Richter & Phillips Co. entertained 
two visitors during the week, Ed. Kahn, 
Danville, Ky., being in on Wednesday, 
March 29, and IJ, N. Biddle, Lawrenceburg, 
Ind., coming in the following day for a 
short visit, 

George Gruen, who has been appointed 
chairman of a special committee on envelope 
advertising for the national retail jewelers 
convention, has submitted copy to be used 
by members of the Wholesale Jewelers’ & 
Manufacturers’ Association, in advertising 
the convention, 

E, H. Kahn, Danville, Ky., with his 
family, stayed several days in Cincinnati 
when Mr. Kahn came here to buy Spring 
stock Thursday, March 29. Frank G. Meyer, 
Dayton, O., was another out of town jeweler 
who came in during the week to buy stock 
and call on friends. 

M. Remlin, recording secretary of the 
Wholesale Jewelers’ & Manufacturers’ As- 
sociation, has been instructed by the or- 
ganization to secure data relative to a pos- 
sible reduction in the price of hauling bag- 
gage. Heads of the Traffic Department of 
the Chamber of Commerce have offered to 
co-operate with the jewelers in the move. 

Mr, and Mrs. Raymond Noble, Lynch- 
burg, Ky., spent several days in Cincin- 
nati the latter part of March combining a 
business trip of Mr. Noble, who was stock- 
ing up for his store, with pleasure. They 
and H. J. Reidenbach, Westport, Ind., were 
guests of Greenwold, Hirsch & Grift dur- 
ing their stay. Mr, Reidenbach was here 
for one day only. 

Walter Wilkening, factory superintendent 
for Jos, Noterman & Co., is combining a 
business trip to New York with pleasure 
and stopped off at Washington and Atlan- 
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tic City for several days’ rest while on his 
way east. George and Roland Noterman 
have left for road trips for the firm, the 
former going north and the latter in the 
opposite direction. Each expects to be gone 
about four weeks. 


Iexpressions of sympathy were received 
from local jewelers by Edward F. Her- 
schede, secretary of the Herschede Hall 


Clock Co., upon the death of his wife, Mrs. 
Lillian Noble Herschede, who died Sunday, 
March 26, at her home in Clifton following 
a short illness. Besides her husband she is 
survived by eight children. The funeral was 
held Wednesday from the Church of the 
Annunciation, Clifton, at 9 a. M. 

Members of the Wholesale Jewelers’ & 
Manufacturers’ Association have decided 
they would like to eat lunch together daily 
if a good meeting place can he located. 
Hugo A. Lindenberger has been appointed 
chairman of a committee to select such a 
meeting place. Members believe the daily 
gatherings at lunchtime will have the effect 
of cementing friendships and result in bet- 
ter co-operation along business lines. 

Charles Dispeker, a director of the Lin- 
denberg & Fox Co., sailed for Europe 
March 29 on a buying trip. A farewell din- 
ner was tendered him at the Sinton Hotel 
by officers of the company before he left 
Cincinnati. He was also presented with a 
gold watch by the officers and employees as 
an indication of the esteem in which he is 
held, Speakers at the dinner expressed well 
wishes for a safe and pleasant journey, 

A new diamond cutting business has been 
opened at 411 Race St. by A. S. Workum, 
who left his position as manager of the dia- 
mond cutting department for Fox Bros, & 
Co., which he had held for 20 years, to start 
his own business. Previous to his connection 
with the local firm he was with Edward Van 
Dam, of Amsterdam, Holland, for five years. 
Friends have combined to assist him in his 
new venture and he was the recipient of 
numerous congratulations when he opened 
his new place, 

The L. F. Otten Mfg. Co. was recently 
incorporated here for $25,000 to take over 
the business of the X-L Belt Buckle Co. 
Officers elected at the organization meeting 
are L. F, Otten, president; J. Chas. Hum- 
mel, vice-president; W. H. Reuter, secre- 
tary-treasurer. Mr. Otten founded this 
business a little over three years ago and 
it has grown so rapidly that he required 
much additional capital to finance it. Many 
new and additional numbers will be included 
in their line this year. Mr, Otten will re- 
main in active charge of the factory. Mr. 
Hummel will call on the jobbers of the 
middle west and west. The New York and 
eastern business is under the direction of 
E. H, Dean, with office at 15 Maiden Lane. 

Julian G. Schwab, president of the Whole- 
sale Jewelers’ & Manufacturers’ Associa- 
tion, acting on behalf of the organization, has 
sent letters to Congressmen Longworth and 
Stephens, who represent the local districts, 
urging their support of the Mileage Book 
Bill, In his letter Mr, Schwab says in part: 
“All business organizations are greatly in- 
terested in the matter of an Interchangeable 
Mileage Book at reduced rates. These books 
will be used, more on the part of the travel- 
ing salesman in the interest of business, than 
any other class of people. We are also as- 
sured that the passage of the bill will go 
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far toward bringing back business to a state 
of normalcy. We believe that the high rajf. 
road rates, as a whole, have proven one of 
the greatest retarding influences against q 
revival of trade. We therefore ask, on be. 
half of the entire membership of our organi- 
zation, that you do everything possible to 
assist in the passage of this bill.” The ag. 
tion of Mr. Schwab was approved by mem- 
bership of the association following dis. 
patch of the letter, 








Pacific Coast Notes 





Orr Gregory, Port Orchard, Wash., has 
been succeeded by I. Bolton. 

V. S. Webb has purchased the L, E, Heaps 
jewelry stock in Burbank, Cal. 

The Oregon Retail Jewelers’ Association 
will meet in Eugene, May 8 and 9. 

Nate Baranov, San Diego jeweler of 11 
years standing, is opening a handsome new 
store in that city. 

Emil R. Zielke, who recently came to Calj- 
fornia from Chicago, has become a member 
of the firm of Sneyd & Zielke, manufac- 
turing jewelers of Pasadena, Cal. 

The jewelry store of John W. Johnson, 
Medford, Ore., was burglarized recently, 
the marauders obtaining a bracelet, a ring 
and $5 worth of gold solder. The thief was 
heard breaking in, but no attention was 
paid at the time. Jt was not till he had 
escaped with his booty that the owner of 
the store realized the danger of letting a 
wood rat enter his premises. A reward has 
been offered for the four-footed thief. To 
those unfamiliar with the habits of wood 
rats, it may be said that these otherwise 
inoffensive animals rival the magpie in their 
fondness for collecting what, to a wood rat, 
must be junk. 








Albany, N. Y. 


Harris Paul, jeweler of 99 S. Pearl St, 
has purchased a corner building at Madison 
Ave. and Ontario St., which is occupied by 
four stores. The price paid is said to be 
$40,000 and Mr. Paul is expected to make 
extensive improvements to the property. 

Frederick P. D. Jennings, president of the 
New York State Retail Jewelers’ Associa 
tion, and members of the executive commit 
tee, have fixed the date for the 1922 con- 
vention at Saratoga Springs, July 3, 4 and 5. 
The Grand Union Hotel will be the com 
vention headquarters. The association met 
at Saratoga Springs in 1919. 

Henry Hardin, a negro with a long 
criminal record, has been sentenced to Clit 
ton prison at Dannemora, N. Y., for a term 
of five years on his plea of guilty to burg- 
lary, third degree and grand larceny, second 
degree in smashing the store window 0 
Berner Bros., jewelers of 44 S. Pearl St 
and stealing rings valued at $75, Feb. Il. 
Hardin was first convicted of burglary ™ 
Saratoga County in 1886 and sentenced t 
Clinton prison for seven years and six 
months. On his release he was twice com 
victed of burglary in Rensselaer County 
and was given sentences of 10 years aM 
from four to six years. In 1903 he was agai 
convicted of burglary in Albany County and 
sentenced to Clinton prison for four yeas 
and four months. 
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